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THE NESTOR OF THE WEST COAST TRADE. 


‘he word California suggests visions of uncounted 


gold to the mind of the ordinary easterner. The fabulous 
stories of the riches of this great El Dorado, in 1849, 
prought California into prominence and made it known, 
because of its untold wealth of gold, throughout the 
length and breadth of the civilized world. In those days 
it was a difficult task to reach this golden country, 
washed by the waters of the mighty Pacific, thousands 
of miles away from the center of civilization and popu- 
Jation in the east, and many were the seekers of fame 
and fortune who lost their lives in journeying to the 
gold fields of California. Then there were no transcon 
tinental railroads with palace cars and all their 
attendant luxury and comfort on which to make 

the journey across the continent. The ox .and 
mule team furnished the motive power, and 
faithful rifles the protection to life and property 
that was necessary against the savage hordes 
that populated the desert and mountain country 
between the Missouri river gateway to the Pa- 
cific at Omaha and the fertile valleys of the Sac- 
ramento on the sunset side of the Sierra Ne- 
yada mountains. 

Some of those who went in search of gold in 
the early days from the Atlantic seaboard took 
the somewhat easier but yet longer and fully as 
dangerous route, by way of sailing vessels around 
Cape Horn and up the Pacific coast to San 
Francisco, then but a little mining camp on San 
Francisco bay, just inside of the Golden Gate, 
located on shifting sand dunes at the base of 
high and rolling hills, on which now stands the 
great city of San Francisco, with its nearly half 
a million population. It took courage, a strong 
heart and a good.constitution to make the trans 
continental journey in those days, and many of 
the thousands who started west, spurred on- 
ward by great hopes and visions of golden for 
tunes awaiting them, never reached the goal. 
Some reached the land of promise, but found 
that even then fortunes could not be had for the 
asking, and it was only those who were lucky, 
as the world terms it, or who had the foresight 
and good judgment to engage in other lines of 
business than seeking gold in the mines who 
met with success in a great measure. 

It was but natural that the sturdy lumbermen 
of the Maine coast, ship builders and vessel own 
ers of old New England, should have been at- 
tracted to the great gold country of California. 
The vesselmen and ship builders knew that 
there would be a great demand for ships and 
supplies and for lumber, and not a few lumber- 
men who have since attained prominence and 
success in the lumber trade in the east got their 
start in California in the-days of the “’49ers.” 
Among these might be mentioned the late Dan 
iel Libbey, the founder of the great sash and 
door manufacturing concern the Williamson & Libbey 
Manufacturing Company, Oshkosh, Wis.; the late Sam- 
uel Gilman, of Portland, Me.; John DeLaittre, of the 
Bovee-DeLaittre Lumber Company, Minneapolis, Minn. 
Many others might be mentioned, but these will suffice. 

Many who were attracted to California in those days, 
finding that the opportunities for getting gold from 
the bowels of the earth were too few for the number 
seeking it, engaged in other lines of business, perhaps 
after a brief attempt to wrest fortune from mother na- 
ture, or without attempting it at all, and became suc- 
cessful business men of the then new California and 
are today living in prime old age surrounded by the com- 
forts that affluence can obtain, and, what is worth much 
more, commanding the love and respect of the people 
among whom they dwell. Of these is the subject of this 
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sketch, Capt. Asa M. Simpson, whose name is a house- 
hold word in lumber circles of the Pacific coast and 
who, while his interests are many and varied, is essen- 
A few 
plain statements may be made of Captain Simpson. 


tially a representative lumberman of the coast. 


Not only is he one of the most representative lumber- 
men of California but he is probably the pioneer lum- 
berman of that state inasmuch as he is today its oldest 
living lumber manufacturer. His lumber interests are 
also probably larger than those of any other single in- 
dividual engaged in the lumber business in California, 
Oregon and Washington. These statements are un 
doubtedly true, despite the fact that he also has ex- 
tensive interests in other lines of business. 


Captain. Simpson was brought up in the ship building 





CAPT. ASA M. SIMPSON, 
of California. 


business, as were his father and his father’s father be 
fore him, on the Androscoggin river in Maine at its 
junction with the Kennebec. He was born in 1826 and, 
although nearly 76 years old, is as strong and sturdy 
as a man of 50. Much of the eredit for his strong con 
stitution and rigid, upright character is probably due 
to both inheritance and early training and to the fact 
that he has always takén excellent care of himself. It 
was but watural that when a young man, after obtain- 
ing a con.mon school and academic education at Bruns- 
wick, Me., his native place, he should have learned and 
followed the business of a ship builder, in which he was 
engaged until he was 23 years of age, when, in 1849, 
hearing of the new country being developed in the region 
of the Golden Gate, he joined with others of his native 
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venture. It was nothing other than the taking of a sailing 
vessel, loaded with lumber that was sawed in the mills 
at Brunswick, Me., and sailing with it around “the 
Horn” and up the coast to the Golden Gate, to be sold 
in the rapidly growing city of San Francisco. It was 
what was then called a “company vessel’”—that is, each 
of the crew had an interest in the venture. Captain 
Simpson was supercargo and his interest amounted to 
one-thirty-second. It was the good ship Birmingham 
that brought this company around the Horn after a 
five months’ voyage, arriving at San Francisco harbor 
early in 1850. Part of the lumber was left there and 
part of it was taken up to Stockton. Captain Simpson 
had charge of the sale of the lumber, and after it was 
‘lisposed of at a good price he naturally began to look 
about for a source of supply for more lumber 
to dispose of in San Francisco and Stocktoh, 
which were then growing rapidly ,and needed 
much lumber for building purposes- 

From that time on Captain Simpson became 
identified with lumber manufacturing on the 
Pacific coast. He continued in charge of a yard 
at Stockton for a couple of years and then be- 
came interested in manufacturing along the 
coast, giving up the yard business at Stockton 
to a younger brother, A. W. Simpsen, who stili 
operates it, the firm being Simpson & Gray. 

In 1852 Captain Simpson went to Astoria, 
Ore., near the mouth of the Columbia river, it 
then being but little more than a settlement of 
trappers and fishermen in the employ of the 
Hudson Bay Company. He built the first steam 
saw mill there, which was probably the first 
steam saw mill in Oregon, there being but one 
or two earlier saw mills operated by water 
jpower farther up the Columbia river on the 
Washington territory side. His mill was 
equipped with a sash saw, having a capacity of 
about 12,000 feet daily. He continued to make 
San Francisco his headquarters but remained 
in Astoria much of the time for the next two or 
three. years. He _ then small 
schooner and engaged in bringing coal from 


purchased a 


Coos bay, Oregon, to San Francisco and, as this 
called for a deckload of lumber, in 1856 he 
built a small saw mill at North Bend, Ore., on 
Coos bay, and about the same time became inter 
ested in a ship yard at the same place, both of 
which are still being operated, although a larger 
mill has taken the place of the one built at that 
time. The next year he built the schooner 
Arago, which is still running. From that ship 
yard up to the present time over sixty vessels 
have been turned. out that are still in commis- 
sion. 

The mill of the Simpson Lumber Company, at 
Umpqua, Ore., was built in 1861, was afterward 
burned and then rebuilt. In those days there 
was no foreign trade in lumber and all that 
was cut along the coast found a market in San 
Francisco. For some years Captain Simpson 
had associated with him at Umpqua and Coos bay an 
older brother, R. W. Simpson, who died twelve years 
ago. This mill at Umpqua was sold about ten years ago 
and is now operated by the Gardner Mill Company. In 
1870 the Astoria plant was sold. 

Among the first interests that Captain Simpson ac- 
quired in redwood was at Crescent City, Del Norte 
county, Where, in 1863, he built a mill and engaged in 
manufacturing redwood lumber. The mill was equipped 
with sash saws on the start, but when later it was de- 
stroyed by fire it was rebuilt with more improved ma- 
chinery. Captain Simpson was also interested at Pert 
Oxford, where, in 1859, he purchased a mill and began 
sawing the celebrated Port Orford white cedar, but 
the next year the mill was destroyed by fire and he did 


(Continued on Page 49.) 
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“All I want 
Is just a little 
Off the top.” 


All you want 


Is a good run for your money. 


It's a long way around our 
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very Belt absolutely guaranteed. 
You want the Best. 
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COMING ASSOCIATION MEETINGS. 

February 18—Mississippi Valley Lumbermen’s Association. 
West hotel, Minneapolis, Minn. 

February 18-19—Wisconsin Retail Lumber Dealers’ Asso- 
ciation. Plankinton house, Milwaukee, Wis. Bxcursion to 
Florida and Washington, D. C. 

February 19—Massachusetts Retail Lumber Dealers’ Asso- 
ciation, Worcester, Mass. 

February 28—Central Iowa Retail 
clation. Marshalltown, Iowa. 

March 4—Retail Secretaries’ Association. Chicago. 

March 5-6—National Wholesale Lumber Dealers’ Associa- 
tion. Chicago. 

March 6—Northwestern Iowa Retail Lumbermen’s Asso- 
ciation. Hotel Mondamin, Sioux City, Iowa. 

March 183—New York Lumber Trade Association banquet. 
New York city. 

April 8-10—Texas Lumbermen’s Association. 
Houston, Tex. Excursion to Old Mexico. 


May 15—National Hardwood Lumber Association. 
Louis, Mo, 
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AS TO WHITE PINE SUPPLIES. 


As things appear now it is only the far-sighted, fore- 
handed men in the white pine trade who are going to 
have stocks next summer and fall on anything like 
favorable terms. Those who do not look after their 
needs for the year before long will find that they must 
either go without or buy of second holders. Our letters 
from Lake Superior and manufacturing points else- 
where, where lumber is manufactured for sale in round 
lots chiefly, point to an unprecedented condition. 

The cut of the coming season has probably never be- 
fore at this season of the year been sold out to so large 
an extent as it is now. Purchases are numerous and 
heavy. There are more large transactions than usual, 
indicating that the product is to be in comparatively 
few hands. All the cut might have been sold by this 
time were it not that some manufacturers are inclined 
to speculate a little on their own account, believing that 
the high price point has not yet been reached. 

, It may be admitted that a good deal of this buying 
18 speculative, but that will not help those who have 
failed to purchase. They will find stocks in few and 
strong hands, held by those who know their value and 
who must add to the producers’ price their own profit. 

Ordinarily, any time during the year wholesalers can 
80 to the milling points on the great lakes and pick up 
such stock as they need—they can usually do this 
clear through the season—but if the reports at hand are 
to be fully credited a large portion of this year’s prod- 
uct is already out of first hands and is being held 
either for the use of the buyer or for sale to third 
“Sige That such a condition is dreaded is shown by 

€ activity of buyers both large and small, but many 
of them have awakened to the situation too late to 
make the best terms. 

P Of course it is possible that there may be some busi- 
°88 reverse this year which may moderate white pine 
Prices, but nothing of the sort is indicated by present 
Conditions. On the contrary everything looks favorable 


. 


to a,demand probably larger than that of last year. 


It is the probabilities based on a careful survey of the 
field that business men must be guided by, taking their 
chances on the unseeable and unknowable. 

Not only are wholesalers buying but retailers-of the 
better class are also putting in their orders earlier than 
usual and in heavier quantities. It is this class of 
lumbermen that are in direct touch with the most 
important single branch of consumption. They know as 
accurately as can be known the prospects for building 
in their respective communities. They anticipate a 
large demand and are preparing for it. If the northern 
winter cut woods were the only ones to be depended 
upon, the building industries of the country would be 
in a sad way this year. Fortunately logging goes on 
the year around in the south and on the Pacific coast 
and to some extent any unexpected shortage may be 
made good. 


THE CLEAN BILL OF LADING HEARING. 


The movement for a reform in export matters is now 
having a hearing before congressional committees. We 
publish elsewhere a practically full report of the hear- 
ings before the senate and house committees in behalf 
of the proposed amendment to the Harter act. 

There are just two things demanded by lumber ex- 
porters backed by exporters in other lines which depend 
upon parcel or weight shipments by the regular trans- 
atlantic lines and whose goods are of a character sub- 
ject to damage. They are, first, that the steamship 
company should give a clean bill of lading, guaranteeing 
delivery of the goods in the condition shipped. The 
second is that the rate shall cover all such extra charges 
as are embraced in the famous “London” clause. 

Our report of that hearing is interesting reading 
even to those who have no direct concern in the matter. 
But some things do not appear in the hearing, or are 
only slightly referred to, which form the true basis of 
complaint by American lumbermen and other export- 
ers. The fact of the case is that the exporters of no 
other country are subject to the same charges as are 
those of the United States. Lumber and other goods 
coming from Canada, Mexico, Central America and, in 
fact, all other countries are not subject to the handling 
and dock charges which form the basis of complaint of 
American exporters. The steamship companies have 
claimed that American freights are lower than some 
others because part of the cost is collected in such ways, 
but the American lumbermen wish to be put simply on 
a par with the rest of the world and not to be sub- 
jected to charges the extent of which they are unable 
to determine in advance and which are, to say the least, 
extra-legal. 

They are not recognized in England but are simply 
allowed because they are made a part of the contract 
implied in the bill of lading in the shape of the so- 
called “London” clause. 

As far as the clean bill of lading is concerned, pro- 
vided for by the Harter act, it is a well known fact 
that the steamship companies use certain classes of 
lumber as dunnage and sometimes as flooring on quays 
on which to pile other goods assumed to be more valu- 
able. Of course this is always a difficult thing to 
prove, and in default of a bill of lading which specifies 
quantities and conditions and holds the carrier responsi- 
ble for safe and complete delivery the shipper has to 
stand whatever loss there may be. This too the lum- 
bermen insist shall be done away with and that their 
property in the hands of ocean carriers be subject only 
to unavoidable delays and accidents such as are indi- 
cated in all carrying contracts. 


IN THE SOUTH. 


The severe weather which quite generally throughout 
the country put a damper upon outside work has by 
many lumbermen not been felt as a hardship. They have 
by its aid been able to some extent to clear up their busi- 
ness and to get ready for the rush which they anticipate 
a little later. But it has been a decided drawback in 
the south, where logging operations, mill work and 
lumber handling have been seriously handicapped by 
the untoward weather. If the lull in the demand for 
yard stock had given opportunity to fill some of their 
back orders yellow pine men would have been pleased 
but such has not been the case to any noticeable extent. 

While orders from the retail trade have been lighter 
during the last two weeks than usual, the requirements 
for special bill stuff, railroad material and the like 
has continued unabated and the hindrances to doing 
business have put the mills further behind than they 
were a fortnight ago. This condition has not, however, 
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weakened the price situation but has, on the contrary, 
tended to strengthen it. 

The demand on the southern mills is remarkable in 
volume and continuity. It appears to be an assured 
thing that the sale and consumption of yellow pine 
will be the largest this year that has ever been known. 
It is fortunate that the mill capacity has been increased, 
for all the lumber that can be turned out is likely 
to be needed. It would not be safe to say that never 
again will yellow pine be in surplus, for the large in- 
crease in manufacturing capacity coupled with a year 
of depression might test the staying qualities of the 
southern lumbermen; but such a condition is a thing 
of the future and will not worry anyone this year nor 
probably for several years to come. 

A gratifying feature of the southern trade is that 
the activity is not confined to any one section but is 
very evenly distributed over the entire field. The mills 
on the south Atlantic coast are having all that they 
can do to take care of coastwise trade with northern 
markets, and those not situated to make water ship- 
ments are finding a rail trade fully up to their output. 
Through the middle south and the west the activity 
is the same, with especial strength in the requirement 
for railroad purposes. 

Altogether the situation is one which has never before 
had an exact parallel, notably in the uniformity of 
conditions throughout the entire southern field. The 
only drawback is the still unsatisfactory condition of 
foreign markets, though there is improvement in that 
particular over a few weeks ago and, in any event, 
the domestic demand makes amends to a considerable 
extent for the light requirement from abroad. 


THE LIMITATIONS OF BUSINESS. 


Such a period of prosperity as the United States is 
now enjoying has many phases. It is not to every indi- 
vidual an unalloyed blessing. There are doubtless many 
business men who find their trade seriously interfered 
with by lack of ability to procure goods. Tunis has been 
especially true in the lumber trade in some sections. 

It is difficult to get all branches of the business so 
adjusted to such phenomenal conditions as to work to- 
gether in harmony. Of interdependent lines one may 
be experiencing such an over demand that it is unable 
to supply the goods needed by its related lines. Some 
branches of business will adjust themselves more quickly 
and easily to an extraordinary call than others. Con- 
sequently the limit to activity is fixed by the less mobile 
elements of the trade. 

It is said that the United States Steel Corporation 
has withdrawn absolutely from foreign trade and has 
contracted its entire capacity for nearly the whole 
year. This means that building beyond that already 
contemplated, into which steel enters as a principal 
material, must be restricted. The steel capacity of the 
country is not capable of quick expansion. The lumber 
business is more readily adjustable, but still it takes 
time to build saw mills and the erection of a mill is 
dependent upon the ability to secure the machinery and 
every saw mill machinery house in the country is 
loaded with business. 

But while industrial activity is at its present limit 
and cannot readily be much increased, the effect of what 
is being done is very noticeable. Laborers of all sorts, 
from the skilled workman who makes his $3 to $10 a 
day, or even more, down to the common laborer, the 
man with the pick and shovel, are all employed or as 
nearly so as the utmost activity on the part of the 
manufacturing plants will permit. 

The people of the United States were never in better 
position in respect to their buying power. The conse- 
quence is a demand for goods of all sorts and for real 
estate improvements never before equaled. It is lim- 
ited only by the ability to supply it. The question is 
often asked if the building movement during 1902 is to 
be equal to that of 1901. We believe that it will be as 
much larger as the supply of building material has in- 
creased. 

It is probable that the saw mill capacity at large 
has been expanded enough to more than counterbalance 
the decrease in some sections. The steel output of the 
year will probably be a little larger than that of 1901. 
The brick yards will also probably turn out a somewhat 
larger product and whatever increase may be will be 
needed. The time has come, however, in the development 
of our industries and trade when there must be a develop- 
ment in the fundamental things. The raw materials and 
the machinery for utilizing them must be increased if the 
full measure of our domestic prosperity is to be real- 
ized. There must be more pig iron produced, more logs 
must be cut in the woods, more cotton and wool sent 


YEARLY SUBSCRIPTION, $4.00 








hl 


12 


AMERICAN LUMBERMAN. 


FEBRUARY 15, 1909. 





to the factory, and then the manufacturing capacity 
must be swelled in proportion. 

Perhaps, however, it is well that the development of 
the supply is slower than that of the demand, for it 
acts as a conserving influence. If such expansion of 
production to meet the demand could be made in a 
night we would have tomorrow not only the necessary 
output but more than enough to meet every call and 
we would find that business was over done and a period 
of recession in prices would set in. As it stands today 
the business situation is a most healthy one, founded 
upon a large and legitimate demand but scantily met 
by the supply. 


NEW WOODS IN OLD USES. 


This is a time of readjustment in the lumber busi- 
ness. It is a time when, because of the cutting out of 
old producing sections, it is necessary to find new sources 
of supply and to adapt new woods to old uses, Prefer- 
ences as yet largely remain unchanged, but some of the 
comparatively new woods are now so old that use has 
firmly intrenched them. Other old woods are finding 
new uses. 

The cause for all this change rests chiefly in the dim- 
inishing supply of white pine. In the upper grades this 
is most noticeable. But there has been a succession of 
changes. Poplar has been substituted for white pine, 
and cottonwood or cypress for poplar, and now some 
people want to substitute something else for cypress. 
Ten years ago yellow pine was an experiment everywhere 
north of the Ohio river. Its use was large, but dealers 
und consumers had not forgotten about white pine and 
had a sort of chronic regret that they were no longer 
able to secure it. Now they are satisfied with yellow 
pine and, fortunately, that wood is in sufficient supply 
so that it is likely to be the leading building material 
of a large section of the country for many years. 

Pacific coast woods are now coming in, some of them 
for the very finest. uses to which white pine used to 
be applied. In that part of the country are to be 
found factory woods, woods of strength and notably the 
big timbers which are no longer to be found in the east ; 
and they are bigger than anything the east has known. 
In the hardwoods there has been a wonderful mixing 
up of woods and uses. Some of them are used as sub- 
stitutes for pine and for some of them yellow pine 
and fir have been substituted. 

The result of all this is that the lumber dealer and 
consumer is becoming more catholie in his taste than 
used to be the case. Once the retail lumber dealer was 
satisfied with one, two or three woods while now he 
will have a dozen regularly in stock. Once the con- 
sumer looked to practically one wood as the only avail- 
able material for a given use. Now he may recognize 
a half dozen and let price competition determine his 
choice. With this widening of taste and choice there 
has come also a shifting of territory. Lumber is car- 
ried half way across the continent that but a few years 
ago would have found a market only at home, and sec- 
tions come into direct. competition which formerly did 
not recognize each other. 

With this change in customs has come a more open 
frame of mind on the part of consumers which makes 
it comparatively easy to introduce any new wood. A 
campaign of education of the old, prolonged and costly 
sort is hardly necessary nowadays. Every candidate 
for any given use is considered on ts merits and given 
a hearing and trial. There is a catholicity of taste, 
knowledge and experience which has vastly broadened 
the scope of the lumber business. 








PLANING MILL DECREASES. 


Those who have watched the reports thus far made 
by the census bureau as to the volume and statistics 
of manufacture in the various states must have been 
struck with the fact that there is no apparent con- 
nection between the saw mill and planing mill lines 
in respect to volume. In some states there was an 
actual decline in the ten years preceding the last cen- 
sus in the planing mill business and in most cases where 
there were increases they were less than the increase 
in the saw mill business. 

Going back to a few of these reports at random, we 
find that the saw mill business of Louisiana increased 
203 percent and the planing mill business only 11.9 
percent. In Arkansas the saw mill business increased 
166.5 percent and the planing mill business 28.7 percent. 
In Georgia the saw mill business increased 109 percent 
and the planing mill business 21.2 percent. On the 
other hand, in Mississippi there was an enormous de- 
velopment of the planing mill business, which increased 
64.3 percent against an increase of 171.3 percent in 
saw mill product. In West Virginia the output of the 
saw mills increased 92.4 percent and the planing mills 
99.9 percent. The decreases so far reported were in 
Kansas and Nebraska. In the former state the very 
small saw mill industry increased its product 21.8 
percent while the planing mill product decreased 32.5 
percent. 

In Nebraska, whose statistics are just at hand, we 
find that in the last census year there were 23 estab- 
lishments producing lumber and timber products, with 
a eapital of $117,360, with 31 wage earners to whom 
were paid $10,727 in wages, the miscellaneous expenses 
of which were $830, the cost of whose raw material was 
$27,123 and which produced a product valued at $51,- 
773. Thus the saw mill business is seen to be almost 
insignificant, and there are no comparisons at hand 
with the previous census. 

The planing mill industry, which includes also the 
manufacture of sash, doors and blinds, was of some 


moment. The principal figures for 1890 and 1900, with 
the percentage of what in this case is decrease, are as 
follows: 

Percent 


Planing Mill Products. 1890. 1900. Dec. 
Number of establishments. . 2 21 12.5 
Ea err $ 561,076 $378,966 32.4 
Av. number wage earners.. 497 293 41.5 
Total wages paid.......... 339,147 129,44 31.3 
Miscellaneous expenses... . 37,060 18,428 50.3 
fost of materials used..... 484,663 561,731 *15.9 
Value of products......... 1,112,412 886,333 20.3 


*Increase, 

It will be observed that in Nebraska as in Kansas 
there was a decrease of over 20 percent in the value 
of the products of this class by the census of 1900 as 
compared with that of 1890. Neither Nebraska nor 
Kansas is a lumber state and in both of them the cost 
of materials for the planing mills was far in excess 
of the total lumber production of the state. 

The conclusion seems to be a reasonable one that 
the planing mill business flourishes only in states which 
are lumber producers or in the old sections of the 
country. There has been a good deal of talk of late 
about the planing mill business in connection with 
retail lumber concerns, but so far from having made 
headway it seems to have declined in purely retail 
states of the west. 

In the older states and sections there seems a tend- 
ency to meet the demand for variety in the construc- 
tion of building by local shops and factories, but in 
the west the local shop cannot compete with the great 
institutions which, located at desirable manufacturing 
points, can place the finished product in the hands of 
the retail lumber dealer cheaper than he can make it 
himself. It is evident that in the earlier days of the 
Kansas and Nebraska trade there were ambitious enter- 
prises of this sort which have been crowded out of 
existence or have been abandoned as unprofitable. 

1s this to be a permanent condition? The chance 
now seems to be that it will. The supremacy of the 
great factories in the white pine country is being dis- 
puted, but it is by a growing industry in rival lumber 
manufacturing sections such as those of the south and 
on the Pacific coast. It seems in no danger by the 
development of this line of manufacture in purely retail 
lumber territory. At one time it was thought that the 
great increase in the odd work business, due to the de- 
sire of builders to express their individuality in their 
work, would cripple the stock work factories and build 
up an independent local planing mill and house fin- 
ishing industry. But the great wholesale factories 
seem to have held their own. They have changed their 
methods and enlarged their shops until, even though 
half or three-quarters of their business may be in odd 
sizes and of goods made to order, so to speak, they 
are still masters of the situation. So far there is no 
sign of a change in this status, but rather an emphasiz- 
ing of the advantage which the Jarge factory has over 
the small local plant. 





LUMBER IN NORTH CAROLINA AND 
MARYLAND. 


In the following tables we give the principal figures 
regarding the lumber business of North Carolina and 
Maryland as determined by the census bureau. The re- 
port for North Carolina—embraced in the first three ta- 
bles—indicates that the manufacture of forest products 
is one of the leading industries of the state. In fact, 
it is only exceeded by the production of cotton goods, 
though if all cotton products are combined they would 
exceed the combined value of forest products. The cot- 
ton mill industry had an enormous development in North 
Carolina between 1890 and 1900 and in the latter year 
its products reached the value of $28,372,798. The out- 
put of oil, cotton seed and cake was valued at $2,676,871. 
Lumber was the second industry in the state and 
tobacco the third. 

The first of the three tables given for North Carolina 
—and the same explanation will serve for Maryland— 
gives the products manufactured from logs and bolts 
and includes independent logging operations. 

The second table, headed “Planing Mill Products,” in- 
cludes also sash and door factory output. 

The third table combines the total for these two with 
the box business and compares the totals thus obtained 
with the totals for all the industries of the state, show- 
ing the relation which the lumber business bears to the 
whole. The tables are as follows: 


Timber and Saw Mill Products. 


Percent 

1890. 1900. increase, 

Number of establishments.. 7138 1,770 148.2 

OPO ia sasadnsv sanyo e $5,376,807 $13,385,097 148.7 

Aver. number wage earners 6,466 ,T51 81.7 

Total wages paid.........$1,202.994 $ 2,491,089 107.1 

Miscellaneous expenses.... 232,088 821,048 88.3 

Cost of materials used.... 3.088,960 7,743,235 154.8 

Value of products......... 5,898,742 14,862,593 152.0 

Planing Mill Products. 

Percent 

1890. 1900. increase. 

Number of establishments.. 42 1 140.5 

re ee sscoceseeces@ 268,970, §-1:866,828 179.6 

Aver. number wage earners 584 1,939 231.7 

Total wages paid......... $ 195.070 $ 473,589 142.8 

Miscellaneous expenses... . 26,28 78,37 198.2 

Cost of materials used..... 515,213 1.801,478 249.7 

Value of produets......... 915,070 2,892,058 216.1 
Relation of Forest Products to All Manufactures. 

Totals Totals for- Percent 

all industries. est products, of whole. 

Number of establishments. 7,226 1,882 26.0 

ce ere ee ree $76,508,894 $14,796,155 19.? 

Av. number wage earners. 0,570 13,873 19.7 

Total wages pald........ $13,868.430 $ 2,988,508 21.6 

Miscellaneous expenses... 9,118,637 401, 4.4 

Cost of materials used.... 53,072,388 9,575,669 18.0 

94,919,663 17,855,480 18.8 


Value of products........ 


North Carolina is increasing its woodworking inter. 
ests very rapidly, for while its saw mill product jn. 
creased 152 percent in ten years its planing mill product 
increased 216 percent. There was also a remarkable 
development in other lines dependent in whole or jn 
part upon wood. Furniture factories of the state jn. 
creased between the two censuses from 6 to 44 jn 
number and from $159,000 to $1,547,305 in value of 
product. The car shops increased their output from 
$393,576 to $1,511,376. 

Maryland. 

The lumber industry of Maryland is a very small 
one and yet we imagine that it will be a revelation to 
most people to learn that there are 367 establishments jn 
that state using timber or logs as their raw materials 
and that their annual product is $2,650,000. There wag 
a substantial gain in the decade ending with 1900 in all 
the figures in the first table. The showing as to planing 
mill and sash and door factory products showed a pecu- 
liarity in the decrease in the wages paid. Probably, how- 
ever, this is referable to the admitted inaccuracies of 
the census of 1890 in regard to this matter. 

Maryland is a manufacturing state, but has no very 
large individual interests. The leading industry is 
that connected with tobacco, the next is the slaughter. 
ing industry and the third fruit and vegetable canning 
and preserving. The oyster business comes low down in 
the list, for only canning and preserving are taken into 
account. 

The following are the tables for Maryland: 


Timber and Saw Mill Products. 





Percent 
1890. 1900. increase 
Number of establishments.. 217 367 69.1 
CODA. 0.006 senescence cQlAoomen & 2020998 72.8 
Aver. number wage earners 1.552 1,964 265 
Total wages paid......... $ 335,909 $ 476,776 41.9 
Miscellaneous expenses.... 54,928 63,004 147 
Cost of materials used..... 840,941 1,390,357 65.2 
Value of products......... 1,600,472 2,650,082 65.5 
Planing Mill Products. 
Percent 
1890. 1900. increase, 
Number of establishments... 5 53 17.6 
rere rea $1,990,138 $ 3,534,501 17.6 
Aver. number wage earners 1,174 1,323 11.7 
Total wages paid.........$ 661,361 $ 542,262 *18.0 
Miscellaneous expenses.... 131,296 158,244 20.5 
Cost of materials used..... 2,005,755 2,452,655 22.8 
Value of products......... 3,332,563 3,753,083 12.3 
*Decrease. 
Relation of Forest Products to All Manufactures, 
Totals Totals for- Percent 
aul industries. est products. of whole. 
Number of establishments 9,88 46 4.5 
CODIEAL....2 +s oeceeee + + $163,422,260 $§$ 6,825,447 4.2 
Av. number wage earners 108,361 4,498 41 
Total wages paid....... $ 38,761,551 $ 1,382,039 3.6 
Miscellaneous expenses.. 17,226,623 285,741 1.7 
Cost of materials used... 144,539,680 4,947,764 3.4 
Value of products....... 242,752,990 8,250,693 3.4 





THE SECOND CLASS MAIL ABUSES. 


The annual report of the postmaster general for the 
fiscal year ending June 30, 1901, contains a very full 
and valuable exposition of the way in which the reve- 
nues of the postal department have been drawn upon 
to serve private uses and the necessity of a reform 
which shall limit the second class rate to the purpose 
for which it was intended. He characterizes this re- 
form as “the most urgent need of the postal service.” 

In dividing mail matter into four classes the law pro- 
vides that newspapers and periodicals coming within 
the prescribed conditions shall constitute the second 
class, with the postal rate of 1 cent a pound. All other 
printed matter, including books, circulars and adver- 
tising sheets, constitutes the third class, with the 
postage rate of 1 cent for two ounces. The law defines 
the characteristics which shall distinguish and deter- 
mine second class matter and intends to limit the 
privileges of the pound rate to legitimate newspapers 
and periodicals which fulfill those requirements. On 
the other hand, books and advertising matter are spe- 
cifically, provided for in the third class, notwithstanding 
which—and here is the abuse—they have by one pre- 
text or another secured the benefit in many instances 
of the second class rate. 

Under the abuses that have grown up the second 
class matter makes three-fifths of the mail in weight 
and furnishes only one-twenty-eighth part of _ the 
revenue. The most careful estimates obtained from 
superintendents of the railway mail service and the 
postmasters of thirty representative cities, large and 
small, show that in the collection and handling of 
mail through the post offices 20 percent of the en- 
tire expenditure is in handling second class mail. 
In addition to this cost is the cost of transportation, 
which is somewhat less in second class, however, than 
in the other classes, for it is largely bulk mail. In 
transportation weight is the decisive item and, in- 
cluding this service, it is a conservative estimate that 
one-quarter of the entire cost of the postal service 
is due to the second class matter, which makes three- 
fifths of the weight. The cost of the mails for the 
last fiscal year was $115,554,920. One-quarter of that 
amount is 28,888,730. The revenue from second class 
matter was $4,294,445, leaving an actual loss to the 
government of $24,594,285, due to second class matter. 

Part of this loss was intended by the statute. It 
was desired that the public should have its news 
papers and other legitimate periodicals at a low 
cost for delivery, but it has swelled the cost of the 
second class mail until the loss is a burdensome one 
and has to be met by deficiency appropriations. The 
postmaster general states it as a fact that in the — 
of hundreds of publications the government spends = 
less than $2,000 for every $1,000 expended by the pu 
lisher in his venture. 
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The government is carrying 200,000,000 pounds of 
mail at 1 cent a pound which ought either to pay the 
third class rate, equal to 8 cents a pound, or ought not 
to be carried at all. If this illegitimate second class 
matter had paid its proper rate.the postal deficit would 
in the last fiscal year have been converted into a sur: 
plus which could have been used for extending rural 
free delivery and generally in improving the postal 
service. It is a subsidy to private individuals for 
purely private and selfish ends. No wonder that ex- 
Postmaster General Charles Emory Smith and every 
honest man who has studied the subject should be 
heartily in favor of reform of the most far reaching 
and vital character. 





GUESSWORK VERSUS KNOWLEDGE. 


In its issue of February 1 the AMERICAN LUMBERMAN 
called attention to discrepancies between individual re 
ports of cuts and stocks of pacific coast mills as pub- 
lished by the AMERICAN LUMBERMAN and by its esteemed 
Minneapolis contemporary. Calling attention to the fact 
that in every case a detailed report direct from the mill 
was on file in this office, the editorial in question left at 
jeast an inference that there was something wrong with 
a considerable percentage of the reports in the “Pacific 


ities and refer to the “lack of even a theoretical knowl- 
edge of lumber” of the AMERICAN LUMBERMAN’S statisti- 
cal compiler. We cannot all help our early environment. 
The person referred to grew up in the Wisconsin pineries, 
with a double-bitted ax in his hand and the roar of the 
saws ever in his ears; and did not have the opportuni- 
ties, perhaps, for acquiring a theoretical knowledge of 
lumber which the Lumber Exchange building in Minne- 
apolis affords. 

Just why it was necessary in a discussion of the Pa- 
cific coast figures for the Mississippi Valley Lumberman 
to lug in the northern pine statistics is not clear, unless 
it considered them more to its credit. However, honors 
appear to be easy here also, though our contemporary 
had a week longer to get its figures together, and had 
the advantage of the AMERICAN LUMBERMAN’S tables 
which came out a week in advance of its own. For pur- 
poses of reference, of course; nothing more. It selects 
Minneapolis for an example, as the easiest place to get 
correct figures, and an easy job, and one in its own city, 
is of course where its own talents would shine. Never- 
theless the AMrricAN LUMBERMAN’S corrected figures, 
published simultaneously with the original report of the 
Mississippi Valley Lumberman, are almost identical 
with those of the surveyor general, while those emanat- 
ing from the Lumbermen’s Exchange building are about 
25,000,000 feet too large on the pine cut. 





Coast Statistics’ emanating from Minneapolis—which. 
statistics, however, did not suggest that there were any 
mills on the coast except in Washington, or any lumber 
produced in that state except fir, spruce and cedar. 
A few instances of the discrepancies existing through- 
out the entire report were given, as follows: 
FIR TIMBER. 
Reports As Guessed at 
by Owners to by the Missis- 


the American sippi Valley 
Lumberman, Lumberman. 


PRODUCT OF 


Lryden & Leitch Lbr. Co., Aberdeen. 2,412,000 12,000,000 
Northwestern Lbr. Co., Hoquiam. ..11,514,000 30,000,000 
Page Lumber Co., Buckley......... 18,725,000 18,000,000 
Kent Lumber Co., Barneston....... 10,000,000 8,000,000 
Hawkins Bros., Napavine.......... 1,500,000 4,000,000 
A. P.. Perry, Tenind... os ceceveces 10,000,000 6,000,000 
Kast Side Lumber Co., Olympia.... 7,000,000 4,650,000 
Byerly, Collins & Byerly, Ostrander None 5,000,000 
Kleeb Lumber Co., South Bend..... 7,000,000 15,000,000 
Stimson Mill Co., Ballard.......... 35,000,000 45,000,000 
Shrewsbury & McLane, Sedro-Wool- 

ec escde cubes t onn deuws 06 10,000,000 15,000,000 
The Eclipse Lumber Co., Everett... 9,000,000 4,000,000 
Rice Lumber Co., Everett......... 15,366,000 2,500,000 
bk. K. Wood Lumber Co., Fairhaven . 16,000,000 3U0,000,000 
Island Mfg. Co., Coupeville........ 600,000 5,000,000 
Sullivan Lros., Granite Valls...... None 3,000,000 
Kar West Lumber Co., Tacoma..... 12,500,000 6,000,000 
St. Paul & Tac. Lbr. Co., Tacoma.. .81,851,000 87,000,000 
Sutherland Mill Co., Seattle....... 6,500,000 2,500,000 


Last week’s issue of the Mississippi Valley Lumber- 
man, however, clears up the entire matter. In the space 
of a couple of columns or so it ingeniously credits the 
discrepancies to the unreliability of individual mill re- 
ports, for the following reasons: 

After two years’ experience in getting west coast figures 
** * we have learned that it is impossible to get anything 
satisfactory at such a distance. We found by interviewing 
men who are familiar with conditions and circumstances on 
the coast that a number of mills were listed twice by being 
reported by two parties, one of whom owned the mill and 
the other the party who operated it. * * * In our former 
reports we had found that as a matter of pride and perhaps 
of advertisement a number of small mill owners had reported 
having a considerable amount of stock on hand, when as a 
matter of fact we found by later investigation that they 
hardly owned a carload. 

The above disclosure is a painful shock to the AmER- 
1CAN LUMBERMAN’S faith in the high standard of verac- 
ity among lumbermen; for a casual examination of the 
“fir and spruce” figures published by our contemporary 
(which were lumped together) with the totals of the sep- 
arate figures for these woods which we published dis- 
closes But ten manufacturers of these woods along the 
Northern Pacific in Washington whose reports to us 
coincide with the published figures from the “western 
staff correspondent.” ‘Twenty-nine others along this one 
railroad stand accused by it of making false reports; 
and strangely enough various of them instead of magni- 
lying their cuts and stocks apparently minify them. 

To mention but two additional instances of the many 
cases of mendacity: ‘The Doud Bros. Lumber Company, 
of Buckley, reports a cut of 7,000,000 feet of fir and 
300,000 feet of spruce. The Messrs, Doud before they 
went west had a high reputation for truth and veracity. 
They perhaps were not aware that retribution would be 
80 swift and that the “western staff correspondent” 
would so promptly inform a waiting world that their cut 
for the year was really only 700,000 feet of both woods. 
Besides this tenfold magnifying effect of the western 
climate upon their imagination, the contra error of the 
Page Lumber Company, of the same place, in reporting 
to us a cut of only 13,725,000 feet of fir, as against the 
18,000,000 feet which they must have cut (for does not 
the “w. s. ¢” vouch for it?), looks rather small. If 
one is to draw the long bow at all it is worth while to 
do it well. 

But why multiply instances of the unreliability of the 
reports which the manufacturers have sent us over their 
own names? It certainly must be the glorious coast cli- 
mate that is responsible for such a shocking percentage 
of mendacity, 

But has the veracious and reliable “western staff cor- 
respondent” of the Mississippi Valley Lumberman. be- 
come absolutely immune to this pernicious climatic 
effect; and if he has, will he not please furnish the 
recipe? The AMERICAN LUMBERMAN will be pleased to 
see that it is furnished as wide « circulation as the 
Prevalence of this unfortunate epidemic of Munchausen- 
‘sm appears to demand. 

t was very unkind of the editor of the esteemed con- 
temporary, having such a strong case, to lug in personal- 





AMERICANS TO CONSERVE AMERICAN 
FORESTS. 


The cause of forestry has a new advocate in the person 
of Gen. Russell A. Alger, who, though his lumber in- 
terests in Michigan have largely disappeared, is earnestly 
in favor of reforestation of the pine barrens of the north- 
west and especially of Michigan. He points to the Ger- 
man system of forestry as one which could and should 
be carried out in Michigan and proposes that a commis- 
sion be appointed, of which he would consent to be one 
without expense to the state, to go to Germany and 
thoroughly investigate the systems in use there and 
apply them to the barren lands of the Wolverine state. 
He further advocates bringing experienced foresters to 
this country from Germany to superintend the work. 

It is gratifying to find practical men interesting them- 
selves in this question of preserving the forest cover 
or of restocking the lands which have been denuded and 
are now valueless for any purpose. Yet we wish to ex- 
press the opinion that’ it is entirely unnecessary to go 
to Germany for the men to do this work, unless it be to 
take subordinate positions in the actual management. 
There are no more skillful foresters in the world than 
some in the employ of the United States and none with 
a better appreciation of the value of their profession. 
Irom the head of the forestry bureau down it is an 
exceptional body of men, though inadequately paid, that 
has in charge the forestry interests of the country. The 
only lack at present is of educated and experienced 
men for field work, but such men are rapidly being 
developed in both the forestry bureau itself and the 
several forestry schools that are now in existence and 
actively at work. 

The question naturally arises whether under such 
circumstances the state itself should take charge of 
the forestry operations within its borders or whether 
its foresters should be put under the direction of the 
forestry bureau of the national government. The lat- 
ter would have its advantages and especially as far as 
general oversight is concerned, but if the states them- 
selves should assume to do the work it would not be 
necessary to go outside of the United States for super- 
vision. 

Forestry is rapidly gaining adherents. There has 
been a good deal of misconception of what it implies. 
There are no opponents to the plan of reforesting land 
which is not adapted to agriculture, except on the 
ground of expense. Some think that the states cannot 
afford the work. We believe, on the contrary, that 
no state can afford not to put all the land within its 
boundaries to profitable use, and to cover it with 
forest is profitable from more than one standpoint. In 
immediate return no newly planted forest is even self- 
sustaining, but it will not be many years before it will 
support itself and in the end yield a rate of interest 
at least equal to the interest on state bonds. But there 
are other advantages which should not be lost sight of, 
such as the effect of forests on distribution of the 
rainfall and on the health of the community. 

When we come to timbered lands, forest preserva- 
tion methods are often misunderstood. It is never 
proposed by practical men to preserve them without 
use. On the other hand it is always the plan to cut 
all the adult or merchantable sized timber and simply 
preserve the nucleus of the forest so that it will be 
self perpetuating. Take any virgin forest, like that 
on the reservations in Minnesota for instance, and 
probably four-fifths of all the timber would be cut 
off within a few years, yielding nearly as much timber 
as though the land were turned over to individual opera- 
tion and in addition giving a perpetual lumber supply 
to the state. : 

But all these questions can best be solved by Ameri- 
can foresters. The German foresters or the foresters 
of any other foreign country coming to the United 
States have much to learn and to unlearn. Rather 
should proper encouragement be extended to our own 
foresters, whose number is increasing with the need for 
them, so that it is not likely that at any time in the 
future there will be any lack of skilled superintendents, 
especially if the profession shall be more adequately 
remunerated than it is at present. 
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SHORT LENGTHS. 


Not all logging contractors in the white pine coun- 
try are satisfied with the business they are doing. A 
good many of them underestimated cost of labor and 
supplies. 

Associations of lumber manufacturers and whole- 
salers are often necessary to keep prices uniform and 
to prevent individual cuts which seriously affect the 
average and perhaps lower the general price. Nothing 
of that sort seems to be needed among white pine 
manufacturers, who without any concert of action have 
advanced their prices since the first of the year from 
50 cents to $2 a thousand. 

_ Most retail lumber conventions this year have been 
impromptu lumber exchanges where heavy quantities 
of stock have been bought and sold. 

Governor A. T. Bliss, of Michigan, told the retailers 
of that state that 150,000,000,000 feet of pine and 
45,000,000,000 feet of hardwood had been cut in that 
state during the last thirty-six years. 

Retail lumbermen are not forgetting the good roads 
cause. It is of vital importance to their business and 
they know it. 

Dry white cedar posts are scarce and the prospect is 
for a heavy demand. Hence the price advances in the 
cedarmen’s post list. 

What is the matter with gum as a stave material? 

The city of Everett, Wash., insists that it is going to 
be not only the greatest lumber manufacturing point 
on the Pacific coast but the greatest industrial city. 

Timber lands in northern Mexico are oceupying a 
good deal of space in the papers lately. One of the 
latest is an alleged transaction involving 3,000,000 acres 
in Chihuahua and Durango. There is some pretty good 
timber in that section and there have been some bona- 
fide transactions but up to date there has been an 
amount of talk disproportionate to the amount of in- 
vestment. 

The total value of products made from cottonseed 
in the United States during the last census year was 
$42,411,835, not including refining of the oil or articles 
into which it went as the basis material, like soaps or 
salad oil. The only products included in the above 
value were crude oil, cake and meal, hulls and linters. 

There is said to be again a scarcity of men in the 
north woods. In the Duluth (Minn.) district swamp- 
ers and sawyers are offered $30 to $35, teamsters $35 
to $40 and canthook men and loaders $30 to $40. 

Insurance that is appreciated is that offered by the 
Retail Lumbermen’s Insurance Association. Until this 
year it had confined its lines to $3,000 on any one risk, 
but now it is taking an additional $3,000 in its new 
“series B.” This series was opened January 15 and 
on February 11 over $1,000,000 had been written, while 
during the same time new business to the amount of 
$150,000 had been added to series “A.” This is a 
record in mutual lumber fire insurance. 





There seems to be tricks in all trades except the 
lumber trade. There are oil companies, for instance, 
which make a habitual practice of sending out letters to 
saw mill men and others, stating that they have made 
a mistake in shipping a barrel of oil to the railroad 
station of the party addressed and offering it at a 
remarkably low price rather than to have it re-shipped. 
If the party addressed needs oil and is not wise he 
bites, and when he comes to use the oil he is usually 
sorry for it. ‘he foolish virgins who had no oil for 
their lamps would have been more foolish had they 
attempted to do business with the antetypes of some 
of the smooth people who are in the oil business at the 
present day. 

According to a story told in the upper peninsula of 
Michigan, one homestead-timber land scheme has gone 
wrong. It is said that the Diamond Match Company 
sent twenty-six of its old men out to Oregon to take up 
claims under the homestead law, figuring that they would 
be able to prove up on claims carrying timber amounting 
to nearly 200,000,000 feet. Then that timber would be 
turned over to the company. Complaint was made and 
an investigation was started by government authorities 
which led to the abandonment of the plan and it is al- 
leged that the “settlers” had a rather hard time of it. 
The outcome is said to be that the: company is now 
negotiating for several hundred millions of feet of pine 
in northern California. 

Intimately associated with the industrial progress 
of the south and its general internal prosperity is the 
rapidly growing utilization of cottonseed by-products. 
There were no very definite statistics until the last cen- 
sus, but the exports on cottonseed oil give a clue. They 
were valued in 1870 at $14,946, in 1875 at $216,640, in 
1880 at $3,225,414, in 1885 at $2,614,592, in 1890 at 
$5,291,178, in 1895 at $6,813,313, in 1900 at $14,127,538 
and in 1901 at $16,541,321. 

A lumber company operating in the Duluth district is 
said to have decided to use carrier pigeons to communi- 
cate between its tugs and the office of the company in 
Ashland, Wis. The plan has been used with success it 
is said by other companies in that section. 


The annual meeting of the National Wholesale Lum- 
ber Dealers’ Association, in Chicago,s March § and 6, 
will be unique in that the hosts of the occasion will be 
not merely the lumbermen of one city but practically the 
lumber trade of the northwest. The about 100 lumber 
concerns on whose invitation the association meets in 
Chicago are thoroughly representative of the western 
industry as well as of Chicago, 
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CONGRESS ASKED TO INTERVENE. 





Lumber and Other Export Interests Unite in an Appeal to Congress for Needed Control of 
Ocean Commerce — Willing to Pay Freight, but No extras—-An Able Argument 


by Counsel McKelvey 


National Exporters’ Association Does Good Work. 





WasHINGTON, D. C., Feb. 7.—The senate committee 
on commerce, of which Senator Frye is chairman, gave 
an extended hearing yesterday to the advocates and op- 
ponents of senate bill 1792, which provides ag follows: 

That Section 1 of an act entitled “An act relating to navi- 
gation of vessels, bills of lading, and to certain obligations, 
duties and rights in connection with the carriage of prop- 
erty,” approved Vebruary 138, 1893, be, and it is hereby, 
amended so as to read as follows: “That it shall not be 
lawful for the manager, agent, master or Owner of any vessel 
transporting merchandise or property from or between ports 
of the United States and foreign ports to insert in any bill of 
lading or shipping document any Clause, covenant or agree 
ment whereby it, he or they shall be relieved from liability 
for loss or damage arising trom negligence, fault or failure 
in proper loading, stowage, custody, care or proper delivery 
of any and ali lawful merchandise or property committed to 
its or their charge, or any clause, covenant or agreement 
whereby there is imposed on any such merchandise or prop- 
erty or on the consignee or consignees thereof the payment 
of any port, barbor, dock, landing or sorting charges, or 
charges of any kind for the discharge or delivery thereof, the 
payment of which is by the laws, statutes or customs of the 
loreign country vr countries to which such merchandise or 
property shall be transported imposed on such manager, 
ugent, waster or Owner, Or any persons or agencies other 
than the consignee or consignees thereof; or any clause, cove- 
pant or agreement whereby are impaired the rights or privi- 
leges granted to the consignee or consignees of such merchan- 
dise or property by the laws, statutes or customs of the for- 
eign country or countries to which such merchandise or 
property sball be transported. And any and all words or 
clauses of such import inserted in bills of lading or shipping 
receipts shall be null and void and ot no effect. 

Sec. 2. hat this act shall take effect from and after the 
Ist day of ————,, 1902. 

The full membership of the committee was present 
and close attention was paid to the arguments for and 
against the bill, and numerous questions tending to 
bring out the salient features of both sides of the ques- 
tion at issue were asked by various members of the com- 
mittee. Particularly searching were the questions asked 
by Chairman Frye and Senators Nelson, Perkins, Mason, 
Depew and Berry, and the answers had the effect of 
throwing considerable light on the subject. 

The principal argument in favor of the bill was 
made by John J. McKelvey, representing the National 
Lumber Exporters’ Association, composed of the prin- 
cipal exporters of lumber products. He alluded to the 
fact that a large portion of their exports go to the port 
of London, and they were particularly affected by the 
so-called London clause, the remedy against which is 
sought by the bill now under consideration. Mr. Me- 
Kelvey stated that the lumber exporters had prepared 
and introduced an independent bill, not making it an 
amendment to the Harter act, as the bill is that which 
had been prepared and presented by the flour people. 
The lumber exporters’ purpose in doing that was on 
account of litigation which has been pending and which 
was initiated by the National Lumber Exporters’ Asso- 
ciation. They found that the provisions of the Harter 
act in certain essential particulars were not effective, as 
they believed, as congress intended they should be at 
the time the act was passed, and they therefore found 
that an independent act covering this question of the 
London clause and with a penalty clause of its own 
would be more effective for both the exporters of lumber 
and the exporters of all goods. Upon conference, how- 
ever, with the flour people the lumber exporters con- 
cluded that they were both seeking the same relief at 
the hands of congress and that they should be united 
in the form of the bill which they ask congress to pass, 
and they accordingly agreed upon the bill which was 
presented before the committee and which is quoted 
above. 

Mr. McKelvey informed the committee that the 
charges against lumber products of different sorts aver- 
age about 2s 6d. These charges are made against all 
lumber products which come through north Atlantic 
ports, whether the freight originates in North America 
or whether it originates elsewhere and comes through 
north Atlantic ports. Figured down per 1,000 feet, the 
charge amounts to $1.20 a thousand on oak, 70 cents 
on poplar, 95 cents on pitch pine and $1 on ash. That 
charge is imposed, no matter where the lumber comes 
from. The exporters, Mr. McKelvey pointed out, may 
get lumber of certain sorts in Mexico, and if it comes 
on a through bill of lading by railroad to a north 
Atlantic port and is shipped from there to London that 
charge is imposed upon the goods. He desired the com- 
mittee to understand that the lumber exporters do not 
object in any form to this charge as a charge. If it is 
necessary that the steamship people should cover them- 
selves for expense in unloading on the other side the 
lumber exporters were perfectly willing to pay that 
expense if it was included in the freight which the 
steamship owners charge, so that the shipper, who gets 
his hardwoods in the west orehis lumber in the south 
or in the northwest, may know when he ships on his 
through bill of lading exactly what his freight is going 
to be, and may make his calculations accordingly. 

In reply to a question of Senator Mason as to whether 
the lumber exporters objected to the steamship owners 
making the charge simply against American lumber and 
not against any other lumber, Mr. McKelvey replied 
that they objected to it as a separate charge, but they 
did not care if the steamship owners increased American 
freights beyond Mexican freights. The lumber exporters 
would let that take care of itself. If the steamship 
owners will make the freight charge cover all the 


charges from the point of delivery to them to the 
point of delivery by them in London the lumber ex- 
porters would be satisfied. He aflirmed that if the 
steamship owners say that on account of some reason 
which the exporters cannot conceive American products 
should pay relatively a higher rate of freight than 
Mexican products or than South American products for 
the same distance the lumber exporters would not 
quarrel with them on that. 

Replying to a further question of Senator Mason as 
to whether the lumber exporters “kicked” on the dis- 
crimination against American lumber, Mr. McKelvey 
stated that they kicked on the discrimination as a mat- 
ter of principle, but that they were willing to stand 
that discrimination if the steamship owners would put 
it in the freight, for the reason that the exporters be- 
lieved that other conditions determined the amount of 
the freight, and if the charge was put in the freight 
these other conditions would put the freight charge 
where it belonged. in the event that the charge was 
put in the freight Mr. McKelvey believed there was no 
question but that the freight rate would be reduced, and 
expressed the opinion that that was just the reason 
why the steamship men objected to putting the charge 
in the freight rates—because they knew that if this 
was made a separate charge on the other end it can be 
collected, whereas if it is put in the freight these other 
conditions would determine what the freights shall be 
and the steamship men may or may not get that charge. 

Continuing, Mr. McKelvey said: 


Now, why should they object to that? Is there any other 
reason why they should object to it than simply the fact, as 
I said, that other conditions will determine what the freight 
shall be? In confirmation of that I wish to state this 
instance to the committee: I believe we brought the first 
proceedings on behalf of the London exporters, under the 
Harter act, for the purpose of determining whether the 
exporters could get reliet from the conditions which that 
act was passed to relieve. ‘That action was brought for the 
purpose of compelling the steamship companies to give us 
clean bills of lading, as we call them; that is, bills of lading 
specifying, as provided in the Harter act, the quantity of 
goods that we ship. 

A condition that was very onerous to shippers before the 
passage of the Harter act and has been ever since, for the 
reason that the steamship companies have never complied 
with the Harter act, was the refusal of the steamship com- 
panies to give us bills of lading specifying the quantities of 
lumber which we ship. We brought this action to force 
them to give us a bill of lading which should specify the 
quantity of lumber which we ship. ‘The Harter act pro- 
vides, in section 4, that it shall be the duty of the ship 
owners to do that. We made demand upon them and they 
refused to give us that bill of lading on a shipment of two 
carloads of lumber to London, We brought an action for 
the penalty. Prior to bringing that action—and this all 
came out at the trial—we had negotiations with the steam- 
ship company and we offered to pay them an additional 
charge for counting the lumber so that they could specify 
the quantity in the bills of lading. ‘They said: “If you 
will pay us an additional charge of 2 shillings and 6 pence 
for counting lumber of certain kinds—that is, lumber of 
certain thicknesses and certain widths—we will do that and 
give you clean bills of lading, and we will give you clean 
bills of lading for nothing upon all other lumber—that is, 
lumber running above certain sizes and thicknesses.’ We 
went back at them with this proposition: ‘No; but we will 
pay you the charge straight. e want to pay the freight 
upon the whole thing. You increase our freight rate cover- 
ing the cost on account of counting the lumber.’”” We were 
making exactly the same proposition there as we are here. 
They said: “No; we cannot do that. We want this as a 
separate and distinct charge.” 

Now, why was that? It was for exactly the same reason 
there as here; that they knew if they put it in the freights 
the other conditions would determine the amount of the 
freight, and they might get the charge and they might not. 
so, 1 “vy. it seems to me that is the only valid reason that 
I have heard advanced on the part of the _——— com- 
panies why they should object to including this unloading 
charge, which is now governed by this London clause, into 
their freights. And it seems to me that is not a good objec 
tion. For if they are not making a profit out of that 
clause, then if they increase their freights they can hold the 
charge in their freights as an increase. If they are making 
a profit out of this charge then competition, if there is any, 
or other conditions will reduce the freight until it is a fair 
rate as between the shipper and the steamship men. 


During the course of the argument the fact had been 
adverted to that there is an option on the part of the 
lumbermen. Mr. McKelvey conceded that they could 
ship their goods or they could keep them at home, and 
that option on the part of the exporter in dealing with 
carriers, he contended, has been recognized very clearly 
by the courts in the different cases that have arisen 
between the carriers and the shippers. He called at- 
tention to the fact that it had not been commented on 
until Justice Bradley, in an opinion in New York Cen- 
tral Railroad Company against Lockwood, 17 Wallace, 
357, graphically described the situation as between the 
shipper and the carrier in the following words: 


The carrier and his customer do not stand on a footing of 
equality. The latter is only one individual of a million. He 
cannot afford to haggle or stand out and seek redress in the 
courts. He prefers, rather, to accept any bill of lading or 
sign any paper the carrier presents; often, indeed, without 
knowing what the one or the other contains. In most cases 
he has no alternative but to do this or abandon his business. 
* * * If the customer had any real freedom of choice, 
if he had a reasonable and practicable alternative, and the 
employment of the carrier were not a public one, chargin 
him with the duty of accommodating the public in the line o 
his employment—then if the customer assumes the risk of 
~ ge it could with more reason be said to be his private 
affair and no concern of the public. But the condition of 
things is entirely different, and especially so under the modi- 
fied arrangements which the carrying trade has assumed. 

The business is mostly concentrated in a few powerful cor- 
porations, whose position in the body politic enables them to 
control it. They do, in fact, control it and impose such con- 
ditions upon travel and transportation as they see fit, which 
the public is compelled to accept. These circumstances fur- 
nish an additional argument, if it were needed. to show that 


the conditions imposed by common carriers ought not tu pe 
averse, to say the least, to the dictates of public policy and 
morality. ‘he status and relative position of the parties 
render any such condition void. Contracts of common car. 
riers, like those of persons occupying a fiduciary character 
giving them a position in which they can take undue advan. 
tage of the person with whom they contract, must rest upon 
their fairness and reasonableness. (See Mich. Cent. R. Co 
vs. Hale, 6 Mich., 258; L. & KR. etc. RK. Co. vs. Wubanks, 4§ 
Ark., 460 ; Brown vs. Hull, 14 R. I., 249.) 

The individual feels that transportation is necessary to hig 
success, and that unless he gets it promptly he will suffey 
inconvenience, and perhaps loss. He regards the probability 
of loss in transit as remote and knows that if there ig ny 
law the contract is immaterial. Under such circumstances 
he will assume the risk of contingent future loss rather than 
sustain a loss certain and present, as men usually are prone 
to sacrifice contingent future interest to satisfy present 
wants. So we think it would be held, as a matter of law 
that the parties stand upon a footing of inequality and that 
individuais desiring to make shipments are under a necessity 
suflicient, in the ordinary affairs of life, to amount to con 
pulsion where it is pressed. (L. R. etc. K. Co. ys. Cravens, 
o7 Ark., 112.) 

Mr. McKelvey contended that this was exactly the 
situation that the exporters were in. ‘They must either 
keep their goods at home or they must take what the 
steamship companies give them in the way of a bill of 
lading. 

Senator Nelson asked if there was a combine, so that 
the steamship owners would not give any other bill of 
lading. ‘To this Mr. McKelvey replied that there was a 
combination on the form of the bill of lading, which he 
thought would show that they all act together. He 
stated further that as it came out in the trial of the 
case which he had referred to there was a combination 
known as the Trans-Atlantic lreight Conference, which 
discusses these questions as to the form of the bill of 
lading, and what one steamship company stands by all 
stand by, and the exporters are simply put in a posi- 
tion where they have to take what they give them or 
else have to come to congress for reliet, 

Mr. McKelvey took occasion to point out that in 
order to have a measure that is going to give any relief 
against onerous conditions it must be effective. If you 
have a measure that is doubtful in its language, so that 
in addition to the act itself you must have an interpre- 
tation of the act by the courts before you can get 
relief, half of the benefit is wanting, because it costs 
money to go to the courts. Under clause 5 of the 
Harter act, to which the exporters are asking an amend- 
ment in the pending bill, Mr. McKelvey pointed out 
that congress has lett it indefinite as to whether the 
proceedings are to be brought in one way or in another. 
There is no definite method of procedure provided for 
the enforcement of the penalty. In the first place there 
is an uncertainty left in the mind of the shipper, and 
also in the mind of the court, as to whether the pro- 
ceeding contemplated by that section 5 of the act is to 
be a criminal proceeding or a civil proceeding. The 
act says that a fine of not more than $2,000 shall be 
imposed for a violation of the act. As section 5 in two 
instances uses the word “‘fine,” and then in the latter 
part of the section it changes and uses the word 
“penalty”; the amendment substitutes the word penalty 
for fine where it occurs in both instances, 

Two effective arguments in favor of the bill were given 
by the flour interests, and then the chairman called 
upon John J. Hemphill, who desired to be heard in op- 
position to the bill. Mr. Hemphill stated that he ap- 
peared in the interest of the steamship lines interested 
in the transportation of goods from the north Atlantic 
ports. He contended that advocates of the bill who 
had been heard by the committee had entirely miscon- 
ceived the facts and the law connected with the ques- 
tion at issue. He further contended that the port of 
London was not a free port, as maintained by the lum- 
ber and flour exporters. He described at length the 
docks of London, tracing them back 300 or 400 years, 
and outlining the customs of the port in vogue in those 
days. Mr. Hemphill was questioned at length as to the 
reason why the steamship men objected to putting the 
charge in the freight, but his replies were very unsatis- 
factory to the committee. Finally, Chairman Frye put 
this question: “Here are men who say they do not 
object to this charge at all, but they want it in the 
bill of lading in advance. That is the contention. The 
men who are running the ships say, ‘We cannot put it 
in the bill of lading in advance.’ Now, I want you to 
explain why, when the shippers want it in the bill of 
lading in advance, the ship owners object to having it 
in the bill of lading in advance.” 

Mr. Hemphill replied that one reason was that 80 
far as the ship owners of this country were concerned 
they have to make a contract at the other end of the 
line for the proper delivery of those goods, and they 
have to make it with people over whom the 
congress of the United States has no control whatever. 
Another reason was that the steamship owners cannot 
tell what the people on the other side of the Atlantic 
are going to do always and, furthermore, that when 4 
ship takes freight at the port of New York and deliv- 
ers its freight at the port of London or any other port 
that is the end of its business, and the delivery of the 
freight, the sorting, the putting of it under sheds and 
holding it for the consignees for seventy-two hours 18 
an additional duty that the dock companies have taken 
upon themselves for the benefit of the shippers, ship 
owners and consignees. Mr. Hemphill, however, failed 
to throw the desired light upon the question and was 
excused for the time being. 


Arguments. 


Wasuinaton, D. C., Feb. 8.—The house committee 
on interstate commerce and foreign commerce yesterday 
heard arguments regarding the Tawney bill, the pro 
visions of which are identical with those of the bill now 
pending in the senate. Representative Hepburn, chair- 
man of the committee, presided. 
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Mr. Crosby, the first speaker, stated that the gentle- 
men favoring the bill came before the committee on 
what they called a long standing grievance against the 
ship owners, because of certain landing charges placed 
in the port of London on certain American products. He 
stated the points made against these charges and illus- 
trated them by citing the case of a ship going to Lon- 
don. He said: 

We bill our lumber or our flour to London; we have a 
specific rate of freight; the ship goes up the Thames; the 
cargo is put on the docks and assorted, delivered overside to 
the lighters that our consignees have there, and for the 
landing and assortment and delivery of the cargo a charge 
ig put upon us. 

Mr. Crosby gave the reasons why the shippers ob- 
ject to this landing charge, which reasons have been 
fully set forth elsewhere in the reports of these hear- 
ings. In reply to a question of Representative Wagner 
as to where the advantage would be to lumber export- 
ers and other shippers if the charge were incorporated 
in the freight rate, Mr. Crosby stated that if the 
charge were incorporated in the freight rate the advan- 
tage would come in its then being competitive, just as 
the freight rate is. 

John J. McKelvey, representing the lumber export- 
ers, made the following statement: 


It seems to me it will serve to clearness if we understand 
first exactly what this charge is and what it is for. Now, I 
think it will be conceded by the steamship companies and by 
everybody that prior to the imposition or insertion of this 
London clause the freight rate which was imposed upon 
freight covered the services that are now charged for by 
this special charge. In‘other words, prior to twelve or fif- 
teen years ago the freight that was fixed on goods covered 
those services, namely, the receipt of the goods at the ships, 
carriage of the goods and delivery of the goods over the rail 
or overside. Now, it is fair on the part of the shippers to 
assume that custom, which has obtained immemorially in 
respect to the service for which they pay when they pay 
their freight rate, should continue in force unless there is 
some fair reason why the steamship —- should pick 
out some particular part of the service and say: ‘Here, we 
will make a separate charge for this.” If there is any fair 
reason why they should pick out any particular service after 
receiving the goods on board and make a separate charge for 
it we will submit to it. But I think it is up to them to show 
that there is a fair reason for this London clause and the 
imposition of a separate charge for the service which was 
formerly covered by the freight. 

The charge on most lumber, as has been pointed out, is 
2s 6d, and that has been raised from a smaller figure from 
time to time. ‘There is no question what that charge is for. 
The bill of lading shows it. I have before me one of the 
bills of lading from a north Atlantic port to London, and it 
contains the London clause. ‘To be sure, it is a strain on the 
eye to read it, and it is a strain on the mind to understand 
it, and that is probably the reason why so few shippers do 
take the time to go thoroughly through their bills of lading 
and read and understand them. 

We might not complain of this charge if it were a uniform 
charge made upon all goods going into London, although we 
think that there are elements of unfairness about it as a 
separate charge. I say we might not complain if it was not 
a discrimination, but it is plainly and solely a discrimina- 
tion against goods from north Atlantic ports, which they can 
enforce against goods from north Atlantic ports because of 
the combination, the steamship conferences, which meet and 
determine the bills of lading which these different lines run- 
ning from north Atlantic ports will use. 

I am supported in my statement that there is a discrimi- 
nation by Mr. Choate’s report. If there was ever a fair 
investigation and a fair report on a subject Ambassador 
Choate has made it. He says: “There is undoubtedly a 
discrimination as against the flour from the United States 
and Canada in favor of flour coming to London from all 
other parts of the world; and the same thing applies to 
lumber.” 

The balance of Mr. McKelvey’s argument was essen- 
tially the same as that which he presented to the sen- 
ate commerce committee. = 

John J. Hemphill, representing the steamship inter- 
ests, made an extended argument covering the steamship 
owners’ side of the question. He detailed at length 
the position which the steamship people have taken in 
the matter under consideration and pointed the reasons 
why the London clause should be retained in the bills of 
lading. Mr. Hemphill was subjected to numerous ques- 
tions to which he gave answers calculated to confuse and 
confound the question. , . 

The hearing before the house committee was contin- 
ued today. ‘The same parties gave testimony, prac- 
tically the same ground was gone over as at the 
hearing the day before, and few additional facts were 
brought out. The steamship people endeavored to fortify 
their position by reading the report of the auditor of 
one of the transport lines, showing that the company 
had entailed a loss through the operation of the Lon- 
don clause. The fact was brought out, however, that 
this loss was made up through other means. 


The Hearing on Monday. 

Wasuineton, D. C., Feb. 10.—The hearing on the 
London landing clause bill was continued today before 
the senate committee on commerce. Representative 
Tawney, of Minnesota, author of the measure that is now 
pending in the house, made the principal argument in 
support of the bill. He explained the object of the 
pending bills, described the evil these bills aimed to 
correct and gave the committee a careful and detailed 
account of the shippers’ side of the case. He laid 
special stress upon the fact that the so called London 
clause is peculiar to bills of lading from north Atlantic 
ports and is not incorporated in bills of lading from 
other countries. He invited to attention the merchant 
shipping act of Great Britain, enacted in 1884, which 
provides among other things that it shall be the duty 
of the ship owners to discharge the goods free of any ex- 
pense, and if the consignee makes entry for his goods 
Within twenty-four hours of the vessel being entered at 
the custom house it is obligatory on the part of the 
steamship company to deliver the goods on demand of 
the consignee from the docks within twenty-four hours 
after assortment, this assorting to be at the expense of 


© ship owners. Representative Tawney contended that 


ity way the ship owners can override this statute 
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y forcing the American shipper to take a bill of 
ng embodying a clause contrary to the intent of the 





shipping act of Great Britain. The grounds upon which 
the shippers urge the passage of the pending bills, he 
said, were that by the law of Great Britain this charge 
is imposed upon the ship owner and not upon the ship- 
per; that it is a discrimination against American prod- 
ucts, applying to all or nearly all American products; 
that it is just as much a discrimination against Ameri- 
can shippers as if parliament should enact a law levy- 
ing an import tax on American goods entering the port 
of London and admit free the products of all other coun- 
tries; that it is a restriction against American shippers 
in that it gives the shippers of other countries an 
advantage over American exporters. In view of the 
fact that the London landing clause is inserted only 
in bills of lading from north Atlantic ports it is purely 
a discrimination against American goods, and Repre- 
sentative Tawney therefore urged the passage of the 
pending bill, which, if passed, he claimed, would place 
American commerce exactly on the same footing as the 
commerce from every other country. 

The argument against the bill was made by P. A. S. 
Franklin, of the Atlantic Transport Line. He outlined 
the position of the shipping interests in this matter, 
stating among other things that while the north At- 
lantic lines running to London have not introduced a 
clause similar to the London clause in their bills of 
lading to any other ports in Great Britain they are 
compelled to insert this clause in bills of lading to 
London for the reason that London is a far more ex- 
pensive port for the discharge and delivery of goods 
than any other, owing to the cost of labor, dock charges, 
necessity of dispatch and other causes. He asserted that 
while it had been claimed that the aggregate amount 
of the charge leaves the ship owners a considerable profit 
he was ready to prove by the books of the steamship 
men that the charge does not nearly pay them for the 
actual cost of doing the labor etc. This loss amounted 
to about 40 cents a ton, he informed the committee. 

The question here arose as to why, in view of the 
fact that the steamship men were losing money through 
the operation of the London clause, they were so bit- 
terly opposed to putting the charge in the freight. Mr. 
Franklin attempted to explain this by saying that the 
loss was made up during the year by ways and means 
known to the ship owners; that the abolition of the 
London clause would abrogate a certain contract which 
the ship owners had with the London Dock Company, 
and would necessitate a return to the antiquated mode 
of delivery overside. Numerous questions were asked 
Mr. Franklin by Senators Berry, Elkins, Mallory, Per- 
kins, Nelson and Depew, the object of which was to 
make it as clear as possible why the London clause was 
such a necessary part of the ocean bills of lading from 
north Atlantic ports while the bills of lading from other 
countries contained no such clause. The answers were 
such that no information on the essential points was 
elicited. 

During the course of the hearing the report of Am- 
bassador Choate relative to certain charges imposed by 
London dock companies upon certain American products 
was brought into the discussion and copious extracts 
from the report were incorporated in the report of the 
hearing. It will be remembered that Ambassador Choate 
reported that American shippers were clearly entitled 
to an investigation of the question of dock charges by 
the competent authority of congress. 


Letters to the Editor. 


Our Readers Asked to Help. 


New York, Feb. 11.—Editor American LUMBERMAN: 
I want very much to interest both yourself and your 
readers in a matter of importance and I know of no bet- 
ter way than to ask the use of a little space in your 
excellent journal. 

In the year 1887, as a result of strenuous effort, con- 
gress was induced to pass an act entitled “An Act to 
Regulate Commerce,” the object of which act was to 
remedy certain evils incident to the freight traffic of 
the country; and for the better carrying out of the pro- 
visions of this act the interstate commerce commission 
was created. 

The evils that were most apparent were three, as fol- 
lows: 

First, the charging of unjust and unreasonable freight 
rates and the discrimination in favor of certain indi- 
viduals and localities as against other individuals and 
localities. 

Second, the charging of greater rates for a shorter 
haul than for a longer haul. 

Third, the practice of secret rate cutting. 

For awhile after the passage of this act the commis- 
sion carried out the provisions of the act in such a way 
as it thought was intended, and the railroads followed 
the orders issued by the commissioners and all went 
fairly well; but the control exercised by the interstate 
commerce commission was very irksome to the rail- 
roads and a systematic attack was begun on the inter- 
state commerce act and one decision of the court after 
another interpreted the act in such a way that but little 
of the power originally possessed by the commissioners 
is left. 

For instance, the act states explicitly that no rail- 
road may charge an unjust or an unreasonable rate. It 
would seem as though that means also that every rail- 
road must charge only a just and reasonable rate; but 
the latest judicial decision is that while the interstate 
commerce commissioners have the power to say that a 
rate is unjust and unreasonable they have no power to 
say what is a just and reasonable rate. at is 
the result? The railroads simply charge all they dare 








and it is next to impossible to get a correction. Then, 
again, if a rate is found by the commissioners to be un- 
just and unreasonable and an order is entered ordering 
the railroad to cease charging it, an appeal may be taken 
to the United States courts and a final decision can be 
delayed fully four years. Certainly under such condi- 
tions the remedy is as bad as or worse than the disease. 

The “long and short haul clause” has also been ren- 
dered ineffective, or practically so, by the decisions of 
the courts, which say that competition renders the con- 
ditions under which freight is moved so dissimilar as 
between competitive and non-competitive points to war- 
rant the railroads in charging more for the shorter than 
the longer haul. As a result the small shippers from 
non-competitive points are left without redress and are 
at the mercy of the railroads. 

Recent disclosures in the newspapers about secret rate 
cutting are so fresh in our minds as to need no com- 
ment here. The resultant conditions of all the above 
facts have left the public almost where it was previous 
to the passage of the act in 1887, and the recent gigan- 
tie consolidations of railroad interests have acted in 
such a way that the element of competition has been 
practically eliminated while the “community of inter- 
ests” established between the railroads enables them to 
do practically as they please, 

When we take into consideration the immense bene- 
fits enjoyed by the railroads under their franchises, the 
dependence of commercial prosperity on equitable and 
just freight charges—in short, that we are all practi- 
cally at the mercy of the railroads and other common 
carriers as far as our business lives are concerned—we 
must agree with those who believe that it is time for 
congress to exercise the power which it possesses to 
supervise and control freight charges in a proper and 
reasonable way. 

With this end in view there has been introduced in 
congress a bill to amend the interstate commerce act, 
and in order to get this bill enacted into law the ship- 
pers must show to the members of congress that there 
is sufficient demand to warrant congress in passing it. 

The bill provides among other things that the inter- 
state commerce commission shall have the power to fix 
railroad rates subject to review by the United States 
courts. 

The great advantage to each and every shipper that 
would result from such a law would be that all ship- 
pers would be treated alike, that every locality would 
be on a par with every other locality and that the rail- 
roads would be compelled to charge “a like rate for a 
like service,” and the small shippers from non-competi- 
tive points would be in a position to compete on equal 
terms with their competitors in business. Surely such 
a condition would be of equal benefit to the railroads 
and their shippers, for nothing tends to make and keep 
times “good” like uniform and steady business condi- 
tions. 

Now if any of your readers ask why this letter is 
written, let me simply say: Write your senators and 
representatives in congress and urge them to support 
and push this bill. And it might be well to name the 
bill—the senate bill was introduced by Senator Elkins, 
‘of West Virginia, and the house bill was introduced by 
Hon. John B. Corliss, of Michigan. 

With proper perseverance and push we can succeed, 
but we need all the help we can get. 

Rosert W. Hicsie. 


POs 
An Inconsequential Disaster. 


Farmers, Ky., Feb. 9.—Editor AMERICAN LUMBEBRMAN : 
Your item in a late issue under head of “Casualties,” stat- 
ing that I had suffered a loss of $2,500 by the breaking of a 
boom, is a mistake. The facts are that a German company 
getting out a large quantity of staves had more coming 
down the river than they were prepared to boom. The — 
way to secure these was by booming the river solid, whic 
was apparently done. The boom was not strong enough, 
however, and gave way, taking with it the other stave booms, 
and when the mass of nearly 1,000,000 pieces, with a vast 
amount of drift, struck our log boom in a sharp bend in the 
river it jammed. This we have made secure and are now 
taking out the staves. We lost no timber nor did any of our 
booms break, but at the time it was believed that the mass 
of staves and drift would sweep everything away. ‘These 
staves are to be exported to Germany and over 2,000,000 
have been taken out and shipped since the middle of Decem- 
ber. J. R. BUCK WALTER. 


Tamarack Lath. 


Marion, MiIcu., Jan. 27.—Editor AMERICAN LUMBERMAN : 
Please advise me through the columns of your paper whether 


or not there are manufactured ony tamarack lath? If go, 
are they ready sale and what price do they bring? And 
oblige A RBADER. 


{We understand that there are quite a number of 
tamarack lath manufactured, but that no concern saws 
them out and sells them in measurable quantities. 
Usually they are mixed with hemlock or norway, which 
sell as No. 1 mixed lath and bring about $2.75 in this 
market in carload lots.—Ep1Tor.]} 





It is announced that the Union Tanning Company, one 
of the constituent companies of the United States Leather 
Company, has completed preliminary surveys and other 
arrangements for the construction of a railroad about 
eighty miles in length through its hemlock forests 
in Lycoming, Sullivan and Bradford counties, Pennsyl- 
vania, and that construction will begin in the spring 
and probably be completed within a year. The new 
road will extend from the mouth of Pleasant stream, on 
the Northern Central railroad fourteen miles north of 
Williamsport, to a point on the Barclay railroad in the 
southwestern part of Bradford county. It is said that 
the entire road will be through a virgin forest of hem- 
lock, and that, besides getting out bark for the com- 
pany’s big tanneries at Ralston and Roaring Branch, 
saw mills will be located at convenient points along the 
line of the road for the purpose of converting the timber 
into lumber. 
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The Southeastern lowa. 

Up goes my hat again! Iowa has cut another notch 
on the stick. Those Mississippi river dealers know how 
to do things. Two years ago at Burlington, a year ago 
at Davenport and this year at Muscatine—on all of 
these occasions the high water mark was reached. Hav- 
ing seen a thing or two of conventions I am prepared 
to say that no yard men are more royally entertained 
than are the members of the Southeastern Iowa asso- 
ciation. Every year they meet there is high handed 
liberality dispensed by the wholesale lumber dealers and 
factory men. They don’t know how to do enough for 
us. If the gait were constantly kept up we would all 
have the gout and go crazy for want of sleep. In my 





“Presented to the town by P. M. Musser.” 


silver tongued speech I told them what they probably 
already knew, namely, that just then we were living at 
a fast pace—putting into one day the meeting, banquet, 
theater and some other things, which is a good deal to 
put into one day and into us. Following these conven- 
tions three months every year there are those who think 
it strange that my raven locks are getting blond. 

In its way this Southeastern lowa is a great associa- 
tion. It is rather local, but it is as lively as a flea. 
While it is as sprightly as a child it does not forget 
that it is a child and that as a child it owes its alle- 
giance to its parent, the great Northwestern. Fortunate 
the association that has such a feeder as this. Down 
here the interest in association is worked up to such 
an extent that the members go up to the Minneapolis 
meeting knowing how to take right hold. I think that 
the best association men will tell you that the value 
of these local organizations can hardly be estimated. 

There is a remarkable feeling of reciprocity between 
the members of this association and the river dealers 
who entertain them every year. The latter know that 
we fellows of southeastern Iowa are among the best 
men who wear pants, and we think that no better men 
live than those who do business in these towns along 
the Father of Waters. And, come to think of it, what 
a grade of men went into business on this stream. 
Sterling is hardly a name for it. The most of them 
began away back when the country was new and when 
honor was the larger share of their capital. If the 
lives of the lumbermen of the middle Mississippi could 
be truthfully written it would be a great record. Many 
of them are gone, and they left a name behind them. 
The output of lumber is dwindling fast, and not many 
years hence the saw mills will have disappeared, but 
the blood of the trade has been diffused into these towns 
and they will stand as monuments to the integrity and 
success of the men who started the mills and thus 
formed a nucleus around which business and people 
gathered. 

Two of the wheel horses of Muscatine were out of 
town. W. L. Roach was in Florida, sick, and H. W. 
Huttig was obliged to be in New Orleans on business. 
Colonel Huttig instructed his lieutenants to say to his 
many friends who dropped in that his attendance at the 
meeting would have cost him a little forfeiture of 
$5,000 that was up on a timber option, and while they 
all missed him they forgave him. He regretted his ab- 
sence and would have had it otherwise if possible. 
When he will reach home, however, he wiil discover 
that the boys visited his under roof orange grove. 
Didn’t know that oranges are raised in Iowa, I sup- 
pose? I picked one as big as my fist and sat in one of 
Mr. Huttig’s easy chairs while it was disappearing 
from sight. We didn’t want to raid the grove too hard, 
but there were A. L. Pierson, Billy McCampbell and 
Harry Phillips who were urging us to go in and do up 
the colonel’s oranges. So if we didn’t leave more than 
a peck on the trees we are not to blame. 


Giffts of Lumbermen. 


When I visited the Hershey State bank and inquired 
for President P. W. Francis, my object being to learn 
something about the Hershey hospital that is being 
completed, that gentleman = Meow 4 his hand through 
the iron filagree that surrounds the counter and said 








that for a long time he had been wanting to know 
what kind of a looking fellow I was. I am glad that I 
am getting a reputation in the financial world, for 
maybe now I will be able to get hold of more money. 
I was let into the inwardness of the bank, so far as the 
private office was concerned, and sat in the very chair 
in which the president sits when he figures compound 
interest. He showed me a big adding machine that 
cost $250 and I felt as elated as a school boy when he 
was manipulating it for me. If I were doing any kind 
of business except pounding my head I would not think 
of getting along without an adding machine. I have 
known as many as a dozen yard men who have owned up 
to making mistakes that easily would have paid for 
a machine. And then think of those which have not 
been owned up to. There are many of us who know 
less about mathematics than we would were we college 
professors. 

Being both of an athletic turn, Mr. Francis and I 
said that we would ignore the street cars and walk out 
to the hospital, which we did, holding our noses in our 
hands so they wouldn’t freeze off. “I suppose you will 
want to come here and be sick after you see the hos- 
pital,” said Mr. Francis. ° 

This institution will be known as the Hershey Me- 
morial Hospital and is built by Miss Mira Hershey in 
memory of her father, Benjamin, who was one of the 
pioneer Jumbermen of the middle Mississippi. The 
building is of pressed brick, covered with slate, with 
copper gutters and pipes. It is now being finished in- 
side. Its capacity ought to be equal to any emergency 
in a city of the size of Muscatine. The cost of the 
building will be $50,000. The town has nothing in the 
way of a hospital and thanks are continually bestowed 
upon Miss Hershey for the thoughtful gift. As we in- 
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“Getting a reputation in the financial world.” 


spected the operating room and the morgue we could 
but help think of the tragedies that will be enacted 
there. Strange it is that the angel of mercy so often 
hovers her wings over pain. On our way back to town 
we again let the street cars slide past us, rubbing our 
ears and noses and discussing occult questions. During 
our somewhat extended visit Mr. Francis did not speak 
of money matters once. That is the kind of man I like. 
This everlasting shop talk tires me. It charms me to 
find in a man something more than a knowledge of his 
business. 

Then I visited the library which was presented to the 
town by P. M. Musser. This is a beautiful building 
of Superior red sandstone, roofed with tile, and cost 
$30,000. It will be open to the public February 15, 
and will contain 5,000 volumes. Miss Zoe E. Faddis, 
a young lady who was trained in library work in 
Chicago, is classifying and arranging the books, and 
evidently she never tires talking of her chosen work. 
She pointed out the modern library methods and we 
agreed until we came to the children’s room where fairy 
tales are in abundance. She advocated fairy literature 
as broadening the minds of children and awakening 
their sympathies, but I told her I wanted none of it 
for my children. I said that children will soon enough 
learn to become liars without being crammed with lies 
to act as microbes in them. We had no severe set-to, 
however, for she is a pretty, cultured young lady, and 
I never fight with that kind of mortal. Building and 
land, it is said, will represent an expenditure by Mr. 
Musser of $40,000. The interior of the building is 
nicely arranged and beautiful in appearance. One im- 
provement in the method of handling the details of the 
library will be that every book user will be privileged 
to select the book wanted from the shelves, the idea 
being that by so doing a knowledge of books will be 
obtained which would be impossible were an attendant 
to hand them over the counter, as ordinarily is done. 

The cemetery chapel was built by a lumberman’s 
money, as also was the old ladies’ home. That is what 
we want to do, beloved, when we wax rich in a town— 
spend a portion of our riches for the benefit of the 
people who have helped us forward, 


These remarks lead to the recital of an’ incident that 
ought to go on record. In Muscatine I had the pleasure 
of meeting Ed C. Roberts, of the U. N. Roberts Com. 
pany, of Davenport. We had a long chat in the lobby 
and he mentioned the death of his wife in April last 
to whom he had been married only two years. He gaid 
it was an event that had a most depressing value on 
things material. It was easily seen that it had changed 
his trend of thought. We discussed the question 
what a man should make money for; Mr. Roberts 
taking the ground that it should be for the benefit of 
others. “We cannot take it with us,” said he. 

In the course of our conversation Mr. Roberts re- 
lated an experience the tragedy of which had impressed 
itself on his mind. A week ago when visiting Chicago 
and walking on Adams street an object fell and struck 
the sidewalk not more than six feet ahead of him. At 
first thought he said he imagined it was a section of 
a cornice that had broken away, but instead it wag a 
window washer who had fallen from the fifth story. 
The man uttered a groan, involuntarily struggled for 
an instant, and was dead. Mr. Roberts obtained the 
name of the man, ascertained that he left a wife and 
forwarded to her a draft for $100. This information 
of the gift does not come through Mr. Roberts. At 
this time he is entirely ignorant that I am acquainted 
with the facts in the case. This public recital may not 
please him. I don’t know. But the character of such 
a man ought to be known of the world. ‘There is so 
much selfishness all around us. ‘There are so many 
men who are making money and hoarding it that a 
case of this kind is a bright oasis in the desert of 
finance. I would rather be the recipient of the dis- 
pleasure of Mr. Roberts, if, indeed, displeasure it must 
be, than to omit placing on record the fact that there 
is one of our number whose heart beats with such 
sympathy and generosity. How many men in a million 
do you think would have acted in the same way? 

By the way, the lumbermen of Muscatine are the 
bankers of the town. The Hersheys operate the Hershey 
State bank, the Mussers are interested in the banking 
house of Cook, Musser & Co.; S. C. Stein, the only 
exclusively retail dealer in the town, is president of 
the First National, and it is largely the money of 
lumbermen that operate the savings bank. When I 
come in contact with this state of affairs all over the 
country I ask the question, When will I be proprietor of 
a bank? Echo answers and says that nobody was ever 
known to run much of a bank on a capital of 10 cents. 


On Pleasure Bent. 


As stated in the staid report of the proceedings which 
appeared in these columns last week, the meeting was 
held in the rooms of the Commercial Club. In con- 
nection with this club there are a bowling alley and a 
billiard room, and we came near neglecting the meeting 
and turning ourselves into a gang of sports. President 
McQuaid had to strain his voice when calling us to 
order to get us away from the seductive games. For a 
while we didn’t know but it would be necessary to call 
in a policeman to round us up. We were a spry feeling 
lot of fellows and thought that, seeing it would cost 
us nothing, we might as well have a little fun. The 
business men of the town said that the place was ours, 
and there were those among us who never before owned 
a bowling alley and a half dozen billiard tables, and 
were disposed to take advantage of it. The meeting 





“A gang of sports.” 


was conducted as smooth as ice. Séveral of us orated; 
but all the time we had an eye on the banquet that 
was called for 2 o’clock. We country fellows get hun- 
gry when we attend these events. Knowing that the 
association matters were in the hands of men who know 
how to handle them we grabbed our hats before the 
benediction was fairly out of the mouth of the president 
and rushed off to the Hotel Grand. 

I have never seen more to eat at any banquet. They 
went on the principle that we needed filling up. A 
hundred and five of us sat at the tables and a dozen 
more who could not get seats stood in the lobby and 
looked hungrily on. We ate precisely two hours and 
a half to the sweet notes of Paudiet’s orchestra. The 
wife of the landlord, who is a cousin of former Presl- 
dent Cleveland, graced the occasion by her presence ye 
saw that we all had plenty to eat and that we behav 
ourselves. The menu card was printed on a miniature 
door panel, with the following poem by a local writer 
on the back of it: 
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Greeting. 


We bid you thrice welcome, beloved, 
And to make the announcement more clear 
We add the bold statement, without any frills, 
That we are glad, mighty glad, you are here. 


In characters golden your title to fame 
Is emblazoned all over the west, ; Bea ed 
And we throw wide the portals and bid you “Come in! 
To the homes and the hearts you have blest. 


If there be one controlling, all conquering force 
That halds the wide world in its sway 

Tis that noble and ever benificent guild 
That is here represented today. 


Magicians, you come with your precious supplies— 
Your sash, doors, siding and lath— 

And, as flowers that bloom under tropical skies, 
Great cities spring up in your path. 


The wolf and the resin weed, lords of the realm, 
Didn’t dare to encounter your frown; 

Undaunted you came, held your trident aloft, 
And they went away back and sat down. 


The record of triumphs your banners recount 
Has never been written in blood; 

Your captains, like Porter, are models of worth, 
And though he’s not pretty he’s good. 

Look at Thornton, the peerless, aggressive, alert, 
Through the byways of business a ‘flyer’ ; 

But still holds his ‘bike’ with so even a hand 
That the sharpest can’t puncture his tire. 


But yonder, with nothing to publish his rank, 
Stands the chieftain, the modest McQuaid, | 

Whose schemes are conducted by methods so just— 
While enlarging—he honors the trade. 


And last but not least, for the roster would seem 
Incomplete—quite unfinished and tame— 

Did we fail to present, with all proper respect, 
That ever acceptable name, 

Burnside, of Mahaska—bold, handsome and young 

. With a knack for the business so keen : 

It has sometimes been thought he was modeled in part 
From the buzz saw or shingle machine, 


But the morrow, they tell us, will bring to a close 

Your brief but most welcome sojourn ; 

And you'll gather again with the dear ones at home 

Who impatiently await your return. 

And when you rehearse the events of your trip 

In tones that are tender and bland, 

Can't you pleasantly gurgle of friendships made here, 

And your “white sugar time” at the Grand? 

These verses, I was told, were written by John B. 
Hudson. They caused the modest Thornton, McQuaid 
and Burnside to blush, and no doubt Mr. Porter also 
blushed, but his complexion is such that it is impossible 
to tell when he is blushing. Bob Oliver attempted to 
sing the verses to the tune of “Old Hundred,” but 
failed—the only failure attending the meeting. The 
leader of the orchestra knew his business—he knew th«' 
we country Jakes were not up in the classics—so they 
played the good old tunes for us, such as the national 
airs, and then we would join in and make the banquet 
hall resound. A hundred sweet voices mingling with 
the instruments of the orchestra made music that is 
not often heard, and perhaps that you would not often 
want to hear. 

A. S. Lawrence, of the Hershey Lumber Company, is 
a great man. He knows human nature. He announced 
at the start that the banquet would be followed by no 
speeches to bore us. It takes a brave man to say that. 
But out here in Iowa they have the bravery to do things 
right. At these association meetings the yard dealers 
lave no use for the speeches of those men who start 
in by saying they didn’t expect to be called upon to 
make a speech, that they can’t make one, and then go 
on and prove that they can’t. 

Ordinarily it would suit me to a T to have this restric- 
tion placed on my mouth,. but this time I regretted it. 
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“Make the banquet hall resound.” 


Perhaps I was not moved by the right spirit, but I did 
Want to get even with Harry Scott. In the lobby of 
the Grand, in the hearing of many, he taunted me to 
my mustache, and he was told that I would get even 
with him. When I had the floor at the Commercial 
Club I looked around to see him, expecting to prick him 
under the fifth rib, but he was not there. At the ban- 
quet I was going to tell a little conversation that Mr. 
Seott had with a Davenport man that afternoon. In 
this hustling salesman’s speech there is a slight impedi- 
ment. Said this Davenport man, “Harry, do you stutter 
all the time like that?” 

“S-s-tutter all the time? No, you b-blank fool. I 
*8-tutter only when I t-talk,” Mr. Scott replied. 

It seems to me I have heard something akin to it 
before, but it is as good as though it was new. 

At the banquet table tickets admitting to the Grand 
Opera house in the evening to hear David Harum, by 
one of Frohman’s companies, were passed. At the 
theater we were assigned that part of the house gen- 
erally occupied by the bald heads, so that we could 


see what was going on without spectacles, and chewed 
gum, laughed, and some of us cried. Harry Scott bought 
of the boy who dispenses gum in the house 50 cents’ 
worth and threw a piece at everybody who would open 
his mouth. In a row sat President Thornton, ex-Presi- 
dent McQuaid, Secretary Porter and myself, and we all 
chewed gum as industriously as my old black cow chews 
her cud when she is full of green grass and feels con- 
tent. This will indicate that we fellows down here 
are not stuck up. We are natural, and consequently 
great men, for only the natural are great. 

It was an excellent performance. Some of us said 
it didn’t’ amount to much, but I guess it was to let 
those who should hear us know that we are up in 
theatricals. That is the way many of us have of let- 
ting the world know that we know something. The 
story is dramatized to the queen’s taste. There is not 
a moment that drags from start to finish. The story is 
not dramatic, therefore the play is not dramatic, but 
it is a fine recital of a phase of human nature that is 
both quaint and natural. It is charming to see a 
character like David Harum as the center figure of a 
play of this character. Too often in these plays which 
are called pastoral the hero is made an ideal. We all 
know there is no such thing as an ideal man; therefore 
the attempt is a failure. David Harum can drive a 
sharp horse trade, advise his bank clerk to keep a 
counterfeit bank bill moving, play as sharp games on 
others as others would play on him, yet at the right 
time he has the right kind of heart as so many other 
men have. We hard headed old lumbermen liked the 
character first rate. 

The next meeting place is not named, but Secretary 
Porter says there will be nothing to confuse me as there 
was this year, as he will let me know the date by the 
Fourth of July. And right here I want to give warning 
that if next year the big state associations think they 
will not survive unless they have my services they must 
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pitch their meetings on a date that will not conflict 
with the Southeastern Iowa. That is what I think of 
this Iowa organization. 

Recounted in Brief. 

lor some reason not a representative of another lum- 
per paper dropped around to see how the little giant 
association handled itself. 

Mr. McQuaid has made an excellent presiding officer. 
He has the ability to preside over a bigger thing should 
he be called upon to do so, 

The world at large has no idea how good we are in 
Towa. Ex-President McQuaid teaches a Sunday school, 
so does Secretary Porter, and so has President Thorn- 
ton. No doubt the most of the directors are Sunday 
school teachers. Because we are so good is the reason 
we raise such big crops in Iowa. 

Karl Kenyon, with the Paine Lumber Company, was 
down from Wisconsin talking hemlock. 

| asked Sam J. Stringfellow, a bright young fellow, 
where he hailed from, and he said Oskaloosa. He is 
with the C. M. Porter Lumber Company and incident- 
ally remarked that Mr. Porter stood the expense of his 
visit to Muscatine. That is the way to make good yard 
men—permit them to get out and see what is going on 
in the lumber world. 

i. 8. Crull, of Davenport, says that in 1892 he sold 
the first west coast spruce siding that was seen in this 
section of country. 

All of us who lagt year took that frightful ride 
through the governmént arsenal grounds at Davenport 
were present at this meeting, and every member of the 
party was glad that on that occasion his neck was not 
broken. 

It was suggested by the presiding officer that the 
yearly dues be paid in advance so there would be a 
working capital. The idea is a good one for all asso- 
ciations to consider. 

John A. Uhler, he of perennial good nature and who 
sells as much lumber on the road as any of them, says 
that J. H. Byrnes, with the Taber Lumber Company, 
is a brother German. “Yes,” said he, “Byrnes, which 
is only another way of spelling Burns, is purely a Ger- 
man name, and then Byrnes wears a green necktie—of 
course he is German.” 

Having ravished the banquet tables of their flowers 
the lobby looked like a posey garden. Of course men 
with carnations and roses planted in their lapels are 
not so beautiful as ladies with flowers illumining their 
lithe forms—still we made some kind of a showing. 

Ten names were added to the membership list this 
meeting. Last year there were nine. 


Fred Munn, vice president of the Northwestern, gave 
= that he would spend all his salary this year on the 
joys. 

B. C. Beckman, of ruberoid fame, was on hand as he 
generally is at the conventions of retail lumbermen, 
distributing silver pencil holders. The Standard Paint 
Company must have a silver mine back of it. 

Hoo-Hoo Harry Scott says that his order is one of 
purely gentlemen. “Not pure gentlemen—there is a 
difference between the two.” he explained. 
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“When a man has brains we unite.” 


Ki. EK. Collins, manager of the 8S. C. Stein yard, was 
so kind as to inform me that Mrs. Collins reads the 
Realm of the Retailer industriously. It comes near 
staggering me when I think of the large number of 
ladies who regularly read this department. I am glad 
they do, for they act as a sort of safety valve. Were 
I not conscious that the eyes of so many ladies are 
constantly upon me there is no telling what kind of 
tangents [ would fly off on, The dear souls, may they 
ever watch me. 

In the concatenation Ed Roberts was ripped up the 
back to an extent that he was obliged to buy a new 
pair of pants. 

We missed the sturdy form of R. W. Clayton. He has 
gone out of lumber into politics, and his many friends 
wish that the picking may be green. 

A. L. Duncan is a man who can stand one foot on 
either side of the mighty Mississippi, having a yard 
in Oakville, Iowa, and one in Seaton, Il]. Mr. Duncan 
believes in moving things in the association line and is 
now working to get up a western Illinois association. 

One would hardly know whether S. 8. Wright’s hobby 
is lumber or banking. He seems to think a great deal 
of that Keota bank which he organized, of which he is 
president and which is rapidly growing in capital and 
influence. For fifteen years Mr. Wright was a school 
principal. He is one of the closest readers I have. 
That is the way it goes—when a man has brains we 
unite. Mr. Wright left the dinner table at the Grand 
and sold a $3,000 house bill by telephone. “And you 
will give the mill work to me!” said Billy McCampbell. 
“Of course I will,’ said Mr. Wright. Mr. MeCampbell 
is obliged to work for the business he gets in just that 
hard way. 

President Thornton has been engaged in business in 
Iowa only one year and there he is sitting in the presi- 
dent’s cushioned chair. Didn’t I predict in these col- 
umns a year ago that such would be his fate at this 
time? That is what I did, and it does me good to say to 
you that I told you so. Mr. Thornton is not only a 
yood lumbermian but a bright man. He served an ap- 
prenticeship with the Buffums, and many a good manip- 
ulator of boards has been graduated from the Buffum 
lumber university. On coming from Missouri, the state 
of his birth, to the banner retail state to engage in 
business, instead of going away off to some cross roads 
station and sitting down he pitched his tent tn Ot- 
tumwa, where there were yards and competition plenty, 
as the boys say. You couldn’t hold him down by laying 
a big grindstone on his head. He believes in associa- 
tions from his feet soles up and is going to do his best 
to push forward the interest of the Southeastern Iowa. 

At the theater there was a souvenir program for the 
lumbermen which not only contained a list of the mem- 
bers of the association but among other matter a couple 
of verses, as follows: 


The drama's a good one, and Harum’s a peach, 
Is ever resourceful and bright 

And the building thrown wide for our visiting friends 
Is the city guest chamber tonight. 


In his calling of horse trading Harum was flip 
Was possessed of some talent, no doubt; 

But for general hustling what is he compared 
With the men who sell “Rattlins” and “Crout”? 


It made us hold up our heads as though the check 
rein was on, as David no doubt would have said, to 
have such poetry as that pitched at us. 


7 Gatun x 







b 
] 
i 
i] 
























































~eee 


4 
{ 
' 
t 


18 


AMERICAN LUMBERMAN. 


FEBRUARY 15, 1902, 





FESTIVITIES OF THE WOLVERINE RETAILERS. 


PAPLP PIE 


Feast, Toast and Song A Fitting Climax to a Successful [eeting-—Toasts from the Banquet 
Thoughts Grave and Gay—-Geod Fellowship and Cheer. 


PPPPILI 


THE BANQUET. 


Owing to the lateness of the hour at which the ban- 
quet given by the Michigan Retail Lumber Dealers’ 
Association at Detroit, Mich., terminated on Wednes- 
day evening, February 5, it was impossible to give other 
than a brief synopsis of the proceedings. The banquet 
was served in the main dining hall of the Russell house 
and about 300 guests enjoyed themselves from start to 
finish. During the intermission between the toasts 
Miss Helen Mead, of Detroit, rendered a whistling solo, 
and Miss Bessie Booth, of the same city, sang a vocal 
selection. Edward Frohlich also assisted materially to 
the entertainment of the guests with a violin solo. 

The toastmaster’s table extended along one side of 
the dining room, the center of which was occupied by the 
toastmaster, W. M. Dwight, president of the Dwight 
Lumber Company, of Detroit, who fully sustained his 
reputation as a toastmaster. At his right were seated 
Governor Bliss and the newly elected president, W. F. 
Judd, of Dowagiac. On the toastmaster’s left was Sen- 
ator Arthur L. Holmes, secretary of the association, and 
others who were to respond to the toasts. During the 
serving of the numerous courses the Russell house or- 
chestra disecoursed sweet strains of music. The tables 
were decorated with carnations and ferns, and the occa- 
sion altogether was a fitting climax of the thirteenth 
annual convention of the association. 

After the last course had been served and cigars were 
lighted Mr. Dwight stated that the secretary would 
read letters from some of the invited guests who were 
unable to be present, and Secretary Holmes stated that 
regrets had been received from B. H. Cook, secretary of 
the Maple Flooring Manufacturers’ Association; B. B. 
Mitchell, general freight traffic manager of the Michigan 
Central railroad; M. B. Farrin, of the M. F. Farrin 
Lumber Company, Cincinnati, Ohio, and the Tfon. Ar- 
thur Hill, of Saginaw. 

Mr. Dwight then made the following remarks: 


Members of the Michigan Retail Lumber Dealers’ Associa- 
tion of the state of Michigan: Another year has rolled 
along since last we met to celebrate with feast, toast and 
song the event of our annual gathering—a year fraught with 
comfort and prosperity to us all. 

Fifty years ago the upper half of the lower peninsula was 
a trackless forest. having a wealth of white pine supposed to 
be exhaustless. We have seen this interminable forest recede 
before the woodman’s ax until but here and there a white 
pine remains. 

Within the lifetime of our older members this common- 
wealth of Michigan has arisen to a high place among the 
sisterhood of states. The products of her farms, her mines, 
her forests and factories are famous the world over. 

We may well be proud of her educational system and our 
great university. A short time ago I was told by two mem- 
bers of a prominent and wealthy Boer family of South 
Africa that four of their family had been educated at Ann 
Arbor, and had chosen the University of Michigan in prefer- 
ence to Cambridge, Oxford, Harvard, Yale or Princeton, be- 
cause there a man was judged not by the money in his 
pocket or the family he represented but by his worth as a 
man. 

We are honored tonight by the presence of the governor 
of this great state and it gives me pleasure to introduce to 
you Honorable Aaron T. Bliss. 


The Governor’s Toast. 


Governor Bliss spoke briefly, in part, as follows: 


My toast, I notice, is “Michigan.” I am not one who 
wishes to shirk my duty or make apologies, but really I did 
not understand that I had the toast of “Michigan” until I 
arrived in this beautiful city tonight, but I am proud of 
Michigan and I am proud to have the toast of ‘‘Michigan.” 
As your toastmaster has said, and said well, Michigan Is 
one of the grandest of states, yielding not only from the 
mines but from the forests a production as yet unequaled. 
During the last fifty years the production of the state has 
been large. My experience has not been of so long a dura- 
tion. In the fall of 1865 I came from the south, packed my 
pack at Saginaw and traveled away up to Midland and went 
into the woods on Pine river there to use the ax or the saw 
or drive the team, as the foreman should direct, the best I 
could. Not everybody is a chopper, not everybody can han- 
dle a saw. My best forte was driving a team, and I was put 
at it. From that time on, more or less, I have been con- 
nected with lumbering. During that time a close estimate 
proves there have been 150,000,000,000 feet of pine laid low 
in the forests of Michigan and 45.000,000.000 feet of hard- 
woods; In all, I might say, 200,000,000,000 feet of lumber 
has been cut and manufactured in Michigan in the last 
thirty-six years, not taking into account the great number of 
telegraph poles and telephone poles, railroad ties, staves, 
hoops, heading and bolts of all descriptions that have gone 
into our factories of different kinds, to make paper etc. Just 
think of it for a moment, where is our timber coming from 
in the future, gentlemen, with the amount being cut, and the 
many industries that are rapidly using it up, and the call 
for it from all quarters of our state? * * * 

We are a people that use lumber as well as make it when 
we had it, for we are people who advance and are going 
rapidly forward and are today one of the most prosperous 
states In the Union. Our men are well employed, labor is 
paid well, industries are all prospering, our farmers are well 
satisfied with the prices they are receiving for their crops. 

Michigan leads in many industries. I might dwell here a 
moment and say that Michigan leads in iron, in copper, in 
salt. Michigan, I am told by the last statistics, leads even 
on farmers’ beans, raising more beans In Michigan than any 
other state in 1901. Our furniture manufactured in Michi- 
gan leads any other state today. Go where you will, sit 
down to the tables of kings, queens or princes, you are sure 
to have your feet under Michigan furniture; our writing 
desks and office furniture are in use and have an estab 
lished market all over the country. So I say I am proud of 
Michigan in many ways. * * * 

Another young industry which has sprung up in our midst 
this last four years is of great imnortance to Michigan and 
to every man, woman and child within its borders—the sugar 
industry. In our state last vear 80.000.000 pounds of sugar 
was produced In this coming year, 1902, it is estimated 
that we will plant 125,000 acres of beets. more than enough 
to supply all the wants of sugar in Michigan, and our 
surplus will be sold to our sister states. * * * 


I might go on for hours about the greatness of Michigan, 
because I think it is one of our glorious states. It has been 
sald, and well said, there is no state in the Union that if it 
could be walled around twenty-five feet high could take care 
of itself so well, free and independent of the outer world, as 
Michigan. We have nearly everything within our borders, 
we have the climate, soil, water resources and the minerals 


of the earth. 
“The City of Detroit.” 


The toastmaster—More than 200 years ago a French cava- 
lier, seeking a place to found a settlement for himself and peo- 
ple, fell upon these shores where we now are, and was so 
charmed with the beauty of the spot and the healthfulness of 
its surroundings that he founded this fair city of Detroit. Its 
citizens have had many chiefs to represent them at all 
times and places and before various bodies of men, and 
none have represented them more acceptably than our pres- 
ent mayor. am sorry to say that our mayor will not be 
= = be present here tonight, as the following letter 
explains, 


Senator Holmes read a letter from Mayor Woodbury 
in which he expressed great regret that he was unable 
to be present, and as his proxy welcomed the retailers 
to their fair city and made the promise that when they 
met again in Detroit he would see to it that Chevalier 
of Detroit was there to respond to his toast in person. 


“Railroads and Their Relation to Our Business.” 


The toastmaster—Whether the lumbermen made the rail- 
roads or the railroads made the lumbermen is iyo oo an 
open question. It is certain, however, that their relations 
are very intimate. No railroad representative is better 
known or more welcome to our association than A. Pa- 
triarche, of the Pere Marquette, whom I have the pleasure 
of introducing to you. He will speak on the railroads and 
their relation to the lumber business. 

Mr. Patriarche—Mr. Toastmaster, the records of the rail- 
road and lumber interests have been very prominent indeed 
for many years. Nature covered this lower peninsula with 
its pine, one of the most magnificent forests that probably 
has ever existed in this country. For beneficent reasons it 
also provided magnificent streams. ‘They float from the 
center of the state to the lakes and formed a highway upon 
whose bosom the magnificent pine forests of this state were 
carried for many years before the railroads took their 
place, I suppose twenty-five years ago was really the begin- 
ning of the invasion of the railroad in connection with the 
forests of Michigan. They were about being constructed. 
and it was never supposed at that time that they would 
become the tremendous factor in carrying the raw product 
to the saw mill that they afterwards became, and when the 
railroad attempted to make the onslaught and subdue the 
stream it was considered a most formidable undertaking, 
but those who conceived the project were perfectly confi- 
dent in their ability to carry it out. * 

After the railroad had subdued the streams we had the 
audacity to attempt to subdue the lake carrier, and I believe 
that we made a success of it, as the future developments 
of the car trade of the state of Michigan will prove. _ = 

Now the forests have gone, we have turned from them 
to something else in this state. Your lumber business_is 
one of the large traffics; it takes its place among the 
other large traffics that are moving over the railroads of 
this and other states. There is another side to this ques- 
tion. It is a second one. The railroad is still here; the 
forest is passed away, and on the banks of those streams 
that bore these millions of feet of logs for year after year 
the woodman’s trail has nearly disappeared. There is a 
man from the city who is brain weary; he is tired, and 
every summer you see the man wending his way to that 
enchanted land, for it is an enchanted land, and the indi- 
vidual who visits it as the train hurries through this land 
where the pine trees at one time originated and were stand- 
ing there as magnificent forests will look out and say. 
“What a desolate country it is,” and yet that individual 
finds peace, recreation and health. He is a man of medi- 
tative nature and he goes there to analyze the ways of 
the wary trout. I think all of you appreciate that sentiment. 
and most of you here will carry it out every summer of 
your lives—the beautiful streams remain today just as they 
were in the wildest state. * * * 

I wish to thank you for the great honor that you have 
given me tonight in asking me to address you, believing that 
your association is linked with the railroad companies. 
You furnish us with the traffic and we serve you—it is a 
mutual relationship; it is one that both of us must perfect 
as the years go on and your business increases. If you have 
your troubles with the railroad companies, my best expe- 
rience teaches me that we all are prone to patient for- 
bearance and we overcome these difficulties in time, and I 
believe as we go on in the future we will be able to over- 
come all the difficulties that may confront you, 


“Roads.” 


Hon. H. S. Earle, of Detroit, was then introduced to 
respond to the toast “Roads.” Mr. Earle handled his 
subject in a very able manner and his arguments in 
favor of good roads were very convincing. He also had 
the pleasing faculty of telling a good story to illustrate 
the point in view and fully one-half of the time he was 
on the floor he had his hearers convulsed with laughter. 


“The Wholesaler.” 


The next toast was that of “The Wholesaler,” and its 
sponsor Lewis C. Slade, of Saginaw. Mr. Slade said in 
part: 


I remember when I left school that my good mother se- 
cured for me my first position in a grocery store in Saginaw 
at the magnificent salary of $2 a week. I never really 
understood whether it was this large salary or what was 
the cause of it, but the firm I was with never met with any 
decided success. During the time I was employed in the 
grocery business I was daily brought into contact with a 
large number of wholesale lumbermen. I was quick to 
notice the different people who came in to trade and the 
lumbermen always seemed to enjoy the best credit, and it 
did not take me long to decide that in the lumber business 
the opportunities were greater than any other I had noticed, 
and in 1872 I engaged in that line. s 66 

I have met wholesale and retail lumbermen from all parts 
of the country and noticed that the wholesale lumbermen 
are not as rugged physically as the retailers and they all 
seem to be troubled with the same disease. Perhaps the 
retailers have noticed this ailment; at least the medical 
profession have, and where there are any large number of 
wholesalers located the doctors take a special course in 
the treatment of the disease—enlargement of the heart. 
They seem to be easy, good-natured sort of fellows, and I 
believe the’ retailers will bear me out in this. Go where 
you will you will find that the lumbermen of Michigan and 


ia a 
the Saginaw valley identify themselves with the lumber 
industry. They are broad gaged and have the courage of 


their convictions, especially on a lumber proposition, 


In his closing remarks Mr. Slade took occasion to say 
a few words in behalf of his native city and the many 
good points it enjoyed from both a manufacturing and 
a residence standpoint, and invited all young men who 
were looking for a location to be sure to give his city 
a trial. 
“The Retailer.” 


In response to the toast “The Retailer” Hon. BR, p. 
Keep, of Tekonsha, said that he hoped he would not 
be expected to say anything original, as at every ban. 
quet of the association some one had been called upon 
to say something about the retailer, but he would do 
what he could. He said that in order to get something 
new he had gone away back in ancient history to look 
up the record of the retailer, and found the first one 
on record was Hiram, king of Tyre, who sold cedar and 
fir timber to Solomon to build the temple with. Some, 
he said, claimed that Hiram was a wholesaler, but the 
documents proved that Hiram was a retailer, and he 
had never found in all his researches that Hiram had 
ever engaged a representative, drummer or traveling 
man to go into Solomon’s office with a box of cigars and 
drum up trade, as the present day wholesaler’s repre- 
sentative does, And another point showing that Hiram 
was a retailer was that Solomon was a consumer and 
there is no record of anyone having made a kick 
through any retailers’ association on account of Hiram 
selling his lumber to Solomon. 

Mr. Keep then went on to show the resourcefulness 
of the retailer, especially in the way of meeting com- 
petition, and also called attention to their high stand- 
ing in Michigan, as he understood that there was not a 
retail lumberman in the penitentiary and but very few 
in the state legislature, 


“The Traveling Man.” 


K. D. Gallaway, of Howell, Mich., in a few pertinent 
remarks in response to the toast “The Traveling Man,” 
said it was a difficult matter for him to make a speech 
on account of the extreme modesty which he, as well as 
all other traveling men, was afflicted with. He reviewed 
the vicissitudes which come to the traveling salesman’s 
lot and the place they fill in the business world, and 
declared that without them business would suffer to a 
great extent. He quoted an incident which came under 
his own observation of how a certain wholesaler had 
tried to dispense with the services of his traveling sales- 
men and the disastrous result. 


“Lumbering Thoughts.” 


Toastmaster—-When the explorers and settlers of the sev- 
enteenth —s first visited this western forest land, by 
their side, sharing every danger and privation, walked the 
fathers of the church, solacing the dying and counseling the 
living. Their worthy representative is with us this even- 
ing. I know not what is passing through his mind, but 
being among lumbermen he naturally must have “lumbering 
thoughts.” 

Gentlemen, allow me to introduce to you the Rev. lather 
Van Antwerp. 

Rev. Fr. Antwerp—Mr. Toastmaster and gentlemen, one 
thought that just passed through my mind is this: A num- 
ber of years ago, when I was a boy at college, in my rhetoric 
year, I was appointed one of the speakers at a little gather- 
ing; the speeches were all confined to ten minutes’ duration, 
and although I had a pretty fair speech, as I got warmed 
up to the subject I exceeded the ten minutes by _ several 
others. My professor was rather indignant to think I should 
have overstepped the bounds, and in reward for my elo- 
quence the next afternoon (which was a free one) I was 
made to write this sentence, “Brevity is the soul of wit,” 
500 times. And as it is early in the morning and you have 
listened to so much splendid eloquence and have been given 
so much of the good things, I think it will really come with 
little grace to detain you longer now. Consequently I will 
not say what I intended to say had the time been more 
pertinent. However, as a clergyman I would like to suggest 
among these lumbering thoughts the ethics of the lumber- 
man; the lawyer has his ethics, the medical man, the 
professor. The lumberman should have his likewise. We 
are too apt to become creatures of our environment, and 
engaged in commercial enterprises, constantly having your 
minds filled with thoughts of business and distracted - with 
the cares and anxieties concerning this business, you are 
apt sometimes to forget the higher thought—that which 
elevates and which ought to be a part of every man’s char- 
acter. And this comes only by cultivation, and I would 
suggest tonight that you strive after that splendid integrity 
of character that makes the successful business man. I do 
not believe a man can be successful in business without 
that integrity of character which makes him honored by 
his fellows. He may amass wealth, he may succeed after 4 
fashion, but he is not truly a successful man, because he 
has not the esteem of his fellows—that business integrity 
which makes your word equal to your bond—and the spirit 
of fraternity among your fellows will not be gained by taking 
advantage of another even though by legal technicality B44 
ering your action by which you take such advantage. ‘This 
I suggest; more I will not say. 


“The Nate Little Man.” 


The banquet closed with several short stories told in 
the rich brogue of a native son of Ireland, W. D. Healy, 
among which was the following: 


You take a Dootchman—the Dootch all hev their i 
just the same as the Irish hev their day. You take the 
Germans cilibrating their day; they come marchin’ down 
the avenoo with a grate big Dootchman in front of ee. 
playin’ the ‘“Wacht am Rhein,” and after that they om 4 
a beer garden and sit around a little table and start drin 4 
a little lager beer, and pretty soon a little bit of a Dootes: 
man will stand up and in a tenor voice will start to om’ 
German song, and then some big German across the fitle 
will holler at him “Thot’s a bum note.” An’ then the — 
German will holler at the fat Dootchman, and then gt 
Dootchman will take a lager beer glass and shy it at all 
and — Fae 4 Bn dg have another,” and then they w 
start singing again. 

Now, it ain't that way with the Irish. We all have = 
day just the same as the Dootchman. We come down ous 
street on the sivinteenth of March, and we have 4 — 
band in front of us also, because we can’t get any ror 
kind of a band, and after marching around the town) eee 
colors flying, we go to a little picnic by ourselves and ee 
a little drink, and it ain’t beer, either. Soon a little, sine 
will stand up at the end of the table and start 0 rons 
“Wearin’ of the Green,” and then some of the b H fellow 
the table will say ‘“Thot’s a bum note,” and the og yu 4 
will holler, and then it’s your cue to go and climb @ 
for a beer glass won't settle that, I'll tell you. 
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THE MICHIGAN RETAILERS’ EXCURSION. 


The excursion of the Michigan Retail Lumber Dealers’ 
Association, which was an appropriate closing incident of 
its thirteenth annual meeting, was an event long to be 
remembered by those who were fortunate enough to have 
taken it. When the committee that had the matter in 
hand was casting about for something unique in the way 
of an outing it received invitations from Salling, Han- 
son & Co., of Grayling, Mich., the Michelson & Hanson 
Lumber Company and the Kneeland-Bigelow Company, 
of Lewiston, Mich., to visit their respective plants, and 
on behalf of the association the invitations were accepted. 

Two Pullman sleepers were placed at the disposal of 
the party, in charge of C. H. Riley, representing the 
Pullman Company, and M. C. Coyle, division superin- 
tendent of the Michigan Central, representing the rail- 
road, and from the beginning until the end of the trip 
everything that could be was done by those gentlemen to 
make the trip as far as they were concerned as pleas- 
ant as was possible. 

Immediately after the banquet at the Russell house, 
Detroit, on Wednesday evening, the following members 
of the association and their guests boarded the train, 
which was lying at the Fort street station: 


The Excursionists. 


Arthur L. Holmes, Detroit. 

Harry H. Berger, F. M. Sibley Lumber Company, Detroit. 
George Dumont, Detroit. 

F. J. Robinson, W. A. C, Miller, Detroit. 

w. A. Martin, Brown City. 

James Hannon, C. W. Restrick, Detroit 

F, H. Goddard, Detroit. 

J. M. Hammond, J. M. Hammond Company, Bay City. 

§. L. Mead, Michelson & Hanson Lumber Company, Detroit. 
W. H. Kemper, Dayton Last Block Co., Gaylord. 

M. L. Pease, Galloway & Pease, Detroit. 

0. 8. Hawes, Salling, Hanson & Co., Detroit. 

M. C. Coyle, Michigan Central railroad, Bay City. 

§. D. Pine, AMERICAN LUMBERMAN, Chicago, III. 

A. Montgomery, Moyes & Montgomery, Detroit. 

BE. P. Keep, Tekonsha. 

C. H. Reiser, Reiser Bros., Carlton. 

J. R. Shaw, Detroit. 

M. O’Connell, H. J. Adams, Jackson. 

F. C. Trowbridge, Detroit. ' 

Albert T. Allan, Summitt Lbr. Co. (St. Louis, Mo.), Detroit. 
c. Cc, Aiken, Edwardsburg. 

John F. Holmes, H. H. H. Crapo Smith Lumber Co., Detroit. 
E. M. Lindsley, J. A. Lindsley & Co., Dowagiac. 

W. FF. Judd, M. Judd & Son, Dowagiac. 

L. P. Hoag, R. B. Hoag & Son, Springport. 

A. A. Corwin, Pontiac. 

Edward Michaels, Capac. 

Odell W. Smith, Port Huron. 

T. W. Decker, Bliss & VanAuken, Saginaw. 

Gottlieb Luick, Luick Bros., Ann Arbor. - 

John Whittaker, John Whittaker & Co., Detroit. 

Joseph Myles, Hunton, Myles & Weeks, Detroit. 

J. M. Lawson, Royal Oak. 

J. F. Deacon, Robert H. Jenks Lumber Co., Detroit, Mich. 
P. J. O’Brien, Rochester. 

John Saur, C. A. Saur & Co., Ann Arbor. 

J. 0. Eddy, Plymouth, 

George A. Dewey, Amada. 

C.D. Church, J. H. St. John & Co., Utica. 

Adam Saur, jr., C. A. Saur & Co., Ann Arbor. ‘ 
F. 8. Mickey, Robert H. Jenks Lumber Co., Cleveland, Ohio. 
Charles C. Covel, George Hyde, Lansing. 

H. EB. Earle, Detroit. 

Cc. R. a, Hopkins Lumber Company, Custar, Ohio. 
Fred Kohler, Petersburg. 

Ira B. Bennett, Detroit. 

J. R. Edgett, Interior Lumber Company, Pittsburg, Pa. 
Allen A. Smith, Foster-Munger Company, Chicago, III. 

H. Hobart Corwin, Henry J. Adams, Jackson. 

C. A. McCotter, Millers’ National Insurance Co., Ann Arbor. 
Gage McCotter, Ann Arbor. 

J. E. Price, Otisville, 


The excursionists reached West Bay City at 7:30 
Thursday morning, in time for breakfast, but it was 
noticed in counting noses that there were many missing 
and an investigation brought out the fact they were still 
peacefully reclining in the arms of the god of sleep. The 
porters made the remark that it was “de blamdest crowd 
they had ever tackled” to get up in time to make a meal 
station. The cars were then attached to the regular 
north bound Michigan Central train and the excursion 
was on. 

Grayling Receives. 

It was 11:45 Thursday morning when Grayling was 
sighted, and as the train approached there was heard 
the deafening din of the band and every locomotive and 
mill whistle was making noises to its utmost capacity. 
After leaving the cars the guests were marshaled into 
line and with the Grayling band at its head marched to 
the club rooms of the employees of Salling, Hanson & 
Co., where they were received by members of the firm 
and told that the town and everything in it was theirs. 
To bear this out everywhere were hung posters to the 
effect that “Your money is no good.” Nor was it any 
good. One of the members of the party who was com- 
plaining of a headache went up to the drug store and 
called for a bottle of bromo seltzer and on offering the 
usual dime was told that as long as he was the guest of 
pning, Hanson & Co. he could pay for nothing in that 

wn. 

The majority of the crowd had probably partaken of 
almost every known kind of liquid refreshment and were 
well acquainted with the various terms by which the 
appetite accelerators are called, but when asked to have 
a “cork pine rickey” with “cedar bitters” or some “tam- 
arack juice” with a “basswood chaser” or a “Shoppena- 
g0ns eye-opener” with some “maple syrup” on the side 
were willing to try them. For those who were on the 
water wagon a “jack pine cocktail” was provided, which 
Was refreshing, if not otherwise. Immediately in front 
of the club room bar, made of a piece of the 22-inch 
clear Shoppenagons cork pine for which the mills of 
Salling, Hanson & Co. are noted, was the coat of arms of 
the firm: Two board rules rampant, field azure, motto 

Good Measure.” 

After dinner, accompanied by N. Michelson, the party 
Proceeded to inspect the plant of the company. Prob- 
ably four-fifths of those in the party, although in many 
instances having sold lumber all their lives, had never 


been in a lumber mill before and the experience was both 
novel and instructive. 

The first mill visited was the circular mill where all 
of the celebrated cork pine lumber for export and special 
bill stuff are cut. This mill, though a small one, has a 
capacity of 60,000 feet a day and is said to be one of the 
fastest of its size in the country. What was probably 
the most interesting feature of the mechanical features 
was the steam “nigger.” As Mike O’Connell, of Jackson, 
Mich., put it, “The only difference between it and « 
human being was that it couldn’t grunt.” After wateh- 
ing the operations of this mill, during which time sev- 
eral large logs were squared for export trade, the party 
was taken over to the new mill which was recently built 
on the site of the one burned last spring. 

This mill is thoroughly up to date in every respect, 
being built of corrugated iron with fire proof brick en- 
gine house. This mill, of 65,000 capacity, has a Garland 
band with Mershon band re-saw and in addition a lath 
and shingle mill. The power is supplied by a 280-horse 
power Corliss engine. After spending some time watch- 
ing its operations, a visit was made to the planing mill, 
which was thoroughly inspected. This mill is equipped 
with Wood’s machines, one surfacer, two matchers, Mer- 
shon band re-saw and a Garland edger, and its capacity 
is 60,000 feet a day, which could be increased, should 
conditions warrant it, to 80,000 feet. The entire plant is 
lighted by electricity and a water works supplies the 
necessary fire protection. On the return to the club 
rooms the staff representative of the LuMBERMAN took a 
snap shot at the party standing on a load of export logs, 
which did not turn out as expected. This was also the 
case with the balance of the pictures taken on the trip. 

After reaching the club rooms and while awaiting the 
banquet the members of the party amused themselves by 
playing cards, billiards and pool and preparing for the 
evening’s entertainment. Shoppenagons, the Indian mas- 
cot of Salling, Hanson & Co., was introduced to the re- 
tailers and entertained them by singing some songs from 
an old Indian opera, and gave a fair representation of 
what he called “All same old time Methodist song” which 
was rendered in pure Saginaw. Shoppenagons, who is in 
his eighty-third year, has been one of the wards of Sall- 
ing, Hanson & Co. for many years and is now in the 
real estate business; but made the statement confiden- 
tially that business in that line was very much depressed 
and he had not been able to give away many of his lots. 

The Banquet. 

The closing event of the day was the banquet, which 
was held in the Grayling opera house. At 7:30 the 
hosts and their guests assembled at the club rooms and, 
headed by the Grayling band, proceeded to the banquet 
hall, which was tastefully decorated with flowers. Wait- 
ing to administer to the comfort of the visitors were the 
young ladies of the town, prettily costumed in white; 
and it may be stated right here that one would have to 
search far and wide before he would find another bevy of 
as comely young ladies. 

The menu was as follows: 

Menu. 
Oyster Soup. 
Olives. Celery Hearts. 


Cold Turkey. Cold Ham. 
Chicken Salad. Potato Salad. 


Ice Cream. Cakes. 
Coffee. Cheese and Crackers, Cigars. 
umm’s. Haut Sauterne. 


After discussing the tempting viands, which were 
served in such a manner as to make one almost doubt 
the fact that he was in the northern wilds of Michigan, 
R. Hanson, in the capacity of toastmaster, welcomed the 
retailers to the town of Grayling. He referred to Michi- 
gan as it was, covered with beautiful forests, and as it 
is today, with its vast territory almost denuded; of the 
trials and tribulations of the early settlers. He pointed 
with pride to the towns of Grayling, Salling, Lewiston, 
Johannesburg and Lovell as the result of the work of 
himself and colleagues. He touched upon the pleasant 
relations his firm had had with the retailers and said he 
hoped it would always be thus. He said he was a firm 
believer in the association idea, as it not only protected 
the retailer but also the wholesaler and more firmly ce- 
mented the bond between them. 

On behalf of the association W. F. Judd, president, 
and Arthur L. Holmes, secretary, made responses, which 
were followed by. the following toasts and their respect- 
ive sponsors: 

Crawford County..... Hon. Oscar Palmer. 
Good Roads ......... Hon. H. 8. Earle, Detroit. 
Transportation ...... M. C. Coyle, Bay City. 
The Lumberjack ..... George Alexander, Grayling. 
The Retail Office Man. H. Hobart Corwin, Jackson. 
The Retailer ........ Bh. P. Keep, Tekonsha. 
The Wholesaler....... Frank L. Michelson, Grayling. 
The Retailer from the 

Wholesaler’s View. . T. W. Hanson, Grayling. 


The Ladies......ece« John M. Hammond, Bay City. 

0 eer rr John J. Coventry, Grayling. 

Trade Journals....... 8S. D. Pine, AMERICAN LUMBERMAN, 
The Contractor ...... I’. H. Goddard. Detroit. 

Oe eee or, Joseph ka ag Detroit. 

More Stories .......-- C. B. Drake, Lewiston. 


During the intervals between the toasts selections were 
rendered by the band and everybody joined in the singing 
of the ode entitled “Michigan, My Michigan.” 

Mr. Hanson introduced Shoppenagons, who gave a 
sketch of his life from the Indian standpoint and who 
said he felt very proud to be asked to speak to such an 
audience; but before they left he would give them a 
representation of an Indian war dance which he would 
like to have them join in while he played an accompani- 
ment on a jewsharp. It was a sight never to be forgot- 
ten by those who participated and the war whoops which 
were uttered by the dancers made one’s blood curdle. 
The dancing fever appeared to have taken all alike and 
after some of the tables had been cleared away a stag 
dance was held. The principal figure, however, was the 


cake walk, and Joseph Myles and “Pop” Mead were the 
cynosure of all present. It was nearly 2 a. m. when the 
visitors sought their sleepers, thoroughly pleased with 
the royal entertainment offered by their hosts. 

Friday at Lewiston. 

The program for Friday morning was a trip to Lewis- 
ton; a visit to the mill of Michelson & Hanson; an ex- 
cursion to the logging camp of that company vis the 
Lewiston & Southeastern railroad; a lumberjack dinner 
in camp, and a visit to the woods to see the cutting and 
toting of timber. 

At 8:30 the excursion cars were picked up by the 
regular train and Lewiston was reached at 9:30, 
where the party was met by the Lewiston band, which 
joined forces with the Grayling band, and the party 
at once proceeded to make a tour of inspection of the 
plant of the Michelson & Hanson Lumber Company, 
the host for that day. 

The first mill visited was the band mill. This mill 
is equipped with a Garland band and Mershon band 
re-saw and has a capacity of 60,000 feet a day. It 
has also a lath and stave mill. The mill runs all 
the year round and two shifts are employed. After 
a visit to the planing mill and the “hot pond” the 
party boarded the logging train, which was sanding 
ready to take it into the woods, and after a thirty- 
minute ride over the Lewiston & Southeastern railroad, 
owned by the Michelson & Hanson company, camp 
was reached. After visiting the bunk house and get- 
ting an idea of how the lumberjack in his native 
lair looked, an invitation was extended to go into the 
dining room and see what sort of fare the men of the 
woods existed on. It was remarkable to note the 
silence which prevailed while the men were at din- 
ner. Not a sound was heard but the steady click-click 
of the knives and forks and an occasional request to 
“shove” something along, and as each man had satis- 
fiel his appetite he arose and passed out ready to 
snoulder his ax and go out into the woods again. 

Lumber Shanty Fare. 

Dinner was then announced and a hungry crowd 
of retailers sat down to sample a meal in a logging 
camp, and such a meal it was. There were beans, baked 
in Boston style, “red horse,’ roast beef with brown 
gravy, salt pork, fresh bread, butter, mince pie and 
tea; and during the meal liquid refreshments of all 
kinds were passed around. It might also be said that 
during the first part of this second dinner there was 
a silence on the part of the diners equal to the pre- 
ceding one and only when the sharp appetites, which 
had been whetted to the keenest edge, had begun to 
grow dull was there any talking going on. But when 
it did commence all were loud in their praises of the 
dinner, the camp “doctor” and the hosts, and it was 
noticed that when the time came to make a start for 
the woods it was with considerable difficulty that some 
assumed a standing posture. It is stated on good 
authority that Joe Myles ate five pieces of mince pie 
and it took three men to drag “Pop” Mead away from 
the table. 

After a trip into the woods, where the felling of the 
trees was seen, the party returned to the train and 
arrived at Lewiston, where it boarded the Pullmans 
and started out for the camp of Salling, Hanson & Co., 
located about six miles from Lewiston, which was 
reached about 2 o’clock. 

A Camp on Wheels. 

This camp is what is called a moving camp, and is 
made up of a train of cars, comprising the office car, 
dining car, kitchen car and bunk cars, and so arranged 
that when the timber has been cut out in one section 
an engine is attached and the camp moved into a new 
locality. 

After an inspection of this camp the party was 
taken over to the hardwood camp of the Kneeland 





THE KNEELAND-BIGELOW COMPANY'S STEAM 
LOADE 


Unt. 


igelow Company, of Bay City, where an inspection 
wo made of ‘ios stead loader employed by that com- 
pany and which is reproduced herewith. After the 
guests had seen everything worth seeing and asked 
innumerable questions of the hosts, supper was an- 
nounced. Although it was but a comparatively short 
time since dinner had been eaten, the crisp, cold 
weather and the savory odors which came from the 
dining room had again created a void which was more 
than willing to be filled. The supper was a repetition 
of the dinner, and Mike O’Connell, alias Adams, calling 
attention to a story that had been told by Joe Myles 
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at the banquet, said that it was “the hight of hos- 
pitality in iviry sinse of the wor-rd.” 

With three cheers and a tiger for the hosts who had 
entertained them during the day the lumbermen boarded 
their sleepers, tired out, and some of them too full of 
the things they had seen and the things they had eaten 
for utterance; but the unanimous verdict was that 
never before in the history of the association had an 
excursion been enjoyed so much as the trip to Gray- 
ling and Lewiston. 


What They Thought About It. 


Immediately on reaching the cars Secretary Holmes 
called a special meeting of the members of the asso- 
ciation and the following was offered and adopted by 
an unanimous rising vote: 

Whereas, The Michigan Retail Lumber Dealers’ Associa- 
tion having accepted the invitation of Salling, Hanson & Co., 
the Michelson & Hanson Lumber Company and the Kneeland- 
Bigelow Company to inspect their mammoth and modern 
manufacturing plants; and 

Whereas, The Michigan Retail Lumber Dealers’ Associa- 
tion having accepted the same and having received at the 
hands of the above named firms the widest and most open- 
hearted hospitality, therefore be it 

Resolved, That the members of this association tender to 
the above named firms a vote of thanks and that the same 
be properly engrossed and framed and a copy delivered to 
each of the said firms. 

On the return trip the cars were held over at Gray- 
ling and there was a continuation of the hospitality 
that had prevailed throughout the trip, and when the 
party started on its return to Detroit early Saturday 
morning everyone who could retired to his berth feel- 
ing that he had had an experience long to be remem- 
bered, and that every minute of the time had been 
taken up with something entertaining and instructive. 
The train reached Detroit Saturday morning, when the 
various members of the party dispersed for their re- 
spective homes. 

Michigan Excursion Notes. 

For a retail lumberman W. F. Judd, of Dowagiac, 
knows considerable about fishing and if you want to 
get him interested just start out with some good fish 
story, and he is hooked, 

Some of the party took Jim Eddy, of Plymouth, for 
something good and easy, but when he got through 
with them, it is said, they wished they hadn’t. You 
might ask Max Pease and maybe he will tell you all 
about it. 

Joseph Myles, of Hunton, Myles & Weeks, Detroit, 
who has always been known as the Prince of Good Fel- 
lows, has received a new title and one that eminently 
fits him—The Father and Mother of the Michigan Re- 
tail Lumber Dealers’ Association. 

It was too bad that when Jack Hammond was called 
upon to respond to the toast “The Ladies” the fair 
ones had disappeared, but he gave it anyhow, and they 
missed the most eloquent speech of the evening. 

“Pop” Mead certainly made a good train butcher and 
arranged his trips through the cars so that everybody 
had a fresh cigar in hand all the time. 

Mike O’Connell, alias Adams, was very much taken 
up with the steam “nigger” and his remark that “the 
only difference between it and a human being was that 
it couldn’t grunt” fitted it exactly. There is one thing, 
however, that he objected to and that was being called 
upon at 2:30 in the morning to fill the part of a suction 
pump and says that when any more bottles are presented 
to have the corks drawn. 

The only narrow gage thing about the hosts was 
their railroad; everything else was up to standard clas- 
sifications. 

Senator Earle, of Detroit, discovered another man at 
the banquet with eyes like his own and was highly 
elated to think that he was not alone. If some enter- 
prising lumberman could engage the senator to talk 
up his lumber as well as he talks good roads the bal- 
ance of the trade would have to stop doing business. 


Up to the time of going to press it has not been 
learned whether A. Montgomery, of Detroit, always 
shaves at 2 a. m., or if he really believed it was day- 
light. Possibly he thought if he waited until daylight 
he would not get an opportunity and took advantage 
of the situation while everybody else was asleep; that 
is, nearly everybody. 

“Admiral” George A. Dewey, of Amada, told the cap- 
tain of the outfit that he could go ahead when he was 
ready, but that he objected very much to contributing 
to the hatters and it was a “comfiting” thing to know 
that you couldn’t smash a lumberjack’s head gear. 


Arthur L. Holmes, the able secretary-treasurer of the 
association, was the right man in the right place and 
was looking out for the welfare of everybody, and the 
association certainly made no mistake in electing him 
to succeed himself. 


Charlie Clay Covel, of Lansing, said that he hoped 
everybody connected with the lumber business in Michi- 
gan thoroughly understood what the grade of hemlock 
known as “potato” was. 


No doubt the exemplary conduct of the members of 
the excursion party can be accounted for by the fact 
that they had a “Church” and a “Deacon” with them. 
Continuous meetings were held in section 16. It was 
noticed, however, that the collection basket was passed 
very frequently. 

O. S. Hawes, the versatile representative of Salling, 
Hanson & Co., was probably the most busy member of 
the party and if there was anything left undone that 
might have been done toward the comfort of all it was 
not his fault, 


THE MICHIGAN ASSOCIATION’S NEW PRESI- 
DENT. 

William Foster Judd, elected president of the Michi- 
gan Retail Lumber Dealers’ Association at its recent 
annual meeting in Detroit, is the junior member of the 
retail lumber firm of M. Judd, Son & Co., one of the 
leading yards of the thriving city of Dowagiac, Mick. 
Mr. Judd is a native of Dowagiac, where he was born 
December 10, 1864. He attended the public schools and 
after taking a course at the Kalamazoo business col- 
lege embarked in the lumber business with his father 
in 1886. 

Mr. Judd has been a devoted association man almost 
since the inception of the Michigan association, His 
firm became a member of that body at its second annual 
meeting, which was held at Kalamazoo in 1890. He has 
not missed a single meeting since that time and has 
participated actively in the committee work and what- 
ever other duties and responsibilities were thrust upon 
him. During the past two years he has been a member 
of the board of directors and the association was so 
well satisfied with the record he made that he was 
promoted to the position of president without opposi- 
tion. 

Mr. Judd’s father, M. Judd, started his lumber yard 
and planing mills at Dowagiac in 1862 and the business 
has been successfully conducted ever since. The plan- 
ing mill business, which is an extensive adjunct, is 
both large and profitable. 

Mr. Judd is a member of several fraternal societies 
and being favorably disposed toward orders of that kind 
is naturally a member of the Hoo-Hoo fraternity, hav- 
ing joined on February 6, 1894, in the early days of the 
organization. He is a Knight of Pythias and a mem- 





WILLIAM FOSTER JUDD, of Dowagiac, Mich. ; 
President-Elect Michigan Retailers. 


ber of the National Union. However, he has taken 
more interest in Masonic affairs than in the other 
organizations, having passed through the various steps 
in Masonry to the degree of Knight Templar, which 
he has recently acquired. As a citizen Mr. Judd stands 
well in the opinion of his fellow citizens, and while he 
does not claim to be an orator, nor does he possess a 
towering physique, his record has been made up as a 
steady and indefatigable worker and this reputation 
will stand him well in hand when his neighbors call 
him to assume greater responsibilities than have yet 
fallen to his lot. 





MICHIGAN RETAILERS’ BADGE. 


The badge which was presented to the members of 
the Michigan Retail Lumber Dealers’ Association at 
their annual gathering at Detroit last week was both 
beautiful and unique. The design was gotten up by 
that versatile gentleman, Joseph Myles, of Hunton, 
Myles & Weeks. Mr. Myles’ 
friends have long known that 
he possessed artistic ability, 
but his work in this instance 
is far above the average. 
The ribbon upon which the 
metallic part of the badge 
was mounted was of green 
silk, which is something of 
an innovation in colors. Nat- 
urally enough, Mr. Myles 
was besieged with inquiries 
as to why the green color 
was chosen and_ replied: 
“Why, that’s easy enough; 
the letters M. R. L. D., which 
are the initials of the name 
of the organization, spell 
“emerald,” don’t they? What 
is emerald but green?” This 
of course was a clincher. 
The big firm of Henry Ste- 
phens & Co., of Detroit, gave 
Mr. Myles carte blanche 
‘ to get up the badge at their 
expense, which was creditable alike to Mr. Myles and 
to the enterprising Detroit lumber firm. 
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THE INDIANA RETAILERS’ EXCURSION. 


INDIANAPOLIS, IND., Feb. 11—Now that the excur. 
sionists who accompanied the party that left here after 
the adjournment of the annual] of the Retail Lumber 
Dealers’ Association of the State of Indiana has re. 
turned and ils members have dispersed to their respect- 
ive homes, some details of the trip may not prove un. 
interesting to those who were unable to participate 
in what proved to be generally a most delightful outing 
The local members of the party as a rule denominate 
the outing as perhaps the most enjoyable ever given 
under the association’s auspices, marked by almost un- 
interrupted good weather and comfort in travel, with 
little sea sickness while on the gulf and the Atlantic 
ocean. An Indianapolis member says of the trip: 


The first breakfast was taken at Nashville, Tenn. on 
Thursday morning, January 23, and about three hours were 
spent in the city, when the train pulled out for Birmingham 
Ala., and a warmer climate. Birmingham was reached at 
2:50 and was duly inspected, and a start was made for 
Montgomery, Ala., where the train arrived at 8 p. m. and a 
stay of three hours and a half was devoted to visiting this 
historic spot, Pensacola, Fla., was reached at 5 o’clock on 
Kriday morning, where breakfast was had and the excursgjon- 
ists strolled about Pensacola until 10:10 a. m., when the 
train left for DeFuniak Springs, remaining there thirty min- 
utes. Leaving at 1 o’clock, the tourists arrived at River 
Junction, Fla., about 3:30 p. m. and were turned over to the 
Plant system, which took them to Thomasville, Ga., reach. 
ing there about 6 in the evening, where violets and other 
delicate blossoms were plucked in the open air. 

The next stopping place was Tampa, Fla., reached at 7:30 
Saturday morning, and here a day was spent. Orange groves 
were invaded, cigar factories were visited and loot of various 
kinds was accumulated, and at 7 in the evening the train 
left for Port Tampa, where the steamer Martinique was 
boarded, the tourists took possession of their previously 
reserved state rooms and the steamer started out for Key 
West, which was reached Sunday afternoon about 3:30. In 
the gulf stream some heavy weather was encountered, to the 
dismay of the timid and those who had lost or had not 
acquired their sea legs, a more or less boisterous passage con- 
tinuing until Havana harbor was entered, on the morning of 
January 27, Monday. 

To those who had visited Havana before the evidenceg of 
American rule were Cap eer to be seen in clean streets, fast 
electric car service and other municipal improvements. ‘The 
city and harbor were thoroughly done on Monday, Tuesday 
and Wednesday, and some of the excursionists made a side 
trip to Matanzas on Wednesday. Among points of interest 
visited were Morro castle, pineapple groves, tobacco establish- 
ments etc. A rough voyage began at midnight Wednesday for 
Nassau, Bahama islands, which was reached on Friday fore- 
noon, January 31, and New Providence island was thor. 
oughly inspected.» Corals, sea mosses and tropical fruits 
were gathered and a dancing party was indulged in at the 
Colonial hotel until about midnight, when the Martinique 
pointed her nose for the United States with a tired and con- 
tented party on board, The steamer arrived at the wharf 
at Miami, Ila., on Saturday evening, February 1, after an 
ocean journey of nearly 1,000 miles. On the trip, in recog- 
nition of his painstaking services in their behalf, Capt. 
zeorge W. Dillon, of the Martinique, was presented by the 
tourists with a silver match safe, a silver mounted cigar 
holder and a silver mounted pitcher and cup. 

The evening of Saturday and Sunday forenoon were spent 
on the boat and at 12:20 Sunday afternoon the special 
train left for Palm Beach, Fla., where it arrived at 2 o'clock. 
Here ocean bathing was indulged in by some and others 
inspected the hotels and other points of interest. At 11 
o’clock Sunday night the train left for St. Augustine, reach- 
ing there at 7:30 Monday morning, and the day was spent 
in a thorough examination of the points of interest of this 
historic place. At 9 o’clock Tuesday morning a start was 
made for Jacksonville, Fla., reached at 10:35, and here a 
stop was made unti! 1 o’clock, when the train left for 
Savannah, Ga., arriving at 5:20 p. m., where it remained 
until 1:03 Wednesday morning. Charleston, 8S. C., was 
reached at 4:20 and the party made a thorough tour of 
inspection of the Charleston exposition, devoting Wednesday 
night and until 11 o’clock p. m. of Thursday to that purpose, 
when the train left for Columbia, 8. C., arriving at 4:30 Fri- 
day morning. After a stop here until 8:05 the train started 
for Biltmore, N. C., which was reached at 2 p. m. e 
tourists rode in carriages over the great Vanderbilt estate, 
the drive extending twelve miles to Asheville, N. C., where 
dinner was had at the Battery Park hotel, during which 
speeches were made by the railroad officials who had accom- 
panied the party and were responded to in equally friendly 
strain by members of the excursion party. Asheville was 
left at 8:05 and the train reached Louisville at 8:30 Satur- 
day morning, where breakfast was served, when the last 
start north was made at 9:46, and Indianapolis was 
reached at 1:45 in the afternoon. 

Many jf not a majority of the excursionists enthusiastlc- 
ally refer to this as the outing of their lives and he has yet 
to be heard who does not regard it as one of his most enjoy- 
able experiences. The comfort and pleasure of the tourists 
were assured and intensified by the care taken of them by 
the railroad officials, as is attested by hearty resolutions 
which were passed by the association, and tendered also @ 
similar, deserved compliment to W. H. Winnie, B. C. Smith, 
R. K. Willman, George L. Thompson and John Montano, 
who had been indefatigable in preparations for the success 
of the excursion and the comfort and general care of all 
while it continued. 





THE FINISH OF THE M., K. & O. EXCURSION. 


Wasuinoton, D. C., Feb. 8.—After a week of sight- 
seeing in the capital city the members of the lumber- 
men’s excursion left Washington on Friday evening over 
the Chesapeake & Ohio railroad. One and all voted it 
the most enjoyable excursion the lumbermen had ever 
given, and it is safe to say that Washington will be 
advertised pretty extensively in Kansas, Missouri and 
Oklahoma when the excursionists get home and tell 
their friends of the beauties of the national capital. | 

Following up their work of the week, outlined in 
the last issue of the AMERICAN LUMBERMAN, the mem- 
bers of the committee charged with the duty of appear: 
ing before the congressional committees to seek an 
amendment to the interstate commerce law in order to 
correct certain abuses to which the lumbermen are sub- 
jected—Messrs. Adams, Miner, Evans, Burkholder, and 
Secretary Gorsuch comprising the committee—appear 
before the senate committee on interstate commerce on 
Friday afternoon. The grievances of the lumbermen 
were given at length to the committee, and Senator 
Elkins, speaking for the committee, replied that the 
subject would be given due consideration at the hands 
of the committee. The delegation was granted leave to 
file certain data with the committee and this will be 
forwarded from Kansas City as soon as the briefs can 
be prepared. 
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RHODE ISLAND RETAILERS’ FIRST ANNUAL. 





A Businesslike Convention at Providence— Legislation Along Commendable Lines — The 
Secretary’s Wise Suggestions—A Presentation and Annual E'ection — Some 
After-Dinner Advice — Successful Passing of the First Mile Stone. 





ProvipENCcE, R. I., Feb. 10.—A complete success in a 
social way and in the business accomplished were the 
annual meeting and the dinner of the Lumber Dealers’ 
Association of Rhode Island held at the Crown hotel, 
Providence, on Saturday afternoon and evening, Feb- 
ruary 8. About thirty members attended the busi- 
ness meeting at 4 o’clock, and sixty-five sat at the 
tables in the hotel’s large dining room at 6:30. 


THE BUSINESS SESSION. 


It was in fact a half hour after 4 o’clock when Vice 
President Charles C. Gardiner, of Potter & Gardiner, 
Providence, presiding officer of the organization since 
the death of President Harvey EK. Wellman last Novem- 
ber, called the meeting to order. After the report of 
the proceedings of the previous meeting, read by Secre- 
tary Williard I. Lansing, communications in the secre- 
tary’s hands were. taken up for disposal. 

An invitation was read from the National Wholesale 
Lumber Dealers’ Association to send not to exceed three 
delegates to the annual meeting of that organization to 
be held in Chicago March 5 and 6. Some doubt was 
expressed by George D. Lansing and others as to the 
advisability of going to this expense, and the invitation 
was finally referred to the executive committee with 
power to act. 

A letter was read from Louis A. Mansfield, secretary 
of the Lumber Dealers’ Association of Connecticut, re- 
porting that owing to the protests of various associa- 
tions the stop-over on milling-in-transit privileges at 
Elmira and Binghamton will be discontinued entirely 
on March 1. 

An invitation, with tickets to send two delegates to 
the annual meeting of the Lumber Dealers’ Association 
of Connecticut Wednesday, Febuary 12, at New Haven, 
was read and referred to the executive board with power 
to act. 

A letter from the New York Lumber Trade Association 
asked for an expression from the Rhode Island association 
of the “Yes and No” list issued by the Naional Wholesale 
Lumber Dealers’ Association. The New York association 
recorded itself as opposed to the publication of the “No” 
list, and this stand was indorsed by vote of the Rhode 
Island association. Secretary Crary, of the New York 
association, spoke briefly in explanation of this atti- 
tude, to the effect that the main objection of the “No” 
list is that it may fall into the hands of unscrupulous 
dealers who might get from it a choice list of consumers 
to whom they might sell at the expense of the retail 
trade, It was explained that when there was any doubt 
as to the classification of a party information could be 
gained from the secretary of the National association 
as well as to have the list in the hands of many per- 
sons. 

Through Secretary Mansfield, of the Connecticut asso- 
ciation, letters were read conveying the action taken 
by the National Wholesale Lumber Dealers’ Association 
in the resolutions adopted at the conference of the east- 
ern associations held in New York on December 17. 

A resolution of thanks from the Massachusetts Retail 
Lumber Dealers’ Association to the Rhode Island asso- 
ciation for courtesy in recognizing the former organiza- 
tion proved interesting. It contained an assurance of 
earnest desire to keep in close touch with the work of 
the association, 

Mershon, Schutte, Parker & Co., of Saginaw, Mich., 
wrote that they did not care to pursue trade in uppers 
with a specified listed company, as had otherwise been 
intimated, if such trade were antagonistic to the wishes 
of the association. 

Receipt of the list of the New York Lumber Trade 
Association was acknowedged. 

Letters of regret were read from F. F. Marcy, of 
Palmer, Mass.; William H. Wood, of Boston, president 
of the Lumber Trade Club of that city; A. Vanhorn, of 
Portland, Me.; Theodore 8. Pease, of Springfield, Mass., 
and James A. Wood, of Boston. 


Membership Accessions. 


P mg following were elected to association member- 
snip: 


Smith-Isburgh Lumber Company, Boston, Mass. 
Blanchard Lumber Company, Boston, Mass. 
L. H. Talbot & Co., Providence. 

Kile & Morgan, Providence. 

1, Buffam, Providence. 

- Marcy, Providence. 

A. 8. Kibbee & Son, Providence. 

- H. Wellman, Providence. 


The Secretary’s Report. 


Secretary Willard I. Lansing prefaced his exhaustive 
report with a retrospect of the past accomplishments of 
the association since its organization on April 11, 1901. 
€ gave a resume of the proceedings of two banquets 
and eight directors’ and four association meetings since 
that date and continued in part as follows: 


oink have endeavored to get into closer touch with one 
in et There is not a business or profession represented 
tion e state where the owners give more time and atten- 
bain? its detail and successful conduct than the lumber 
alth ess, * * * You can readily see how such men, 
. push living in close proximity, might never become 
all minted. It was difficult to arrange for meetings that 
tirine ght or could attend. heir work was laborious and 
as but after a meeting or two had been held word 
resninnned as to their pleasant character and fruitful 

8, until now the meetings are anticipated by the 
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greater number. * * * At these gatherings a warm 
clasp of the hand and a few pleasant words have seem- 
ingly taken away the sting of the past and future pros- 
pects are materially brightened. This acquaintance has 
broadened us immeasurably. Expressions of friendship 
and assistance multiply and involuntarily we bespeak for a 
friendly alliance with one another, Five members have 
agreed that when a former customer from one of their 
yards desires to do business with our firm they will freely 
state what they know about this concern through past 
dealings, and that they will accommodate us with ma- 
terial, when temporarily short, at a reasonable price, and 
we have as freely expressed our willingness to reciprocate. 
This alone has repaid us for all outlay to date. 

A dozen cases where complaints have been made against 
the wholesaler have been settled amicably through our alli- 
ance. This benefit has or soon will be sufficient recom- 
pense for all outlay. We have tried to show the National 
wholesaler that we appreciated and valued his friendship 
and alliance, by giving him the benefit of close prices over 
the salesman who will not ally himself for our protection. 
There may have been exceptions to this rule, but as we 
grow older and wiser in association ain ny results will 
be more and more apparent to the traveling man who is 
on our side as well as the other fellow. Let me add for 
our own benefit that when you patronize one of those firms 
who catér to both consumer and dealer, while in that par- 
ticular case you may not be injured others are being 
wronged, and perhaps your brother dealer later on, being 
placed in a similar position, might do then what you are 
doing now, and thus work you irreparable injury. In 
union there is strength, whether the bo be large or small 
and I urge your earnest co-operation along these lines, if 
we desire to be successful. 

In relation to the price list, accepted as amended by 
the association while criticised by outsiders as =e to 
prove injurious, permit me to explain that in most large 
cities a local association or club is formed for a similar 
purpose. Inasmuch as a majority of the Rhode Island as- 
sociation are in and around Providence we combine the 
two, association and club, arc oti | it to be the practical 
solution of the problem. If there is any member who has 
not lived up to the agreement and any one in or out of 
the association who has not ' ‘ae, financially by it I 
have yet to hear the complaint. 

Those who have not as yet allied themselves with us 
as members are benefited by the protection afforded against 
scalpers, and again through our published list of prices. 
These prices are as close to wholesale prices as consistent 
with good business management, and I wish we might 
obtain the indorsement of the outsider as well as his prom- 
ise not to ~~ of the fellow who is selling our trade. A 
united front is our surety of success, so that the whole- 
saler can be assured that in violating our constitution he 
will be ostracised by every dealer in the state. Give us 
your support. 


M. Lansing’s report spoke feelingly of the death of 
the late H. EK, Wellman, the association’s president, and 
gave the resolutions which were passed subsequent to 
his decease, which were published later in the LUMBER- 
MAN. Amofg the secretary’s recommendations was one 
for the adoption of a credit system, of which he said: 


Let me urge its adoption. Irresponsible contractors and 
jobbers are all about us. How few there are today whom 
we can safely trust for even a small amount. Orders on 
different a requiring signatures and witnesses fill our 
safes and take our time; yet losses are frequent. The 
better element among contractors whom we would be glad 
to trust, owing to their responsibility, are unable to obtain 
contracts because we assist and back these questionable 
mechanics. If we would only agree not to sell a man a 
dollar’s worth of lumber, whose name appeared upon the 
list as a delinquent, these same men would leave Rhode 
Island as quickly as if a pest had visited the place. . 
This matter should receive careful consideration. 

An amendment to article IV of the constitution of our 
association: Leave out “Secretary and treasurer being one 
office,” so that the article will read, ‘The affairs of the 
association shall be managed by a president, vice presi- 
dent, secretary, treasurer and a board of six directors, 
ete.” In this way we increase the number of office holders 
who naturally are especially active in the work, add an- 
ng mind to the board of directors and divide a labor of 
ove. 

The appointment at this annual meeting of a_ social 
committee, this committee, say, for convenience, of three 
members, appointed for the year to arrange whenever re- 
quested by the association for suppers and meetings. Be- 
ing sure of a year’s opportunity, they could work more 
economically after a little experience, and their natural 
ambition to excel would produce good results. A _ little 
“Dutch lunch,” an entertainment by talent among our 
membership, a literary evening etc., are among the possi- 
bilities with such a committee, 

Without egotism I feel sure that good has been accom- 
plished through the publication of the “Tally Sheet.” In 
and out of the association many complimentary things have 
been said and requests for its continuation are frequent. 
With a committee of three, appointed for the year, with 
authority to publish under the auspices of the association 
a paper of this character, and a sum not exceeding $50 of 
the association funds set aside for that purpose, I feel 
sure that results will justify the expense. A live com- 
mittee could easily obtain the balance needed. The $50 
asked of the association would be largely returned through 
saving in necessary printed matter, as amendments, no- 
tices etc. would appear in the paper. 

Our by-laws need revision and addition. The board 
have several times questioned their right to do different 
things, and a committee with authority could adapt them 
more for our purposes without materially altering their 
spirit. 

Pithe Connecticut, New Jersey, Massachusetts and Rhode 
Island annual meetings occur all within about two weeks’ 
time. Traveling salesmen who would like to be with us 
feel the strain of this round of visits and its interfer- 
ence with their business engagements. We also desire 
the presence of the officers of the associations and the 
find it difficult with the extra work attending their ow 
annual to be with us as they would like. Suppose we take 
the initiative and plan to have our annual in October or 
November. I believe this matter worthy of consideration 
is time. 
a at each annual meeting of an audit- 
ing committee. This committee should certainly \be a 
standing committee, and should be authorized to examine 
the books of the secretary and treasurer as frequently as 
uarter. 
or he appointment of an invitation committee, this com- 
mittee to act as personal representatives of the associa- 
tion in visiting and soliciting those dealers throughout 
the state who have not allied themselves with us, and 
ascertain their reasons for remaining outside the associa- 
tion. You can talk better than you can write, you can 
answer questions better than you can anticipate them, 
and your presence in a dealer’s office at such a time and 


on such an errand denotes more than a passing interest 
We want and need every retail dealer in the st Te. 

The Lge pe of a committee at the annual meeting 
empowered to ask and obtain from the general assembly 
a charter for the Lumber Dealers’ Association of Rhode 
{sland. In explanation, this association must be aggres- 
sive to be successful. The very nature of our business 
stirs up antagonism. As at present constituted, any one 
of our membership is liable to find a heavy attachment 
clapped upon his premises. Many of those with whom we 
are to deal have little or nothing to lose and everything to 
win. Do we under these circumstances wish to jeopardize 
another’s business? As a corporate body we would be 
liable only to the extent of our treasury, necessarily small, 
and would be otherwise free to force the issue. The cost 
of the charter would be about $100. 

I request your consideration of the aforementioned 
recommendations at this annual meeting, and urge the 
adoption of all that may be practicable. 

ou have heard and read more during the past year than 
ever before of consolidation. Its benefits are many fold. 
Tha steel trust is a constant and ever-present example. Their 
margin of profit while necessarily large, to yield such won- 
derful results, does not deter them from successfully com- 
eting in the markets of the world. Why then should we 
esitate In being united? We are not a large body, diffi- 
cult to wield, but, all told, about the size of a board of 
directors in the average ——— with a common pur- 
pose and object. Let us at this time rededicate ourselves to 
the principles of the association, consolidate our interests, 
without losing our identity as members of the severai con. 
cerns, and unitedly as friends push on to victory. 

A traveling man a few days ago in our office said that 
in calling upon one of the dealers in the city of Providence 
who had just finished his annual statement the dealer had 
told him that while he had done more business than during 
the preceding year he had made less money. I believe this 
statement, if the truth were known, is practically the uni- 
versal result in Rhode Island for the year 1901. Do we 
want to make this confession in 1903? If we do not, then 
the time has arrived for action. If prices advance in the 
wholesale market we must advance our prices; not wait 
until we have worked off all of the old stock at old prices 
but at once, and thereby reap the benefit of early pur- 
chases, Let us add a few more articles to our price ist, 
let us agree upon @ cash discount, let us define grades, let 
us show ourselves to the trade as a representative, ener- 
getic, united band, impossible to bulldoze or intimidate. 

You never entered the lumber business for your health or 
through any philanthropic motive, but solely to make 
money. Then why put off to some later date the things 
we are agreed should be done? * * Put every mem- 
ber on an important committee, and if we have not enough 
committees devise some. Let every committee organize and 
divide the work, so that each will have something to do, 
that they may appreciate their individual importance .n 
carrying on the business of the association. Let us throw 
aside all personality, promising our neighbor and ourselves 
that we will do a in our power during the com- 
ing year for the upbuilding and extension of the Rhode 
Island association. 

The report was received with applause and tempora- 
rily tabled. 

Finances. 

Mr. Lansing’s report as treasurer showed receipts of 
$327.50, of which $22 was-for advertising, and expendi- 
tures of $209.53, leaving a balance of $117.97. The 
auditing committee reported the accounts correct and 
recommended a vote of thanks, which was given. 

A Credit System and a Commendable Surprise. 


A committee appointed to consider the subject of a 
credit system reported through James §. Kenyon, its 
chairman. George D. Lansing expressed a strong hope 
that the association would adopt the report of the com- 
mittee as the best means at hand of disposing of an 
undesirable class of “dead beats.” The report was unan- 
imously adopted, and it was voted that the secretary 
should send a copy of the resolutions of the committee 
to each active member. 

L. Sweet, acting for the association, presented to 
Secretary Lansing, in appreciation of the faithful and 
excellent work he has done for the organization, a hand- 
some morocco pocketbook, which on being opened .was 
found to contain a good sized roll of new greenbacks. 
Mr. Lansing was taken quite by surprise, but expressed 
feelingly his appreciation. 

Incorporation and Election. 


It was voted that the chair appoint a committee of 
five to obtain as soon as possible a charter for the asso- 
ciation, 

Chairman George D. Lansing, of the nominating com- 
mittee, submitted a report containing the following 
names: 

President—James 8S. Kenyon, Providence. 

Vice president—Charles C. Gardiner, Providence. 

Secretary and treasurer—Willard 8. Lansing, Providence. 

Directors for three years—Moses Brown, Pawtucket; J. A. 
Peckham, Newport. 

Mr. Lansing said it had been difficult to select officers 
from among so many capable members. There were no 
counter nominations and those whose names were sub- 
mitted by the committee were elected by ballot. 

Mr. Sweet and George D. Lansing were appointed a 
committee to escort Mr. Kenyon to the president’s chair. 
His induction was greeted with applause. 

Prices. 

The price of No. 1 spruce boards was by vote raised 
from $28 to $30. Wholesalers charge $26.50. The ques- 
tion of a committee to adjust prices was considered with 
much discussion. Before action could be taken a motion 
was offered and passed to adjourn, after which a flash- 
light photograph of the association was taken. 


THE BANQUET. 

The dinner was at 8:30 p.m. Novel menus were dis- 
tributed to the sixty-five who participated. They were 
in the shape of miniature bundles of lath, bound with 
the customary brown twine, and on being opened the 
lath were found to be backed with a paper bill of fare. 

At 8:30 President Kenyon rapped for order and ex- 
tended a hearty greeting to the members, guests and 
friends of the association. As the first speaker he called 
on Horace Bickford, of Boston, president of the Massa- 
chusetts Wholesale Lumber Dealers’ Association. Mr. 
Bickford expressed his pleasure at this opportunity of 
meeting so many whom he had heard of but had not 
hitherto come in contact with. “The Wholesale Lumber 
Dealers of Today” was his topic. He said in part: 
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I think to speak of the wholesale lumber dealer would 
depend on one’s point of view. I don’t know any better 
way to present the Boston dealer than by comparison—the 
dealer of yesterday, today and tomorrow. The Boston 
Almanac of 1847 does not mention the wholesale lumber 
dealers. There was in that day no other dealer than a 
yard or a wharf. ‘Today there are over 100 so-called whole- 
sale dealers in the city. If the wholesale dealers were cor- 
rectly classified it is true many would be found in the retail 
list. 

The Boston fire of 1872 marks an epoch in the lumber 
trade of Boston. I little thought that night as I dodged 
the glowing embers that they would have an effect on @ 
business 1 should follow years after. I earned my first 
dollar in the lumber business. The Boston & Albany rail- 
road was practically the only inlet to the city at that time 
for lumber. ‘They dumped it on the ground and a man 
went into the business of storing it. Then the railroad built 
lumber sheds, and they form an important link in the busi- 
ness in that city. 

There are lumber merchants in Boston who are doing an 
ever increasing business, every dollar of it in a legitimate 
field. Are they given credit for it? I hardly think so. 
There will always be some friction, but the retailer and 
wholesaler are coming closer together through such asso- 
ciations as these. I bring the greetings of the Massachu- 
setts Wholesale Lumber Dealers’ Association and in its name 
wish you godspeed. 

Howard Morse, of Boston, was called on to speak on 
“The Retail Dealer of Today.” Mr. Morse said: 


I am led first to inquire what is meant by the word 
retailer. I conceive it to be the man who sells wholly to 
the consumer. Conditions of today are peculiar in that 
while there is larger .demand there is a constricted market, 
the reason being the custom of the wholesaler. Today the 
retailer is obliged to enter into competition with whoever 
may care to get desk room, with no financial backing. I 
strongly doubt that placing lumber in the retail market in 
the end benefits the wholesaler. ‘Today with stronger com- 
petition and heavier business than ever the profits of the 
retail trade are smaller than ever. With a diminishing 
profit we cannot afford to humor the arbitrary demands 
of labor, which are ever growing more exacting. 

I have long been of the belief that one of the things 
needed among the retailers of today is backbone, yet we 
must believe that each year the world grows better. Busi- 
ness in every way is broadening. Let us affiliate with the 
wholesalers’ association and thus gain its moral support. 

Eugene F. Perry, secretary of the National Wholesale 
Lumber Dealers’ Association, responded for his associa- 
tion. He reviewed briefly the history and motives for 
organization of the National wholesale association. 
He said in substance: 

The corporation has no stock and the time of its exis- 
tence is limited to fifty years. Its membership is 300. It 
receives an annual fee of $75, which gives access to all 
the information the association gathers. It is keeping close 
watch of every customer of members, and it has little 
trouble in Rhode Island, where those in the trade have 
the reputation of paying bills promptly. ‘Trade relations is 
an important part of the work. When one party or another 
goes out of its legitimate field of trade discord arises. 

The underlying principle of trade relations is equity, 
which resolves itself into reciprocity. If we are to have 
any practical results from our work we have got to study 
conditions and keep our eye on the railroads. 

Fred Joyce, of Boston, made remarks which were re- 
ceived with great enthusiasm. He was followed by 
Frederick J, Calkins and J. D. Crary, who gave way to 
P. W. Wood, president of the Massachusetts Lumber 
Dealers’ Association, who dwelt on conditions in pine 
lumber and the experience of the Massachusetts asso- 
ciation. 

Former Lieutenant Governor Wardwell, of Bristol, 
spoke briefly, and sang “The Sword of Bunker Hill” with 
telling effect. Governor Wardwell claims to be the oldest 
man in the lumber business in Rhode Island, having 
fifty-five years to his credit. 

The Attendance. 

The following representatives of the business were 
present: 

James A. Potter, jr., James A. Potter & Co., Providence. 

H. L. Shippey, East Greenwich. 

Edwin O. Chase, Burrows & Kenyon, Providence 

Thomas A, Millett, Providence. 

— Archibald, Blanchard Lumber Company, Boston, 
Mass. 

Fr. R. Handy, F. F. Carpenter, Providence. 

Frank F.. Carpenter, Providence. 

Moses Brown, Newell Coal & Lumber Company, Pawtucket. 

George A. Jepherson, Providence. 

J.D. Crary, New York Lumber Trade Assn., New York. 

L. Sweet, Providence. 

W. P. Vaughn, L. Vaughn & Co., Providence. 

Howard C. Morse, Blacker & Shepard Co., Boston, Mass. 

P. W. Wood, W. H. Sawyer Lumber Co., Worcester, Mass. 

Frederick 8S, Kingsley, Shepard & Morse Lumber Company, 
Boston, Mass. 

John F. McElaney, O'Driscoll Bros., Providence. 

L. C. Shippee, East Greenwich. 

Herbert KE. Barney, Hovey Lumber Company, Providence. 

Henry A. Grimwood, H. A. Grimwood Co., Providence. 

J. E. Clauson, AMERICAN LUMBERMAN, Providence. 

Newton J. Sweet, L. Sweet & Co., Providence. 

H. A. Grimwood, jr., H. A. Grimwood Company, Providence. 

George D. Lansing, George D. Lansing & Son, Providence. 

O'Driscoll brothers, Providence. 

Fred E. Talbot, L. H. Talbot & Co., Providence, 

W.I. Small, A. 8. Kibbey & Son (Albany, N. Y.), Providence. 

I’, H. Buffum, Wellman, Hall & Co., Providence. 

J.B. Hoar, E. M. Martin & Co., Warren. 


Arthur 8. Vaughn, L. Vaughn & Co., Providence. 

Preserved A. Jenks, H. C. McDuff Estate, Pawtucket. 

Lucius H. Newell, Newell Coal & Lumber Co., Pawtucket, 

I’. E. Burbank, East Greenwich. 

I’. F. Gladding, Wardwell Lumber Company, Bristol. 

Arthur E. Warner, Providence Telegram, Providence. 

Willlam D. Sawyer, Smith-Isburgh Lbr. Co., Boston, Mass. 

Carlisle Patterson, Robinson Bros. Lumber Company, North 
Tonawanda, N. Y. 

W. H. Furber, Furber, Stockford & Co., Boston, Massa. 

L. Hi. Talbot. Providence, 

Karl Isburgh, Smith-Isburgh Lumber Co., Boston, Mass. 

Waldo Stewart, James Potter & Co., Providence. 

Clarence H. Carpenter, Frank F. Carpenter, Providence. 

Fred 8. Ramsay, Cummer Company, Boston, Mass. 
: ei W. McDuff, McDuff oni & Lumber Co., Paw- 
ucket, 

Frederick Joyce, W. G. Barker, Boston, Mass. 

J. C. Kennedy. Berlin Mills Company, Portland, Me. 

G. B. Fisher, L. N, Godfrey, Boston, Mass. 

Wilson D. Wing, H. E. Wellman Estate, Providence. 

Job A. Peckham, Swinburn, Peckham & Co., Newport. 

John F. Galena, Burrows & Kenyon, Providence. 

James BE. Lovelace, H. C. McDuff Estate, Pawtucket. 

B. S. Bowen, Newell Coal & Lumber Company, Pawtucket. 

Cc. R. Palmer, L. H. Gage Lumber Company, Providence. 

W. R. Butler, W. R. Butler & Co., Boston, Mass. 

Nelson H. Walcott, L. H. Gage Lumber Company, Prov- 
idence. 

EF. F. Perry, secretary National Wholesale Lumber Deal- 
ers’ Association, New York. 


Cc. C. Gardiner, Potter & Gardiner, Providence. 
James S. Kenyon, Burrows & Kenyon, Providence. 
Horace N. Bickford, H. N. Bickford Company, Boston, 


ass. 

Willard I. Lansing, George D. Lansing & Son, Providence. 

Marcus L. Foster, Stone & Foster Lumber Company, 
Worcester, Mass. 

G. W. Parrott, Hovey Lumber Company, Providence. 


Local Opinions. 


There is no division of opinion among members of the 
association that it has proven beneficial to the trade in 
Rhode Island during the ten months of its existence. 
This was the tale told by all at the annual meeting, and 
it was echoed in private conversation. To a representa- 
tive of the LuMBERMAN Willard I. Lansing, of George D. 
Lansing & Son, secretary and treasurer of the associa- 
tion, said: 

The work done by the association in its short life has 
been extremely gratifying to those who worked the_hard- 
est to organize it. The trade in Rhode Island had been 
badly broken up by rivalries between wholesalers and re- 
tailers for some time before the association had its birth. 
The dealers had little personal acquaintance with one an- 
other and each man looked out for himself, frequently 
with a shortsightedness which injured not himself alone 
but all dealers eventually. Profits were cut right and 
left by this process. Wholesalers were selling directly to 
the consumers and such a thing as a rate scale was not 
thought of. Providence—all Rhode Island in fact—has 
about as many in the business as it can stand, sixteen 
concerns in this city alone with a population at the last 
census of about 178,000, while every small city and town 
is equally well off. 

We organized the association for protection, commercial 
and social purposes, as the constitution sets forth. We 
realized that if we were to establish a better feeling among 
the dealers they must be made acquainted with one an- 
other; hence the social clause. We resolved to take in 
and try to get to join every person in the state who purchases 
lumber from manufacturers or recognized wholesale deal- 
ers, who owns or operates a lumber yard where a_ stock 
of lumber is at all times kept for sale to the public and 
who was not consuming lumber in building or otherwise in 
competition with the usual customers of a retail lumber yard. 

There can be no doubt that the association has attained 
in large part the ends for which it was organized. We 
have made a price list on standard articles and are plan- 
ning to widen its scope. We have brought about better ac- 
quaintance and consequent better feeling among the men 
in the trade in this state. Our work is well begun and 
has been successful enough thus far to warrant us in con- 
tinuing indefinitely. 

H. A. Grimwood, of the H. A. Grimwood Company, 
agreed fully with Mr. Lansing as to the benefits of the 
association. “It protects the legitimate retailer,” he 
said, “against wholesalers’ cut prices. That is what 
we want and are going to get. The wholesalers are 
learning their lesson, and in time rate cutting will be 
an extinct industry in Rhode Island.” 





Association News. 


MISSISSIPPI VALLEY LUMBERMEN’S ASSOCIA- 
TION. 


The eleventh annual meeting of the Mississippi Val- 
ley Lumbermen’s Association, as previously announced, 
will be held at the West hotel, Minneapolis, Minn., be- 
ginning at 2 p. m., February 18. The following order 
of business has been promulgated: 


Call to order at 2 p. m. 

Minutes of semi-annual meeting held August 24, 1901. 

Address of President S. T. McKnight. 

Report of Treasurer H. C. Akeley. 

Secretary's report. 

Report of Auditor B. J. Carpenter. 

Report of bureau of grades, by Chairman J. D. Bronson. 

Report of railroad committee, by Chairman J. T. Barber. 

Report upon market conditions, with statistics of stocks etc. 

Recommendations by the board of directors. 

Report of committee appointed to submit draft of new con- 
stitution. 

Communications. 

Election of officers and committees. 

Special business. 

Report and recommendations of price list committee. 








NORTHWESTERN IOWA RETAILERS. 

A brief announcement has been received from Sec- 
retary James I. Weart to the effect that the Northwest- 
ern Towa Retail Lumbermen’s Association will hold its 
annual meeting at Sioux City, Iowa, on Thursday, 
March 6, with headquarters at the Hotel Mondamin. 





LUMBERMEN’S ASSOCIATION OF THE SOUTH. 


New Orteans, La., Feb. 10.—Shortly before noon yes- 
terday morning, President Carl F, Drake, of the Lum- 
bermen’s Association of the South, called to order a 
meeting of the directors of that organization in the 
rooms of the Progressive Union. There were present: 
Carl F. Drake, Drake Lumber Company, Austin, Tex. 


W. G. Harlow, Keystone Lbr. Co., Yazoo City, Miss., secretary. 
Mf G. Harlow, Keystone Lumber Company, Yazoo City, Miss. 


= 


». Benz, Queen & Crescent Lumber Co., Nicholson, Miss. 
Cc. 8. Butterfield, Butterfield Lumber Co., Northfield, Miss. 
. McMillan, Sawyer & Austin Lbr. Co., Pine Bluff, Ark. 
. Allen, Allen & Curry, Shreveport, La. 
m Wright, Boardman, N. C. 
. Alexander, Greenville, Miss. 
. Leeper, Waples-Painter Company, Gainesville, Tex. 
M. Rockwell, M. T. Jones Lumber Company, Houston, Tex. 
Little was accomplished at today’s meeting. The 
question of arranging for the construction of a $50,000 
club house, to be located on the Louisiana Purchase 
Exposition Grounds at St. Louis, Mo., was brought up 
and it was practically determined to undertake such a 
project. In the work the assistance of every lumber- 
man, great and small, in the south, will be invoked. The 
building will be erected entirely of southern woods and 
will be intended not only to advertise the timbered 
resources of the south but to serve as a general meeting 
place for southern lumbermen during the exposition. 
A number of vacancies in the directorate and the 
best means of filling them were discussed. Several names 
were suggested for the vacancies, but definite action was 


zeomnr 


oS 


J 
L 
J 
H 
J 
J 


not taken. A recess was taken until 10 o'clock tomor- 
row morning, when the St. Louis scheme and the fillin 
of the directorate will be finally passed upon. . 

The Lumbermen’s Association of the South was organ- 
ized in this city several months ago. Its primal object 
is to foster the organizing of the lumber interests jn 
every southern state. So far the association does not 
seem to have perfected its plan of operations, but. its 
officers are on the right track and if persistent and jn. 
telligent effort counts the body will surely come out 
on top. 

In addition to the lumbermen in attendance upon the 
two meetings named there are a number of other vis. 
iting lumbermen in the city. . 

New OrLEANS, Feb. 11.—The board of directors of 
the Lumbermen’s Association of the South today deter- 
mined positively to undertake the raising of a $50,000 
fund for the erection of a club house at the St. Louis 
exposition in honor of the Louisiana Purchase Centen- 
nial. Tomorrow President Drake will name a com- 
mittee of five to draw up working plans for securing 
the money. Tomorrow, also, the completed list of the 
directors of the company will be given out. 





SHINGLE MAKERS IN CONVENTION, 


New OrLEANS, La., Feb. 10.—A regular meeting of 
the Southern Cypress Shingle Association was held here 
today. The association comprises all the leading man- 
ufacturers of Louisiana, Texas and Arkansas. ” There 
were present at yesterday’s meeting, which was held in 
the rooms of the Southern Cypress Lumber Selling Com- 
pany, Limited. 

John Deblieux, Lovett Lumber & Shingle Co., Plaquemine, 
L. G. Nicho . G. : ; 

G. H. Van Miten, Little Rock, Ane” riers: 
Ae De aoe 

ay ——— Jeanerette Lbr. & Shingle Co. Ltd., Jeanerette, 
Hon. iB. Williams, Patten seminaries 
W. H. Norris, W. H. Norris & Co. and the Trinity River Lum. 
FO gg a ag a og Louisiana C C 

and the Southern Cypress Lumber Selling toamens, Ga” 

The resignation of George M. Bowie as president was 
read and accepted for the reason that Mr. Bowie has 
retired from active participation in the lumber and 
shingle business. R. H. Downman was chosen to suc- 
ceed him. Mr. Downman is well known throughout the 
lumber world. He is at the head of the Bowie Lumber 
Company, the Iberia Lumber Company and the Des Alle- 
mands Lumber Company. 

John Deblieux was elected secretary and G. H. Van 
Etten was re-elected vice president of the association. 
_. The question of stocks was taken up and discussion 
developed the fact that they were unusually light. None 
of the mills have anything like the usual stocks on hand. 

Owing to the light stocks and the unusually heavy 
demand it was determined to advance the price of 5 and 
6-inch best and 5 and 6-inch primes 10 cents a thou- 
sand, 

The other list prices remained unchanged, the list 
now reading, for delivery to points taking a 21 to 23} 
cent rate of freight, as follows: 5 and 6-inch bests, 
$3.60; 4-inch bests, $3.40; 5 and 6-inch primes, $3.10; 
4-inch primes, $2.90; *A*, $2.40; 5 and 6-inch Econ- 
omy, $2.25; Standard A, $2; random clippers, $1.40. 

After the revision of the price list the association ad- 
journed to meet in Houston, Tex., on April 8, the date 
of the annual meeting there of the Texas Lumber Deal- 
ers’ Association. 





CRESCENT CITY NEWS. 


New Orteans, La., Feb. 11.—N. A. Gladding, of 
the E. C. Atkins Company, Limited, Indianapolis, Ind., 
arrived this morning and will be in the city several 
days. 

Harvey Avery reached the city to spend the carnival 
and foregather with the lumbermen here. 

W. H, Stark and Dr. E. W. Brown, of Orange, Tex., 
who have been among the carnival visitors, last week 
attended the annual meeting of the Lutcher & Moore 
Cypress Lumber Company, of Lutcher, La. They state 
that the year has been a very prosperous one for the 
company and that the outlook for cypress was never 
more gratifying. ‘Today they ran out to attend the 
annual meeting of the Dibert, Stark & Brown Lumber 
Company. ‘The following: officers were elected by the 
Lutcher & Moore Cypress, Lumber Company, to serve 
the ensuing year: H. J. Lutcher, president; W. H. 
Stark, vice president; John Dibert, secretary and treas- 
urer; E. Peterson, manager. 

George Wesley Smith, of Rayville, Richland parish, 
who is in New Orleans, is authority for the statement 
that a saw mill is shortly to be established a mile 
north of that place, which will employ in the neighbor- 
hood of 300 hands, and cut hardwoods. The plan will 
be accomplished by the removal to Richland parish of 
the large mill now located at Edwards, Miss. 

H. 8. Clizbe and E. S. Diamond, lumbermen from 
Coldwater, Mich., were in New Orleans the other day. 
They are looking through this section of the country 
with the view of locating a plant for the manufacture 
of barrels for the Cuban trade. a 

Capt. B. M. Bunker, of Altoona, Pa., was 4 visitor 
during the carnival. Captain Bunker is a director im 
the recently organized Avoyelles Lumber Company. The 
officers of the company are: John B. Staley, South 
Bend, Ind., president; Seth F. Forsman, Williamsport, 
Pa., vice president; J. H. Mansell, Williamsport, treas- 
urer. Captain Bunker says that it is the intention of the 
company, which owns 109,000 acres of rich bottom 
land, to clear the timber off, manufacture it and then 
operate the land as a cotton ptantation. 
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of such a distinguished body of men as the lumber dealers 
of our great state will always be cherished by me as the 
sweetest recollection of my life. I cannot thank you enough 
and I only hope my successor will be accorded the same cour- 
teous treatment you have extended to me, and I retire from 
office with the kindly feeling I entertain for each and every 
member of this association. And as I retire I wish you all 
a continuance of the prosperous years we have lately passed ’ 
through, and as our energies will be rewarded in laying bv 
a@ substantial bank account I hope as you grow old yourself 
and family can enjoy the rest and peace which should fol- 

















Lincotn, Nes., Feb. 12.—The twelfth annual con- 
vention of the Nebraska Lumber Dealers’ Association, 
which assembled in the hall of the house of representa- 
tives at the state capitol building this morning, was one 
of the most successful of the many enjoyable meetings 
held by this well organized body of retail lumbermen 
in years. The attendance was not so large, perhaps, 
as that which marked the Omaha meeting last year, but 
none of the active association workers who are the life 
blood of the organization were absent. It is to the dis- 
interested and wholesome enthusiasm of these men that 
the Nebraska association owes its existence and they 
are the kind of people who will bring it through the 
rather troublous times the association is experiencing 
in a successful fulfillment of its mission. With such 
jarmonious co-operation in the future as these men have 
viven to the association officials in the past year there 
is no chance for a failure. The reports of the officers 
show a most gratifying prosperity measured by the 
work accomplished if not by increased membership. 

The holding of the meeting in the state house seemed 
to incite the members to oratory and the afternoon of 
the first day brought to the front an array of orators 
and parliamentarians that speaks well for the future of 
the transmississippi territory in fulfilling its traditions. 

The session opened at 10:30 a. m. but as many mem- 
bers were delayed in reaching Lincoln in time it was 
thought best to adjourn until 2 o’clock in the afternoon, 
which was done. 

WEDNESDAY AFTERNOON’S SESSION. 

There were dozens of additional arrivals on the late 
forenoon trains and when the afternoon proceedings were 
opened by President Myers nearly every seat on the main 
floor of the handsome legislative hall was occupied. 

The chair announced that the first business in order 
was the reading of the minutes of the last annual meet- 
ing, held at Omaha February 13, 1901. As these min- 
utes had been compiled in pamphlet form and as every 
member had been mailed a copy of them, Frank Col- 
petzar moved that the reading of the minutes be dis- 
pensed with and that the minutes as printed be ap- 
proved, which motion prevailed. ; 

President Myers delivered his annual address, which 
was substantially as follows: 


The President’s Address. 


It affords me great pleasure to have the honor to preside 
again at another annual meeting held in the great state of 
Nebraska and in the interests of the leading and substantial 
citizens and business men, which are none other than the 
hardworking, energetic wholesale and retail lumber dealers. 
In welcoming you to this, your twelfth annual convention. 
and having been elected president for the second and last 
time, in retiring I entertain the hope that while acting for 
you I have not lost any of the friendship you may have had 
for me through any error of mine in my humble way of try- 
ing to discharge the duties imposed upon me through your 
kindness in electing me twice to the highest office of our 
great association, and on behalf of our board of directors 
and myself I now bid you one and all a most cordial wel- 
come, 

As we bid you welcome and our eyes wander over the vast 
assemblage of lumbermen present, we feel our labor was not 
in vain when we laid a foundation twelve short years ago 
which will stand as a monument erected by the lumber deal- 
ers of Nebraska for just such protection as they need, as it 
is just and right and no man or court can justly censure us 
for what we have been doing or trying to do in building as 
we have built by adding member to member since the idea 
was first conceived of forming an association. 

The most of us present know what the aims of our asso- 
ciation are, but occasionally we receive a member who joins 
with the idea that with any minor offense committed we can 
enter a complaint and the secretary upon receipt of it will 
forward a check for the amount claimed without investiga- 
tion; but if there is such a member in this house be unde- 
ceived, read our rules and by-laws and occasionally meet 
with the board and then you will learn that our purposes 
are to harmonize our interests without injury to anyone, if 
possible, by adjusting differences between dealer and dealer, 
retailer and wholesaler, middleman and manufacturer—in 
fact anything which will help us in a business way. We 
have the right to protect and increase our business the 
same as the small farmer adds to his herd, buys more land, 
builds fences to protect himself from the encroachment of 
meddlesome neighbors who would destroy his property. We 
have the same right to advance as the inventor who goes 
from the wire to wireless telegraphy. The same right as the 
Minister who adds to the church membership. ‘he same 
right as the doctor who vaccinates to protect a community 
from smallpox, or the same rights as our national govern- 
ment in building war ships to protect the personal and 
commercial interests of our countrymen. But through the 
meddlesome tongue of ignorance, from some usually unprofit- 
able customer, a dealer will refuse to join an association 
such as ours through fear of losing trade or being classed as 
belonging to a trust, when such an accusation would be 
utterly impossible, under our rules. We do not try to stifle 
trade, crowd out competition, stop selling to advance prices 
or anything of that nature, but we try to get all the busi- 
ness we can, buy as cheaply as possible and compel the 
manufacturer of lumber to furnish the grade of lumber sold 
us, and if the material is not up to the grade to send an 
impartial inspector and adjust any differences which might 
arise, where before the associations were formed the small 
dealer was imposed upon in hundreds of instances; and 
today, thanks be to our different associations, our rights are 
being respected. * * * 

é lumber dealers of Nebraska must continue their asso- 
clation, as if we were off our guard laws might be enacted 
Nn the interest of dishonest contractors and builders by re- 
Dealing our safe and protective lien law; and in the prosper- 
ous times we are enjoying, when all is bustle and excite- 
ment, we must be on the alert. 

t owing as I do the enormous amount of work the secre- 
— has to turn off, I would recommend an assistant secre- 
aon: I do this because I believe it would be a profitable 
reponse, as one of the secretaries could be out in the state 
mele all the time soliciting new members and getting 
foduainted with the wants of the retailer and become bet- 
er qualified to advise the board of the true situation in the 





state. As it now is the secretary has so much correspond- 
ence, issuing bulletins, and genera! office work that he cannot 
be of as much benefit as the association is entitled to. * * * 
The only regret we have is that our association is helping 
dealers who refuse to unite with us and for the small sum 
of $10 make it more difficult for us to advance as rapidly as 
we should by refusing to listen to the advice of their true 
friends. The reports from the different associations should 
convince the most prejudiced that a solid organization is 
sure to be the outcome from the interest taken by the differ- 
ent state associations. * * * 

Some apprehension was entertained by a few of our mem 
bers at the last annual meeting when it was learned that 
the association was involved in an annoying legal matter, and 
for a short time the question was how we were going to meet 
the emergency, and to those who were there it seemed as if 
a magic wand was waved and the difficulty was overcome; 
and what a beautiful result! The members pressed forward 
eagerly to lend assistance and more help was offered in a 
few minutes than was necessary. It convinced me that our 
association would never die, but thrive and grow from year 
to year. Annoyances like these must be expected, for it has 
been the custom for ages for men to try to rob, blackmail 
and endeavor by fair means or foul to live without work 
and make life as miserable for others as possible; but thanks 
be to our higher courts, who have the final passing upon 
such cases, the rights of the just are being protected. From 
all reports the malicious attack upon us was instigated by 
enemies of our association, but competent attorneys em- 
ployed by our board have assured us their case is without 
merit, unjust and malicious and no law can show a finding 
against the association. Consequently the members need 
have no fear as to the outcome and instead of injuring our 
association, as was intended by the instigators, it will only 
teach others to not “rush in where angels fear to tread.” 

At the last annual meeting it was decided to raise the 
annual dues to $10 and by so doing we have lost two or 
three members, but I learned from a traveling salesman who 
has met nearly all of the members who withdrew on account 
of the raise that they are sorry that they were so hasty and 
intend to unite with us again, and to those I will say we 
heartily welcome you back and would not feel offended if 
you brought one or more new members with you. I pre- 
sume a great many dealers who sometimes feel timid and 
think they are prying into business too far would like to 
know what we have used the extra assessment for, and for 
the benefit of those I will say that during the meeting I 
invite any member to ask any question he wishes along this 
line. If the secretary’s report is not explanatory enough, 
the expenditure of every Mollar will be fully explained. Our 
books are always open, there are no closed doors and any 
member who at any time wishes information can have it, as 
our records are in such a shape and the minutes of our 
meeting so minutely recorded that no member could be 
deceived. 

A great many members, I presume, imagine the associa- 
tion is not accomplishing much and along that line I wish 
to say that I would prefer to attend to my lumber business 
at home one week rather than sit one day and preside with 
the board in trying to adjust the complaints we have to 
contend with at our regular board meetings; and further- 
more I wish to say that each member of the board loses 
from two to four days at each sitting, according to the 
distance he lives from the point of meeting, and does not 
receive one dollar for his time, as only actual expenses are 
paid members of the board, the secretary being the only 
salaried officer. Right here I might add that if nine dealers 
who serve on the board without pay are willing to sacrifice 
nearly one month’s time out of twelve in the interests of 
their fellow dealers, trying to build up the state association 
and paying in their $10 dues besides, it looks very small 
indeed for any dealer in the state to refuse to pay the 
mere pittance required of him when the labor is all being 
performed in the dealer’s interest. 

The board has been accused of standing in with the state 
jobbers and if any member present or in the state has anv 
such an idea, disabuse your mind at once, as our records 
show the withdrawal of three state jobbers in the last year 
who feel that they have been aggrieved, and not one retailer 
for a like cause. I feel that my explanations in a few of 
the matters which have been called to my attention are 
interesting and will not tire you, as any information of any 
importance necessary for your individual welfare as a 
member of this association is due to you and should be given 
whether asked for or not. 

It is usually customary for the dreaded poacher to get a 
little free advertising at association annuals, and having had 
the pleasure of meeting for the first time a fine appearing 
gentleman at a Hoo-Hoo meeting in Omaha a few weeks ago, 
who has been openly accused of such an offense, I deem it 
my duty to inform the members who have met the gen- 
tleman personally that he has neither horns nor an evil 
look about him but is a pleasant gentleman to meet and 
one we would like to buy lumber from if he would only join 
our association and become one of us, as he should, and not 
stand out in the cold any longer. Let him come in and sit 
astride the radiator, eat warm biscuits and honey, drink 
wine and be merry, and go to church with his wife, if he 
can be persuaded to do so. 

Fellow members, it has been my duty to preside over the 
eareful deliberations of our worthy board and competent 
secretary for the Iast two years. They have had to deal 
with many unpleasant matters and at times it seemed al- 
most impossible to adjust them satisfactorily, but they have 
done so in nearly every instance and left a feeling of good 
will between all parties aggrieved, and abundant praise is 
due to the competent board you elected. Many points come 
up that cannot be settled under the present rules and by- 
laws and our laws should be amended at this meeting. One 
in particular is the time limit required for one engaging in 
the lumber business to get in his oe stock, as fully 
one-half of the complaints are caused by contractors who go 
to the jobbers and claim they are starting a yard and buy 
from one to three cars of lumber; or the amount required 
to complete a contract they may have taken, and the jobber 
is placed in an embarrassing position with the association if 
he sells the party and the person has misrepresented the 
case to him. The claim is sent in by one of the members 
which brings the matter at once before the board, and the 
board is at sea, as the rules are not plain — that point 
and need amending. In connection with this I would recom- 
mend an amendment raising the amount from 75,000 to 100, 
000 or 120,000 feet or its equivalent. The amount now Is too 
small and by raising it the difficulty of defining yard require- 
ments could be more easily overcome and the jobber and 
board saved unnecessary trouble. 

would also recommend a new rule requiring a dealer 
having cause for complaint against a manufacturer to send 
his complaint to the secretary, the secretary to notify the 
manufacturer to send an inspector to adjust the case; and 
while this would involve additional labors for the secretary 
the association could learn the names of manufacturers vio- 
lating the grading rules. 

Brother lumbermen, I cannot thank you enough for your 
kindness in electing me twice to the exalted position I now 
hold and I consider it the highest position which could be 
given in the state. The thought of being placed at the head 


low the years of toil and mental agony it requires to accu- 
mulate a fortune in the lumber business. 

Gentlemen, judging from the courteous treatment we have 
received from our ever hospitable Lincoln friends, I know 
our stay in the city will be full of pleasure as well as profit, 
and as we listen to the oft repeated saying, “Laugh and the 
world laughs with you; weep and you weep alone,” reminds 
us that pleasure is necessary for the fulfillment of a success- 
ful life. So let us partake in the pleasure and enjoy life 
while we can, always ie in mind that there is nothing 
too good for a lumberman. hanking you for your patience 
and kindly attention and begging Fg for not delivering 
such an address as you are entitled to, and with best wishes 
for the future, I want your pleasure, 


At the conclusion of President Myers’ address the 
members applauded heartily, thereby showing their ap- 
preciation of the forcible ideas expressed by their presid- 
ing officer. 


The Secretary’s Report. 


The chair next called for the annual report of the 
secretary. After outlining the purposes of the associa- 
tion and the well warranted reasons for its existence, 
Secretary Cleland recounted his efforts, by personal 
visits to between fifteen and eighteen counties, to in- 
crease the association’s membership. Better results had 
been attained by correspondence, but he recommended a 
continuation of soliciting membership by personal visits. 
He continued in part as follows: 


At our meeting last year we were confronted by a condl- 
tion (which was duly explained) that made it necessary to 
raise a large amount of money with which to indemnify the 
bondsmen in the suit pending against the association. 
had to be done at once, and $4,950 was temporarily advanced 
by a number of tke members. The convention itself, by 
practically unanimous vote, instructed the board of directors 
to levy an assessment on each yard in the association, in 
such an amount as might be necessary to reimburse those 
who had so kindly advanced the money above mentioned. 
Some little time elapsed before the levy was made, the 
board thinking that perhaps the matter might be adjusted 
some other way. ‘The board finally determined to make the 
assessment and fixed the amount $10 per yard, and notices 
were sent out from the secretary's office accordingly. A lit- 
tle later second notices were addressed to all who had failed 
to respond to the first call and these were followed by per- 
sonal letters. Up to the present time 234 yards have paid 
the assessment of $10 per yard, making a sum of $2,340. 
For each assessment paid a certificate was issued for the 
amount, which is being held as an obligation against the 
association pending the termination of the suit. Of the 
amount raised by the members—$4,950—-$3,500 was de- 
wT to secure the bondsmen against loss, and the balance, 

1,450, together with the amount raised by assessment, 
$2,340, was paid to the original subscribers to the fund. In 
addition to this, $720 was taken from the general fund of 
the association and used for the same purpose. There is 
still unpaid $440, which we expect to be able to adjust very 
soon. 

I feel justified in saying that the responsibility rested 
—- on every member of the association, and any member 
who has not paid the assessment is not bearing his part of 
the burden but is letting others bear it for him. I believe 
that I voice the sentiment of every member of the present 
board when I say that every dollar raised by the assessment 
should be paid back to the contributors as soon as the 
finances of the association will permit, 

It was fully explained at the last meeting that largely 
increased expenses had been incurred on account of the liti- 
gation, which had to be met. Various methods were dis- 
cussed and it was finally decided by a practically unanimous 
vote of the convention to raise the annual dues, for the 
present at least, to $10 a year. I believe that it was under- 
stood at the time that the action was taken only to afford 
relief in the emergency that existed, and that as soon as 
— they would be reduced to the former amount. I be- 
ieve the interests of the association will be best subserved 
by returning to the former basis whenever the present situa- 
tion shall be passed. How soon it will be possible to do so 
we cannot say, but it is the plain duty of every member, 
while present conditions exist, loyally to support the asgo- 
ciation, morally and financially. 

For the purpose of getting a list of the manufacturers 
and wholesalers from whom the members of the association 
were buying material, it was decided to send out a blank 
for that purpose, with the request that the information be 
given. ‘The first blanks were sent out in July, and responses 
were received from only about sixty. The sole object in 
doing this was to keep the members informed as to the 
attitude of the manufacturers and wholesalers toward the 
association. In December the board again ordered the secre- 
tary to send a second request for the information, which 
was done. Out of the entire membersip only seventy-six 
blanks were filled out and returned. This work was bein 
done wholly in the interest of the members and it woul 
appear that they would be willing to assist the board to the 
extent of giving the desired information. 

At no other time since the organization of the association 
have the membership lists been so regularly mailed to the 
members as for the last two years. Our laws provide for 
the issuance of these lists monthly and for the last year 
this law has been strictly obeyed. In addition to the mem- 
bership list other Information relating te association mat- 
ters has been imparted in the form of a bulletin. Not only 
have the members been supplied with these but many dealers 
who are not members. 

The bi — meetings of the board have been held dur- 
ing the year without a single exception. Due notice of these 
meetings have been published from time to time in the bul- 
letins and an invitation has been extended to any who 
desired to meet the board. Many members have availed 
themselves of this opportunity during the year. At all times 
the board have been glad to have the members meet with 
them on these occasions, 

The custom of publishing In pamphlet form the proceed- 
ings of the annual convention was followed the past ben 
It has proven very satisfactory in the past and particularly 
was valuable this year, as the members could readily refer 
to matters of unusual importance that were considered a’ 
acted on at the last annual meeting. I believe it to be wis- 
dom to continue the publication of an annual book. 

A very small number of complaints have been filed during 
the past year, and all. with one exception, where the evi- 
dence was conclusive that our laws had been violated, have 
been passed on and settled satisfactorily. In the published 
list you will note the exception alluded to. It is difficult 
oftentimes to establish the fact that a party has been guilty 
of a violation, owing to the extenuating circumstances sur- 
rounding the case. In every case the board has endeavored 
to decide with the utmost fairness, doing all concerned full 
justice according to the judgment of members. The merits 
of every case have been carefully considered and impartial 
decision rendered. This condition of affairs, so far as com- 
plaints are concerned, certainly speaks well for the associa- 
tion and its accomplishments. 


This ~* 
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Il am sorry to say that we cannot report the usual in- 
crease in membership this year. ‘This is due probably to the 
assessment that was made, and to the increase in the annual 
dues. As already mentioned, it is believed this will soon be 
overcome. I wish to emphasize this fact, however, that all 
members should be loyal to the association and not let so 
small a matter as a slight increase in dues discourage them. 
The organization is worth all it costs, even at the advanced 
rate. © © © 

The committee appointed at the last annual convention to 
look after and provide for an excursion to follow this meet- 
ing entered upon their duties at a very early date. As I 
write this report indications are that the excursion will 
take place in accordance with the information sent out from 
time to time. 

The following is a list of the members of the board of 
directors, together with the year in which the term expires, 
the date of said expiration being at the annual meeting held 
in the year given: 


R. D. Sherwood, North Bend..... Term expires 1902 
T OU. Whitin, DEWit.....ccvcerse ‘Term expires 1902 
Cc. IF’, Iddings, North Platte...... Term expires 1903 
D. T. Cornell, Holdrege......... Term expires 1903 
William Krotter, Stuart......... Term expires 1904 
5. We, MOTRE, DODBPA. 0006 0:00:00 0% ‘Term expires 1904 


The annual meeting of the Association of Secretaries was 
held in Buffalo last September. One or more special meet- 
ings bave been held during the year. This association is a 
member, but has not been represented at these meetings, but 
the board has been fully advised of the action taken. 

The board of directors have been earnestly interested in 
the affairs of the association during the past year, as shown 
by their prompt attendance at the meetings and the vigorous 
mauner in which they have disposed of all matters that re- 
quired their attention. They are entitled to the sincere 
thanks of this association and I wish personally to thank 
them for the assistance rendered me and for the many cour- 
tesies shown during the past year. 


The Association Finances. 
The following report was rendered by Mr. Cleland in 
his capacity as custodian of the association’s finances: 
The following is my financial report, as secretary, of the 
transactions for the past year so far as they pertain to my 
office, and a statement of the finances of the association as 


shown by the records; also a statement of the subscription 
fund and the assessment fund: 





Amount received for dueS..........e000. $2,788.00 
Amount received for feeS...........5606- 40.00 
Amount received for advertising space.... 117.00 
Total amount received.............. $2,945.00 
Amount paid William Fried, treasurer... .$2,225.00 
Amount paid to subscribers to bond fund.. 720.00 
OCR n.0.0's 60:00:65 9:00 0. W080 08 46:00 0:00 $2,945.00 
FINANCIAL STATEMENT OF THE ASSOCIATION, 
Amount on hand at last report........... $1,093.95 
Amount collected ...cccccccccvccssecees 2,045.00 
Total on hand and collected......... $4,938.95 
Amount of orders drawn........-+++ee6. $2,417.19 
Transferred to bond fund.............+. 720.00 
ee i ee ree ees $3,137.19 
Balance in the treasury.............++6- $ 901.76 
BOND FUND STATEMENT. 
Total amount subscribed at last meeting.......... $4,950.00 
Amount deposited to secure bondsmen,............ 3,500.00 
RT Ce ee TT eT CT Ty $1,450.00 
SUBSCRIPTION FUND ACCOUNT. 
Amount subscribed at last meeting............++. $4,950.00 
Balance returned to subscribers.......... $1,450.00 
Assessment collectionS ..........+eeee00% 2,840.00 
Taken from general fund by order of board 720.00 
Datel Gmewnt HOG 2 .00.0:03s0c8evv des $4,510.00 
Balance Gue SUPecribers. . oo c.ciccs00v000ec008 $ 440.00 


The report of Treasurer William Fried was read by 
the secretary and was identical almost with the finan- 
cial report of the secretary. 

Announcements and Committee Appointments. 

A. H. Weir, Snark of the Universe of the Concatenated 
Order of Hoo-Hoo, was introduced to the meeting by the 
president. Mr. Weir announced the concatenation to be 
held on Wednesday evening and made a most fetching 
plea on behalf of the great lumbermen’s order. 

Mr. Fries announced that he had been authorized by 
Governor Savage, of Nebraska, to invite the lumber- 
men of the state to the executive mansion to meet him, 
and also Governor Cummins, of lowa, and Congressman 
Fowler, of New Jersey, between the hours of 7 and 9:30 
o’clock. 

A member sarcastically inquired if ex-Treasurer Bart- 
ley could not be included in the reception, which created 
considerable amusement. 

The chair announced the following committees: 

Constitution and by-laws—A. Barnett, McCook; A. Powell, 
St. Edwards; B, D. Sherwood, North Platte. 

Resolutions—S. W. Lightner, Lynch; George W. Little, 
Lyons; M, L. Fries, Arcadia. 

Auditing—O. H. Wertz, Creighton; J. H. Johnson, Hold- 
redge; J. B. Adams, Blair, 

Mr. Colpetzer moved that the reports of the secre- 
tary and treasurer be referred to the auditing commit- 
tee. Carried. 

The chair requested, being now through with the 
regular order of business until the committees re- 
ported, members bring up any discussion that might 
be of interest to the association. 


Discounts on Yellow Pine. 


Nothing being offered for discussion, the secretary 
read a letter from the secretary of the Southern Lum- 
ber Manufacturers’ Association notifying the members 
of the action of the association regarding a change in 
terms of sale. 

Mr. Johnson moved that it is the sense of this con- 
vention that any dealer should be permitted to take 
the usual discount within five days after the arrival of 
the car. 

This created quite a furore. Mr. Colpetzer hoped 
that the members would not put themselves on record 
in that way. He regarded any such action as ridiculous. 
‘The association, he thought, had no right to dictate to 
the manufacturers of lumber at what prices or on what 
terms they should sell their goods. 


Mr. Fries coincided with Mr. Colpetzer, but said that 
speaking for himself he did not propose to pay for a 
car of lumber until he received it. He thought the 
manufacturers were lucky to get their pay at all. 

Mr. Iddings, of North Platte, believed that the meet- 
ing should take some action. He thought that if this 
were allowed to pass by without a protest the next 
thing they knew the manufacturers would want to 
have dealers advance a couple of hundred dollars on 
every order they sent in. 

Mr. Krotter moved that the whole subject be laid 
on the table and this motion finally prevailed, though 
it took a count of noses to decide which side had the 
majority. 

J. H. Johnson, of Holdredge, was on motion selected 
as a committee of one to solicit new members for the 
association, 


Changing the Official Roster. 


Mr. Whiffen suggested that in the interest of economy 

the board of directors be reduced from six to three. 
, Messrs. Chaffee, Krotter, Fried, Houston and others 
spoke to this question, some fayoring and some against. 
EK. 8. Clark suggested that the number be reduced to 
five, including the officers. . 

Mr. Colpetzer did not believe there was any necessity 
for reducing the number of members of the board on 
account of economy, as the association was out of debt 
and had money in the treasury. He thought it unwise 
to reduce the number. 

Mr. Holmquist did not approve of the idea of having 
an assistant secretary. He favored the present plan of 
having a paid secretary devoting all of his time to 
the work and when he goes out on the road have a 
stenographer to attend to the routine duties of the 
office. 

Mr. Iddings favored a reduction in the number of the 
board of directors. The work couid be well accom- 
plished by a less number and could save considerable 
in traveling expense. 

Secretary Cleland said the total of last year for 
directors’ expenses was $380.20. 

Mr. Fries favored an increase rather than a decrease 
in the number of the members of the board. He favored 
cutting down the number of the meetings held. 

Mr. Houston did not believe in disturbing the present 
arrangement. He said that with nine lumbermen de- 
voting time to the work of the association, and not 
charging a cent for their time, he thought the associa- 
tion had a “snap.” 

Mr. Fries moved that the board meet four times a 
year instead of six times. The motion being seconded, 
the question was fully discussed by Messrs. Whiffen, 
Iddings, Fried, Houston, Secretary Cleland, the latter 
stating that he thought it ought to be left to the board 
itself. 

Mr. Krotter believed in view of the secretary’s state- 
ment that Mr. Fries was out of order. 

Mr. Chaffee moved as a substitute for Mr. Fries’ mo- 
tion that it be the sense of this meeting the board of 
directors remain the same number as they are today. 

Mr. Fries withdrew his motion and Mr. Chaffee’s mo- 
tion prevailed. 

Mr. Chaffee moved that the board of directors be 
allowed to meet as many times as they deem advisable, 
which was carried unanimously. 

Mr. Houston offered a resolution that this convention 
has implicit faith in its board of directors, but after- 
ward withdrew it as it seemed to be the province of 
the committee on resolutions. 

Mr. Johnson spoke about the time of unloading cars, 
which has been reduced to two days. He wanted this 
convention to ask the railroads to extend the time to 
three days before demurrage could be charged up. 

Mr. Krotter moved a recess until 9 o’clock Thursday 
morning, which was carried. 


THURSDAY MORNING'S SESSION. 


[Special to the AMpRICAN LUMBERMAN. ] 


Lincoun, Nes., Feb. 13.—Thursday morning’s session 
was called to order at 10 o’clock. President Myers ap- 
pointed C. O. Shumway, of Lyons, a member of the 
auditing committee, in place of Mr. Adams, who was 
unexpectedly called home. 

Mr. Clark moved that the matter of the appointment 
of an assistant to the secretary be left to the judgment 
of the board of directors. 

Election of Officers. 

Mr. Fries moved that the rules be suspended and the 
association proceed to the election of officers, which 
was carried and Mr. Critchfield nominated J. W. Holm- 
quist, of Oakland. No other nominations being offered, 
the president was instructed to cast the ballot of the 
association for Mr. Holmquist, who was declared duly 
elected. 

E. 8. Clark, of Gretna, was elected vice president, 
without opposition. 

The following were chosen directors for three years: 
M. L. Fries, Arcadia; T. M. Whiffen, Dewitt. 


Constitutional Changes. 


Mr. Barnett, chairman of the committee on constitu- 
tion and by-laws, reported in favor of changing the 
minimum amount of lumber to be carried to constitute 
a retail yard in the association’s interpretation of that 
term from 75,000 feet to 100,000, this being an amend- 
ment to article 1 to section 1 of the constitution. The 
suggestion was formally adopted. 

Article 2 of the constitution was cut out, as was all of 
section 4, regarding independent action in bringing 
complaints against s ens before the association after 
the complainant shall have attempted to settle direct 
with the shippers. The abolishing of this section leaves 


the situation in such shape that the dealer h 
cause for complaint may still have recourse to the asso. 
ciation for relief. The report of the committee with 
reference to these matters was adopted and the com. 
mittee was discharged. 

A formal argument regarding poachers followed, dur- 
ing which it was asserted that members of the associa. 
tion are buying considerable lumber from jobbers who 
are unfriendly to its principles, 


Resolutions and Final Action. 


Chairman Lightner, of the committee on resolutions 
presented the following: , 

Whereas, The dealers of Lincoln have furnished us most 
welcome and hospitable treatment ; therefore, be it 

Resolved, That the thanks of this association be hereby 
tendered to them. 

Resolved, That the thanks of the association be extended 
to the officers and directors for the faithful performance of 
their duties during the past year; and be it further 

Resolved, That we’ heartily thank the trade papers for 
their attendance and their interest manifested in our meet- 
ings and their correct and complete reports of same for our 
enlightenment. 

Resolved, That the thanks of the association be extended 
to our excursion committee for its persistent and successful 
efforts to secure this pleasant, and, we trust, profitable trip 
to the south. S. W. LicuHrNer, 

M. L. Frigs, 
Grorce W. Lirrie, 
ae . Committee, 

The auditing committee reported that it had exam- 
ined the reports of the secretary and treasurer and 
had found them correct. 

Mr. Hildreth moved that the directors be recommended 
to secure the services of traveling salesmen in obtain- 
ing members, they to be allowed $4 for each new mem- 
be so secured. The motion was carried. 

A vote of thanks was tendered J. W. Johnson, of 
Holdredge, for his services in securing new members, 
with which action the convention adjourned without 
day. 


aving 


The Attendance. 


J. E. Abbott, Nye & Schneider Co., Fremont. 

S. D. Ayres, Central City. 

J. B. Adams, Crowell Lumber & Grain Co., Blair. 

Cc. W. Adams, M. Bolton, Ruskin. 

Kdward Booth, Southwest Lumber Co., Kansas City, Mo. 

Cc. E. Bardwell, Lincoln. 

G. W. Bechtelheimer, Oliver & Bechtelheimer, Juniata. 

K. W. Bodie, C. D. Dietz Lumber Co., York, 

Will Beebe, Long-Bell Lumber Co., Lincoln. 

A. H. Bowman, Lawrence. 

D. C. Bradford, Bradford-Kennedy Co., South Omaha. 

L. B. Baker, Battle Creek. 

D. W. Ball, Greenleaf-Baker Grain Co., Sprague. 

O. L. Brown, Chester. 

W. E. Barns, St. Louis Lumberman, St. Louis, Mo. 

Cc. L. Bolton, Bolton Bros., Davenport. 

A. H. Bessher, secretary Nebraska Grain Dealers’ Associa- 
tion, Omaha. 

Will B. Berochon, Bellewood. 

H. F. Blunk, Chicago Lumber Co. of Omaha, Weston. 

Daniel Burke, Loyd Burke & Co., Ord. 

BE. Bordwell, Edwards-Bradford Lumber Co., Nebraska City. 

W. 8S. Bordner, Nye & Schnieder Co., Stanton. 

John Morrow, Morrow Bros., Franklin. 

J. T. Briggs, Diller. 

A, W. Barrett, A. W. Barrett Estate, Staplehurst. 

J. F. Brown, Brown Lumber Co., Greeley. 


F. W. Bodie, C. N. Dietz Lumber Co., Omaha. 

A. Barnett, Barnett Lumber Co., McCook. 

H. Binger, Wilber. 

H. J. Coffin, Burwell. 

N. G. Chilberg, Union Pacific Coal Co., Lincoln. 

W. A. Case, Kansas & Texas Coal Co., Omaha. 

Cc, G. Cone, C. W. Hull & Co., Omaha. 

W. W. Carmichael, C. N. Dietz Lumber Co., Omaha. 

W. D. Crum, Wilber. 

W. W. Cameron, W. W. Cameron & Co., Chester. 
D. Cameron, W. W. Cameron & Co., Chester. 

. L. Carroll, Gothenburg. 


bert Caughey, Deshler Lumber Co., Deshler. 
Critefield, Union Lumber & Grain Co., Elmwood. 
. C. Cleland, secretary Nebraska Lumber Dealers’ Associa- 
tion, Fremont. 
. L. Chaffee, Omaha. 
K. Cook, M. A. Disbrow & Co., Omaha. 
L. Cleveland, Ravenna. 
A. M. Cosner, S. A. Foster Lumber Co., Parks. 
John A. Craven, Craven Lumber Co., Esceler. 
R. O. Cattle, Mindota Coal & Mining Co., St. Joseph, Mo. 
BR. 8. Clarke, EB. 8. Clarke & Co., Gretna. 
Bird Critchfield, Union Lumber Co., Elmwood. 
M. Caldwell, University Place. 
D. T. Corneil, D. T. Cornell & Co., Holdrege. 
L. W. Cox, Scotts Bluff. 
W. W. Carmichael, Omaha. 
P. D. Corell, Corell Bros., Plainview. 
L. C. Carroll, Carroll Bros., Cozad. 
Frank Colpetzer, Chicago Lumber Co., Omaha. 
J. W. Drayton, —_ 
L. B. Dewey, Dewey & Walker, Ong. 
N. Duncan, Pawnee City. 
F. L. Davis, Utica. 
A. F. Diels, Scriber. 
BE. G. Dey, BE. G. Dey & Co., Lincoln. 
O. W. Dunn, C. N. Dietz Co., Omaha. 
Guy Deuel, Guy Deuel & Co., Meadow Grove. 
Frank Dietz, Omaha. 
. J. Esty, Mount Clare. 
J. A. Elliott, Fremont. 
H. Erford, Lincoln. 
W. Eggleston, Bennet. 
. C. Eger, St. Joseph, Mo. 
ohn Englehaupt, Milford, Neb. 
W. Elwell, Sterling. 
J. Efford, Staplehurst. 
E. Fuller, AMERICAN LUMBERMAN, Chicago. 
A. Fellows, Beatrice. 
illiam Fried, Schneider & Schneider Co., Fremont. 
W. Faught, Phillips. 
L. Fries, Arcadia. 


A. C. Goltz, Winside. 

J. F. Gresly, St. Louis, Mo. 

W. H. Greenslit, Surprise. 

A. Graham, Falls City. 

George W. Green, Bloomington. 

P. M. Green, Aurora. 

J. W. Holcomb, Oakland. 2 

R. 8. Hall, Long Pine Lumber & Coal Co., Long Pine. 

Vv. S. Hall, V. S. Hall, Bladen. 

H. F. Henderson, Osceola. 

J. S. Hatche, Barnett Lumber Co., Elwood. 

W. J. Hyer, H. F. Cady Lumber Co., Omaha. ' 

=. J. remaeggg S. A. —— tans ae City. 
ans Hansen, Hansen Lumber Co., Hastings. 

C. F. Hulbert, J. H. Hulbert Lumber Co., Fontanelle, Iowa. 

Eugene Hunter, Eugene Hunter, Riverton. 

BP. C. Houston, FE. C. Houston & Co., Tekamah. 

Cc. F. Iddings, North Platte. 
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J. H. Johnson, Johnson & Noorlin, Holdrege. 

i. M. Jenkins, Lincoln. 

Alec Johnston, Cross & Johnston, Ragan. 

J. H. Johnson, Holdrege 

H. H. Judd, H. H. Judd & Co., Rising City. 

William Krotter, William Krotter & Co., Stuart. 

c, B. Kerr, C._ E. Kerr 

Lc. Knotts, Omaha. 

B. Kochler, A. Kochler Co., Geneva. 

Ff. C. Krotter, F. C. Krotter & Co., 

J. W. Kerns, J. W. Kerns, Auburn. 

George D. Kneeland, 8S. A. Foster Lumber Co., Pickrell. 

George H. Kelly, Omaha. 

M. D. Kern, Greenwood. 

J. R. Kime, Levi Kime & Son, 

A. K. Lammers, Hartington. 

C, R. Lehroch, The Farmers’ Lumber Co., Cook. 

Clyde V. Lum, George Lum, Verdon. 

M. H. Lum, M. H. Lum & Co., Steinauer. 

B. R. Linderman, Linderman Bros., Weeping Water. 

George W. Little, Little Lumber Co., Lyons. 

¢, §. Laughlin, Schroeder & Laughlin, ‘’eKamah. 

§. W. Lightner, Lynch. 

H. C. Larsen, 8. A. Foster Lumber Co., Cresco, — 

Bp. BE. Linderman, Linderman Bros., Weeping Water. 

M. J. Mitton, M. J. Mitton & Co., Panama. 

E. L. Myers, retiring president Nebraska Lumber 
Association, Newport. 

J. C. Mahan, J. C. Mahan, Malcolm. 

J. J. Marischal, Adams & Kelly Co., Omaha. 

J. J. Melick, Neligh. 

Wilber Martin, Grays Harbor Commercial Co., Beatrice. 

L. C. Mittelstadt, Mittelstadt Bros., Norfolk. 

¥. K. Mayne, Davis & Mayne, Blue Springs. 

Alfred Morris, Lincoln. 

Ww. J. Miller, George A. 

8. B. Moffitt, Dorchester. 

§. I. Moore, Moore & Hunsaker, 

H. H. Mohr, Pierce. 

A. J. Minor, A. J. Minor & Sons, Nelson. 

Joseph Matousek, Joseph Matousek & Co., Brainerd. 

W. E. Montgomery, S. B. & W. Kk. Montgomery, Edgar. 

J. H. Melville, J. H. Melville & Co., Sterling. 

§. G. McMaster, H. C. McMaster & Co., Franklin. 

Cc, W. Malone, C. W. Malone, Beaver City. 

J. C. Newcomb, Whitten & Newcomb, Friend. 

W. F. Norway, Chippewa Lumber & Boom Co., Chippewa 
Falls, Wis. 

A. B. Outhouse, Keystone Lumber Co., Loup City. 

Oswald Oliver, O. Oliver & Co., Hastings. 

G. C. Porter, AMERICAN LUMBERMAN, Omaha. 

A. Powell, A. Powell & Co., St. Edward. 

W. H. Payne, Hudson River Lumber Co., 

W. E. Page, W. E. Page, Syracuse. 

8. J. Person, William Buchanan, Omaha. 

Fred Parris, S. Foster Lumber Co., Hallam. 

8. F. Peck, Farmers’ Co-operative Association, Cedar Bluffs. 

Fred H. Parks, Nebraska Bridge Supply & Lumber Co., 
Omaha. 

T. B. Rogers, Elk Creek. 

W. L. Ritter, Union Pacific Coal Co, 

Cc, G. Roane, Hastings. 

8. J. Rice, S. J. Rice & Co., Harvard. 

Nels G. Rotten, Rotten & Son, Essex, Iowa. 

George Rassmussen, Nebraska Bridge Supply & Lumber Co., 
Omaha. 

A, N. Rask, Jensen & Rask, Boelus. 

C. P. Starbuck, Gilead. 

F. W. Sisson, Ainsworth. 

Sherman S. Sears. Sherman S. Sears, Hyannis. 

R. 8. Stevenson, Dierks Lumber & Coal Co., Lincoln. 

George M. Smith, Smith Bros., Shelby. 

Alexander Scott, manager Blue River Lumber Co., 
burg. 

A. 8. Snow, Consolidated Fuel Co., 

J. A. Siere, Brock. 

W. T. Spelts, S. A. Foster Lumber Co., Wood River. 

H. J. Smith, Smith & Son., Table Rock. 

* DB. Sherwood, Walrath & Sherwood Lumber Co., 


end. 

Frank B. Smith, Smith Bros., Shelby. 

L. M. Troup, Lincoln. 

L, Trester, Trester Lumber & Coal Co., Lincoln. 

J. W. Taylor, Greenleaf-Baker Grain Co.. Sprague. 

. Tanner, Philpot & Tanner, Humboldt. 

. Tidball, Tidball & Murphy, Sutton. 

M. Trumbull, Cross & Johnston, Hildreth. 

8. Trumbull, Minden. 

F, Taylor, Smith & Rogers Lumber Co., Bradshaw. 

J. Vananda, Pawnee Lumber Co., Pawnee City. 

Vanier, O. Vanier, Du Bois. 

EK. Van Patten. C. E. Van Patten, Hastings. 

. H. Wertz, O. H. Wertz & Co., Creighton. 

. B. Woodruff, C. E. Woodruff, Grand Island. 

C. V. Whiffen, Swanton. 

T. U. Whiffen, T. U. Whiffen, De Witt. 

George 8. Ward, George 8S. Ward & Co., Clay Center, 

W. A. Wells, W. A. Wells, David City. 

W. H. Whitlock, Continental Wire Fence Co., Chicago. 

Lew Wentworth, Lew Wentworth, Omaha, Neb. 

C. W. Wood, C. N. Dietz Lumber Co., Omaha. 

Platt B. Walker, Mississippi Valley Lumberman, Minneapo- 
lis, Minn, 

- A. Water, F. H. Gilchrist Lumber Co., Boelus. 

A. H. Weir, Lincoln. 

8. J. Whitten, Edgar. 

W. F. Wood, Haigler. 

C. W. Wood, C. N. Dietz Lumber Co., Aurora. 

J. H. Young, Grand Island. 

W. W. Yale, Bradford-Kennedy Co., Holdrege. 

°. A. Bailey, Crab Orchard Lumber Co., Crab Orchard. 

xeorge W. Baldwin, George W. Baldwin, Crete. 

William Buchanan, William Buchanan, Texarkana, Texas. 

©. H. Carpenter, W. I. Carpenter Lumber Co., Minneapolis, 


z M. Crawford, Crawford Lumber Co., Fairmont. 

% F. Dodd, Rock County Lumber Co., Bassett. 

P H. Hatcher, Chicago Lumber & Coal Co., St. Louis, Mo. 
ner Mangold, Bennington. 

. G. Merrill, Manning & Merrill, Carroll. 

i » Meyers, Newport. 

M. J. Milton, M. J. Milton, Panama. 

Sa Pusey. Western Lumber Co., Western. 


en Strand, Aspegren & Strand, Saronville. 
& H. Whitmarsh, Texarkana, Texas. 


etorge C. Merrill, Manning & Merrill, Carroll. 
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PENNSYLVANIA MUTUAL INSURANCE. 


PHILADELPHIA, Pa., Feb. 10.—Of interest to lumber- 
men in the eastern section is the report of President 
Edward F, Henson, of the Pennsylvania Lumbermen’s 
Mutual Fire Insurance Company, which was presented 
at the annual meeting of the company held in this city 
re: _ The company has had a remarkably success- 
+8 experience during the past year. Its total net cash 
ee con December 31, 1900, amounted to $46,127, 
731,69" December 31, 1901, they amounted to $81,- 
scary The board of directors out of this sum de- 
in 1901. 20 percent cash dividend on policies expiring 
po eda However, this does not include all the savings 

Policies of last year, as the insurance was written 
age reduction of 10 percent from board rates, 
e total saving for policy holders of 28 percent 
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on rates of stock companies. The company has paid 
losses aggregating $87,259.62, and in the same period 
the earned premiums amounted to $202,923.95. The 
ratio of losses to earned premiums was only 43 percent. 
The following officers were elected for the ensuing 
year: President, Edward F. Henson; first vice presi- 
dent, Richard Torpin; second vice president, 8. H. 
Keck; treasurer, Edwin H. Coane; secretary, Harry 
Humphreys; directors—Charles E. Alling, of the George 
Alling’s Sons Company, New Haven, Conn.; 8S. H. 
Beach, Beach Lumber Company, Roe, N. Y.; N. E. 
Buchanan, Buchanan & Smock, Asbury Park, N. J.; 
Edwin H. Coane, Henry C. Patterson & Co., Philadel- 
phia; Edward F. Henson, E. P. Burton & Co., Phila- 
delphia; Harry Humphreys. H. Humphreys & Co., Phil- 
adelphia; S. H. Keck, Keck & Bro., Allentown, Pa.; 
Hugh McLean, Hugh McLean & Co., Buffalo, N. Y.; 
Albro J. Newton, Albro J. Newton & Co., Brooklyn, 
N. Y.; T. F. Ryman, A. Ryman & Sons, Wilkesbarre, 
Pa.; W. Z. Sener, G. Sener & Sons, Lancaster, P 
William H. Smedley, Smedley & Bro., Philadelphia; 
Richard Torpin, Richard Torpin & Co., Philadelphia. 


The Coal Trade. 


REVIEW OF THE TRADE. 

Already coal operators are beginning to give atten- 
tion to the coming season. Obstructing matters are now 
fairly out of the way. It seems to be agreed that the 
proposed combinations of Illinois and Indiana _pro- 
ducers will not be taken up right away, possibly never 
again. The conviction has widened within the past 
week or two that the bituminous interests of the coun- 
try are too wide and evasive to be gathered together in 
a stable bunch much the same as some of the indus- 
tries have been combined, so it is easy to see how 
the minds of the producers, held in suspense for many 
months awaiting the end of the negotiations looking 
to consolidations, many of the producers hoping that 
the plans would be carried through, are now strongly 
diverted to the continuation of their business in the 
old way. Another antecedent to full preparation for 
the future, the settlement of the coming year’s wage 
scale with the miners, has also been completed satis- 
factorily, so far as it relates to the bituminous in- 
terests. The reaffirmation of the old scale at Indianapo- 
lis last Saturday was perhaps as satisfactory a conclu- 
sion as any one expected. It determines that the miners 
have not gained that upper hand in the management 
of mining operations which makes them dictators at 
the mines and hence a menace to free and unrestricted 
output. On the other hand, their organization has been 
preserved, their previous status maintained and a mo- 
mentous lesson respecting the desirability of equable 
prices has been inculeated. There is growing up in the 
ranks of the coal producers a belief that the best in- 
terests of the industry are subserved by a continuation 
of even quotations year after year, instead of the vio- 
lent fluctuations that have so often dominated hereto- 
fore. Possibly the idea may have been borrowed from 
the iron and steel industries, so closely allied to those 
of coal and coke, for the large producers in the metals 
named are endeavoring to maintain a long continued 
period of activity by holding prices down to the point 
which will not discourage the use of the metal. Three 
years ago there was such a soaring of iron and steel 
prices that demand dropped off more than half .and 
was regained only after an interval of many months. 
High prices of coal would contribute to an abatement 
of industrial activity and hence ultimately diminish the 
market for coal. The coal men who are looking at 
things in this way are happy in the conclusion that prices 
will probably not be increased next season and, as they 
see it, the miners also will be the ultimate gainers in 
the steadier work they will have under the circum- 
stances. If prices shall be notably higher next season 
it will not be because of increased cost of production. 

There is one wage settlement, however, not yet made— 
that in reference to the anthracite miners, whose new 
agreement will become effective April 1. The anthracite 
producing companies have not yet come to that state 
of full recognition of their employees that the bitumi- 
nous operators have and hence there is a greater proba- 
bility of friction developing in the negotiations over 
conditions of labor. 

Even in anthracite coal, however, the disposition is 
to direct present attention toward the new and coming 
year, rather than present trade, possibly because the 
former is looming up into view. Traveling salesmen 
have already been suggesting to dealers throughout 
the country that the time is ripe to begin to form some 
policy regarding the purchase of coal for the coming 
year. It is accepted that there will be this spring the 
same reduction in prices of anthracite with which last 
season began and the dealers are much more disposed 
to give heed to that thought than they were a year ago, 
for they now have before them the demonstration of 
the fact that prices for an entire year have been held 
in check and the intimations are strongly made that 
that policy will be continued. There will probably be 
a much larger buying of anthracite coal in the west, dur- 
ing April or May, than in those months of 1901, and 
some dealers are considering the desirability of build- 
ing additional storage yards for that purpose. It is 
not wholly clear that the west will be favored in its 
orders for this early coal, for the east will probably 
again be a voracious early buyer and the coal companies 
will be disposed to give the latter the preference be- 
cause the revenues accruing will be greater. The in- 








clination will be to sell the coal outright and get the 


payment, rather than to stock up the far western docks, 
It is therefore by no means certain that all the coal 
that might be wanted in the west by the dealers will be 
forthcoming. 

Anthracite trade was moderately good the latter part 
of last week, gaining steadily as the cold weather 
continued. Early this week the inquiries are better 
than at any other time within six weeks. There was 
no surplus; rail coal and dock coals were melting away 
in a manner highly satisfactory to dock owners. Chest- 
nut seemed to be about the only size wanted and sellers 
could not respond readily, buyers often being obliged 
to substitute stove in whole or in part. 

Bituminous coal responded to the continued seductions 
of the cold weather more quickly than did anthracite. 
Throughout the greater part of last week the continued 
severe weather did not affect prices, but by Saturday 
there appeared in spots such a demand that premiums 
again began to be paid. The duration of the cold 
weather was not expected. Snow storms had been 
much more severe in the east than in the west and coal 
receipts at Chicago suffered seriously in consequence. 
Less than half the usual receipts from West Virginia 
arrived last week and trade was accordingly in large 
measure disorganized. In the west there has been a 
general lack of cars at mines, and some mines have 
been running only about half time. The cars had be- 
come scattered and were not easily recalled. The brisk 
demand continues during the earlier half of this week 
and premiums are not uncommon; but with a softening 
of weather conditions a corresponding effect upon prices 
will be the natural result. 

Coke also has experienced the restricting influences of 
adverse transportation conditions. It has been uncom- 
fortably scarce this week and holders have been able 
to obtain slight advances over recent prices. 


Modern Fables—XXVI. 


The Young Man With a Scheme. 

Down in Arkansas, where Short Leaf Yellow Pine tim- 
ber Lands once sold for Fifty Cents an Acre and now 
bring Fifteen Dollars, there was a Wise Guy hailing 
from Little Rock or some similar inland Seaport, who 
Hit the Pipe one Night and emerged from his Experi- 
ence next Morning full of a Great Scheme. He had read 
in the local press of the 100 to 1 shots in yellow pine 
timber Lands making good and a Little Bird had told 
him to go forth to find and to Swipe a large Bunch 
of Timber Lands on a Thirty Days’ Option and cash 
in a Stack of Blue Chips as high as the Arkansaw Club 
at Hot Springs. So he went about it with a Bunch 
of Nerve as large as the Side of a House and $3.45 
cash, 

The Dope had told him that there were Large Jags 
of timber Lands right under the Noses of Lumbermen 
who had spent years and grown Bald Headed trying to 
find it, and all he had to do was to Get Busy. So he 
Projected a Railway Sixty Miles long through as fine 
a Body of virgin shortleaf Arkansas Pine as ever came 
down the Pike. Then he sent a 15-cent ad to an 
Eastern Paper announcing a Good ‘thing in Southern 














“The Secret Service Men began to get Leery.” 


Timber, in lots of 100,000 to 1,000,000 Acres, all of 
which his 60-mile Pipe Dream Railroad tapped. He 
put the Price so low that Letters and Telegrams poured 
in on him so fast that the Secret Service Men of the 
Postoffice Department began to get Leery. But the 
Young Man with the Nerve convinced them that his 
was a Legitimate Promotion and they decided that his 
Insanity was of the harmless Type, so they allowed him 
to dream out his Dream. : 

But when he tried to Deliver the Goods he encoun- 
tered a Jolt that knocked the Dope out of him in Scin- 
tillant Style. He learned that the Man who had grown 
Bald Headed owned every Foot of Land which had any 
yellow pine Stumpage and had been calling at the Cap- 
tain’s Office of the Tax Collector’s Department for fif- 
teen Years making his Ante good, and was either build- 
ing a Railroad to haul Logs to his mill or was residing 
on a Boulevard in St. Louis or Kansas City and dining 
on Frogs Legs and a Small Bottle every Day. Then the 
Young Man with a Scheme woke up and took a job 
selling Shoe Strings. 

Moral—Look at your County Records before you Look 
at the Dope. 
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ITS BIGGEST AND BEST MEETING 





Was the Twelfth Annual of the Illinois Lumber Dealers’ Association-—-A Time for Business 


and a Time for Pleasure 
of Ofticers 


-Able Handling of Live Subjects — Wise Choice 
Salesman’s Meeting also Largely Attended. 





The prosperity which during the past year has been 
the lot of the retail as well as other branches of the 
lumber trade has had its beneficial influence upon as- 
sociated work in the various retail organizations of the 
the country, and this in 
turn has shown itself in 
the attendance upon and 
interest in the work of the 
annual conventions which 
have occurred during this 
winter up to the present 
time. 

The twelfth annual con- 
vention of the Illinois Re- 
tail Lumber Dealers’ As- 
sociation at the Leland ho- 
tel, Chicago, on Wednes- 
day and Thursday of this 
week, proved no exception 
to the rule. In point of 
registered attendance, in 
the remarkably large pro- 
portion actually present at 
each of the business ses- 
sions, in the work accom- 
plished and the interest 
shown. in the proceedings 
—in fact in all that goes 
to make up a successful 
annual meeting—the twelfth annual was a_ record 
breaker in the history of the association. Notwith- 
standing the devotion of the members to the business 
sessions there was still ample time for social amenities. 
A number of those present brought their ladies along, 
and a place was made for them in the banquet of 
Wednesday evening—itself a new feature, being the first 





annual banquet given by the retailers and the travel- 
ing men in their own behalf, and so markedly success- 
ful was this innovation that it will doubtless be re- 
tained as a permanent event at future meet- 


ings. It was what slangingly is termed a Kentucky 
treat, each paying for the number of plates desired; and 
upon this democratic ground met not only the retail- 
ers but also the large delegation of traveling salesmen 
at the meeting, together with many of the Chicago 
wholesalers who took the opportunity to meet upon 
this and other social occasions their customers through- 
out the great state of Illinois. Regarding the traveling 
men it is important also to state that their committee 
on entertainment appointed a year ago were very 
largely instrumental in the original conception and the 
execution of the banquet plans, and the banquet was in 
fact a joint affair between the Illinois Lumber Dealers’ 
Association and the Central Association of Lumber & 
Sash & Door Traveling Salesmen—a double barreled 
event with two toastmasters, representing the two asso- 
ciations—a philopena fittingly typifying the community 
ot interests between retailer and traveling salesman. 
The salesmen also held an annual meeting which was 
one of the best they ever held, a full report of which is 
included in the complete report of the proceedings of 
the two days which here follows: 


WEDNESDAY MORNING SESSION. 


The officers of the Illinois Retail Lumber Dealers’ 
Association have learned how to secure prompt and 
large attendance at the business meetings. The hotel 
lobby and corridors were nearly deserted when at 11:45 
President J. T. McGrath, of Polo, Ill., called the first 
session to order and began the reading of a well writ- 
ten and thoughtful annual address which is reproduced 
in full below. 


The President’s Address. 


We are assembled here this morning to begin the twelfth 
annual convention of this association, and I desire to compli- 
ment you not alone on the very good attendance present from 
our membership but also on the presence of so many ladies, 
a feature which is unique to the Illinois Lumber Dealers’ 
Association. That the ladies are particularly interested in 
the lumber trade and in the deliberations of this convention 
there is no doubt, for every true wife and loving daughter 
has a particular interest in that vocation in which the hus- 
band or father is engaged, and in proportion to the interest 
she manifests in that business proportionately greater will 
be the beneficial results obtained therefrom. 

Ladies, we extend to you a cordial welcome and trust that 
each succeeding year your number may be augmented at our 
annual gatherings, and may we not hope that some day you 
will be permitted to pass inspection of the ‘‘quarantine com- 
mittee’ and enter the portals of our executive session ? 

That association work is stronger and more popular in all 
the branches of trade now than it has ever been before is 
evinced by the numerous commercial and business men's 
associations that you find everywhere. There is not a live, 
up-to-date city in this state in which you will not find busi- 
ness men’s associations; there is not a line of business rep- 
resented in the state from the lumber trade down to the 
saloon trade that has not a state organization, and these 
organizations are all popular with the hustling, energetic 
dealer of his respective branch, because they improve his 
mental and financial condition. These associations have a 
strong incentive to drive the drones back or out of the way, 
and let us hope that their influence may never cease until 
—. last drone is driven out—especially from the lumber 
trade. 

The year just passed has been a very interesting one to 
those connected with the lumber trade and I think more par- 
ticularly so with the retail dealer than any other branch of 
the trade. The increased volume of business required larger 
stocks and heavier purchases and often very prompt ship- 


ments, and with the scarcity of stocks in the hands of the 
manufacturers and wholesalers, numerous inquiries from all 
parts of the country for this stock and each and every order 
demanding prompt and immediate shipment, the trials and 
tribulations of the retail dealer were increased from day to 
day in realizing that he could not get the stock or, if he 
could get it, it was green and could not be shipped for thirty 
days, at the end of which time he was again kindly informed 
that it was then impossible to get cars to load for that 
place, leaving him to draw his own conclusions as to when 
he might get it. 

These conditions, which have been numerous and prevalent 
during the past year, have made it necessary for the retail 
dealers of this territory to depart from their accustomed 
practice of following the direction indicated by the needle of 
the compass as the guide for the purchase of their entire 
stock, in either cargo or carload quantities. 

The white pine forests of this country are practically a 
thing of the past so far as they may in the future relate to 
the retail dealer of lumber, and the proposition that con- 
fronts us then is, From what source shall we receive our sup- 
lags: and what arrangements will be necessary on our part 
o keep our stock up as we have formerly done 

These are intricate questions, as they present a variety of 
complex conditions which make it necessary for us to read- 
just and remodel our former methods, and instead of looking 
in one direction we are now obliged to look toward the four 
eardinal points for our yard stocks. 

To supply the present demand of our trade we must have 
pine, norway, hemlock, basswood and white cedar from the 
north; fir, spruce, red cedar and redwood from the west; 
cypress, yellow pine, oak and gum from the south and poplar 
from the east, 

Perplexing as these conditions may seem to us Individ- 
ually, I apprehend that the infection is likely to spread 
throughout the association, and if this chaotic condition 
should seize upon us there has never been a time during the 
past twelve years that we stood more in need of strong, 
vigorous and energetic association work. 

Heretofore our work has been confined principally to the 
dealing and affiliations with one association of manufac- 
turers, but now new conditions require new affiliations and 
new perplexities similar to those experienced by the individ- 
ual in providing for his mixed stocks will of necessity follow. 


However, a more serious Investigation may reveal a silver 
lining to those heavy clouds, and the time may not be far 
distant when we may realize the unification of associatfon 
work among the manufacturers and wholesalers, and I am 
pleased to know that the National Wholesale Lumber Deal- 
ers’ Association has decided to hold its next annual conven- 
tion in this city next month. This association is what its 
name implies, and, though it was organized in the east, it 
has gradually been extending its influence and acquiring new 
members from reputable manufacturers and wholesalers of 
lumber, and now its membership includes nearly every prom- 
inent manufacturer and wholesaler of lumber in the United 
States. The last annual meeting of this association was held 
at Pittsburg, and now that it is coming to Chicago we have 
reasons to extend congratulations. 

The retail associations are invited to meet In conference 
with the National association and the secretary now has an 
invitation to our association for the meeting next month. 

The work of the National association under the caption 
“Trade Relations” is of inestimable value to the retail asso- 
elation, as it is only through that channel that both associa- 
tions can obtain the true and correct principles for good 
association work, viz., proper classification. That this work 
may be more successfully and satisfactorily accomplished 
our association should proceed at once to preparing an out- 
line of the work in this state and submit it, rather than 
wait to receive and revise the work that may be submitted 
to us later on. The condition of our treasury will justify 
this undertaking, and if there is one thing that we need now 
more than all others it is correct and reliable information 
designating the proper trade for the wholesaler. 

The lack of this information has caused more trouble to 
the association than all other causes combined, and I trust 
you will authorize the board of directors at this meeting to 
commence the preparation of this work immediately. 

During the past year a decision adverse to parts of the 
mechanics’ Ilen law was handed down by the supreme court 
of this state and an effort was promptly made to have the 
legislature amend portions of this law. but as that decision 
came only a few weeks prior to the adjournment of the leg- 
islature there was little opportunity for getting the measure 
through in the rush of work at the close of the session. In 
the prosecution of this work our association was practically 
alone, we furnishing the time and money, while other organ- 
izations of material men and labor in this state efther 
ignored or refused our requests for assistance on the work. 

The committee who had this work {n charge deserve much 
credit for the earnest effort they made to secure the passage 
of that bill, and a full report will be made to you during the 
convention. The numerical and financial condition of the 
association you will receive through the reports of the secre- 
tary and treasurer. Suffice it to say that we have made a 
small on in membership, and, while the balance on hand 
with the treasurer is not so large as it was one year ago, 
you must remember that all of the expenses incurred on the 
lien law revision were paid through our association. 

In conclusion let me say that if you have any questions to 
ask, any suggestions to offer or any assistance or informa- 
tion you may desire from the association do not hesitate to 
make it known before leaving here, and I will assure you 
the most courteous treatment in its consideration. 


The next thing in order was the reading of the sec- 
retary-treasurer’s report, which was done by Secretary 
George W. Hotchkiss in his best style after the follow- 
ing manner: 


The Secretary’s Report. 


Secretary Hotchkiss began his report declaring the 
association in a very prosperous condition in its finances 
and its morale. He had recorded but thirty-two com- 
plaints, most of them amicably adjusted and the rest 
receiving attention, and had settled eleven claims for 
sister associations. He deprecated one potent cause for 
complaint—a lack of good faith between members of the 
association. He continued: 


I find a great majority of the wholesalers have learned to 
respect the rights of the retailer and more would do so if 
the associations comprised a larger proportion of the dealers 
in their membership. Open and above board opposition is 
confined to so small a number of the great band OF wholesal- 
ers and manufacturers that those who wholly disregard the 
rights of the retailer are conspicuous by reason of their few- 
ness. Some of these, while antagonizing their local associa- 
tions, parade in other sections of the country as good 
friends of the retailer. It does not take them long, however, 


en 


to learn that association work is so thorou 

through the Secretaries’ association that their pwn _—- 
known in all sections, and if they propose to antagonize the 
retail trade of their home section to its injury they need n 
look for the friendship of retailers in any other section of 
the country. * * * I need but add at this time that ou 
association is working in the utmost harmony with the asso. 
ciations of sixteen states, making practically one body of an 
estimated 8,000 membership. A moment’s reflection wil] con- 
vince you that so large an aggregation of membership work. 
ing in harmony can but wield a strong influence to restrain 
the poaching proclivities of those who have a desire to an- 
tagonize our principles. 


Mr. Hotchkiss had made eight visits into the south. 
western territory of the association, secured additional 
membership and introduced the association and its prin. 
ciples into that territory. At the last annual he had 
reported a membership of 646, to which had been added 
64 active and 8 honorary members, making a total nu. 
merical strength of 716. Losses included 49 active and 
13 honorary members, leaving the net membership 654, 

The report recounted efforts to form a local associa- 
tion in Cook county, still under way and which promise 
ultimate success, 

The secretary had attended several meetings of the 
Secretaries’ association and annual meetings of the Nu: 
tional Wholesale Lumber Dealers’ Association, North- 
western Lumber Dealers’ Association, Retail Lumber 
Dealers’ Association of the State of Indiana, Union Aggo- 
ciation of Lumber Dealers and the Michigan Retail Lum- 
ber Dealers’ Association. 


As a result of these visits each association passed regolu- 
tions, instructing its secretary to attend all of such meetings 
so far as his duties would permit, fully recognizing the bene- 
fits which must flow therefrom. In accordance with this 
action we shall have the pleasure today of greeting the rep- 
resentatives of several sister associations. In addition to 
my own visits to sister associations we have been represented 
by our worthy president at the convention at Minneapolis, 
and of the Southern Illinois association at Centralia, as well 
as at the Pittsburg convention of the National association, 
while we were represented at Kansas City by Vice President 
McFeeley and Director W. H. Hunter, and I have received 
assurances from those points of the high estimation and 
appreciation of their presence. 

That there is a marked improvement in the relations be- 
tween the wholesale and retail branches has been very mani- 
fest during the year, and while all the evils have not disap- 
peared yet the increasing number of manufacturers and 
wholesalers who are giving adherence to our fg ong can 
= be a gratifying evidence of the justice of those princi- 
ples. 

Some friction arose during the summer because of some 
supposedly unfriendly resolutions of the Mississippi Valley 
Lumber Manufacturers’ Association, but we have the assur- 
ance of leading men in that association that our fears were 
groundless and that at the next meeting of that associatfon 
it is probable that steps will be taken to place the matter 
before us in a more favorable light. 

Just before the adjournment of the state legislature last 
spring a quick but earnest endeavor was made to procure 
some amendatory legislation regarding the lien law, and in 
response to my call upon the trade of the state for aid I 
received responses to the extent of $485.35, which, with 
$62.50 reported in my last report, gave us a fund of $547.85 
with which to pay for printing, postage and all expenses 
connected with the endeavor, including legal fees in the 
assistance of a test case which was then before the supreme 
court. It is needless to say that had we had any desire to 
corrupt the members of the legislature we had no fund with 
which to do it. Nevertheless [ am personally of the opinion 
upon grounds none cong § to myself and others that only the 
lack of a corruption fund to meet the demands of unscrupu- 
lous members of the lower house caused the final defeat of 
amendments which passed third reading in the senate and 
two readings in the house and which, had they become law, 
would have greatly simplified the law as it now stands. To 
Elmer H. Adams, esq., who will address you this afternoon. 
all who are interested in the law are particularly indebted 
for the forcible efforts put forth by him in drafting in con- 
nection with Mr. Coleman and others the amendments pro- 
posed, and later in going to Springfield and exercising most 
salutary and effective influence to secure their passage. Your 
committee on lien law will no doubt report more fully upon 
this subject. * * * 

One of the most vexatious questions with which we have 
to deal is that of a wholesaler who fills the order of a regu- 
lar dealer for shipment to a point where the dealer has no 
yard, and in contravention of the rights of the regular deal- 
ers at that point. I have received a protest against the decl- 
sion of the board of directors in such a case, holding that 
the wholesaler should not be held liable for sale to a regular 
dealer until notified that the purchasing dealer was in the 
habit of poaching upon his neighbor. I mention this at the 
request of the Northern Illinois Lumber Dealers Association 
through its secretary. t 

Another question which has arisen is regarding sales - 
state ort county institutions where the lumber is to be use 
for public purposes. 

Sul ancther is as to the extent of exemption in the erec- 
tion of manufacturing plants, developing coal mines and the 
erection of cottages for the workmen. ' 

The variance of action on this question of exemptions In 
different states has led several associations to instruct thelr 
secretaries to act in conjunction with the Secretaries’ a880- 
ciation in the promulgation of a revision of the exemption 
clause, which shall be universal among all associations, an 
I would su gest that similar po poy be given to your ton 
retary, subject to future ratification by the board of direct- 
ors and the association. 

At a recent meeting of the Secretaries’ association a — 
lution was adopted asking each association to appropriate 
a sum equal to 5 cents per member to meet the growing 
expenses of the work. All of the other associations have 
acceded to this request at their conventions and the matter 
is respectfully suggested for your action. th 

I beg also to call your attention to the invitation of the 
National association that this association be represented 
its convention, to be held in this city March 4 and 5, by no 
to exceed three delegates. of 

I also present the letter of George K. Smith, secretary rod 
the Southern Lumber Manufacturers’ Association, relative 
the matter of discounts. This subject was warmly discusse 
at the Ohio, Indiana and Michigan association meetings an 
is deserving of serious consideration at this time. 


Secretary Hotchkiss submitted a supplementary report 
urging exclusive patronage of known friends of the ass0- 
ciation and cautioning against purchases of unfriendly 
concerns, particularly in the matter of buying maple 
flooring. He recommended the association’s bulletin 28 
a guide in such matters and made particularly pertinent 
suggestions along this line, in the course of which he 
had this to say of certain retailers: 


There is a class of retailers who would kick like steers If 
wholesaler shipped a car of lumber to a consumer in the 


territory, no matter under what circumstances, who cannot 
resist the temptation to sell a house bill in a neighbors > 
ritory, even when they know that the neighbor has ae 
bid on it. Is it lack of honor, or is it greed, which con nls 
pashan haga his fish that happens to come into his net? 
doing as he would be done by. 


surely no How can such & 
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concile it to his conscience that for a paltry dollar 

ie. he has beaten his neighbor out of his trade and de- 
stroyed that good feeling which should always animate a 
man to do as he would be done by? 

Then there is another class of dealers who operate upon 
straightforward lines of business re If they know 
that a wholesaler is friendly and respects the rights of 
retailers they will give him their trade every time in prefer- 
ence to any enemy of half-hearted, professed friend. If a 
consumer from another man’s territory asks figures on a Dill 
they will manage by ’phone or otherwise to let the neighbor 
know that they have put their figures just high enough to 
ive the bill to the neighbor, who ought to have it. His 
Foto is, “Live and let live; fair play and steady values. 

Every true association member, whether wholesaler or re- 
tailer, recognizes the fact that it is the duty and to the best 
interest of each class to protect the other. Hence the hon- 
est wholesaler will not encourage the dishonest retailer in 
oaching upon his neighbor any more than he will be dis- 
fonest himself by shipping direct to a contractor or con- 
sumer at a point where a retailer is not only struggling to 
make a living but to benefit his town by fe agee ge oe | its 
residents to build — of the convenience of obtaining 

site material. : 

— honorable retailer will not be guilty of the dis- 
honorable practice of shipping into his neighbor’s territory 
or of stealing his neighbor’s trade and demoralizing prices 
by just a little cutting of price to a bill, which he knows 
should in all fairness go to that neighbor. 


President McGrath then introduced the next feature 
of the morning’s programme in the following words: 


e with us this morning one who has interested us 
Pri pee for the past year, and, in fact, throughout fhe 
past several years. I feel that I am not in a proper position 
in presuming to introduce him here this morning because he 
is so well known to you all. I feel that this is true also of 
the ladies who are present, because I know that his articles 
have been very interesting to the many ladies who regularly 
read the AMERICAN LUMBERMAN. Mr. Met L. Saley will 
now address you. I am sorry to say that I cannot announce 
his subject, as he “+ just arrived, but he will announce it 

se Applause. ; 

— certainly hope that what your president has 
just said about the ladies is true, because I will acknowl- 
edge before this gathering that I would prefer a 
reader to two men at any time. I have hardly regaine fa 
normal condition, as the train was about an hour late t his 
morning, and in order to save the meeting I was —- 
run from the car. The title of the paper which I have this 
morning is “The Two.” The title may not have much 
meaning, but my Dutch typewriter got it off and I must 
humor it, and so it stood. 


Met L. Saley’s Paper. 
The Two. 


Je te unit, but we would not know what a unit 
ox AoE gue ge the objects by which it is flanked. lllogi- 
cal as it may sound, it takes two to make one, You may 
remark, “I hold up one finger.” Asked how you know it . 
one finger, you would be forced to reply that you know it is 
one because you know there are more than one. An 

We may go into the field of antitheses and it is the same— 
there must be two before we can understand there is one. 
‘ake the laws of repulsion and attraction, heat and cold, 
light and darkness, sunshine and shadow, health and illness, 
good and so-called evil, and to understand one we must be 
acquainted with the other. In fact, one received its name 
because we had a knowledge of the other. On one occasion 
a minister of the gospe! was reprimanded for asserting that 
hereafter he expected to be able to look over the battlements 
of paradise into the depths of hades, You will note the 
wording—it was he who was going to look over the battle- 
ments. It is always the other fellow, you know, who will be 
in the other place. ‘This minister's logic, however, was 
sound. Give us paradise without any knowledge of an anti- 
paradisiocal condition and we would not know it was para- 
dise, 

In social life the same law applies. If there is an un- 
married man here who has arrived at the age of discretion 
I will guarantee he is conscious that he is not more than 
half of a man. It requires a union of sexes to produce a 
rounded out man. If you have only one child, that child is 
deficient from the fact that its character is improperly de- 
veloped owing to a lack of contact with other children. I 
was an only child myself and know how it is. 

We can carry this line of thought into business methods— 
and at this time I want to carry it into association methods. 
In my opinion our proceedings are often too one-sided for 
our good. We fail to recognize the opposite, a knowledge of 
which would cause us to understand our position. We 
should introduce more of- an educational element into our 
meetings. At these meetings we one-hoss newspaper men are 
invited to read papers when a like service could be better 
rendered by others. , 7 : 

There was an innovation at the convention of the South- 
eastern Iowa association last week. ‘The estimator for a 
large sash and door factory was on the program who read 1 
paper touching on the necessity of exactness of expression 
when ordering mill work. A knowledge of the correct use of 
language is not an accomplishment that all of us have—in- 
deed, few in any calling in life possess it. We blunder along 
in our way as the child blunders along when learning to 
read and write. I will give one example: A sash and door 
man said to me, “I received an order that called for 11% 
Porch posts of a certain pattern. I did not know whether 
the man wanted eleven posts and a half, or eleven half 
posts.” Other examples were cited which had caused delay 
in filling orders and exasperation on the part of the man 
who had ordered, all owing to the indefiniteness of the terms 
cuptoyes when ordering. 

would carry it farther than this. If I were making up 
4 retail lumbermen’s convention program I would solicit a 
paper from some up to date wholesaler and ask him to state 
Wherein we are deficient in meeting our bills as we should in 
accordance with the best mercantile usages. Some man may 
Wiggle in his seat under this kind of talk, but you know and 
| know that not half of us who are retailing lumber ever 
received a mercantile training. We take a go-as-you-please 
Clip, ignoring those methods which are recognized in the 
business world as good form. ‘here is not a week in my 
life but that I come in contact with sinners of this kind. 
Less than two weeks ago a yard man said to me that he paid 
his bills at the source of his lumber supply, 300 miles from 
his business place, by check instead of by draft. He was 
very independent about it, too. “If they don’t want to be 
paid in that way they needn’t have my trade,” said he. 

, Notwithstanding this man may stop his paper because I 
busiiee 2 going to tell you what I think of him: In a 
ioe ness way he is a chump. Neither you nor I have any 
sal or moral right to pay a debt with other than bankable 

paper. Whv? Because when such paper is offered the debt 
thet? in full, paid. It lacks of being paid the amount which 
den cal banker will charge the wholesale man for ex- 
me rye You may say, “The dealer of whom I buy says to 
ness of 1 by check.” To curry favor with you in his good- 
* of heart he may say so, yet in so doing he is prostitut- 
ng correct business principles. There are banks, however, 
to ar ee ho exchange to their customers, in which event 
an und y check is admissible. In any event there should be 
erstanding between the parties interested. If I owe 


Whice dollar and pay you in paper that I call a dollar, but 

m is worth only 99 cents to you, I have not discharged 
Y liability, 

other 99, 

pane ron think I am wrong, test it whenever you have a 


nt to ara 
usiness ethos’? any concern that is noted for its correct 


I owe that 1 cent the same as I owed you the 


For instance, when you pay your life 


insurance send a personal check and see how quickly it will 
be returned to you. Your insurance company would not 
think of throwing off from your premium the cost of ex- 
change. If you owe a bill to one of the great mercantile 
houses of this city, see if your personal check, drawn at a 
point 300 miles distant from here, would go. 

These same men could instruct us as to the manner of 
meeting our obligations, as to time, in more of an improved 
way than some of us do. With certain dealers 2 percent off 
10 means 2 percent off 15, or even 20, or 30. We know the 
terms when we buy the stock, but repudiate them when we 
come to pay for it. Make the wholesaler meet his obliga- 
tions in the way of standard grades, shipment on time as 
promised, and then meet in full our obligations to him like 
little men. In dealing with these questions there is ignor- 
ance displayed at times. It was brought to my notice that 
a Texas yard man let a bill run on and on until at length a 
representative of the house made a journey to his place to 
ascertain why the delay. The yard man readily took the 
money from -the safe and paid the bill, first deducting 2 per- 
cent. “What is that for?’ the wholesale man inquired. 
“What is that for?’ echoed the yard man. “Don’t it say 
right on the billhead 2 percent off for cash, and ain’t I pay- 
ing you the cash?” 

There are traveling salesmen whom I would like to see 
come before our retail bodies. They could tell us several 
things which it would profit us to know. We too often for- 
get that some of these men are veritable reservoirs of lumber 
lore. They could tell us where occasionally we could im- 
prove our manners by treating them as we would ask to be 
treated were the shoe on the other foot. They could tell us 
wherein the interests of the yard man and the intelligent 
and honest salesman are identical. 

Now we all know the reputation of certain ladies who 
gather, say, at a quilting bee. (I am not speaking here, of 
course, of any ladies who live in Illinois.) It has been said 
that a millstone hung to their tongues would not keep the 
unruly things from wagging. Other women, girls, men, are 
talked about, not always favorably, I am told—and why? 
For the reason that the others are not present. Were they 
present the slimy snake, gossip, would not have showed its 
head. ‘The presence of those others would make a well be- 
haved quilting bee of it. Here we have it again—it takes 
the two to make the one that is good for anything. 

At the Kansas City convention the question of grades came 
up and they were raked fore and aft. You know that anv 
man can be brave when there is no danger. There were 
dealers who settled the question under consideration right 
on the spot. The rush was mainly in one direction. Down 
in the middle of the theater there was a tall man who had a 
word to say for himself. He was a southern saw mill man 
and shipper, and in a very polite way he told the men who 
were discussing the question that they didn’t know it all— 
and they didn’t. With both sides presented the clouds began 
to roll away and something like an intelligent understanding 
was reached. 

There are only a few perfect spheres in existence—so rare 
are they that a round price is paid for them for purposes of 
exhibition. I was watching a man at a lathe in a wood- 
working establishment the other day who had grown gray 
holding the chisel. “Do you know the most difficult thing to 
make?’ he asked. Then he answered his own question by 
saying it was a cube—a perfect cube. He said that in his 
opinion no man could make one. Perfect heads are as rare 
as perfect spheres and perfect cubes. I have never seen the 
man in whom I could not detect a flaw, and I never expect 
to see him in time or eternity, for were we flawless we would 
be gods. Our judgment must be strengthened and made 
more perfect by the judgment of others. Our sympathies 
must be made more active by the sympathies of others. Our 
love must be made to glow by the love of others. It takes 
the two to make the one. 

As retail dealers I want us to do the thing up brown, as 
my old grandfather used to say. I want the escutcheon of 
the retail fraternity to be without a stain. I want us to 
know about our business all that we can possibly know, and 
in order to have that knowledge we must supplement our 
knowledge by that of others. Everywhere you may look it 
takes the two to make the one. 


Communications and Announcements. 


The secretary then read a communication from Sec- 
retary George K. Smith, of the Southern Lumber Manu- 
facturers’ Association, announcing the terms of pay- 
ment and discounts which had been adopted by that 
association and which have already been published by 
the LUMBERMAN. 

A communication was also read from Secretary E. F. 
Perry, of the National Wholesale Lumber Dealers’ Asso- 
ciation, inviting this association to be represented by 
three accredited delegates at the next annual meeting 
of the wholesale association, to be held in Chicago on 
March 5 and 6. 

Upon motion of W. H. Hunter, of La Salle, this in- 
vitation was accepted and the selection of the delegates 
was made an order of business in connection with the 
election of officers. 

President McGrath called attention to the fact that 
the selection of the committee upon nominations had 
been placed upon the program, but he stated that this 
was an inadvertence, as nominations for officers for the 
coming year would be informally made from the floor as 
in previous years. He also called attention to the list 
of committees which had been appointed and whose 
names were given on the printed program as follows: 


The Committees. 


Audit—E. F. Hunter, Chillicothe; C. I’. Propst, Paris. 

Resolutions—Fred R. Kent, Clinton; F. D. Lawrence, 
Geneva: W. E. Terry, Galesburg. : 

Constitution and by-laws—D. P. Hill, Freeport; Ed Mun- 
ger, Waverly; E. S. Hartwell, Chicago. 

Lien laws—W. H. Hunter, La Salle; J. 8. Russell, Peoria; 
W. E. Conklyn, Pekin; J. H. Schuck, Springfield. 

Conference with Chicago dealers—J. S. Russell, Peoria; 
W. E. Terry, Galesburg; T. J. Bermingham, Galena. 

Credentials—W. O. Houghton, Galva; E. F. Hunter, Chil- 
licothe. 


After several other announcements regarding railroad 
certificates, the evening banquet etc., the session ad- 
journed, but the members remained in the room for a 
few minutes in order to permit the taking of a flash- 
light photograph by a local photographer. 


WEDNESDAY AFTERNOON’S SESSION. 


It was 3 o’clock when President McGrath called the 
convention to order and said that it had not been the 
intention of the committee on entertainment to give a 
Primrose and Dockstader performance, but as they had 
listened to Primrose in the morning be would now in- 
troduce Dockstader, and called upon C. H, Kettridge, 
of the Mississippi Valley Lumberman. Mr. Kettridge’s 
address was entitled “The Present Unsettled Conditions 
in the Lumber Trade” and was’ in part as follows: 


C. H. Kettridge’s Address. 


Mr. President, ladies, and brother lumbermen: I know 
who Primrose is, but I’ll be switched if I know who Dock- 
stader is. But whoever he is I will try to do my best to 
take his placee * * #* 

The lumbermen of today, especially the retail dealers, 
are confronted with a state of things in the business which 
never before has been experienced by them. This is per- 
haps more noticeable in the northern part of what is known 
as the Mississippi valley country. For a period extending 
back to the time when most of you who are present were 
commencing to learn the business there was nothing in 
the market but the products of the northern forests; there 
was nothing known by the trade of anything else; and 
the demand therefore was confined to but one kind of 
lumber, consequently the business became crystalized, so 
to speak, around this one product. 

I have read somewhere that in the dry and arid country 
embracing New Mexico and Arizona in part of it there 
runs under the surface for miles an underground river 
which every once in a while comes to the surface and makes 
it one of the most fruitful spots in_the section. It goes on 
in that way for a good many mifes and then disappears 
and flows on underground as before. 

But underneath all of this body of inertia there is ever 
flowing a current of development which, though hidden .and 
unfelt for perhaps a long period of time, breaks out and 
comes to the surface after a while and changes the whole 
existing state of things. And then ensues a process of 
readjustment by those who are affected by this or of a 
growth to which they have hitherto been strangers. 

The lumber trade of the past three years has been un- 
dergoing just such a change in conditions. The natural 
development and the application of the expansion of the 
country’s resources has been so rapid in this short space 
of time that the entire business world has been forced 
into unparalleled activity to meet and solve the great 
problems attending it. You all know the idea has been 
prevalent for a long time that the area of our old staple 
product has been decreasing year by year, but we never 
have realized the fact until now, when it comes to us with 
a force of conviction as it always does when a condition 
instead of a theory confronts us. 

Some of you perhaps are aware that I am a practical 
retailer. I have been in business for quite a number of 
years. In 1875, I believe, was the first time I had any- 
thing to do with the lumber business in the way of selling 
at retail. It was out on the frontier of Nebraska. I 
remember the time well because we had nothing to sell 
then but white pine; all white pine. We did not know of 
any other kind of lumber. It went along that way for a 
number of years and finally there came before our notice 
the southern product. I remember very distinctly the first 
time a salesman came around our way and wanted to sell 
us a car of yellow pine. Well, I was always open to con- 
viction and ready to try experiments, notwithstanding the 
fact that I have had my fingers burned quite a number of 
times, but I always wanted to know things. So I got In a 
car of yellow pine. I remember it very well because when 
I endeavored to sell it I was told that I could not do 
anything with it; you cannot drive a nail in it as it will 
split; and I left it lie out in the yard there in the pile 
the same as any other lumber and the plaguey stuff kept 
warping on the top, and even on the bottom. I had to go 
to work myself and study that lumber. They told me the 
stuff would split when you drove a nail in it and I had to 
find a different way to drive a nail. I also found that I 
had to take care of it. I found that it would not stand 
the same treatment that had been given to white pine and 
so gradually I commenced to sell a little here and there. 
The greatest obstacle I had was the blamed carpenters, They 
could not saw a stick of it as well as they could white 
pine and they were forever kicking about it, and I guess 
they have been that way ever since. I merely say this to 
show you what we had to do out west in meeting those 
gradually changing conditions that I spoke of. After the 
yellow pine came in demand then came the coast products. 
They came with their spruce and cedar siding, redwood 
ete., and then we took hold of that and commenced to edu- 
cate our trade up to it. 

Now these conditions have existed out In the transmis- 
souri country for the past twelve or fourteen years. I 
have been up against them all the time. I have had to 
meet all sorts of conditions, but by and by the merit of 
every wood has gradually made progress just the same as 
the merits In the individual will find recognition in a com- 
munity. The merit of yellow pine is now recognized, as 
the merits of spruce siding and red cedar are recognized. 
We have learned, however, to put it where it will do the 
most good. Some men are good in one position and some 
are good in another, and so it is with a great many kinds 
of lumber. They are good in a certain place, but not so 
good in others. White pine can be used for any purpose, 
but not so with all of the other kinds of wood. 

During the last three years there has been a marked 
change in the conditions affecting us retailers here in 
th's part of the country. You are now going through just 
such an experience as we western dealers went through 
ten or twelve years before. You are up against the same 
propositions and you have got to solve them just as we 
did. There is one thing that I have found in meeting the 
imperfections of these different kinds of wood. First, you 
have to educate yourselves to using them; you have to 
know what they are best for; you have to work on your 
carpenters; there’s the sticking point, boys. The carpenter 
comes to yout and you figure on a bill and you tell him, 
“Why, I haven't got white pine siding; it is pretty high 
and hard to get, but I have some fine siding here that came 
in from the coast the other day. It’s as clear as a whistle.” 
The carpenter looks at it and says: “It is fine. I don’t 
know anything about it, though. How long will it last?’ 
You tell him as far as you know it will work all right; so 
you shove it on the bill. After a while the carpenter comes 
around and says: “You told me that that siding was all 
right. It looks all right, but whenever I drive a nail in 
the end of it it splits, and the other day it rained before 
it was painted and it warped.” ‘That fellow has a preju- 
dice and he tells his brother carpenters and so it goes on 
with everything. You have got to meet the objections of 
the carpenter. And then another sticking point is the archi- 
tect. Now you would think that educated men, theoretically 
anyhow, would be open to conviction and would always 
be looking for something new. But I find the architects 
ore the worst people to get to take hold of anything new 
that I ever saw. They will draw up a plan and specifica- 
tions and they will specify—what do you think? Right 
along just as it is In the book and they put it down be- 
cause it is. “The finish shall be clear white pine and the 
dimension shall be all of first quality without waney edge 
or sap’; some of them, that is, and so it goes. I asked one 
of them, “Why is it that you always specify what Is per- 
haps not impossible to get but practically impossible, when 
you specify clear white pine for board siding? You know 
you won’t buy it at the price at which it can be pur- 
chased.” ‘The architect says it can be got. You answer. 
“yes.” Well, it is not put in all the same. 

When I came here a year and a half ago I went up into 
the sleeping parlors of Chicago called Evanston. This 
used to be a great market for white pine and they cannot 
forget that they used to get clear white pine, common 
boards without knots. They come in to me now and then 
and ask for a nice board about eighteen inches wide—-just 
a good common board, you know, without any knots. I cannot 
laugh at them. They are perfectly honest and there is no 
meaner proposition than one of these honest people with a 
wrong idea in their heads. At the same. time the idea is 
wrong. If they come to me with this proposition, well, I 
take them seriously and give them the best that I can. 
When I went there about a year and a half ago it was 
all white pine that was used, and I said to them, “Cannot 
you use hemlock?’ and they sald it was no good at all, 
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“What's the matter with hemlock?” I asked. And to make 
a long story short they said their great objection was that 
it splintered. “It won’t be a great while before you will 
be using hemlock.” ‘No, sir,; we've always used white 
pine and we always will.” ‘Today the great bulk of the 
common lumber used in Chicago is hemlock and not only 
the best but No. 2 hemlock, anything that will hold together 
in the shape of hemlock. They forget all about their objec- 
tions when their pocketbook is touched; the difference of 
$1.50 or $2 a thousand scares them. 

I guess my time is about up and I will conclude my 
rambling discourse by saying that you have run up against 
just such a proposition as I have been up against and I 
want to say this to you: Educate your trade; be patient 
with them and investigate all of their complaints, and 
whenever they begin to talk about these things be patient 
with them and in these unsettled conditions of things they 
work out themselves. You might just as well expect them, 
as they are inevitable, and endeavor to the best of your 
ability to take advantage of what is more conducive to your 
own individual interests. 


An Authority on Lien Law. 


The next number, as the president put it, was an 
address on the lien law by KE. H. Adams, of Chicago. 
Mr. Adams’ address was one that covered in an ex- 
haustive manner the weak points of the existing lien 
law, and he explained in a very lucid manner just how 
the material man stood and what method of procedure 
he should take in order to protect himself should the 
occasion require it. His address covered an hour and a 
half and was listened to with deep attention, and he 
was frequently interrupted by members who asked for 
and received information on various points of the law. 
The following are some of the salient portions of Mr. 
Adams’ address: 


I propose to discuss that portion of the lien law which 
the material man should have knowledge of so that he can 
apply it to his every-day business and protect his rights 
and know what kind of a contract he should make; the 
terms of it, and what steps he should take in order to pro- 
tect his rights; and the reason I do this is because 80 
often the questions have been put to me by the material 
men: Am I a contractor, subcontractor or material man? 
Do I have to file a claim for lien of record? Do I have 
to give a notice? When do I have to do these things? 
When does my right to lien attach? Have I got to watch 
my material until it {s worked in the building, and is the 
mortgage man ahead or behind me? And by reason of 
these questions ag led to believe that you do not always 
know what position you occupy. 

In order that this subject may be fully discussed so that 
we may understand and comprehend the different posi- 
tions. I shall divide my address into three classes as they 
are divided in the statute, and speak upon the relative 
rights and duties under each class. The present statute 
designates three classes or divisions which it is possible 
for you to occupy under certain circumstances at the same 
time toward the same building, namely, original contractor, 
subcontractor and sub-subcontractor, and I shall endeavor 
to ascertain your rights under each designated class and 
what you must do in order to protect those rights. 

Let us first consider the nature of the contract regardless 
of whether you are original contractor, subcontractor or 
sub-subcontractor. The provision of the contract which 
you make must contain certain essential features, and it 
was the particular wording of the contract that started 
all the discussion and turmoil at Springfield about a year 
ago. Under the present act there are two kinds of con- 
tracts, written and verbal. A verbal contract under the 
present act must contain a definite fixed time for delivery 
and payment. I say this because this portion of the 
statute has already been under discussion in our appellate 
courts and the courts have so held, so regardless of our 
opinion in the premises until these decisions have been 
pronounced wrong you must provide a time in your con- 
tracts. A verbal contract is where the contract is by word 
of mouth; that {s, the contractor or owner orders of you 
verbally a certain quantity of material. It is extremely 
seldom that the material man ever makes a written con- 
tract. A written contract is one where all the terms and 
provisions of the contract are expressed in writing and 
signed by the parties. In both of these « ontracts a definite 
and fixed time must be inserted in the contract, and this 
question of time has been the stumbling block and has 
caused all the Htigation which has recently arisen. So 
that you may definitely understand what I mean by this 
fixed time, and there can be no misunderstanding. I shall 
endeavor to make this more plain. It is not a fixed time 
to say that you shall deliver your materials from time to 
time or as ordered, payment to be made when the roof is 
on, balance when building is completed, or that you shall 
deliver it immediately, as you may never deliver it, or the 
roof may never be on, or the building may never be com- 
pleted; you must fix a certain and definite time either by 
days or by date and that time must be within one year 
for both delivery and payment. This is the same regardless 
of whether you sell the owner, original contractor or sub- 
contractor, 

You are an original contractor when you sell your mate- 
rials direct to the owner. It matters not how many other 
people or contractors there may be on the job, if you sell 
direct to the owner you are an original contractor. In 
that case you must file in the clerk’s office of the circuit 
court in the county where the property is located within 
fone months from the time the last payment becomes due 
and payable to you according to the terms of your original 
contract. And I desire to call your attention to the pecu- 
liar provision of this section and suggest that you always 
have your last payment due upon the last delivery, because 
your statement must be filed within four months from the 
date the last payment becomes due and payable according 
to the terms of the original contract; that is, according 
to your original understanding and not according to some 
subsequent or after agreement as to extension of time for 
payment. If you file your statement within those four 
months then you have a further period of two years from 
the date of the last delivery of your last materials to this 
job within which to commence your suit. 

As a subcontractor you occupy a different position. You 
are a subcontractor when you are selling to one who is 
employed by the owner; that Is to say, when you are sell- 
ing to the original contractor. To be plain, A is the 
owner, A enters into a contract with B whereby B agrees to 
erect a building for A; B buys the lumber of you, you 
being C, A Is the owner, B the original contractor and C 
the subcontractor. Your rights and duties are far different 
than where you occupy the position of original contractor. 
The general belief is that you are protected in all events 
under the present act when you are a subcontractor, but 
this is not so; the owner owes a duty toward you and you 
owe duties toward yourself that you must perform. The 
aety = Se sunet is that he shall take a statement under 

» contractor within ten days after the con- 
tract is made with the original contractor and before the 
original contractor commences work thereunder, which 
statement shall contain a list of all those who have sub- 
contracts for work or material and of the amount to become 
due to each one and what for and their addresses. The 
appellate court has held that these statements need only 
contain, as far as the owner is concerned, the names of 
those who have made subcontracts within’ that ten days 
or have made bids, and if the owner takes that statement 
he is protected; but they further hold that if you as a sub. 


contractor sell to the original contractor, making your con- 
tract after the ten days, then you are not protected by that 
statement. Whether this be good or bad law it is safe for 
you to exercise some of your own duties in the premises and 
see that you are protected. If you know that you did not 
figure on this job before the ten days expired then it is your 
duty to see that your name is on that statement or you 
should give a notice under the statute before you deliver 
any materials, otherwise you may not be protected. If 
your name is on that statement which the contractor gives 
to the owner you are protected to the amount named in that 
statement unless you notify the owner as to the true and 
correct amount before he has paid out all the moneys in 
his hands. 


The speaker was here interrupted by a member who 
asked “How about extras?” 


Mr. Adams—If you make an original estimate with the 
contractor in which your estimate is for $800 worth of 
lumber and the contractor gives a sworn statement to the 
owner, putting in the exact amount of that estimate, and 
you deliver $900 worth and have not given notice to the 
owner, then you are protected only to the amount named 
in that statement. It is the duty of the owner to take 
this original statement, and if he fails to take it then, 
regardless of he contract price, you are entitled to a lien 
for the amount due you if you have a sufficient contract 
to protect your rights. 


Mr. Adams then cited several cases on the question 
of the time provisions illustrating the importance of 
the fact that the time should be definitely fixed and 
agreed upon, 


As subcontractor you have sixty days; not two months, 
but sixty days—remember that—from the time or the 
day rather of your last delivery in which to serve your 
lien notice. The form of this notice is provided in the 
statute and you must serve it personally upon the owner 
or his agent or his architect in the county. Do not send 
it through the mail. Do not attempt to be easy with the 
owner and put it in a letter. This is bad service. You 
are simply wasting the postage and losing your rights and 
not helping his feelings any. Serve it personally. This 
notice should contain the exact date when your money be- 
came due. Don’t say it became due today, meaning the 
date you served the notice, but if it is due on January 1, 
say January 1, or February 1, or whatever date it may be. 
Make it definite. Indefiniteness is the stumbling block of 
the present act; and the supreme and appellate courts have 
taken occasion at all times thoroughly to sit upon any in- 
definiteness either in statement, notice or otherwise. 

As a subcontractor you occupy still another position and 
there are still different duties to perform. You are a sub- 
subcontractor when you sell materials to the subcontractor. 
So that we may be plain, we will use our former illustra- 
tion. A enters into a contract with B whereby B is to 
construct for him a building or improvement, A is the 
general contractor and original contractor, B sub-lets the 
carpenter work to C, C being carpenter contractor. Now, 
you see A is the owner, B is the original contractor, C is a 
subcontractor, C buys his materials of you to do his car- 
penter work; that is, buys his lumber; and you are D or 
sub-subcontractor. Now it is the duty of A, the owner, 
within ten days after making his contract and before B 
commences work to take an affidavit from B showing the 
names of all his subcontractors and the amount to become 
due to each of them. This statement would show the 
amount payable to C for his carpenter contract. It is 
further the duty of the owner when be pays B money or any 
of B’s subcontractors to take a statement from the sub- 
contractors; that is, to take an affidavit from C showing 
whom C has bought materials of. That statement taken 
when A pays his money would show your name and the 
amount due you, and if the owner fails to take this state- 
ment he is liable to you for the amount due for materials 
furnished. If he does take the statement and the amount 
as given in the statement is wrong there is serious question 
in my mind as to whether you would be protected in any 
other amount than the amount named in the statement— 
you are protected as to that amount. As sub-subcontractor 
you are required to serve your lien notice the same as 
a subcontractor. Neither the subcontractor nor the sub- 
subcontractor need file any statement in the clerk’s office 
of the circuit court unless the owner or his agent or his 
architect does not reside in the county where the improve- 
ment is located. You have four months as a subcontractor 
or sub-subcontractor within which to commence your suit, 
and you can commence it in any court having jurisdiction, 
either justice court or otherwise. 

Suppose the work is stopped on the building not by reason 
of any fault of your own; it is your duty, fr there be any 
money due you or if for any other reason you cannot com- 
plete your contract, to give notice to the owner at once that 
unless the obstacle is removed so that you can complete the 
work you will hold the property liable for the amount due 
you, This not only includes the amount that is due you for 
the materials already furnished but in case of manufactured 
articles, such as sash or doors which are not made for any 
other building, you can have a lien for that also, and for all 
— you suffer by reason of being unable to complete the 

OK, 

Your lien attaches as of the date of the original contract : 
that is, as an original contractor your lien attaches as of the 
date of the original understanding. So we may be plain: 
If you sell your materials to A, the owner, on the 2d day of 
January, 1902, that is the date on which your lien attaches. 
It may not be filed for ten months afterward, but it dates 
back and becomes a fixed lien from the 2d day of January. 
If you are a subcontractor your lien attaches as of the date 
when the original contractor made his contract with the 
owner and as a subcontractor it is the same, refers back to 
the date of the original contract between the owner and the 
contractor under which you are furnishing. 

Che lien of a mortgage or trust deed attaches as of the 
date of its recording. If your contract is entered into 
before the mortgage is recorded then you have a first Jien 
on the land and the building; if the mortgage is recorded 
first then the mortgage man has a first lien on the land and 
you have a first lien on the value of the improvement on the 
property. If the loan is a building loan and the money is 
used in the improvement then in my opinion the mortgage 
man and the contractors have a lien pro rata upon the entire 
premises all upon the same footing. 


Mr. Adams then went into the work of the lien law 
committee which had the matter in hand during last 
year and which committee endeavored to get the pro- 
posed new lien law, which has been under consideration 


for some time, passed at Springfield. In closing his 
remarks he said: 


The only suggestion I have to make is if your associatior 
desires a tien law—that is, a new lien law---mabe it on 
simple, plain. Don’t make it so that the lawyer may have 
a law suit, but make it so that if the lawyer may have 
law suit he may protect your rights. Have the law so that 
you will not need a lawyer in your office to prepare the 


‘contract every time you sell a bundle of shingles or a 2x4. 


Have the provisions of the claim to be filed, which shal 

practically nothing more than an itemized statement of the 
material you deliver, when you deliver it and how much is 
due you. The shorter the better. Have the notice read that 
John Smith, contractor, owes you so much money for lumber, 
lath or mill work, or whatever it may be, for materials deliv- 
ered to such and such a building. Provide a reasonable time 
within which it shall be given, not too long a time to hinder 
the sale of real estate or the loaning of money thereon, or 





too short a time, where no credit can be given to your cus. 
tomer. Be reasonable in these matters. Cut out all the 
frills and red tape and let’s have it plain, substantial and 
simple, so that we may have a lien law upon any kind of an 
order, for the sale of material, wherein a man with a Jittle 
yard who sells only a bill of $100 at a time is entitled to 
the same amount of protection as a man with the big yard 
who sells a bill of $1,000 at a time. 


At the conclusion of Mr. Adams’ remarks W, H. 
Hunter, of LaSalle, put a motion that a rising vote of 
thanks should be tendered Mr. Adams for his very jn. 
teresting and instructive address, which was carried 
unanimously. 

On account of the fact that the hotel management 
had made arrangements to give the banquet at 7:30 
and would require the hall in which the convention 
met, the balance of the program for Wednesday, which 
had consisted of addresses by W. G. Hollis, secretary 
of the Retail Lumbermen’s Insurance Association of 
Minneapolis, and E. E. Hooper, secretary of the Illinois 
Lumbermen’s Mutual, was laid over until the Thursday 
morning session and the convention took a recess until 
10 a. m. Thursday. 


WEDNESDAY EVENING’S BANQUET. 


Although this was the twelfth annual convention of 
the Illinois Lumber Dealers’ Association, the banquet 
of Wednesday evening was its first annual banquet. The 
association has enjoyed various banquets at other ses- 
sions, but has never in any previous instance acted as 
its own host also. This year the banquet was entirely 
an association affair, the members in attendance each 
paying for such plates as were desired. There had been 
some question in the minds of the committee as to the 
amount of attendance that could be expected at a ban- 
quet given in this way. Evidently this method com- 
mended itself most heartily to the entire membership 
of the association, and the attendance was something 
like 100 percent in excess of that which had been an- 
ticipated. Practically every chair in the banquet room 
of the Leland hotel was taken and rumor has it that 
some who, like the foolish virgins of old, put off their 
reservation of seats until the last moment were turned 
away and had to seek solace and food elsewhere. 

This banquet was also notable from the fact that it 
was open also to ladies. There were quite a number 
of the fair sex present, all attired in becoming costumes 
and all appearing to enjoy hugely the most technical 
as well as the most comical portions of the oratorical 
features of the evening. The menu was as follows: 


Blue Points. 
Celery. 

Essence of Chicken, Medicis. 
Radishes. Queen Olives. 
Filet of Black Bass, Joinville. 
Potato Croquettes. 

Beef Tenderloin Larded, Palestine. 
Irench Peas. 
Sweetbreads Saute, Dieppoise. 
Asparagus Tips. 
Lumberman’s Punch. 

ITeart of Lettuce, Piemontaise. 
Neapolitan Ice Cream. Cakes. 
xorgonzola Cheese and Crackers. 
Coffee 


At the conclusion of the repast Toastmaster J. ‘I’. Me- 
Grath arose and said: 


Ladies and Gentlemen: ‘This is the first annual banquet 
of the Illinois Lumber Dealers’ Association and the Associa 
tion of the Central Sash & Door Traveling Men. and that it 
has been a success I do not think anyone will question. The 
numbers represented here tonight far exceed those estimated 
by the most sanguine of our committee, and in looking over 
the — assemblies it is certainly a pleasure to those who 
are interested in promoting this work to turn to this repre- 
sentative assembly gathered here this evening. 

That sociability is the essence of life there is no question, 
and without being egotistical in this matter I believe that it 
can truly be said that the lumber fraternity possesses as 
much sociability as any other element.or organization of 
men, We are especiallyy pleased to see so many of our aux- 
iliary members here tonight—I think that is the- proper 
term. It is certainly a a. and the Jadies are the 
flowers of the assemblage. Of course we have roses and carne: 
tions, but I believe that our auxiliary members are the 
flowers of this gathering. [Applaus*.] 

The committee having charge of vhe arrangement of this 
program seems to have made it a sort of an Alphonso and 
Gaston affair. I don’t know whether Brother Wheeler is 
dear Alphonso or Mr. Gaston; I have not learned. But as 
we have a lengthy program I will not detain you further, 
but will introduce to you the gentleman whom I believe must 
be our dear Alphonso—Henry Wheeler, my brother toast- 
master. [Applause.] *e 

Henry Wheeler—Ladies and Gentlemen: I suppose this 
young man thinks that he has got off something cute; he 
has. But I will say in connection with this banquet that 

e figured we would have so large an attendance that we 
would need two toastmasters to carry it through, and in 
connection also with the retailers and the traveling men we 
thought it would be a little more binding to have two. As 
this is the first time we have had a banquet in conjunction 
with the retailers and the traveling men I want to say that 
I have done a great deal of work among the retailers, as they 
can doubtless testify. Your committee figured that this ban- 
quet would be a success if we had seventy-five or a hundred 
members present, but instead of that we have had to increase 
our capacity 100 percent, and it is very gratifying. 

I will not make any further remarks, as the time will be 
taken up with the great speakers that the committee has 
been at the trouble and expense to procure to entertain you. 
The first is “Wholesalers in Relation to Retailers and Tray- 
eling Men,” and in selecting a gentleman to respond to this 
toast we naturally turned to the ranks of the wholesalers, 
and we thought of no better person to respond to it than 
the president of the Lumbermen’s Association of Chicago, 
Mr. V. IF. Mashek. Mr. Mashek you will find to be a youn 
man, born in the Badger state. I think that we made : 
wise selection and feel sure that you will think so after 0 
have heard him address you. Gen- 

. F. Mashek—Messrs. Toastmasters and Ladies and = 
tlemen of the Lumber Fraternity: I deem that it is a ", 
privilege to be permitted to address so large an assem po 
as this and one representing such an important, if Le 0 I 
of the most important, industries of the state of Tllino! “A 
must admit that it is a bit embarrassing for a young ae rore 
address the ladies, I have never had that distinction be Si. 
[Sardonic laughter.] Occasionally I have talked at stag 
ners, but I think the committee who had charge he this 
dinner is to be complimented upon its wisdom in mak ne te 
change in the ordinary regime and honored this assembiaft 
by inviting what the president has called the auxillar 
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attend tonight. I do not feel that it is doing any injustice 
to call them the auxiliaries. I believe they are usually 
termed the better halves and often they are the whole thing. 
{Laughter and applause. | 

You are always welcome to Chicago both as traveling men 
and as retailers. You have been welcome here today, and in 
pehalf of the Lumbermen’s Association of Chicago I wish to 
offer you another welcome, and it is a hearty one, although 
we must admit that we do not see as much of you during the 
ear in Chicago as we would like to and as we hope to again 
i future. 
om Picet believe that it is the custom in these days either 
for ministers or for other speakers to stick to the text that 
may be printed. I believe it is their privilege to diverge if 
they wish. But the text ‘that has been given me is a little 
beyond my depth. It reminds me a bit of the Georgia family 
that I heard of some time ago, where a father and son fell 
in love with a widow and her daughter. I presume the 
widow was a buxom lady and her daughter a beautiful girl, 
put, strangely enough, the father fell in love with the 
daughter and the son in love with the widow, and they were 
married in that way. This was not very strange, for there 
was not such a disparity in years, as they marry early down 
in Georgia. But the question arose as to their relationship 
to each other. A second generation came on and then a 
third, still further complicating this matter of relationship 
until I understand that the entire state of Georgia was agi- 
tated over it. I think that the relationship of the whole- 
galer, the retailer and the traveling men is pretty nearly as 
complicated. {Laughter and applause.] If I attempted to 
go into it deeply I am afraid—in fact, I know—I would keep 
you much longer than you would care to be detained to lis- 
ten to any talk that I could make, 

I think that the traveling man properly belongs at a meet- 
ing of the retailers and also at a meeting of the whole- 
salers. He is an important factor in the lumber business as 
well as in any other business, not so much because he is 
able to sell lumber—that, of course. is the motive that moves 
the wholesaler to pay him his munificent salary, but any 
man can sell lumber if you give him a fair chance—but the 
important and the principal work of the traveling men is to 
pring the wholesaler and the retailer closer together, and I 
believe that he succeeds in doing this much better than the 
mail or the telegraph or the telephone or all combined. This 
is his business—to establish that cordial relationshi be- 
tween the two branches of the trade that are designate here 
as wholesalers and retailers. That is what the traveling 
man is good for—he is good for the retailer and he is good 
for the wholesaler, and the traveling man sometimes tries 
too hard to sell lumber because he forgets that he is not out 
simply for that purpose. If he would sometimes remember 
that his whole work is not to sell lumber and if his employers 
would sometimes understand that the order that he does not 
get today may mean two or three orders some other time it 
would be better all around. It would give him a chance to 
get better acquainted. I believe that the salesman would be 
more peccoustel in his work and it would redound more to 
the interest of both branches of the business. 

In the wording of this toast they speak of wholesalers. I 
don’t know whether this committee intended to make any 
distinction between manufacturers and wholesalers or not, 
but I cannot help making one, because there is a strong dis- 
tinction, a big difference; and representing the market as a 
wholesale market and not a manufacturing market I am 
obliged to speak from the wholesaler’s standpoint, not the 
manufacturer’s. The difference between the two branches 
is very great, very marked. ‘The manufacturer has an 
annual product to sell, a certain amount every year. He 
has a wide, broad field in which to sell it, and after he has 
sold all his stock he is through with his customers. The 
wholesaler’s function is an entirely distinctive one. He at 
a central point has a wide line of customers and he gathers 
his stock from every point of the compass. The capital stock 
of the manufacturer is his lumber and his mill. The capital 
of the wholesaler is his ability to sell lumber to a large line 
of trade. He has an established line of customers and he 
has to take care of their wants throughout the entire year. 
I believe, therefore, that the wholesaler is much closer to 
the retailer than is the manufacturer. His stock in trade 
being entirely the retail dealers who are his customers, he is 
directly interested in keeping bs | a close relationship and in 
looking out for the interests of the retailers, in protecting 
their interests as far as possible. He stands much closer to 
the retailer than does the manufacturer who has a wider 
market and who does not pretend to look after any one cus- 
tomer. In this regard the wholesale dealer, the man who 
accumulates the stocks of lumber at a central point and can 
give you any kind of lumber at any time is performing a 
work which is necessary—which is necessary for you, every 
one of you, to keep up your business. I don’t believe that 
the position of the wholesaler is fully appreciated or the 
difficulties which he labors under. The great fortunes in the 
lumber business have not been made in wholesaling or in 
jobbing of lumber. As a matter of fact there have been 
mighty few fortunes made. Some have been made for a little 
while on a rise in the market and then have been lost again 
upon a downward turn. It has been the manufacturer, the 
man who owns stumpage, who has made the fortunes. They 
are the lumber barons and we, the wholesalers, are very 
much in sympathy with the retailers in these times because 
we feel that we with you are very much at the mercy of the 
manufacturer and the owner of stumpage. 

Some lumbermen, some business men, seem to think that 
the realm of the wholesaler—I do not speak of the manu- 
facturer—is a thing of the past; that the wholesale market 








is a thing of the past; that conditions have changed so that 
the retailer must go to the manufacturer to get his stocks 
now and to do his business. ‘To his view I take exception. 
I believe that the wholesale markets at proper distributing 
points not only are matters of necessity but always will be 
more and more important factors in the distribution of lum- 
ber. For years it has been said that Chicago as a wholesale 
market is dying out. I believe that is wrong. I do not 
think that Chicago is the wholesale market—in fact, I know 
it is not—that it once was, but Chicago has had a revival 
as a wholesale market and is a larger market than it was 
seven or eight years ago, and it will continue to be a large 
market because it is at a point where it is possible to accu- 
mulate, to gather, to assemble lumber from all parts of the 
country and to distribute it in this narrow territory about 
this metropolis. Handling pretty nearly 2,000,000,000 feet 
in this city, of which 7,000,000 or 8,000,000 was reshipped 
out of the city, certainly would indicate that this is still a 
place where you can buy lumber. And, further, I don't 
believe that there is any point in this country which is so 
typically a wholesale market as I have tried to explain to 
you what I conceive a wholesale market to be; where lumber 
from every part of the country is accumulated and piled up 
in order to be shipped out into the surrounding territory. 
Chicago will remain such a market and will always be, 
I believe, a place where you can get any kind of lumber in 
any quantity, of any grade, and get it at any time and to 
your entire satisfaction. I thank you for your attention. 
| Applause. } 

Toastmaster McGrath—That the retailer has a big at- 
traction for the wholesaler and the traveling man is a fact. 
This is demonstrated perfectly by the attraction which that 
retailer may have toward the manufacturer and especially 
toward traveling men, and you will see this exemplified 
in the desire of the traveling men to reach a certain point. 
This is undoubtedly for the purpose of meeting a retailer 
at that place and that the retailer in reldtion to the whole- 
saler and traveling man has wonderful attraction in the 
city of Galesburg is the reason undoubtedly why the traveling 
men always desire to “Sunday” at that place. This, W. EB. 
Terry, of Galesburg, will explain to you. I desire to intro- 
duce to you W. E. Terry. 

Terry Talks on Relations. 

W. EK. Terry—Messrs. Toastmasters, ladies of the best aux- 
iliary on earth and gentlemen of the lumber fraternity: 
I was in Minneapolis a few weeks ago attending the annual 
meeting of the largest retail association on earth in the 
lumber business. I was standing in the lobby of the West 
hotel feeling quite lonesome and looking about me to see if 
I could see some familiar face from Illinois. Suddenly my 
heart was filled with joy to see Brother McGrath and our 
good secretary come rushing across the lobby over to my 
position. Mr. Hotchkiss came up to me and said, ‘Terry, Mc- 
Grath and I have been on a wild goose chase all over the 
state of Illinois to get somebody to respond to a toast at 
our annual banquet on the relation of the wholesaler and 
the retailer. We have found the man.” 

I admitted the soft impeachment that I was a goose, but 
I denied that was a wild one. I am the tamest one in 
the bunch. [Laughter and applause.] 

Now the eminent Dr. Storrs was once called upon to 
address a large gathering of social and commercial lions 
and he felt very much embarrassed, as I do tonight, and he 
said that he envied very much the position of Daniel in the 
lion’s den. Now perhaps some of our traveling men are a 
little rusty in their Old Testament stories and for their 
sake I will give a little synopsis of the story of Daniel in 
the lion’s den: He had given sore offense to the king and 
the king had caused him to be thrown into the lion’s den. 

A voice: “Dr. Pearson says that that is not true.” 

Mr. Terry—The story is just as good whether it is true 
or not. After Daniel was thrust into the den and had 
recovered his equanimity he gazed about upon the assem- 
bled guests of the feast and then he thanked the Maker of 
all good things that he would not be expected to make an 
after dinner speech on that occasion. [Laughter and ap- 
plause.] I feel that I envy Daniel tonight, I see, too, 
that I am to respond to the toast, ‘The Retailers in Rela- 
tion to the Wholesalers and the Traveling Men.” This is a 
double barreled toast. I suppose it is necessary to have a 
double barreled toast when you have two toastmasters. It 
is the first banquet I ever attended where they had two 
toastmasters. I presume that it is the correct thing. 
[Laughter and applause. ] 

I wish that I could take the advice my guide up in the 
woods last fall gave me in regard to hunting bear. 1 went 
up there in the deer season and I was out with the guide one 
day and he told me how to hunt bear, or rather he started 
to tell me. I told him that I had not lost any bear and I 
was not hunting any. He said I might possibly meet some 
in the woods and I had better know how to get along with 
them. He says, ““‘When you see a bear in the woods he will 
open his mouth and growl, but don’t you be afraid; don’t 
lose your nerve. Just hang onto your gun, and you wait 
until he gets right up near to you; then just ram your gun 
down his throat and let off both barrels at the same time 
and while he is spitting out the shot you skin out.” I 
would give $10 if I could take that advice tonight. [Laugh- 
ter and applause. ] 

Mr. Mashek says that he gives up this problem of the 
relation of the wholesalers and the retailers. I don’t give it 
up. I have gone into it very deeply. I have studied it 
right up to date. I took a trip up through Wisconsin here 
two weeks ago and stopped off and visited the manufac- 









turers up in Wisconsin and down the river and I have come 
to the firm conclusion that we can claim no relationship 
to them whatever. [Laughter and applause.] It is my 
honest belief that in their present prosperous, vain state 
of puffed-upedness they would not own us even as poor 
relations now. 

It was not always thus. I can remember a year ago, in 
making this same trip practically, I would be invited into the 
back office, the sanctum sanctorum, and the proprietor enter- 
tained me handsomely and reached down into that lower 
drawer of his desk and pulled out the best Havanas, and 
we would chat cheerfully until lunch time; then we went 
out to the club and had a fine lunch with Mumm’s extra 
dry, and after lunch he gets out his fast steed and takes 
me around the city. But he did not fail to get me back to 
the office about 3 o’clock and turn me over to the chief 
salesman, and he said, “John, I want you to sell Mr. Terry 
all the lumber you can sell him. We want his trade, and 
I tell you what you do: You give him a dollar off the list 
on everything; and say, by the way, you know that big pile 
of rejected finish on the north side of the yard and that 
pile of shaky flooring on the other side; well, sell him 
anything from one car to ten at the price of No. 3 shop and, 
Mr. Terry, you can’t sell them for finish you can cer- 
tainly sell them for shop; and you know our terms—5 
percent off the bill for cash.” 

Well, I bought liberally and felt good. I went back to 
the hotel to pay my bill and the clerk said, “Everything is 
settled; you can’t pay for anything here,” and I went back 
home feeling first rate. 

Not so now. You go up there and try to buy a little 
finish or some of the rejects that they used to sell for 
No. 3 shop and they will say, “Well, I will sell you 2,000 
feet provided you will buy a carload of No. 5 boards.” 
Or, “We will sell you, seeing it is you, 500 feet of clear 
or A or B or C, either one or the other, in a carload of 
No. 5 boards, or you can take No. 4 4-inch fencing. There 
is just one thing that we guarantee—our No. 5 boards all 
have two ends.” 

Well now, this reminds me of an experience I had down 
in Missouri ten years ago. I forget who it was, but some 
southern manufacturer sent me his price list and enclosed 
in the price list a card which I read and found to-be an 
annual pass over what I supposed to be his logging road. 

was down on the Iron Mountain road some months 
after that and I found that I was going to hit his town. 
I never had ridden on an annual pass and I thought I 
would like to see how it seemed. I stopped off and found 
that I was just in time to catch the caboose and take a 
ride out into the timber. I got on and found myself behind 
a long string of logging cars. The train started of and 
pretty soon the conductor came in and I showed him my 
pass and he sat down beside me. I wanted to be sociable 
and so I asked him, “Why do you call this the Interstate & 
Missouri railroad?’ He said, “I don’t know unless because 
it runs inter one state and never touches any of the test.” 

hen, said I: 

“Do you use the block signals on this road?” 

a — 

“Do you have any semipho 2 4 re 
cignalien?” y phores of pneumatic apparatus for 

“Nope.” 

“Do you have a double track?’ 

“No, sir.” 

‘You run your trains by telegraph, don’t you?’ 

“No, sir.” 

“T notice that you haven’t got any flagmen out. Suppose 
you have to stop between stations, how do you prevent 
another train from running into yours?” 

“We don’t flag them.” 

“That is a great way to run a railroad. Why, a man 

takes his life in his hands when he rides on this road.” 
_ He turned around and said to me: “Mister, if you don’t 
like this railroad you can get off and walk. I want you to 
know, sir, that I am the president of this road; that I am 
the vice president of this road; that I am the board of 
directors, secretary and general manager, general passenger 
agent, freight agent and traflic manager and superintendent 
of construction, and I am the conductor and the brakeman 
of this road. This road, sir, is six miles long and has two 
terminals. My engineer does his own firing and between 
runs he runs the roundhouse and the repair shop. It keeps 
us pretty busy running this road, but we are never too busy, 
sir, to stop and put off a sassy passenger.” 

I promised to be good and I quit trying to be sociable. 
And that is our present relation to the manufacturers. We 
have got to be good and quit being sociable. [Laughter.] 
And now what we have got to do is to try some kind of 
tonic; I don’t know whether Hostetter’s or Pabst’s malt 
extract or Mumm’s extra dry is the proper prescription, but 
we must take something to create an appetite for No. 5 
boards. What we are going to do with them I don’t know. 
Whether we are going to tell our customers, “Here, Mr. 
Smith, if vou will buy No. 5 boards and No. 4 fencing 
enough to build six houses I will sel] you enough finishing 
and siding to build one.” I don’t know how that would 
strike him. [Laughter and applause. ] 

Now, more seriously: Our brother manufacturer is just 
the same kind of a man that you and I would be if we were 
in his place. He is up against a hard proposition. The 
demand for good lumber is increasing every year and his 
product of good lumber is decreasing every year. I was on 
the St. Louis river, up above Cloquet, last fall and I saw a 
log jam in the St. Louis river of three or four miles with 
the logs piled up, some of them, ten feet high in the river, 
and as the train skirted along that river for several miles I 
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looked out for a log and I can truthfully say that I did not 
find a single one that would cut a 12-inch board. There 
were none there. I saw plenty that would make a 4x4 and 
that was all that they would make. Now a manufacturer 
would be a chump if he would sell all his good lumber to me 
and let me buy my poor lumber somewhere else. He tells 
me, and he is perfectly right: “Mr. Terry, if you are going 
to buy your good lumber of me you have got to buy your 
poor lumber of me too. I don’t propose to sort out some- 
body else’s poor lumber.” It is a condition that has made 
these men take this arbitrary position, not a matter of their 
own choice. 

I am taking up too much time and I have not reached the 

traveling men. I had prepared a very nice little bouquet of 
sentiment to throw at the traveling men, but while waiting 
in the hall just before this banquet I had a little talk with 
some of the ladies, their wives, and told them what I pro- 
posed to do, and they said: “Don’t; don’t; it is hard 
enough to command discipline now at home!” [Laughter and 
applause.}] So I am not going to throw a single bouquet to 
you. 
“ Just one word in seriousness. The traveling man Is abso- 
lutely necessary to the retailer. I don’t know whether he is 
necessary to the people who pay his salary or not, but he is 
pretty nearly necessary to us. From him we get the best 
reports of the trade and of the market. Why, away last 
summer a traveling man gave me a tip: ‘In every carload 
of lumber you buy don’t fail to get all the finishing and 
siding and flooring that you can get.’’ He gave me the very 
best advice that he could possibly give me. Along in the 
fall I got another tip to buy sash and doors, from a traveling 
man, and I bought them. Now, retailers, we want to be 
good to these fellows who come around to see us. ‘Treat 
them nicely. I have always treated you right, haven't I, 
Mr. Wheeler? 

Mr. Wheeler—You bet you have. 

Mr. Yerry—Don’t turn them off gruffly. If you can’t buy 
from them send them away making them feel as good as if 
you had, and there are some of them that if you have time 
to sit down with them and have them tell you a funny story 
it will be better than any vaudeville that you ever went to. 
But I have taken up too much of the time of this meeting, 
and I thank you for your attention. [Applause.] 


The Joy Quartet, which during the menu had sung a 
number of highly appreciated selections, now appeared 
and gave another one and still a second in response to 
an enthusiastic encore. 


Toastmaster McGrath—When you want to do something 
and don’t know what you want to do and have attempted to 
do and see what the result is in all probability the proper 
thing is to call upon J. R. Laing to tell you where you are 
at. We will now hear from Mr. Laing upon that subject. 


John R. Laing on “Where Are We At.” 


Mr. Laing—When I was asked to address this meeting 
tonight I accepted on condition that they would give me a 
wubject that I could say anything that I liked in answer to 
and that I could talk as long as I pleased. Now it is up to 
you 
“ Mr. President, ladies and gentlemen: ‘There are two 
things within the reach of humanity which may become 
immortal so far as this world is concerned—the utterance of 
words and the accomplishment of deeds. 

We al! believe in thinking men and women, but unless the 
valued thoughts are expressed in words or deeds they do not 
and cannot become immortal. 

The true man’s word, though sown in fallow soil 
And fruitless, living many a day and night 

In its own way beyond the sower’s toil, 
Bursts into deathless light. 

There are, however, words that live and yet do not have 
life in them for us and “innocuous desuetude” fishes and 
grows fat. 

There are words, too, that live by accident, careless expres- 
sions. Who of us has not heard the query, “What are we 
here for?’ and has not wished that for the credit of our 
politicians the question had never been asked? Also the 
revelation of incompetency in that other question which I 
am using as a text or theme, “‘Where am I at?” 

My dear friends, ‘‘Where are we at?’ At present we are 
at Chicago, and I feel I must welcome you all in the name 
of my associates and in my own. We are very glad to see 
you in Chicago. Chicago is really a good place in spite of 
the opinion of the little Philadelphia girl whose parents for 
some good reason were moving to this city. This little girl 
was a sweet, good little tot who said her prayers every night 
at her mother’s knee. On the eve of her departure from 
home she said her little prayer as usual, adding in confiding 
innocence: ‘“Good-by, Lord. We are going to Chicago in 
the morning. [Laughter.] 

In face even of such evidence as this I still maintain that 
this is a good sort of a place and that occasionally, at least, 
a Chicago man gets to heaven, I have authority for this in 
what was told me by a minister, a full-fledged, genuine 
D. D.: “At one time not long ago Peter, the keeper of the 
gate, and Gabriel, the leader of the heavenly choir, were 
chatting together. Gabriel, pointing to one of the persons 
passing, said, ‘There goes a Chicago man.’ ‘How do you 
know? asked Peter. ‘No mistaking those fellows,’ replied 
Gabriel. ‘Why, he has been here just three months and has 
blown out four trumpets already.’” [Laughter.] I think 
Gabriel made a mistake. Chicago men do not blow quite so 
hard as all that; in fact, I think we are the most modest, 
bashful, quiet, unassuming, retiring people on the face of the 
earth. I believe I am correct in saying on the authority of 
that truthful and serious minded writer, Mark Twain, that 
Chicago men could be great were it not for one fatal defect 

-“they lack confidence in themselves.” [Derisive laughter. ] 
We are all at something every hour of our lives, but of 
course we are all (to coin an expression) sometimes atter 
than usual. 


There is one man who thinks he has the proper at, He 
gets to his office early and stays late, watches his business 
in its smallest detail, but goes further. his yard 


He wore 
men the smallest wages possible and sees to it that they 
overearn their pay. He is extra close on every trade, never 
surrenders a point, never throws in anything, never gives 
anything, accepts all the cigars offered him, takes a drink 
when invited to do so without cost to himself, is willing to 
sit down to dinner as a guest any time, but is never a host. 
Unfortunately he never lives to see what his fellow towns- 
men do for his home in the cemetery or to appreciate the 
sarcasm of the inscription cut into the stone placed on the 
center of his grave. It reads: 

IN MBPMORY OF 

JAMES BLANK. 

“THIS IS ON MB.” 

It is possible also to be at on the other side. I know of 
a banker who was looked on as the best man who ever came 
to town, The place and the bank were both small, but this 
banker with the bank’s money aided enterprises, helped the 
merchants and citizens, worked hard for his town and se- 
cured the friendship of all. He was too, too good. Also, 
when hard times came his helping hand was stayed, those 
whom he had aided failed him. The end came, down he 
went and with his fall disappeared his money and his 
popularity. 

How is it with us? Where are we at? 

Are we following either of these by-paths or are we trav- 
eling the safe road between the two? Good business is 
conducted on seemingly narrow lines and yet it is broad 
enough for each one of us to establish his own individuality. 
It appears strange to say the road is narrow and at the 
same time that we can all walk abreast. Let us be sure 
we are at the right _— and not go straying off to either 
side, on the one hand earning the curses and contempt that 
follow the mean man, the miser and skinflint, or on the 
other hand the failure, disaster and bankruptcy that pursue 
the reckless radical. Strive for success, but follow the 
road. Ride, run, walk or crawl, but do not wander from 
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the path of manly honor and safety. 


Be just while generous. 
3e honorable while careful. 


Let each get there in his own 
personal way. Do not try to walk exactly in another’s foot 
prints. They may be deep and we will then the more easily 
stumble over them. Parrots and mimics do not make the 
best men. Do not be too literal in following instruction or 
example. 

I read of a very bashful young man who had a hard time 
courting a girl whom his father wished him to marry. The 
old man urged him along and one day said to the modest 
young biped, “If you can’t speak out send her a nice ring 
with some inscription and if she likes you she will while 
thanking you try to give you a chance.” “All right,” re- 
plied the dutiful son, “What shall I put on the ring?’ 
“Oh! ‘When this you see remember me,’ or something of 
that sort,” said the parent. ‘The ring was duly sent, but 
when the young lady saw the inscription she laughed till 
the tears ran down her cheeks, for it read: ‘When this you 
see remember father.” [Laughter.] 

Don’t follow copy too closely. Get the idea and then work 
it out for yourself. Find out where you are at. I heard 
of a man who made a great success driving all over the 
neighborhood getting acquainted with every man who did 
business or could do business in his town. ‘The idea seemed 
good to another beginner and he also visited everybody, 
but unfortunately he became so very friendly with every- 
one that he could not refuse credit and as all his friends did 
not pay promptly and some not at all his business career 
in that place came to a humiliating close. Know where 
you are at before deciding what is best for you to do. 

A new teacher was appointed to a country school in place 
of one who had retired on his savings from his munificent 
salary. ‘The first day he called up a class in arithmetic. 
“Now, Johnnie,” he began, “if I had five oranges and gave 
Susie two of them, how many would I have left?’ Johnnie 
stared dumbly at him, apparently unable to answer. ‘“Can’t 
you tell?’ Johnnie shook his head, He turned to Susie, 
who was also silent. “What is the matter? Can’t you 
answer so simple a question as this?’ ‘Pleqse, sir,’ said 
Susie, “‘we always did our sums in apples before; we don’t 
know anything about oranges.” 

Do you know I think some business men work in apples 
and if you get them off apples onto oranges they are upset 
and do not know where they are at. A new yard with some 
hew ideas comes to town and they are, so to speak, “in the 
air.” ‘They throw up their hands, lose their heads or per- 
haps follow a bad lead of the other fellow, going wrong in 
either case simply because they can’t change over from 
apples to oranges by thinking the thing out. Now right here 
is one of the great helps of an association. The mixing with 
one’s fellow dealers gives and takes ideas, points and a lot 
of information that enables one to figure out more easily 
what there is in any new schemes as to the conducting of 
business, and I can safely say that a good association man 
can’t be swept off his feet by the advent of a new yard with 
some hew schemes into his town, because he has either heard 
of them before or has learned to know more of good reliable 
business methods than his new competitor. Associations 
help us to learn better and to know better where we are at 
As I have said, the road to success is narrow, but there is 
room for all if by thought and education (much of which is 
derived from associations) we learn to avoid errors in method 
and the foolish, silly quarrels and fightings with our com- 
petitors that are so potent a factor in our failure to achieve 
the measure of success to which we would otherwise be 
entitled, 

There is also another place where we are at. We are at 
a pore with ladies present, and we have omitted them 
and all reference to them from the program. This was prob- 
ably done so that some very impressionable young man 
might have an opportunity of declaring himself and his opin- 
ion of the ladies with all the vim and vigor of a spon- 
taneous outburst. If such was the intention I propose, with 
your permission, to head off the scheme and give the ladies, 
in place of youthful romancings, fancies and possible illu- 
sions, the riper and more experienced opinion of one who 
has grown gray in their service. f 

Some years ago I heard of a certain man, whom we will 
call Mr. Dash, whose especial prerogative it was at all ban- 
quets to answer to the toast of ‘The Ladies.” His speech 
had always one splendid characteristic—it was exceedingly 
brief. When called on he would rise in his place and, after 
slowly looking over his audience, would say with great 
solemnity, “The ladies, God bless them,” and then sit down 
again. One day a toastmaster with a lack of reverence for 
precedent introduced Mr. Dash by saying that “the next 
toast will be responded to by our esteemed and eloquent 
friend, Mr. Dash. ‘The toast is ‘The ladies, God bless them.’ ” 
Some of the audienc2 smiled, some laughed and all wondered 
what Mr. Dash would say now that his thunder had been 
stolen. He rose as usual and, after looking around in his 
own deliberate way, said in his customary solemn manner, 
“Amen,” and resumed his seat. [Laughter.] From this you 
may learn that it is hard to down a man who does not say 
much. But also think of what the ladies have been, are and 
will - until time shall know no end, and can words say 
more 

Think of childhood’s happy hours when dear old grand- 
mother sat knitting in her old rocking chair, listening to our 
childish stories of happenings and our foolish little, innocent, 
ambitions, who always said a good, kind word to us and for 
us and whose eyes always brightened with loving acknowl- 
edgment of every kindness. Dear, old grandmother—God 
bless her. Amen. 

And then the mother, on whose bosom we first tasted the 
sweetness of life, from whose hand we first received the 
touch of tenderness, in whose eyes we first saw the light of 
love, in whose smile we had our first joy and from whose 
lips we received our first kiss and learned our first prayer. 
The good mother—God bless her. Amen, 

Then the loving sweetheart and wife. Can we not well 
remember the day she placed her hand in ours, tremblingly, 
blushingly. timidly, but trustfully, promising herself, her 
life, her very being into our rough keeping? Do we not. well 
know how she has kept the faith and, fair or foul the 
weather of our lives, has been by our side, a devoted help- 
ppntes a divine comforter? ‘The true wife—God bless her. 

men. 

And the daughter whom we have danced on our knee and 
whose tears we have kissed away; our little, loving, whole- 
souled worshiper whose homage we try to merit, whose inno- 
cent eyes chase the frown from our brow, the anger from 
our lips and the wrongdoing from our hearts, The well of 
purity from which we drink, the daughter—God bless her. 

men, 

Yes, think of them all—grandmother, mother, sweetheart, 
wife and daughter—and I am sure you will all join with 
me, each heart full of reverence, devotion, love and tender- 
ness, in saying honesty, solemnly—aye, prayerfully—“The 
Ladies, God bless them. Amen.” [Applause.] 


At the conclusion of Mr. Laing’s eloquent address a 
few of those present started to leave the hall on account 
of the lateness of the hour. 


Toastmaster Wheeler—Don’t go out, gentlemen. 
soon be through. We are ,going to give it to 
pecks. We will now hear from Jay L. Peck wit 
cences of a Traveling Man.” 


Mr. Peck spoke briefly as follows: 


Mr. Peck—I don’t know why I was given this subject, 
“Reminiscences of a Traveling Man,” unless it was felt that 
a traveling man who has been on the road for twenty or 
twenty-five years would have had some experiences that he 
could say something about. 

There have been many interesting changes in the lumber 
business during the last twenty-five years. Twenty-five years 
ago the retailers throughout the states of Illinois and Indi- 
ana handled almost exclusively white pine. Their dimension 
lumber was nothing but white pine and the largest part of 
that was in the rough. The retail dealer in those days had 
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few sheds and hardly any ploning mills, while we find the 
successful retail dealer today is the man who if he hag not 
a planing mill has at least a shed in which he covers up all 
his lumber, and not only does he store it carefully but he 
handles ten or fifteen different kinds of wood. ‘He buys 
white pine and hemlock from the north, perhaps his poplar 
from West Virginia in the east, yellow pine from the gouth 
and redwood, red cedar and fir from the Pacific coast. Thus 
we see how the retail dealer has progressed, and while the 
lumber industry is the largest single industry in the world 
employing more capital and more men than any other, | 
believe that it also has in the last twenty-five years under. 
gone more improvement than any other. 

In this industry the traveling salesman has been a factor 
in a small way. He has helped to build up this lumber 
industry. Twenty-five years ago the traveling salesman was 
rather a crude fellow, a man who worked in his own behalf 
who sold lumber and ran down his fellow traveling men ag 
much as possible, ig ow ys 4 that by so doing he would benefit 
himself. ‘Today we find the traveling salesman has advanced 
in this respect, and he not only has good words for his fel. 
low salesmen but if he can do so he will place them in the 
way of making a sale. The traveling salesmen of the Cep- 
tral association are banded together for the advancement of 
their interests and also for the advancement of those of the 
wholesaler. I believe that the traveling man has become g 
factor in the lumber business and we know association work 
is in the best interests of the retail dealer and also of the 
traveling man. And if I were asked to point out the most 
successful retail dealer in the state of Illinois I should say 
that retail dealer was the man who always welcomed travei- 
ing salesmen and who always was glad to have them come 
into his office, for I believe that we make it possible for him 
to secure the best market advantages and also to secure the 
best values in his lumber and the best prices in its sale, 
This is an age of association work, and I believe that the 
best interests of the salesman lies in this direction as wel] 
as those of the retailer and the wholesaler. [Applause.] 


Mr. Wheeler then with some complimentary words 
introduced the toast “The Press,” to be responded to 
by Met L. Saley, of the AMERICAN LUMBERMAN. Mr, 
Saley in his usual happy vein spoke briefly to this 
toast, giving some interesting reminiscences of the 
early days of lumber journalism when it was repre- 
sented by a single paper of which he was one of the 
editors. He said that he believed that he could claim 
to having served more years in an editorial capacity 
in lumber journalism than any other living man. He 
spoke of the time when it was diflicult to secure enough 
matter to fill an eight page paper and of how a few 
years later he would have contracted to have filled every 
issue of a daily newspaper with interesting information 
in regard to the lumber business. 

B. F. Cobb was also called upon to respond to the 
same toast, which he did in his usual philosophical 
vein. Mr. Cobb stated that there were sixteen papers 
in the lumber field and that in his opinion the field was 
not fully covered even by the sixteen. He dealt out 
several gentle roasts for the man who did not need a 
lumber paper unless he can get it for nothing, but 
came to the conclusion that the most intelligent people 
in the lumber business were those who took several of 
the trade papers. ; 

John Christy was then introduced with a declama- 
tion which he rendered in a magnificent bass voice and 
in fine style, being the familiar selection “The Debat- 
ing Society.” This concluded the evening’s program 
and the company dispersed amid handshaking and com- 
plimentary remarks regarding the enjoyable features o 
the evening’s entertainment and the excellent work 
which the committee on entertainment had done in so 
carefully attending to every feature of it. 


THURSDAY MORNING’S SESSION. 

The meeting was called to order at 10:30, the first 
order of business being that of the receiving of reports 
of standing committees. President McGrath called upon 
W. E. Terry, of Galesburg, for his committee’s report on 
conference with Chicago dealers. Mr. Terry’s report 
was as follows: 


Chicago Association Effort. 


I regret very much that I haven't a more favorable report 
to make. So far this work is still hanging in the air. A 
year ago we had quite a long and interesting conference 
with the Chicago dealers and with the northwestern manu- 
facturers at Minneapolis. The northwestern association 
together with our association tried to effect some kind 0 
an agreement whereby the Chicago trade would be pro- 
tected in their retail business here in Chicago and in con- 
sideration of that they were to protect in turn the countly 
dealer and quit poaching upon our trade. ’ sia 

We had an agreement signed by all of the Chicago deal- 
ers—I think every yard in the city—that they would en- 
tirely quit this poaching business provided they would be pro- 
tected in their trade in Chicago. We sought with our influ. 
ence to secure for them this protection, but there were one 
things which stood in the way of success. ‘he first anc 
foremost objection was the fact that the Chicago dealers 
were asking too much. ‘They asked for more protection 
than we asked for in the country. They asked for _ 
exemptions, For instance, they wished to be protected r 
their trade with the packing houses, the box factories ant 
such concerns buying lumber in large bulk. ‘They insist 
that that trade belonged to them and they should be pro- 
tected in it. om 

We do not expect to have such protection in the country 
and we have never asked for it. To turn around and be 
to help them get a great deal more protection than we as ~ 
for was not right. We said it was impossible to try et 
do this, and as far as we were concerned it was a hopeles 
case. 

When the matter was presented to the manufacturers £ 
found it was entirely hopeless. The manufacturers “, “ 
present time are in an independent position and do go 
as they like. They do not purpose to give up anyt ae 
they have at the present time and refused point blank < 
emphatically to give up this trade in Chicago with bow 
—— houses and large consumers. They did prowise, 

owever, to protect the Chicago dealers the same as Chi. 
selves in their regular retail trade and we said if the, a 
cago men would be satisfied with that we would try to = 
They, however, polled out and threw the whole thing UP: 
This is the way it was a year ago. “retary 

About two weeks ago I was sent for by the seces y 
and came up here. r. Hotchkiss said that the Chicago 
dealers were in a somewhat different attitude and ee 7 
they were getting ready to accept the proposition he 
them last year. e had a conference and we blocke 


some amendments to their constitution and by-laws we 


tailera in the country, governed by the same rules an 


have. 
having the same exemptions as we ee, 
who 
gs and 
with the 
These, 


- The committee we conferced with two : 
simply a committee authorized by the Chicago dealers, 
have an association of their own, to confer with u 
they expressed themselves as perfectly satisfied | 
suggested changes in their constitution and by-laws. 
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however, Will not be in effect until they are passed upon by 
their association at its annual meeting early in March. 
If they adopt these changes as suggested by us it will place 
them in the same position as the retailers’ association, hav- 
ing the same exemptions and entitled to the same protection. 
Of course we hope they will adopt them, and if they do they 
will bind themselves to refrain from all poaching in- the 
country. If _we give them our sympathy and support they 
promise to do the same for us. I think they will adopt 
these amendments, but how many of the Chicago dealers 
will be willing to come in under these new by-laws and 
constitution remains to be seen. The great gain to them 
in doing so would be the protection from the southern 
manufacturers. The southern manufacturers now have their 
agents in the city and are selling direct to the large build- 
ings and consumers. this goes through the Chicago 
dealers should give them their protection against the south- 
ern manufacturers and I have no doubt that the southern 
manufacturers will be willing to give up this trade, but 
the northern manufacturer will continue to ship in here 
to the large consumers. That is the status of the situation 
up to date, and what they will do at their convention in 
March remains to be seen, If they do stand by the agree- 
ment it will mean a great deal to us in the country. We 
do not expect to get everything at once or all smooth sail- 
ing, but if we can only make a start in the right direction 
we will be able to accomplish in a few years more than 
we ever dreamed of, 

Lien Law, Mutual Insurance and Universal Constitu- 

tion. 

The next committee report was that on lien law, 
of which W. H. Hunter, of LaSalle, as chairman, re- 
viewed the work of that committee last year at Spring- 
field and how near it came to getting the new lien 
law passed and the defeat of what was known as the 
Gould law. On a motion, which was carried, it was 
decided to retain a lien law committee, the members 
of which were to be appointed by the president. After 
some further discussion on the subject the matter was 
referred to the executive session, to be held in the 
afternoon. 

That portion of the program carried over from the 
preceding day was then taken up and E. E. Hooper, 
secretary of the Illinois Lumbermen’s Mutual Insurance 
Company, was asked to address the meeting. Mr. 
Hooper said that he had held a conference with Mr. 
Hollis, secretary of the Retail Lumbermen’s Insurance 
Association of Minneapolis, who was also down for an 
address on the same subject, and would prefer to let 
that gentleman speak for both of them. Referring to 
his own association he said that the year just past had 
been a successful one and that the lumbermen were 
gradually beginning to appreciate the benefits to be 
derived from mutual insurance. While they had lost 
some policy holders they were very few and dropped out 
only because, as they said, the old line companies had 
met the rates of the associations’ mutual and _ they 
believed in the reciprocity end of the business. He 
said his company had paid all the losses aceruing dur- 
ing the year and had closed with a very satisfactory 
balance, 

While awaiting the report of the committee on reso- 
lutions the following resolution was read and upon 
motion adopted: 

Whereas, It has come to the knowledge of this com- 
mittee that a movement is being made to devise a universal 
constitution and by-laws applicable to all lumber associa- 
tions, as is evidenced by resolutions adopted by the asso- 
ciations at Indianapolis, Cincinnati and Detroit, all reading 
in substance as follows: 

That the secretary of this association be and is 
hereby instructed to co-operate with the members 
of the Secretaries’ association in the endeavor to 
promulgate a constitution and by-laws which shall 
be uniform in their provisions, and applicable to 
all associations in the matter of exemptions or in 
other points where existing rules of the various 
associations may be found to conflict. 

Be it therefore 

Resolved, That the secretary of this association be in- 
structed to co-operate in the movement to the end that all 
kindred association may be governed by the same laws as far 
as practicable, and thus by a united stand strengthen the 
position of all; and that the secretary report at the next 
annual meeting. IeDWARD MUNGER, 

Boyp P. HI. 

Nels Holman, president of the Wisconsin Retail Lum- 
ber Dealers’ Association, was asked to speak a few 
words. Mr. Holman stated that he wished more par- 
ticularly to speak about the proposed excursion that 
his association would take next week and went into 
some detail as to the itinerary and the various points 
of interest which would be visited and extended a very 
cordial invitation to the Illinois association to join 
them and have a good time. He also spoke of the feel- 
ing among the Wisconsin dealers relative to the asso- 
ciation idea in that state and quoted instances of the 
good results which had obtained since its organization 
and the elimination of the feeling that every man’s 
competitor was his worst enemy. This feeling had 
all been wiped out and today a state of harmony ex- 
isted between the various dealers and territorial lines 
which had been established were respected. 


General Resolutions. 


The committee on resolutions having announced its 
readiness to make its report was called upon and sub- 
mitted the following resolutions, which were read sepa- 
rately and in each instance adopted: 


Your committee on resolutions recommends the following: 

Resolved, That the request of the Secretaries’ associa- 
tion for an appropriation equal to 5 cents a member for 
the work of the Secretaries’ association, be granted, and 
that the sum of 5 cents per capita be hereby appropriated 
for that purpose, 

Resolyed, That the president, ex-president and secretary 
of this association be and hereby are appointed delegates 
to attend the meeting of the National Wholesale Lumber 
aan” Association in the city of Chicago on March 5 


Resolved, That the committee appointed for the confer- 
ence with the Chicago dealers be continued. 

Resolved, That the rules adopted by the Southern Lumber 
Manufacturers’ Association, as stated in a letter from 
fans K. Smith, secretary, are too arbitrary and are un- 
Pod to retailers, inasmuch that it frequently occurs that 
i PMents from the south are delayed; and that it is the 
to hi of this association that the retailer should be entitled 
4 8 cash discount provided the bill is paid within five 

y8 after the arrival of the shipment at the point of 


destination; and that our secretary be authorized to com- 
municate to the secretary of the Southern Lumber Manu- 
oe Association and ask for a modification of this 
rule. 

Resolved, That we approve of any effort which will have 
for its object the unification among all associations of the 
exemption provisions, and that we instruct our secretary 
to take part in any effort in the Secretaries’ association to 
that end, or in procuring uniformity with other associations 
upon other clauses to the constitution, the same to be 
referred later to this association for ratification. 

Resolved, That this association extend its hearty thanks 
to Met L. Saley, C. H. Kittredge, Elmer H. Adams, W. G. 
Ifollis and E. EB. Hooper for their able and entertaining 
papers; and to the managers of the Leland hotel for the 
use of their assembly room; and that we also extend our 
thanks to the lumber press for their many courtesies. 

Frep R. KENT, 

F. D. LAWRENCE, 

W. BK. Terry, 
Committee. 


There was some lively discussion over the resolution 
relating to the grading rules of the Southern Lumber 
Manufacturers’ Association. W. H. Hunter thought 
that inasmuch as under the car service rules the con- 
signee was obliged to unload a car within forty-eight 
hours the five days provided for in the resolution should 
be changed to two days. There were others, however, 
who thought that two days would not in all cases be 
a long enough time, while some of them expressed the 
belief that as soon as the car was unloaded any mem- 
ber of the Illinois association would at once discount 
the bill and send a draft without waiting for the ex- 
piration of the limit, whatever it might be. Mr. Hunt 
er’s amendment was lost upon a rising vote and the 
resolution as originally presented was adopted. 

Mr. Hollis was down for a talk upon insurance, but 
the chair announced that that gentleman had requested 
that his speech be transferred to the afternoon session, 
as he would have something to say in the executive 
session anyhow and he would include in the same talk 
all that he cared to say upon the insurance subject. 


Election of Officers. 


The election of officers being the next order of busi- 
ness, nominations for president were called for. 


W. H. Hunter—Gentlemen, it is with a great deal of 
pleasure that I wish to place before this association for 
your franchises as president for the ensuing term the very 
worthy gentleman who during the past year has filled the 
office of vice president. We have found him a gentleman 
upon whom we can rely at all times; he has been level 
headed, careful and energetic in the discharge of all the 
duties that your executive board has placed in his vharge 
during the last year. I will say to you that you will make 
nu mistake in selecting this gentleman whom I am about to 
name as your executive and it is therefore with » great deal 
of pleasure that I nominate Mr. Samuel Mcleeley, of the 
J. C. Ames Lumber Company, Streator, as the candidate for 
president for the ensuing year. 


Mr. McFeeley was elected by acclamation, there be- 
ing no other nominee. 


Ek. F. Hunter—I may say that all of you who attended the 
banquet last night were very agreeably surprised by the effort 
of the retailer who represented us at this banquet in re- 
sponse to a toast. I-believe that all of us are fully aware 
of the honor which was conferred upon the retailers as 
such in the representation which we had there last night, 
and while the program as a whole was very good I believe 
that the retailers certainly had the best of it. [Applause.] 
We have a gentleman with us who has always been faithful 
to this association. He has been one of the men who have 
always cheerfully served upon committees, he has always 
taken his part whenever he has been asked and he has 
never taken a duty upon himself that he has not discharged 
with credit to himself and with honor to the association. 
And, gentlemen of the convention, it gives me great pleasure 
— to nominate for vice president Mr. Terry, of Gales- 

urg. 

W. FE. Terry—Of course the vice president is eventually 
elected president, and while I do not wish you to think for 
a minute that I fail to appreciate the honor that you wish 
to place upon me, I want to call your attention to a fact. 
If I remember right the presidents of this association have 
been selected from a little strip of territory right in the 
northern part of this state now for several years. A few 
years ago you had Mr. Simpson, from Galesburg, my com- 
petitor; then Mr. Houghton, of Galva, near Galesburg; then 
Mr. Hunter, from Chillicothe, right near Galesburg also. 
fe a you had Mr. McGrath, from Polo, just a little north 
of us. 

Now, I do not think that we should carry the idea that 
the northern part of this state has the only timber for 
this office. This nomination was entirely unexpected to me, 
as I never dreamed of such a thing. I am not like the very 
eccentric man I read about in yesterday morning’s paper. 
Iie was an oddity in his community and he prepared his 
tombstone several years before he died and never let anybody 
see it. He kept the secret, but the citizens knew that he 
had prepared that tombstone and his will provided that the 
tombstone should be put over his grave. Of course every- 
body was anxious to see what the epitaph was upon it and 
when it was set up they flocked out to see and they read 
upon it, “I expected this, but not so soon.” I did not even 
expect this, and certainly was not expecting it so soon. 
Wait a few years and give some of those fellows down in 
the southern part of the state, or perhaps in the central 
part, the office at the present time and perhaps in four or 
five years when I have grown a little more mature and know 
more than I do now I will do a little log rolling and manipu- 
lating and get myself elected vice president of this great 
association. [Laughter.] 

Now, gentlemen, I am very sincere in this sentiment and I 
do not wish to be misunderstood. I really think that some 
gentleman from the southern part of the state should be 
elected to the vice presidency, a man whom a year from now 
we can elect as president. 

W. H. Hunter—Are we to understand that Galesburg is no 
longer on the map of Illinois? 

W. E. Terry—Yes, it is. But you had one good man from 
Galesburg; now don’t try to experiment or you may get 
fooled next time. If I knew anybody from the southern part 
of the state I would nominate him. Will somebody from 
the south please stand up? [Laughter and applause. | 
Mr. Schuck, I nominate you for vice president. [More 
laughter. ] 

John Stolze—I nominate Mr. Propst for vice president. 

W. E. Terry—There is a most excellent nomination, gen- 
tlemen, and I second It. 


J. H. Schuck made a short speech in which he said 
that he did not think there should be any question of 
north and south either in the state of Illinois or in 
the United States. It was not where a man was from 
but what would he do, and just at this time they 
wanted some one whom they could absolutely depend 
upon, 

Mr. Terry withdrew his name as a candidate for vice 


president. The chair ruled that he could not permit 
this‘unless it was consented to by the nominator. Mr. 
Hunter stated that he knew Mr. Terry very well and 
always found him to say just what he meant and that 
under the circumstances he would withdraw the nomi- 
nation. “TI believe,” said he, “that Mr. Terry feels just 
that way about it, and by the way, I want to say that 
the election of Mr. Propst will be to me entirely satis- 
factory. I have known him quite awhile and he is all 
right; there’s no question about that. I feel that Mr. 
Terry ought to have taken the position under the cir- 
cumstances. However, there are other times coming. 
[ Applause. ] 

Mr. Terry—Mr. Propst has been on the board of directors 
and is more familiar with the work than I am. I do not 
wish to be mulish and I am willing to do anything for the 
association that I can. I will work on committees and will 
do just as much as a corporal as I would as a captain. 
| Applause. } 

Mr. Terry was therefore permitted to withdraw his 
name from nomination and Mr. Propst was unanimously 
elected, the secretary being instructed to cast the vote 
of re association, which he did in his most magnificent 
style. 

The chair then announced that nominations would 
be in order for two directors to succeed W. H. Hunter, 
of LaSalle, and C. F. Propst, of Paris. 


T. J. Bermingham—I wish to nominate a gentleman who 
has been one of the patriarchs, if not the patriarch, of this 
association ; the man who has always done his share and, in 
fact, more than his share in promoting the work of the 
association, and I might make a speech here in favor of 
this man and his nomination for a great long time, but I 
would not then better your opinion of the man by doing so. 
We could hardly get along without him in the association, 
and I therefore desire to place in nomination W. H. Hunter. 


Mr. Hunter attempted to decline, alleging that ill 
health during the past year had often prevented him 
from attending to his own business affairs. He thought 
that ten years’ service in the association ought to en- 
title him to a furlough. 


Mr. Bermingham—But your enlistment was for ten years 
or during the war. [Laughter.] 

Mr. Hunter—I appreciate the fact that the war is not yet 
ended. But, Mr. President, I appreciate another fact, and 
that is my ability to serve you is not so good as it has been 
in the past. 


Mr. Spaulding demurred to Mr. Hunter’s leaving the 
board at this time. He said that it was a critical time 
in the history of the association when Mr. Hunter’s 
experience would be doubly useful to them. 

E. F. Hunter called attention to the fact that it 
had been customary to place the retiring president 
upon the board of directors. He believed that in this 
case there was ample reason for doing so aside from 
the time honored precedent, as the retiring president 
had served the association most faithfully and he 
thought had traveled more miles in the interest of the 
association than had any of his predecessors. He there- 
fore nominated J. T. McGrath, of Polo, for the director- 
ship. 

Mr. McGrath acknowledged the honor implied in his 
nomination, but seconded what Mr. Hunter had said 
about the desirability of getting in new material. 

President Elect Feeley thereupon put the question 
of the election of these two directors and they were 
elected by acclamation without a dissenting vote. 


The Chair—I thank you for the honor you have conferred 
upon me during the past year. he associations with the 
board of directors have been very pleasant and harmonious. 
It has been our earnest desire throughout the last year to 
do that and that alone which was for the Interest and bene- 
fit of the members of the association. Doubtless we have 
not done all that you may think we should have done, but 
we assure you that it has been our aim and Intention and 
we have accomplished it as far as we could possibly do so. 
In retiring I now wish to introduce to you your newly 
elected president, a man who has been earnest and loyal in 
this work and one who will make you as good a president 
as this association has ever had. 

Mr. McFeeley—Gentlemenu, in taking this place I assure 
you that it is with mingled feelings of pleasure and sorrow 
—of sorrow because I feel that I cannot quite come up to 
the mark of some of your past presidents. I feel happy, 
though, to know that you as a body have done me the honor 
to choose me to preside over you. If it were for myself 
alone I would feel wholly inadequate, but with the direc- 
torate that you have chosen I know that there will be some 
good work done, and I assure you that my best efforts will 
be at your disposal to further the interests of this associa- 
tion. I cannot exactly say, brethren, that this honor was an 
unexpected one, because that would not be the fact. If you 
had dropped me out and elected someone else president I 
would undoubtedly have gone home, stepped on the cat’s tail, 
kicked the dog and raised the old Harry generally. [Laugh- 
ter and applause.}] But I can say that the work of this 
association and the scope of this association have never 
come to me so fully as in the past year, and I see something 
of what we have before us. I know that the best efforts of 
every one in the association will be put forward to accom- 
plish the best results for the association. I will ask Mr. 
Propst to step up here and say a word for himself now. 

Mr. Propst—As I am no speechmaker this has been very 
unexpected to me, but I can truthfully say I believe I know 
that it would have been a great deal better in selecting a 
vice president to have chosen someone else. I am sorry 
that Mr. Terry did not see fit to take the place, but I will 
assure you that I will do the best that I can, and I thank 
you very much for the honor bestowed upon me. 


Upon motion of Mr. Spaulding the thanks of the 
association were extended to the retiring president and 
vice president and to the retiring directors of the asso- 
ciation for their faithful work in the interests of the 
association during the past year. The motion was put 
by the secretary and unanimously carried and the morn- 
ing session thereupon adjourned. 


THURSDAY AFTERNOON’S EXECUTIVE SES- 
SION. 


The executive session of Thursday afternoon took up 
many matters which of course cannot be completely in- 
corporated in a public report. Secretary George W. 
Hotchkiss, of the Secretaries’ association, went into 
considerable detail regarding the practical workings of 
that association, embracing as it does sixteen of the 
retail associations of the country, only the recently or- 
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ganized associations of Massachusetts, Rhode Island 
and that in New Jersey being now outside of this 
federation of retailers’ associations, which in the states 
embraced has a membership of about 8,000 members. 
Mr. Hollis also spoke in the same direction. 

Secretary Hotchkiss in his talk referred incidentally 
to a plan still in embryo for publishing a complete 
list for the entire country of retail dealers recognized 
as legitimate by the retailers’ associations and also of 
wholesale dealers in harmony with retail association 
work. Reference was made to the attitude of a certain 
lumber mercantile agency in apparently discriminating 
in behalf of the wholesaler in its report, and corre- 
spondence was read upon this subject. It was claimed 
that some wholesaler desiring to sell a house bill 
to a consumer would first take steps to have the con- 
sumer reported in the semi-weekly reports of the lumber 
credit association as about to start in the lumber busi- 
ness and would then make this an excuse for selling 
him a bill of lumber, pretending to have been misled 
by the report. Secretary Hollis in this connection 
referred to instances where an established retail dealer 
had shown a disposition to prevent the recognition of 
some party desiring to enter the retail ranks in a legiti- 
mate way, but said that such instances were extremely 
rare and deprecated any such attitude, which he stated 
to be not in the interest of association work and con- 
trary to all association principles. 

Mutual Insurance. 

Secretary Hollis also made a short talk upon the 
work of the mutual lumber insurance associations and 
stated that he had been authorized by Secretary Hooper, 
of the Lumbermen’s Mutual Association of Chicago, to 
state that there was a likelihood of a change in the 
insurance plan of that organization which would make 
it possible to exchange between that insurance com- 
pany and his own. At present the plan of operation is 
so radically different in the two organizations that it is 
impossible to do this, although it is very much desired 
on the part of both organizations. He also explained 
the recently adopted plan of his own association in 
establishing a “series B” of policies for - $3,000 addi- 
tional insurance where the limit of $3,000 placed in the 
old series is not adequate for the needs of members. 
He stated that before 6 o’clock upon the day when 
this plan was authorized last January $501,700 of in- 
surance policies had been written upon applications 
already on file, and that since coming to Chicago he 
was in receipt of a communication from the office stat- 
ing that a total of $1,000,000 had already been written 
in “series B,” or more than that in force during the 
first year of the association, eight years ago. He pre- 
sented figures showing the increase in the insurance 
in force in “series A” year by year until the present 
time, when it has $6,250,000 in force, $150,000 of which 
has been written since the first of January. 

Mr. Hollis presented as a sample instance of the 
workings of the insurance plan of his company policy 
No. 26, written March 8, 1894, which during the eight 
years previous had paid $360 upon $3,000 of insurance 
in old line companies. The aggregate insurance paid 
to his company had ranged from $21.60 during each 
of the first three years down to $13.50 at the present 
reduced rate in force in “series A,” making a total of 
$147.20 paid for insurance during this period, or a 
saving of $212.78. He also referred to the well known 
plan of his company of taking a deposit of $45 as a 
guarantee that assessments will be promptly paid, this 
amount to be forfeited in case of failure to pay assess- 
ments but returnable to the policy holder at any time 
upon the cancellation of the premium. During the 
existence of the association there has never been a 
deposit forfeited. He made the statement also that 
his company had a greater amount of cash assets in 
proportion to its risks than any old line insurance 
company in the country. He also referred to the effect 
which the insurance organization had had in the secur- 
ing of members for his own association, which during 
the eight years which the insurance organization has 
been in existence has increased from 600 members to 
its present membership of 1,847 members, with new 
applications coming in daily. This salutary influence, 
he stated, was due to the fact that the insurance organ- 
ization will write policies only for retail lumber dealers 
who are members of a state or interstate retail lumber 
dealers’ association. 

A Tribute to an Absentee. 

W. H. Hunter called attention to the absence from 
this meeting of J. W. Cheaney, of E. S. Cheaney & 
Co., of Petersburg, Ill., and stated that it was the first 
convention within his memory that Mr. Cheaney (who 
was detained at home by illness) had been absent. 
Peter F, Ahrens, former secretary of the association, 
stated that this firm held certificate No. 1 of member- 
ship in the Illinois association and was therefore upon 
record as the first of its charter members. Upon mo- 
tion of Mr. Hunter the president and secretary were 
instructed to communicate with Mr. Cheaney expressing 
the regret of the association at Mr. Cheaney’s inability 
to be present at the twelfth annual convention. 

Some Brief Addresses. 

Frank M. Smith, of Newark, Ohio, secretary of the 
Union Association of Lumber Dealers, was called upon 
to tell of association work in his territory and made 
an excellent address upon various points which had 
been brought up in previous discussion. 

W. H. Hunter, chairman of the committee on lien 
law, which did such excellent work in attempting to 
secure an amendment to the present law at the hands 
of the last legislature, told of some of the adverse in- 
fluences which had at the last defeated the law, but 
which might in his opinion have been overcome by the 


adoption of means to which he did not think any mem- 
ber of the association would wish to stoop. 

Secretary Smith spoke on the same subject, stating 
that he would the following week on behalf of his asso- 
ciation present a new lien law to the Ohio legislature. 
He also referred to the general prosperity of retail 
organizations throughout the country and gave it as 
his opinion that the good work of the lumber journals 
of the country, and particularly of the AMERICAN 
LUMBERMAN, had been of immense influence in promot- 
ing the cause of retail association work. 

Albert Cone, of the editorial staff of the AMERICAN 
LUMBERMAN, briefly acknowledged Mr. Smith’s kind ref- 
erence on behalf of the press, and also expressed the 
interest of the AMERICAN LUMBERMAN in the matter of 
revising the lien law legislation in Illinois, pointing 
out that this was in the interest not only of lumber 
dealers but of every man who wielded saw and plane, 
and that the most potent lobbying in behalf of such 
a law was the influence which could be wielded through- 
out the state by interested parties directly upon their 
own representatives in the legislature, when the matter 
should again be presentd. 

Additional Resolutions. 

The last resolution of the report of the committee 
on resolutions had been deferred until the close of the 
executive session for sanction, being that one thanking 
various persons for their assistance in the work of the 
convention. It was suggested also that this resolution 
be extended to embrace W. H. Hunter on account of his 
excellent work in behalf of the lien law and W. E. 
Terry in connection with the conference with Chicago 
dealers, together with their associations in these com- 


mittees. ‘This was accordingly done. 
The following resolution was also offered and 
adopted: 


Resolved, That this association learns with deep regret of 
the death of our fellow member, Thomas H. Ross, of Morris, 
Ill., and extends to his bereaved family its deepest sympathy. 

Secretary Hotchkiss called attention to a valuable 
souvenir which the AMERICAN LUMBERMAN had sent 
over for distribution among the members of the asso- 
ciation, being a reprint of its twenty-ninth annual com- 
pilation of lumber statistics of the north, including also 
those of the Pacific coast; and the session thereupon 
adjourned, having also discussed other confidential and 
personal matters not here referred to. 

Directors’ Meeting. 

At the directors’ meeting George W. Hotchkiss, the 
efficient secretary of the association, it is hardly neces- 
sary to state, was re-elected to that important office. 
No other action was taken. 

The Register. 
Adams, Elmer H., Chicago. 
Adams, J. K., Scales Mound, Il. 
Adams, Thomas G., Hoopeston Lumber Co., Hoopeston, III. 
Ahrens, A. E., True & True Co., Chicago. 
Ahrens, Mrs, A. E., Madison, Wis. 
Ahrens, John C., True & True Co., Chicago. 
Ahrens, P. F., True & True Co., Chicago. 
Ahrens, Mrs, P. F., Chicago. 
Allen, I’. H., Hunter Allen & Co., Winchester, I1l. 
Allen, G. A., Hunter Allen & Co., Chapin, III. 
Allen, L. H., Hunter Allen & Co., Lacon, IIl. 
Allen, W. E., J. V. Allen, Peoria, I 
Apken, Fred, Petersburg, Ill. 
Armstrong, J. S., Marseilles, Ill. 
Attley, J. D., George BE. Wood Lumber Co., Chicago. 
Babbitt, G. H., St. Augustine, Ill. 
Babbitt, W. L., May, Benedict & Co., Peoria, Ill. 
Barker, William P., Batavia, Ill. 
Barth, L. L., Edward Hines Lumber Co., Chicago. 
Bayne, L. M., Bayne & Vaughn, Ottawa, III. 
Beckman, B. C., Ruberoid Roofing, Chicago. 
Benedict, C. D., May, Benedict & Co., Peoria, III. 
Bent, George, Edward Hines Lumber Co., Chicago. 
Bermingham, T. J., William Hoskins & Co., Galena, III. 
Bermingham, W. J.. Montgomery Lumber Co., Kenosha, Wis. 
Bernardin, H. A., West Brooklyn, Ill. 
Bernardin, Mrs. H. A., West Brooklyn, III. 
Berwick, John P., C. P. Miller & Co., Chicago. 
Boston, W. T., Jeter & Boston, Yorkville, II]. 
Bostwick, L. M., Fordyce Lumber Co., Fordyce, Ark. 
Boyer, H. B., Boyer & Kendall, Tampico, III. 
Bradish, A. B., Ottawa, Ill 
Brown, L., Osgood & Brown, Chicago. 
Budd, John H., W. E. Kelly & Co., Chicago. 
Buchterkirchen, H. C., Staunton, Ill. 
Barnet, A. A., The White Lake Lumber Co., Chicago. 
Bergen, J. C., Harris & Cole Bros., Cedar Falls, Iowa. 
Benway, 0. L., Weyerhaeuser & Denkmann, Rock Island, III. 
Bremer, William, Harris & Cole Bros., Cedar Falls, Iowa. 
Bronson, Leonard, AMERICAN LUMBERMAN, Chicago. 
Campbell, D. M., Edward Hines Lumber Co., Chicago. 
Campbell, J. H., Edwin 8. Hartwell Lumber Co., Chicago. 
Carr, J. F., Carr, Ryder & Adams Co., Dubuque, Iowa. 
Cass, I’. H., lumber agent C. & BW. I. R. R., Chicago. 
Castle, J. B., Castle & Mosher, Sandwich, III. 
Charlton, James, Apple River, III. 
Cheaney, B. 8., Louisiana Lumber Co., Rochelle, La. 
Cheanéy, Mrs. E. S., Petersburg, Ill 
Christy, John, Jerseyville, ‘ 
Clark, V. I., North Side Lumber Co., Sycamore, III. 
Clopper, E. H., Polo, Il. 
Clopper, Mrs. BE. H., Polo, Il. 
Cobb B. F., The Radford Review, Chicago. 
Cockrell, E., Jerseyville, Il. 
Cone, Albert Benjamin, AMBRICAN LUMBERMAN, Chicago. 
Conklin, Charles, Rockford Lumber & Fuel Co., Rockford, III. 
Conner O, J., Conner’s Lumber Yards, Ohio, II]. 
Corse, C. 8., Badger & Jackson Co., Chicago. 
Cortis, Richard, W. EB. Kelley & Co., Chicago. 
Cowen, James E., Yellow Poplar Lumber Co., Coal Grove, O. 
Craft, Fred W., M. J. Braiden, Rochelle, Ill. 
Cross, C. L., Southern press Lumber Selling Co., Chicago. 
Crotzer, W. H., A. §. Crotzer, Lena, Ill. 
Curtis, H. B., H. B. Curtis & Co., Tiskilwa, I]. 
Chandler, N. A., Hebron, Ill, 
Dana, H. A., Anson-Hixon Sash & Door Co., Indianapolis, Ind. 
Daniels, D. J., Daniels & Son, Tallula, Ill. 
Daley, EB. R., The G. L. Woodruff Co., Rockford, II. 
Dacy, C. F., Dacy Lumber Co., Woodstock, II]. 
Dennett, E. C., Missouri Lumber & Mining Co., Grandin, Mo. 
Delaney, M. F., A, A. Eberson & Co., St. Louis, Baltimore. 
Dilks, George R., George R. Dilks & Son, Richmond, Ind. 
Dittus, B. J., Mt. Pulaski, Il. 
Dodd, Lewis H., True & True Co., Chicago. 
DuPlain, —— A., Smith-DuPlain-Crumb Co., Rockford, III. 
Enck. Alvin, M. Schwartz & Co., Naperville, Ill. 
Kberhart, Henry, F. Eberhart & Co., Manhattan, III. 
Emmons, W. M., F. C. Wilbur Lumber Co., Grays Lake, Ill. 
Eakle, N. D., Forreston, Il. 


Evans, I. N., Milledgeville, Ill. ‘ 
Englebach, H., Arenzville Lumber Co., Arenzville, Ill, 

Eckhart, J. E:, Eckhart Bros., Benson, Ill, 
Kckhart, George F., W. D. Hall, Woodstock, Ill. | 
IXberson, A. A., A, A. Eberson & Co., St. Louis, Mo. | 


I:berson, L. M., A. A. Eberson & Co., St. Louis, Mo. 
Elden, J. W., Elburn Coal & Lumber Co., Elburn, [1]. 
b a4 8. A. D., Rock Island Sash & Door Works, Rock Island 





aught, O. E., Wilborg, Hanna & Co., Cincinnati, Ohio 

isk, Ef. B., Shirland Lumber Co., Shirland, Ill. 

Fisk, Il. D., J. FE. Hollister, Ridott, Il. 

Fletcher, P. 8., D, 8. Pate Lumber Co., Chicago. 

l‘orhan, Edward, W. E. Kelley & Co., Chicago. 

I‘oster, John, John Godkin, Rhinelander, Wis. 

loulke, Charles O., Foulke & Simeral, Macomb, Ill. 

Fuller, O. B., Mazon, Ill. 

aoe a a Ill. 

“rederickson, E, A., Ross Lumber Co., Arbor Vitae, Wi 

Fry, W. E., Freeport, Tl. ious 

Iitz, Samuel, Alexander Lumber Co., Astoria, III. 

Goff, HI. B., Rantoul, Il. 

Goldthorp, Lk. A., The Morgan Co., Chicago. 

Goodell, W. 8., J. H. Goodell & Son, Chandlerville, Il}, 

Goodrich, F. H., Minonk, II. 

Goss, J. W., J. W. Goss & Co., Geneseo, III. 

Geiger, W. J., Baileyville, Il. 

Gilkey, Hl. L., Pendleton & Gilkey, Janesville, Wis, 

Griffith, George D., Krum, Griffith & Co., Chicago. 

bber oe ne ie” mous ag Wheaton, Ill. 

mviftith, ‘T. A., The Morgan Co., Chicago. 

Haish, W. M., Malta, ie 

Hale, C. C., Foster-Munger Co., Chicago. 

Hamilton, Alexander, Holladay-Klotz Land & Lumber 
Greenville, Mo. 

Hamilton, IF’, D., C. W. Ellis estate, Rantoul, Il. 

IH{anan, Charles, Macomb, III. 

Hanford, Thomas, I, H. Markham, Chicago. 

Harbaugh, Charles, Lake Villa, Ill. 

Hart, H. L., Alexander & Edgar Lumber Co., Iron River, Wis. 

Hayden, Jeff, W. H. Hunter, La Salle, Il. 

Ilayward, C, A., Eagle Lumber Co., Eagle Mills, Ark. 

Hayward, Mrs. C. A., Decatur, III, 

Hayward, M. A., C., H. & D. Ry., Chicago. 

Head, Fred, Kenosha Lumber Co., Kenosha, Wis. 

Hersch, A. J., Hersch Bros., Polo, I). 

Higgins, R. C., Barker Lumber Co., Antioch, III. 

B. P., C. 8. Hill & Son, Seward, Ill, Freeport, Il. 

Hill, . L., Hill, McMillan & Hill, Danville, Ill. 

G., Northwestern Lumbermen’s Association, Min- 
neapolis, Minn. 

Hollis, Mrs. W. G,. Minneapolis, Minn. 

Hollister, A., Hollister Lumber Co,. Manchester, Iowa. 

Hollister, Linn C., Hollister Lumber Co., Pear! City, Ill, 

Holman, Nels, Grinde & Holman, Deerfield, Wis., president 
Wisconsin Retail Lumber Dealers’ Association. 

Hooper, H. L., Chicago & Riverdale Lumber Co., Chicago. 

Hopkins, H. P., E. W. Houghton Lumber Co., Bradford, III. 

Hotchkiss, George W. 

Houghton, E. W., E. W. Houghton Lumber Co., Chicago. 

Houghton, W. O., E. W. Houghton Lumber Co., Galva, Ill. 

Howe, D. H., Marble Head Lime Co., Chicago. 

Huenkemier, W. B., Mann & Thompson Lumber & Coal Co., 
Freeport, Ill. 

Hughes, J. A., Hughes-Mackintosh Co., Minneapolis, Minn. 

Hughes, William, C. & B. I. R. R., Milwaukee, Wis. 

Hollister, J. E., Pecatonica, Ill. 

Hunnel, James, Edward Hines Lumber Co., Chicago. 

Hunter, E. F., H. & KE. F, Hunter, Chillicothe, III. 

Hunter, Mrs. EB. F., Chillicothe, Ill. 

Hunter, H. H., H. H. & KE. F. Hunter, Henry, III. 

Hunter, W. H., La Salle, Il. 

Hunter, Mrs. W. H., La Salle, Ill. 

Ilussey, W. B., Hussey Lumber Co., Amboy, III. 

Huston, C, R., Blandinsville, Ill. 

Hutchison, D. 8., T. Wilce Co., Chicago. 

Hammerschmid, IF. M., Hammerschmid & Franzen, 
hurst Ill. 

Harris, Elmer W,. Harris & Cole Bros., Cedar Falls, Iowa. 

Jeter, C. E., Jeter & Boston, Plano, Ill. 

Jones, C. 8., C, 8S. Jones Lumber Co., Stanford, III. 

Jones, M. R., D. F. Reinhard & Co., Mount Carmel, III. 

Johnson, J. L., Edward Hines Lumber Co., Chicago. 

Johnson, Reynold, Bishop Hill, Ill. 

Johnson, R. E., EB. W. Houghton Lumber Co., Altoona, III, 

Johnston, T. H., Toulon, Ill 

Johnston, W. J., Johnston Lumber Co., Annawan, III. 

Judson, W. B., AMERICAN LUMBERMAN, Chicago. 

Keighin, D. B., Cabery, Ill. 

Kellenberger, 8. C., Radford Sash & Door Co., Chicago. 

Kerns, George I'., Freeport, Ill. 

Kent, Frank, Kent & Cohn, Gridley, Ill. 

Kent, Fred, E. Kent & Co., Clinton, III. 

King, W. C., R. Connor Co., Marshfield, Wis. 

Kittridge, C. H., Fuller & Kittridge, Evanston, III. 

Klemeyer, J. L.. Whited & Wheless, Alden Bridge, La. 

Knox, George T., D. B. Douglass & Co., Chicago. 

Lackey, H. W., H. W. Lackey & Co., Gilman, III. 

Laing, John R., Palmer, Fuller & Co., Chicago. 

Lauer, Martin W., Chicago Fire Brick Co., Chicago. 

Lawrence, Frank D., Geneva, III. 

Lemcke, Louis, A. A. Eberson & Co., St. Louis. 

Lewis, J. B., J. C. Simpson & Co., Sterling, III. 

Lieberns, Otto, Lieberns Bros., Peoria, Ill. 

Lillibridge, W. P., St. Charles Lumber Co., St. Charles, Ill. 

Limage, W. L., Limage Bros., Hanover, II]. 

Lowe, Fred, Flood & Lowe Lumber Co., Girard, III. 

Lyall, W. A., Lyons, Iowa. 

Magruder, M. E., C. A. Smith Lumber Co., Peoria, Ill. 

Markham, Robert, F. H. Markham, Chicago. 

Mason, George W., Brown Bros, Lumber Co., Rhinelander, 


Co., 


Elm 


Wis, 

McCarthy, W. H., Chicago Fire Brick Co., Chicago. 

McCullough, F. G., McCullough Lumber & Coal Co., 
mouth, Ill. 

McFeely, S., J. C. Ames Lumber Co., Streator, III. 

McFarlane, W. M., Pogue Bros. Lumber Co., Waterman, III. 

McGrath, J. G., McGrath & Attley, Polo, III. 

McGrath, Mrs. J. G., Polo, Ill. 

McKee, W. I., W. I. McKee & Co., Quincy, III. 

McKibben, J. C., Hoopeston Lumber Co., Hoopeston, Ill. 

MeMillan, W. H., McMillan & Hill, Danville, Ill. 

Means, J. O., Holt Lumber Co., Chicago. 

Metzger, Frank, Yellow Poplar Lumber Co., Coal Grove, 0. 

Meyers, John J., Chicago. 

Miller, H. M., Danville, III. 

Miller, L. P., William Buchanan, St. Louis, Mo. 

Misner, FE. C., AMPRICAN LUMBERMAN, Chicago. 

Mitchell, R. A., Greenfield, Il. 

Morgan, E. J., The Morgan Co., Chicago. 

Morgan, J. Earl, The Morgan Co., Chicago. 

Mosher, Frank, Carter & Mosher, De Kalb, III. 

Moulton, Frank W., AMERICAN LUMBERMAN, Chicago. 

Munger, Ed, Alexander Lumber Co,, Canton, III. 

Munger, John E., The Foster-Munger Co., Chicago. 

Murray, J. W., Francis Beidler & Co., Chicago. 

McEwen, W. R., Barrett Manufacturing Co., Chicago 

Newton, L. Q., Churchill & Newton, Glen Ellyn, Ill. 

Nixon, W. L., Ashton, III. 

Norton, BE. J., J. 8. Gamage, Macomb, III. 

Oestr, Mrs. Chris, West Brooklyn, III. 

Osborn, R. N., Osborn & Conway, Mason City, Ill. ; 

Osgood, H. D., Chippewa Lumber & Boom Co., Chippewa 
Falls, Wis. 

Otey, Harry E., Robinson, III. 

Paddock, N. W., Paddock & Field, Prophetstown, I!!. 

Page, Harry E., Central Coal & Coke Co., Kansas City, Mo. 

Pawson, B., Andrews & Pawson, Paxton, III. 

Peck, J. I.., Indianapolis, Ind. 

Peters, E. W., Hayward Lumber Co., Mt. Vernon, !!! 

Phelps, C. B., Pana, Ill. 


Mon 
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jerce, C. F., E. L. Roberts & Co., Chicago. 
Pierce, I, H, F. H. Pierce Coal & Lbr. Co., LeRoy, Il. 
pine, 8. D., AMERICAN LUMBERMAN, Chicago. 

Pinckly, Mack M., Bushnell, Ill. 

Plagge, F. H., F. H. Plagge & Co., Barrington, Il. 
Pogue, Robert, Pogue Bros. Lumber Co., Paw Paw, III. 
Pratt, . J., Jackson Lbr. & Fuel Co., Round Lake, IIL. 
Prast, Fred, Danville, Ill. 

Priestley. W. E., Milwaukee, Wis. 

Propst, Edward, John A, Gauger & Co., Chicago. 

propst, C. F. Propst Lumber Co., Paris, Ill. 

propst, Mrs. C. F., Paris, Ill. : 
Radford, William A., Radford Sash & Door Co., Chicago. 
Randall, M. H., W. L. Nixon, Ashton, Ill. 

Rea, C. F'., Ross Lumber Co., Arbor Vitae, 
Reber, T. D., Rockford Lumber & Fuel Co., 
Reints, O. J.. German Valley, Ill. 

Rhodes, W. P., Savanna, Ill, 

Rice, W. F., F. N. Snell, Milwaukee, Wis. 
Ridd, William, Carr, Ryder & Adams Co., Dubuque, Iowa. 
Rittenhouse, C. E., Edward Hines Lumber Co., Chicago. 
2oberts, E. H., C. A. Paltzer Lumber Co., Chicago. 

Rogers, C. O., Carr & Adams Co., Peoria, Ill. 

Rogers, Philip A.. Eastman, Gardiner & Co., Laurel, Miss. 
Rolff, W. H., Huttig Bros. Mfg. Co., Muscatine, Iowa. 
Rollo, L. E., C. P. Miller & Co., 1518 Monadnock Block, 

Chicago. 

Rourke, C. D., E. Iu. Roberts & Co., Chicago. 

Rourke, Mrs. C. D., Petersburg, Ill. 

Rolph, I. T., Streator Lumber Co., Streator, I]. 

Reese, H., Palmer & Fuller Co., Chicago. 

Saley, Met L., AMERICAN LUMBERMAN, Chicago. 
Schermerhorn, L. C., DeKalb, Ill. 

Schmidt, N. J., Standard Lumber Co., Winslow, Ill. 

Schmidt, Joseph, Dexter & Schmidt, Chenoa, III. 

Schreiber, W. C., Francis Beidler & Co., Chicago. 

Schuck, Charles, Springfield, III. 

Schuck, J. H., Schuck Son, Springfield, III. 

Schwartz, Charles L., M. Schwartz & Co., Naperville, Ill. 
Schwartz, M., M. Schwartz & Co., Naperville, Ill. 

Sellen, H. A., The Morgan Co., Chicago. 

Simmons, J. H., Abingdon, Ill. 

Simmons, W. M., Berwick, III. 

Simonson, A. B., True & True Co., Chicago. 

Simpson, W. M., Lewiston, III. 

Sipher, J. W., Sipher Lumber & Coal Co., Monmouth, III. 
Skiles, Lee, Virginia, III. 

Smith, Fred A., Smith-DuPlain-Crumb Co., Rockford, Ill. 
Smith, Ff. M., Newark, Ohio, secretary Union Association of 

Lumber Dealers, 

Smith, H. C., Tolono, Ill. 

Snell, Frank N., Milwaukee, Wis. 

Spalding, Ff. D., Spalding Lumber Co., Gibson City, III. 
Stevens, Frank J., Rockford, III. 

Stevens, W. F., Hunter, Stevens & Co., La Salle, III. 
Stevens, Mrs. W. F., La Salle, IIl* 

Stolze, John, John Stolze & Son, Edwardsville. III. 

Stone, Jesse, Stone Bros., Potomac, III. 

Streeter, EB. C., Grant Park, Il. 

Strong, J. L.. George E. Wood Lumber Co., Chicago. 

a. J. E., West Side Lumber & Supply Co., St. Charles, 


Wis. 
Rockford, Ill. 


Sherrel, George W., E. W. Houghton Lumber Co., Wyoming, 


Spahler, fF. C., Murphy Lumber Co., Green Bay, Wis. 

Taylor, F. D., Rock Island Lumber & Manufacturing Co., 
Rock Island, III. 

Timlin, Ff. W., Yawkey Lumber Co., Hazelhurst, Wis. 

Terry, W. E., Terry & Lewis, Galesburg, III. 

Thompson, C. C., Edward Hines Lumber Co., Chicago. 

Townley, C. S.. C. R. Huston & Co., Blandinsville, Il. 

Traeger, H. D., E. L. Roberts & Co,. Chicago. 

Trask, H. W., Porter & Trask, Kewanee, III. 

Tripp, Henry, Tripp Bros., Greenview, III. 

Tucker, A., T. Wilce Co., Chicago. 

Ulrich, C. W., Roberts, Ill. 

Van Hook, F. P., Marble Head Lime Co., Chicago. 

Van Voorst, George, Union Hill, III. 

Vosburgh. I’. L., Overton & Vosburgh, Solon Mills, III. 

Waldie, W. H., Waldie & Co., Oregon, II 

Warfield, C. T., Carr & Adams Co,. Peoria, III. 

Wells, C., Daniel Dake, Traverse City, Mich. 

Wheeler, H., Palmer, Fuller & Co., Chicago. 

Wheeler, John, Geneva, III. 

Wheeler, W. G., Wilbur Lumber Co., Rockford, III. 

Whiffen, Frank F., Kewanee, III. 

White, BE. A., A. A. Eberson & Co., St. Louis, Mo. : 

Wickwire, H. C., Rockwell Mfg. Co., Milwaukee, Wis. 

Wilson, D. E., H. S. Wilson & Son, Mellott, Ind. 

Wood, H. L., Sheffield, Ill. 

Woodruff, George L., Woodruff & Maguire Co., Rockford, Ill. 

Wright, George A., Wright Bros., Libertyville, III. 

Wyatt, G. A., Kewanee, III. 

Wyman, D. F., D. F. Wyman Co., Mansfield, III. 

Zartman, H. B., Sanford & Zartman, I'reeport, Il. 

Zempel, Robert, Lewistown, III. 

soutelle, C. B., John Arpin Lumber Co., Grand Rapids, Wis. 

Woodley, James C., James C. Woodley & Co., Chicago. 

Grove, G. W., Grove & Whitmer Lumber Co., Paxton, III. 


Convention Notes. 


W. H. Rolff, of Muscatine, Iowa, was a visitor at 
the convention. Mr. Rolff was for three years with 
the Muscatine Sash & Door Company, but is now 
in the commission business at Muscatine, representing, 
however, in the line of mill work, the Huttig Bros. 
Manufacturing Company. He says that on March | 
he will change his base of operations to Pekin, IIL, 
Where he will be doing business on his own account. 

Owen E. Faught, representing Wiborg, Hanna & Co.. 
of Cincinnati, Ohio, was very much in evidence in and 
around the lobby of the Leland. It is to be regretted 
that his supply of souvenir dice boxes gave out as they 
Were a great card at Detroit and Cincinnati. 

No convention or meeting of lumbermen would be 
complete without the presence of Morris A. Hayward, 
traveling freight agent of the Cincinnati, Dayton & Ohio 
railroad, who spent the time renewing old and making 
lew acquaintances. 

_The Marblehead Lime Company, with offices in this 
city, was ably represented by D. H. Howe and F., P. 
Vanhook, who kept open house on the parlor floor of 
the Leland. 


As usual F. W. Bird & Son, makers of the cele- 
brated “Paroid” roofing, had something new in the line 
of souvenirs—a magic changing picture. One of the 
dealers who had just received one was overheard to 
remark that he noticed a similar change in his receipts 
just as soon as he commenced handling “Paroid.” 

The exhibit of Harris & Cole, of Cedar Falls, Iowa, 
consisting of turned work .and house finishing, was 
unusually fine and Messrs. E. W. Harris, William 
Bremer and J. E. Bergen were kept busy explaining to 
the constant stream of visitors the merits of their 
product. 


J.C. Ahrens, manager of True & True Company, Chi- 
ago, was around shaking hands with old and new cus- 


tomers and making each a present in the shape of a 
very neat leather card case. 

A popular place at the Leland hotel was room No. 7, 
where the glib-tongued representatives of A. A. Eber- 
son & Co. held forth on the subject of Ruchter’s paints. 
Mr. Eberson, jr., who was in charge, had an eye ever 
watchful for the main chance, and few and far be- 
tween were the retailers who got within sound of his 
seductive voice without leaving a good, healthy looking 
order. It is said that nearly 1,000 retail lumbermen 
handled the Ruchter brand of paints last year. 


The heavyweights of the Edward Hinds Lumber 
Company, of Chicago, were on hand as usual, dispensing 
a very neat and useful souvenir in the shape of a tape 
measure, 


After Attorney Elmer H. Adams’ able discussion of 
the Illinois Lien Law Wednesday afternoon his busi- 
ness cards were in much request. Those who did not 
get one will find his professional card in the advertising 
columns of the AMERICAN LUMBERMAN. 


W. P. Barker, of Batavia, is a new retailer, having 
succeeded H. B. Bartholomew at that point. Two days 
before the convention he heard about it. He came, he 
listened, he joined. Looking about for a lumber paper 
he was referred to the AMERICAN LUMBERMAN, and al- 
together appears to be upon the right road to success. 
Illinois and its association welcome such accessions 
to the ranks of lumber dealers. 

“From the lumber dealers down to the saloons” was 
the way President McGrath in his annual address typi- 
fied the two extremes of the scale of human activity— 
another instance where it is well for extremes not to 
meet. 

No one who has not been fortunate enough to witness 
Secretary Hotchkiss in the ceremonial of casting the 
ballot of the association has any adequate idea of the 
dignity and impressiveness with which that parlia- 
mentary formality may be invested. 

Those who heard Mr. Mashek’s allusion to his mod- 
esty in the presence of ladies will read with interest 
the announcement of his engagement in this week’s 
“Local and Personal” column. And it is not leap year, 
either. 

Another may be 


> 


added to the many compliments re- 
garding the good looks of the Illinois retailers. A 
gentleman looking for one of its prominent members, 
whom he did not know by sight, was told to go down 
in the lobby and accost the homeliest man he could find 
and it would be sure to be he. He says that he tackled 
seventeen different badge-bedecked individuals before he 
found the right man. 

The photographer requested that spectacles be re 
moved before taking the flashlight pictures, so that they 
would not reflect the glare of the magnesium. In the 
salesmen’s meeting he neglected to request that the dia- 
monds also be hidden, which accounts for the slight 
haze which may be noticed in the otherwise handsome 
group here reproduced. 

W. FE. Terry refused the vice presidency this time, 
but he will keep. 

Among the many ladies present was Mrs. P. F. Ah- 
rens, bringing pleasant memories of the days when she 
was an invaluable assistant to her husband in his see- 
retarial duties at earlier conventions. Mrs. W. H. 
Hunter listened to her husband’s oratory in the ses- 
sions. Mrs. McGrath was an “auxiliary” toastmaster 
at the banquet, and the names of many other ladies 
will be found in our complete roster of attendance. There 
was the usual burning of incense in the hotel lobbies, 
but none in the business sessions nor at the banquet, 
in deference to presence of the ladies, 


The Leland served a fine banquet in elegant style, and 
took most excellent care of the lumbermen throughout. 


The bronze badges were a work of art. 





Hoo-Hoo Doings. 


At Muscatine lowa, February 4. 


Snark, Harry V. Scott; Senior Hoo-Hoo, J. M. 
Junior Hoo-Hoo, R. L. liver; Bojwn, Fred H. Munn; 
Scrivenoter, Arthur McGavic; Jabberwock, Edward C. Rob 
erts; Custocatian, Mark Anson; Arcanoper, Harry Peirce ; 
Gurdon, B. A. Brown. 





Harlan ; 


Initiates. 


Lee McCann, Sigourney. 

Jerome B. Burbank, Davenport. 
Harry Mellinger, Kalona. 
Charles BE. McQuaid, Sigourney. 
Thomas Arnold, Rock Island, III. 
Charles H. Jasper, Newton. 
William J. Hobson, Davenport. 
Albert C. Lympe, Muscatine. 

M. M. Harris, Montezuma. 

E. E. Thompson, Prairie City. 





A CLASS AT MOBILE. 

Mosite, ALA., Feb. 10.—A concatenation was held 
here by Vicegerent Snark Wyly at the Southern hotel. 
on the night of February 8, at which five purblind 
kittens had their eyes opened to the light. These were 
Edward Harfield Barton, London, England; Mark Hunt 
Lyons; Louis Marty Moragues, Mobile, Ala.; Edwin 
McLemore Martin, Meridian, Miss.; William Black, 
MeDavid, Vinegar Bend, Ala. 

The officers were: H. F. Wyly, Senior Hoo-Hoo; 
Cary W. Butt, Junior Hoo-Hoo; A. F. Gustafson, Bo- 
ium; W. J. Kilduff, Serivenoter; N. B. Wright, Jabber- 
wock; L. C. Day, Custocatian; L. G. Cameron, Arca- 
noper; George H. Huggins, Gurdon. 


After the concatenation was ended resolutions in 


memory of R. H. Vidmer were read by Snark Wyly and 
adopted. 

There were about thirty members present at the ban- 
quet which followed, and at this function a toast was 
drunk in silence to the memory of R. H. Vidmer. 

———n——r—noroerererrn 
BELIEVES HIS OWN STORY. 

W. C. Trout, who represents the saw mill machinery 
department of the Allis-Chalmers Company in the ex- 
treme southwest, with headquarters at Shreveport, La., 
has that indispensable quality in a salesman, or pro- 
moter, of actually believing his own story. Outside 
of the inventor of the double cutting band himself, Mr. 
Trout is probably the most enthusiastic cham- 
pion of its merits to be found in the country. 

He was literally to the manner born; his father was 
a millwright and designer of saw mill machinery, and 
is yet in active service along those lines. Mr. Trout 
was born in Canada and after completing a common 
school education was apprenticed to the proprietor of a 
machine shop, serving the required four years’ time, 
during which he laid the foundation for the practical 
side of his later experience. Close application to me- 
chanical studies and drawing enabled him two years 
later to accept a position in the drafting room of the 
Edward P. Allis Company at Milwaukee, which was 
the beginning of his actual experience in saw mill and 
saw mill machinery work. 

This position gave him opportunity to make frequent 
trips to the more important lumber manufacturing cen- 
ters, as well as an excellent opportunity to study 
the practical methods in vogue, and so greatly did he 
improve those opportunities that after four years of 
experience he was given charge of the drafting de- 
partment cf the Allis company so far as saw mill 
machinery was concerned. Here he remained for three 
years more, and then became a knight of the road. 

On the road his experience in designing gives Mr. 
Trout a decided advantage over the salesman who can- 
not “draw.” He always carries with him his case of 
instruments ready to “make plans while you wait,” 
and close up a contract without having to return to the 
main office for specifications or instructions. 

Among the more important sales made by Mr, Trout 
since he has been in the field may be mentioned the 
three-band mill for the John O’Brien Lumber Company 





W. C. TROUT, OF SHREVEPORT, LA. 


at Kalispell, Mont., the mill of the Sabine Lumber Com- 
pany at Zwolle, La., the two band (double cutting) mill 
for the Cleveland-Sarnia Saw Mill Company at Sarnia, 
Ont., and the two double band mills now being erected 
for the Crossett Lumber Company at Crossett, Ark., 
which last named will be one of the largest and best 


plants in the south. 
OF a ee oe eo ee ee 


WISCONSIN HARDWOOD LUMBERMEN IN SES- 
SION. 
[Special to the AMERICAN LUMBERMAN.] 

Wausau, Wis., Feb. 13.—A special meeting of the 
Wisconsin Hardwood Lumbermen’s Association con- 
vened here at 2 o’clock today in the Bellis house. 
President H. C. Humphrey and Secretary M. C. Colby 
occupied their respective stations, and the attendance 
included twenty-four of the active members. 

The committee appointed at the September meeting 
of the association to submit new inspection rules to 
govern on birch, basswoud, rock and soft elm for 
submission to the annual meeting of the National 
Hardwood Lumber Association in May next at St. 
Louis, Mo., reported its recommendations. These were 
adopted and the committee was instructed to attend 
the St. Louis meeting and urge their adoption by the 
National association. This committee consists of H. 
©. Humphrey, C. S. Curtis, W. J. Wagstaff, W. H. 
Dick and C. K. Ellingson. Pending action by the 
National association on the proposed new rules the old 
Wisconsin association rules will remain in force. 

A new price list was adopted, advancing first and 
second, common and shipping and cull ash, birch, but- 


ternut and basswood $1 to $2, and similar action 
was taken on first and second and common elm and 
oak. 


The meeting closed its labors at 6 p. m. after a 
successful session. 


very 
. 
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Travelers in Conference. 





The Central Association’s Annual and What 
it Accomplished. 





The Central Association of Traveling Lumber & Sash 
& Door Salesmen held its annual meeting on Wednesday 
afternoon in parlor 26 of the Leland. The attendance 
exactly equaled that of last year at Indianapolis, which 
was until then the banner record. The following were 
present: 

John C. Ahrens. 8. A. D. Farr. C. E. Rittenhouse. 
H. A. Ahrens. Percival 8. Fletcher. E. H. Roberts. 
Peter F. Ahrens. Thomas Hanford. A. B. Simonson. 

L. L. Barth. M. A. Hayward. W. E. Shoot. 

Cc. D. Benedict. James Hunnell. H. W. Taylor. 
George Bent. Harlan L. Hart. Henry W heeler. 
M. L. Brown. John L. Johnson. Chris Wells. 

John P. Beswick. 8S. C. Kellenberge: James W. Murray. 
Alexander Barnett. John E. Munger. K rank Metsker. 

Cc. 8. Corse. W. 8S. McKee. M. E. Magruder. 
Richard Curtis. John Oxenford, Hi. Rees, 

Samuel Cornish. H. D. Osgood. Robert Markham. 
D. M. Campbell. George J. Pope. EK. 8. Cheaney. 
George R. Dilks. Charles F. Pierce, Edward Propst 
Allan H. Daugherty. Jay L. Peck. Jerome Robinson. 
John A. Du Plaine, Harry C. Page. c. 0, Hayward, 
Louis H. Dodd. Charles D. Rourke. H. D. Traeger. 
Edward Forhan. Charles I’. Rea. 

At the beginning of the meeting a local photographer 
took a flashlight of the gentlemen present, first asking 
them to remove their eyeglasses and their diamonds in 
order not to fog the photographic plate, and the picture 
was therefore quite successful. President George R. 
Dilks thereupon called the meeting to order. 

Secretary John Oxenford reported that the present 
membership of the association was 127, as against 117 
a year previously. He also acknowledged having a 
cash balance of $109.07 in his possession, having ex- 
pended $37.15 during the year for postage, printing ete. 
There was some question over an item of 50 cents 
marked simply “expense,” but the memory of sundry 
expense accounts of their own caused the membership 
to pass the item without more specific information, and 
they later disposed of most of the balance on hand by 
voting $)00 to the secretary and treasurer for his serv- 
ices during the past year. 


A Union of Associations. 


Under the head of unfinished business there was some 
discussion of the matter of cdnsolidation, or rather fed- 
eration, of the various salesmen’s association, which Mr. 
Rourke, then the retiring president, had strongly cham- 
pioned at last year’s meeting. President Dilks and Sec- 
retary Oxenford both reported having had the matter 
up with various members of the Ohio association, formed 
a year ago, but found that the members of that associa- 
tion desired to maintain their own organization and 
did not feel that they could also take on the work nec 
essary in assisting to form and maintain a general asso- 
ciation. 

Mr. Rourke—The idea was not to merge these associations 
but to have them keep their individual associations. Illinois, 
for instance, has four local associations of lumbermen, but 
still they all are included in the Illinois association. But if 
we could get the membership of all these salesmen’s associa 
tions on to one roll we would have one big association 
formed of the whole thing, and still every one of these local 
associations could maintain its own organization unchanged. 

Messrs. Dilks and Oxenford both said that they had 
so understood the matter, but had been unable to secure 
any interest in the matter from the Ohio people. 

M. A. Hayward-—I think perhaps some of the gentlemen 
are laboring under a misapprehension in regard to the Ohio 
people. As one of those who helped organize the association. 
and as a member of the committee on constitution and by 
laws, I think we took the entire constitution and by-laws 
of the Central association and adopted it as it was. We 
looked it over and thought it pretty good stuff. (Laughter.) 
The funny thing about it is that I am not a member of that 
association. I was called away from the meeting last year 
on important business, and the same thing happened again 
this year, and I was unable to be present. But I am in 
with them heart and soul, and I think there is no question 
but if the matter was brought before them in a proper wavy 
and the object was stated as to why this federation should 
be formed they would enter into it. I would for one be 
heartily in favor of it, and I expect to send my membership 
as soon as I return home. I therefore move that there be a 
committee appointed from this association to present the 
matter at their meeting a year from now, and that the same 
thing be done with the other associations, 

This motion was seconded and carried, and the chair 
appointed the following committees to present the mat 
ter to the respective associations mentioned: 

Union Association of Traveling Lumber & Sash & Door 
Salesmen—M. A. Hayward, Chris Wells and George Bent. 

Michigan Lumber & Sash & Door Salesmen’s Association 
Chris Wells, M. A. Hayward and A. B. Groesbeck. 

Northwestern Lumber & Sash & Door Traveling Associa 
tion—P. F. Ahrens, E. 8. Corse and H. L. Hart. 

Jay L. Peck said that he was in favor of the forma- 
tion of a national federation but that he did not think 
it would be possible to hold associated meetings except 
through delegates. 

Henry Wheeler, who with H. D. Osgood and E. S. Corse 
had been appointed a year previously as a committee 
on entertainment for the present meeting, reported that 
the committee had worked in conjunction with a com- 
mittee of the Illinois Lumber Dealers’ Association in 
planning for the evening banquet. A vote of thanks 
was tendered the committee for their work. 


Officers for the New Year. 
The election of officers being next in order, C. D. 
Rourke addressed the chair as follows: 


We have usually followed the custom of going from one 
state to the other in choosing our presidents, so as to dis- 


tribute the offices. Under that consideration, therefore, I 
presume Illinois is entitled to the courtesy of choosing the 
president. We have a member here who, while not among 
the oldest members, still has always been an enthusiastic 
salesman. ‘That’s all he is, like some of the rest of us, and 
{ nominate A. B. Simonson. 


The nomination was enthusiastically seconded, and 
Henry Wheeler also offered another nomination, as fol- 
lows: 

We also have another member of this association who has 
been a charter member and attended all its meetings, and is 
now as good a member as we have in our association. I 
therefore nominate H. D. Osgood for president of the asso 
ciation. 

This nomination also meeting with several seconds, 
a ballot was had, Messrs. Corse, Peck and Fletcher act- 
ing as tellers, and Mr. Simonson was announced as hav- 
ing received 26 votes; Mr. Osgood, 10. Mr. Simonson’s 
election was therefore made unanimous. 

For vice president Jay L. Peck nominated Harry C. 
Page, and there being no other nominations he was duly 
elected. 

There was a spirited but brief contest for the office of 
secretary and treasurer. Mr. Oxenford, sometime in- 
cumbent of that dignified office, secured the floor with 
some difficulty and nominated Jay L. Peck. Mr. Peck 
nominated Mr. Oxenford, and the chair was upon motion 
instructed to cast the ballot of the meeting for that 
gentleman. 


Mr, Oxenford—There is only one privilege that a secretary 
of this association has, begosh! Je has the privilege of 
dying and forcing you to elect somebody else. [Laughter and 
applause. ] 

The election of A. B. Simonson to the presidency left 
a vacancy among the holdover directors, and C. D. 
Rourke was upon motion of Mr. Oxenford elected to this 
vacancy. For the three directors to be elected to two- 
year terms Harlan L. Hart nominated M. L. Brown; 
Henry Wheeler nominated Percy Fletcher, and Harry C. 
Page nominated M. A. Hayward. These were duly 
elected, Mr. Hayward’s plea of being too distantly located 
not being accepted, his nominator saying that he was 
especially needed in Ohio. The directorate is therefore 
as follows: 

Terms expire 1902—-Alexander Isgrig, C. D. Rourke and 
S. G. Staples. 


Terms expire 1903—M. L. Brown, Percival Fletcher and 
Morris A. Hayward. 


The Association Merger Again. 


P. F. Ahrens asked for suggestions regarding the 
work of the committee appointed to take up the matter 
of consolidation with the Northwestern salesmen’s asso- 
ciation, which was to meet the following week at Min- 
neapolis. M. A. Hayward called for C. D. Rourke, who 
he said was father of the idea. 


Mr. Rourke—-My idea was not, as some would think, to 
have only one association with its own meetings, but rather 
to have all these names on one roll. If you want to know 
what good such a roll would be I will say that if we had 
sent up to the red cedar meeting such a roll of 400 or more 
names, instead of our present membership list, I would prob- 
ably have heard from them by wire instead of by letter. 
As it was, I got a letter within just a few days saying that 
cedar shingles would be $5 a car instead of $3. [Applause. ] 
We wouldn’t want any additional dues. There would be a 
general president and secretary and perhaps a board of 
directors, but it would be unnecessary and merely orna- 
mental. All the expense would be a little for correspond 
ence between our secretaries and the secretary of the general 
association, but if we had such a federation we could act 
as a whole upon any matter requiring it. [Applause.]| We 


ave not making any threats and are not that kind of people, 


ED 


but I certainly believe that the various associations haye 
interests enough in common which would be served by such 
a federation to warrant its organization. : 

Jay L. Peck—As a commission salesman I believe we could 
accomplish a great deal along that line. There are some 
wholesale houses who I believe are treating their salesmen 
like dogs. They simply fill what orders they please and turn 
Gown what orders they please, and a man has no recourse 
whatever. He simply has to take it if he is unfortunate 
enough to be connected with that sort of a house. I belieye 
if such a federation could be formed and could formulate 
some plan whereby such houses—of course all wholesale 
houses are not that kind—could be brought to show more 
respect to the commission salesmen in these good times jt 
could do a great deal of good. 

Dues and the New Executives. 

The question of members in arrears coming up inci- 
dentally, it was stated that quite a number of members 
had been gotten back into the association who were con- 
siderably in arrears by accepting payment for two years 
back, or whatever they felt they could afford to pay; 
the theory being that it was better to reclaim them in 
this way than to have them drop out entirely, and that 
during the time covered by delinquent dues they had not 
been attending meetings and in one sense might be 
considered as not to have received the benefits of mem- 
bership. P. F. Ahrens thereupon moved that this prac- 
tice be authorized by formal action, instructing the sec- 
retary to reinstate any member in arrears paying back 
dues of $2 for two years. 

A voice—If you had passed that a few minutes earlier it 
would have saved me a dollar. [Laughter.] 

Messrs. Rourke and Hayward were delegated a com- 
mittee to escort A. B. Simonson, the newly elected presi- 
dent, to the chair. A large percentage of the traveling 
salesmen are of aldermanic proportions, and this is true 
of Mr. Simonson. “Gentlemen, this is all there is of 
him,” said Mr. Rourke, following which he was formally 
introduced by the retiring president. 

President Simonson—I thank you, gentlemen, for the honor 
you have bestowed upon me this afternoon, and the on! 
thing I feel sorry for is yourselves. Mr, Page's home as well 
as mine is in Springfield, the capital city of our state. They 
take some interest in politics down there, and you might 
think that Mr. Page and myself had this all fixed up, as we 
have captured everything here. 

There is one thing I want to say, and that is in regard to 
this union organization. I am heartily in favor of it, and 
think that there is a great deal of good that can be accom- 
plished, as has well been expressed here by Mr. Rourke and 
Mr. Peck, and I promise you today that I will help all [ can 
in regard to this matter. I will now close, but I feel very 
sorry for the job you have done this afternoon, gentlemen. 
[ Applause. ] 

Mr. Page was called upon also for a speech, but de- 
clined on the ground of modesty. “Mr. Rourke can tell 
you how modest I am,” he said. “I thank you and Mr, 
Rourke very much for the honor conferred upon me; 
but I might add that when this office was mentioned a 
few minutes ago Mr. Rourke said ‘That office is a snap. 
Anybody can fill that.’ Then he nominated me for it.” 
| Laughter. ] 

Mr. Rourke then moved a vote of thanks to the out- 
going officers as well as those that hold over, for their 
efficient services during the past year. This was ear- 
ried and, also upon Mr. Rourke’s motion, a vote of 
thanks was extended to the lumber press, and the only 
newspaper man present at the session, the AMERICAN 
LUMBERMAN’S representative, was made an_ honorary 
member of the association. The meeting thereupon ad- 
journed, after President Simonson had named as the 
committee on entertainment at the meeting to be held 
in Indianapolis next year Jay L. Peck, Ransom Griffin 
and John Oxenford, 
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RETAIL LUMBERMEN OF CONNECTICUT 





Hold Their Tenth Annual - 
Wholesalers 


Prosperity as Reflected by Reports— Review of Relations with 
Cessation of the Stop-Over Abuse -—— An Executive Session 


and a Dinner — The Attendance. 





The tenth annual meeting of the Lumber Dealers’ As- 
sociation of Connecticut, which was held on Wednesday, 
February 12, at the Chamber of Commerce building, 
New Haven, was a most successful one in every respect. 

When President Everett J. Lake called the meeting 
to order at 10:30 a. m. the hall was well filled, and 
there was every evidence of the greatest interest in the 
proceedings. Following the reading of the call by See- 
retary Louis A. Mansfield, President Lake read his an- 
He said: 


The President’s Address. 


Gentlemen: I would express to you at this time my full 
appreciation of the favor you conferred upon me by electing 
me your president a year ago. While appreciating it at the 
time, it was not to the same extent or with the same feeling 
I have today. It has been an unmitigated pleasure for me to 
perform such duties as have fallen to me and the pleasure 
derived from the association with my fellow officers and 
directors, and the kindly manner in which they have advised 
and guided me in the performance of my duties have more 
than offset any sacrifice of time or labor that I have made. 
| appreciate fully the honor that has been conferred upon 
me. To be elected to any office which had been previously 
filled by such men as Messrs. Smith, Hill, Getman, De For- 
rest, Lake, Davis, Hubbell, Barnes and Judd would be an 
honor in itself. But our association today holds a position 
of esteem and respect among lumbermen, both retailers and 
wholesalers, throughout the United States which few of us 
appreciate, and to hold the office of its president is an honor 
indeed to be appreciated by any man. ’ 

Our association has now been fully organized and running 
for ten years. Vor ten years it has met and more or less 
satisfactorily accomplished the tasks that fell within its 
scope. Some of you present today were also present at its 
organization and can tell better than I what has been done 
and how it has been accomplished. But upon one point all 
jumbermen within our state, whether they be members of our 
association or not, must agree—that a great progress has 
been made toward a mitigation if not quite an obliteration 
of those evils to abolish which the association was organ- 
at the cities and towns where the larger yards are located 
the benefits have been real, tangible and more spectacular 
than they have with the smaller dealers. Here most of the 
contests with the wholesalers have been made and here the 
trade reclaimed from the wholesaler and from wholesale 
competition has been most evident, and it is this fact that 
has caused the frequently repeated statement that all of the 
benefits of the association are to the larger yards. Only a 
single glance, however, back over these ten years of our asso- 
ciation existence is necessary to prove the fallacy of this 
statement. Ten years ago the trade of the larger yards was 
so cut up by the wholesaler that the city dealer was obliged 
to go out into the surrounding territory, the legitimate field 
of the smaller yard. His very existence demanded that he 
get his trade somewhere and that was the only place left. 
But through the gradual changes in the trades through 
association work little by little his home trade has been 
reclaimed for him. He has gradually found that not only 
was the trade in his own city the most profitable for him, 
but there was enough of it to satisfy him and he has left the 
surrounding trade to its legitimate yards. . 

This condition may not be absolutely fulfilled today, but I 
think that every dealer who ran or tried to run one of the 
smaller yards ten years ago will verify my statement that 
the conditions are so improved that we may reasonably hope 
its full realization in the not very distant future. ; 

Although we have made these advances since the associa- 
tion was organized we must not imagine that it is time to 
lay on our oars and float as an association. We are just 
entering upon what we may consider the second stage of our 
association work, and I beg leave to give you a few of the 
new problems that are today before us or will be in the near 
future. 

When association work began the wholesaler was wholly 
unprepared for it. He was skeptical of its power, of the 
ability of the retailers to. hold together for any concerted 
action and he was grossly overconfident of his own ability to 
do as he saw fit in spite of the association. Today the 
methods of procedure of those of the wholesalers not in 
accord with us are entirely different. We have demonstrated 
our strength and they have come to realize it, and instead 
of open defiance we are met with the shrewdest circumven- 
tions of which the Yankee mind is capable. We are met 
with voluminous and plausible excuses and we are met with 
every effort possible at concealment. 

Again, when the association first began its work the con- 
sumer had not learned to aid the illegitimate to evade us 4s 
he does today. In fact, he was rather suspicious at first of 
the connivances and secrecy proposed by the wholesaler, 
while today the consumer is the able ally of the scalper in 
his concealment. ; ‘ 

Again, the present tendency to centralization of industries, 
to trusts, will have a marked bearing on our work. The 
buying in larger quantities and often at a point far removed 
from the point of consumption will make our work far more 
difficult than it has been in the past. ; 

Again, when association work was first undertaken it was 
against the wholesalers as individuals, while today we have 
to meet them as an organization, a strong, energetic and 
able body, the National Wholesale Lumber Dealers’ Associa- 
tion, and while that association is not antagonistic to our 
own—in fact, the relations are most friendly, and the work 
being done today is to a certain extent supplementary, both 
aiming at the same’ results—yet I believe that just as “an 
absolute preparation for war is the best assurance of peace 
80 our best assurance of continued harmony with the Na- 
tional Wholesale Lumber Dealers’ Association lies in our 
Selate preparation to meet by ourselves the problems 

ore us, 

These are some of the new problems for the association 
yet to solve. They must be met, and met with the same 
hearty co-operation of the members of our association which 
we have hitherto had if they are to be successfully solved. 

here is as much need today for strong and consistent work 
as there ever was. 

Experience in our association work has taught that there 
are a few fundamental principles upon which so much of 
the success of the association depends that I trust you will 
Pardon me for referring to them in this report, although they 
are not new to you. 

First—The necessity of the utmost activity in reporting 
Sales by wholesalers to consumers in your own territory. 

not leave this for the nearest director to do, for if you 
do we are only utilizing a small fraction of our possible 
Strength. If you know of infringements, get the informa- 
tion to the secretary at the earliest possible moment. If you 
Surmise infringements, spend a little time and thoroughly 
investigate. The small expenditure of the time may save 
yourself and many of your fellow members a cheaply earned 
Compensation in future profits. 
x Second—The use of the reported list. Use it and use it 

Ha If a new wholesaler comes in to sell you lumber 

™M see at once that it is a penalty to be upon it. It 


nual address. 





may keep some of the weaker principled of the wholesalers 
from “taking a chance” at getting his name there. 

Third—The necessity of active exertions in getting every 
dealer in the state as a member. By comparison with the 
other state associations we may well be gratified at the rep- 
resentation we now have. But they are not all with us yet 
and until they are no single member should be satisfied. 
At a meeting of delegates from all the eastern associations 
last fall it was voted that any state might at its own 
option declare as open territory for the wholesaler any local- 
ity not represented in its membership. While such an action 
might not be necessary to secure members within our state, 
yet the action itself is certainly a justifiable one. 

Fourth—Loyalty. Be loyal both to your association and to 
your fellow members. 

I cannot close this report without just a reference to our 
secretary. He has been with us and has held the position, 
the keystone of our formation, for the ten years of our ex- 
istence. Much has been said, much will be said, but too much 
cannot be said of his efficiency and the debt which the asso- 
ciation owes to him. It is due largely to his effort and 
ability that the association occupies its present position. 

year ago he asked us to relieve him and we promised 
we would if he would only serve another year and give us 
time to educate a successor. We had thought we had accom- 
plished this when a change in the plans of the man whom we 
had expected to take his place upset our plans. We have 
expended every effort possible to find a man to relieve him 
this year, but find that it can only be done with the greatest 
sacrifice to the association and its efficiency. We shall 
therefore submit to you later a plan which may relieve him 
of some of his other necessary burdens and retain for us the 
benefit of his ability, But the Lumber Dealers’ Association 
of Connecticut will ever be indebted to its secretary, Mr. 
Mansfield, for the able services which he has given for the 
past ten years. 





The warm words of praise for Secretary Mansfield 
at the close of the president’s report were received with 
loud applause, an evidence of the esteem in which that 
officer was held that sent the warm blood to his cheeks. 

Reading of the roll call showed that fully two- 
thirds of the membership was in attendance or repre- 
sented. The minutes of the previous meeting were read 
and approved and, on call, Secretary Mansfield read his 
report, his account of the proceedings of the meeting 
of the various secretaries of the eastern associations 
being accorded unusual attention. 


Report of Secretary Mansfield. 


To the Members of the Lumber Dealers’ Association of 
Connecticut: I would extend to you the yearly greetings at 
this our tenth annual meeting, with the sincere wish that 
much of success and prosperity has been your share during 
the past year and may be yours during the coming year. 

Our success during the ten years of our existence has been 
due to your co-operation with those to whom you have 
intrusted the actual labor and work—a success of which you 
may one and all be proud, as is evidenced by the high esteem 
in which this association is held by our sister associations 
and by the wholesale trade as well. 

We number today sixty-one regular and twenty-four asso- 
ciate members, eighty-five in all, nine more than last year 
and the largest membership we have ever reported. 

word right here: In numerical strength we are but 
little more than two-thirds what we ought to be, for this 
association deserves the support, both moral and financial, 
of every dealer in the state. We ask every member here to 
bear this in mind and endeavor to increase our membership. 

We have entered twenty-one complaints during. the year, 
against nineteen different parties; of these three were for 
using postals for the quotation of prices. We have reported 
the names of four concerns during the year, have accepted 
the explanation offered by nine, and six complaints are yet 
to be finally adjusted. 

We have considered twenty-six applications for classifi- 
cation, have acted on all, fifteen as not legitimate, six as 
legitimate and five are held up for further investigation. 

The board of directors has held four meetings during the 
year, which I would briefly summarize: 

March 22, 1901, with an attendance of nine, at which a 
large amount of routine business was acted upon and the 
delegates to the annual meeting of the National Wholesale 
Lumber Dealers’ Association at Pittsburg made their report, 
which was discussed at length, and adjournment was taken 
to April 12, 1901, when, with an attendance of ten, the 
matter of classification was discussed at great length and 
various other matters were disposed of. 

October 11, 1901, with eleven present, the minutes of the 
meeting of the secretaries of eastern associations in New 
York on July 31 were read and discussed, and a committee 
was appointed to represent this association at a conference 
of the eastern associations which was suggested in this 
meeting. Complaints having been made that certain retail 
dealers were allowing certain wholesalers to use their names 
in billing stock to parties to whom they had no right to 
— sales, the position of this association was defined by 
vote: 

The position which we would take in this matter 
is this: If the outside business—by that we mean 
if the retailer goes to the consumer, finds out his 
wants, quotes him prices and succeeds in selling 
and then buys the stock himself from the whole- 
saler, it is straight legitimate trade. If, on the 
other hand, some wholesaler comes into a place, 
oe to a consumer either openly or under cover, 

nds out his wants and quotes him prices, obtains 
an order from him and then, after having obtained 
the order, goes to the retailer and offers him a 
certain amount for the privilege of shipping the car 
to him (the retailer) for the consumer, this is a 
practice which not only this association but the 
National association also is very strongly opposed 
to. And also the wholesaler has no right to solicit 
or quote prices to the consumer or in his presence, 


A committee was appointed to decide on the question of a 
secretary for the coming year. 

January 10, 1902, with ten in attendance, the usual com- 
mittees to make arrangements for the annual meeting and to 
nominate officers for the coming year were appointed, com- 
plaints and classifications were considered and the usual 
routine matters disposed of. 

During the year your association has been represented by 
delegates at the annual meeting of the National Wholesale 
Lumber Dealers’ Association at Pittsburg in March; at the 
meeting of the Rhode Island association at Providence In 
May: at the meeting to form the Massachusetts association 
at Worcester in December and a week later at a conference 
of seven of the eastern associations in New York and within 
a few days at the annual meeting of the New Jersey asso- 
ciation. At Pittsburg delegates from eleven retail associa- 
tions were present, but we missed, and deeply regretted the 
absence of those from New Jersey, who in previous years 
had given us wise counsel and assistance. he agreement 


made at Boston and enlarged at Baltimore was again added 
to by this resolution : 

Resolved, That whenever delay in establishing 
classification is caused by failure of any retail asso- 
ciation to act in the manner provided for by the 
joint agreements the secretary of the National 
Wholesale Lumber Dealers’ Association shall, after 
thirty days shall have expired from the date of his 
original request for classification, notify the retail 
association so delaying that it (the retail associa- 
tion) have a further limit of ten days only. 

Upon the expiration of the said ten days the sec- 
retary of the National Wholesale Lumber Dealers’ 
Association ~— notify its members wishing classai- 
fication that they may sell to the firm or party 
under consideration until such classification is es- 
tablished by joint conference, provided the classifica- 
tion of the National Wholesale Lumber Dealers’ 
Association is that they are legitimate trade, but 
this shall not in any way be construed to apply to 
delays which may be caused by the National Whole- 
sale Lumber Dealers’ Association. 

Through the courtesy of the National Wholesale Lumber 
Dealers’ Association a copy of the proceedings of the Pitts- 
burg meeting was sent to each member of this association, 

We welcome to the ranks of retail associations those of 
Rhode Island and Massachusetts with much satisfaction and 
pleasure. 

The conference of eastern associations in New York on 
December 17 was attended by sixteen delegates, representing 
seven associations. This meeting was a most important one, 
and it is the intention to have these conferences at frequent 
intervals. One of the matters considered was the abuse of 
the “stop-over” or “billing in transit” privilege granted by 
certain railroads, whereby members not only of this associa- 
tion but especially those of New Jersey and other states have 
suffered great injury. This was covered by the following 
resolutions : 

Whereas, The trade rights of the retail lumbermen 
of the several states represented on this “round 
robin” are subjected to an unjust competition owing 
to the abuse of the “stop-over” or “billing in tran- 
sit’ privilege by dealers at Elmira and Binghamton 
points; and 

Whereas, This abuse consists of the removal of 
the original billing and the substitution of other 
lumber in part or in whole, designed to fill orders 
received from consumers at remote points, thereby 
saving the local freight between such points, 

Resolved, That this body, composed of delegates 
from the retail associations of New Jersey, New 
York city, Connecticut, Philadelphia, Rhode Island, 
Pennsylvania and Massachusetts, respectfully peti- 
tion the general freight agent of the Erie Railroad 
Company to take necessary action at once to put a 
stop to this abuse; and be it further 

Resolved, That we request the general freight 
agent of the Erie Railroad Company to communi- 
cate his decision regarding this matter to the sec- 
retary of this joint meeting, L. A. Mansfield, New 
Haven, Conn., in order that through him the par- 
ties, subscribers hereto, may be informed. 

It was voted that the “round robin” be also sent to such 
other roads as may be hereafter considered necessary. 

This “round robin” was signed by the secretary of each of 
the associations there represented, and then forwarded, and 
in less than a week we received a most satisfactory reply as 
follows: 

New York, Jan. 20.—Mr. L. A. Mansfield, Secre- 
tary Lumber Dealers’ Association of Connecticut, 
New Haven, Conn. : 

Dear Str: Your letter of January 24, addressed 
to General Agent Thompson, pier 21 North river, 
and inclosed protest of various lumbermen’s associa- 
tions against stop-over or billing in transit privi- 
leges at Elmira or Binghamton, has been referred 
by him to me. i 

We have, however, no arrangement of the nature 
indicated in the protest at Binghamton or at any 
other point than Elmira. The Delaware, Lacka- 
wanna & Western railroad has a similar arrange- 
ment at Elmira, and I have talked the matter over 
today with the general freight agent of that road, 
and we have agreed that we will discontinue such 
arrangements entirely after March 1 next, and 

written notice to that effect will be served at once 
on the parties enjoying the arrangements, all of 
which I hope will be satisfactory to you and the 
various associations signing the protest. 

Kindly acknowledge receipt. Yours truly, ‘ 

JAMES LEMING, General Freight Agent. : 

The following resolutions were adopted to be presented to 
the National Wholesale Lumber Dealers’ Association: It was 
voted that the secretary of the National Wholesale Lumber 
Dealers’ Association be requested to furnish to the secre- 
tarles of all the retail associations with whom it affiliates 
copies of all “Yes’’ and “‘No” lists to date, and also all clas 
sifications made in the future. 

These lists were furnished almost at once and were also 
sent to all members of the National Wholesale Lumber Deal- 
ers’ Association. We regret exceedingly that a list of those 
classified ‘‘No”’ should have been sent out, as we believe it a 
most serious evil. 

It was voted that copies of the official list of such associa- 
tion be sent to Secretary Perry as issued, with the request 
that the names thereon be sent to every member of the 
National Wholesale Lumber Dealers’ Association, as provided 
for by the Pittsburg resolution, with a copy of said resolu- 
tion. 

A reply to this from the 
Dealers’ Association reads: 

If the retail associations in agreement with us 
will furnish the secretary of the National Wholesale 
Lumber Dealers’ Association from time to time 
copies of their official list, the secretary will dis- 
tribute the same to the members of this association, 
accompanied by a letter stating that the action is in 
compliance with a request made by the retail asso- 
ciations working with us, and they, the committee, 
recommend that if the board of trustees adopt the 
foregoing they reserve to themselves the right to 
discontinue at any time the sending out of the lists. 

Resolved, That it is the unanimous sentiment of 
this meeting of delegates, representing, with power, 
the retail lumber associations of New Jersey, New 
York city, Pennsylvania, Philadelphia, Connecticut, 
Rhode Island and Massachusetts, that the Boston 
agreement was never intended to question the 
standing in the trade of carpenters and builders, 
and that said agreement was made with the distinct 
understanding that under no circumstances and no 
conditions was the trade of the carpenter and 
builder ever to be the subject of conference or of 
arbitration as between the wholesaler and retailer. 

A reply to this from the National Wholesale Lumber Deal- 
ers’ Association reads: 

The National Wholesale Lumber Dealers’ Asso- 
ciation has always maintained that carpenters and 
builders were not proper trade for the wholesaler. 
They hold that position as strongly today as they 
did at the time of making the Boston agreement, 
but they have never admitted that concerns doin 
a retail lumber business in connection with a build- 
ing business are not proper subjects for classifica- 
tion or joint agreement in the manner provided for. 
These cases are not numerous, and if proper con- 
sideration is given to each one individually an 
amicable adjustment can be reached. 

Another resolution adopted was: 

Resolved, That we recommend to our associations 
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to declare in their discretion as open territory such 
places or sections in their respective states that are 
not represented in the membership of their associa- 
tion. 

It seems unjust and unfair that the benefits and protec- 
tion of the associations should be enjoyed by dealers in the 
various states who in no way help to bear the burden of the 
work, and no better method could be devised than to declare 
as open territory those places where the dealer steadfastly 
and persistently refuses to take membership in the associa- 
tion. 

A committee was also appointed to confer with the com- 
mittee on trades relations of the National Wholesale Lumber 
Dealers’ Association as to the inquiries constantly being sent 
out from its office to members of the different associations, 
asking as to the standing, financial and moral, of parties 
who in no way can be considered legitimate trade of the 
wholesaler. 

The past year has been marked by the same pleasant rela- 
tions between this association and the National Wholesale 
Lumber Dealers’ Association. Our classifications have been 
agreed to in nearly every instance. 

We have retained our membership in the Secretaries’ 
association, and have to thank its secretary for efficient work 
and assistance on several occasions. We have also to thank 
it for material assistance in some important cases. 

Again I would call the attention—the careful and thought- 
ful attention and consideration—of every member to his 
duty to the members of the National Wholesale Lumber 
Dealers’ Association under the Boston agreement, where they 
a themselves, so far as possible, to buy only of mem- 

rs in regular standing of the National Wholesale Lumber 
Dealers’ Association, a pledge entered into also by yourselves 
assembled in annual meeting. 

Complaint is still made that all of our members do not 
bear in mind a resolution adopted some years ago by your 
directors, which appears on every official report: 

Resolved, That this association was formed for 
the mutual protection of its members, and that while 
we do not wish to restrict honorable competition 
we recognize, as the sense of this meeting, the fact 
that the soliciting of,orders or sale of lumber by a 
member of this association to a customer in an ad- 
jacent district where another member of this asso- 
ciation has a yard at a less rate than they sell 
their home customers is contrary to the spirit and 
object of this association. 

Resolved, That any difference arising among the 
members on the question covered in the foregoing 
resolution shall be submitted to the board of direc- 
tors for arbitration or adjustment. 

We are very glad that these complaints have been much 
less frequent in the past year than in any previous year. 

The usefulness of the list of legitimate trade in the state 
as published by this association has been very great during 
the past year. Many copies have been distributed from this 
office, also by our members and also by the secretary of the 
National Wholesale Lumber Dealers’ Association, 

Members are again cautioned against expressing their 
individual opinion as to the classification of different parties. 
All such opinions should be communicated to the secretary, 
and to him all parties making such inquiries should be 
referred. 

At the first meeting of the board the arrangement for 
assistance to the secretary which had been made in 1900 was 
mentioned, with the intention of making that assistance of 
such a character that during the latter part of the year the 
secretary would be relieved of much of the work, but the 
claims of business called Mr. Warren from New Haven, so 
that he has been unable to act during the last half of the 
year. Before leaving he was able to obtain applications for 
A number of members. 

Two amendments to the constitution and by-laws you will 
be asked to consider. Of the one recommended by the board 
of directors to increase the dues you have been advised and 
have expressed your views in part. It will be more fully 
explained and discussed during the executive session. It is 
hoped that it will be fully and freely discussed and the com- 
mittee is willing to answer any questions which you may 
ask. The other is recommended by your committee to nomi- 
nate officers for the coming year, who, after careful consid- 
eration, offer an amendment to increase the number of direc- 
tors from nine to twelve, making the number four for each 
term instead of three, which will allow a wider distribution 
of the offices, with more interest in the actual work of the 
association. . 

In closing I would express my sincere thanks to the offi- 
cers and board of directors for all the assistance given me, 
and to them the association as a whole is indebted for many 
hours spent in their behalf. 

The report being duly approved it was accepted, and 
similar action was taken on the treasurer’s report, 
which showed that the total receipts of the year were 
$939, and that there was a balance on hand of $28.47. 

On invitation of President Lake, Justin Peters, of the 
Pennsylvania Lumbermen’s Mutual Fire Insurance Com- 
pany, made a brief address, in which he claimed that 
the company in 1901 had had an almost unprecedented 
year. Its losses had amounted to but $5,752.29, while 
on December 31, 1901, its insurance in force amount- 
ed to $2,820,000. This meant that 20 cents a hundred 
would have paid the entire losses of the year. During 
the year, too, its assets had shown an increase of 
about $35,500, and on December 31, 1901, amounted to 
$81,700. 

Mr. Peters dwelt on the advantage of mutual insur- 
ance for lumbermen and the brilliant prospects of his 
company for the future. He was listened to attentively, 
and was followed by W. C. Johnson, president of the 
Lumber Mutual Fire Insurance Company, of Boston. 

Mr. Johnson laid particular stress on the fact that 
of the 113 losses of the company during the past year 
in no case had it been found necessary to resort to ad- 
justment. There was but one loss to be contested. 

A. J. Johnson, secretary of the some company, fol- 
lowed his namesake and told of the successful workings 
of that company. It had earned for its members since 
its organization $76,705, while its rates for Massa- 
chusetts and Connecticut were remarkably low. The 
last three years had been very bad ones for the regular 
companies so that their own good showing was all the 
more a matter of congratulation. 

A recess was taken at the conclusion of the insurance 
men’s talks, and President Lake explained that they 
would introduce an innovation by requesting the whole- 
sale lumber dealers to meet them at the banquet, while 
the retailers would proceed to hold an executive session. 

The Executive Session. 

The first business at the executive session was the 
question of adoption of an amendment to article 4 of the 
constitution so that it should read: 


The affairs of the association shall be managed by a presi- 
dent, vice president, secretary and treasurer and a board of 
twelve directors, four of whom shall be elected each year to 
serve for a term of three years. The president, vice president 
and secretary and treasurer shall be ex officio members of 


the board of directors and shall be elected annually, with 
etd directors ; all the officers and directors to be elected by 
allot. 

Kach certificate of membership entitles the holder, or hold- 
ers, to one vote, which may be cast in person or by proxy. 

Secretary Mansfield moved the adoption of the amend- 
ment, and President Lake explained the reasons for it. 
The motion was carried and another amendment to 
Sec. II of the by-laws was moved to make it read as 
follows: 


Zach regular membership shall pay as dues for current 
expenses annually in advance a sum based on the aggregate 
amount of its business, as follows: 


On annual sales of $50,000 and under...... $7 

On annual sales of over $50,000 and under 
DEPEND: acco we vawes sak eoue nrc sess ose 20 

On annual sales over $100,000......... 40 


The admission fee to new members shall be paid with 
the application, in accordance with the foregoing schedule, 
which fee shall cover all dues for that year. 

The admission fee for associate members shall be $5, to 
be paid with their application, and this fee shall cover all 
dues for that year. 

William H. Judd, of Stamford, talked in favor of the 
latter amendment. More money was needed and the 
best way to get the needed assets was by increasing 
the dues. 

President Lake explained that an assistant was needed 
for Secretary Mansfield. It was thought advisable to 
have New Haven remain the headquarters of the asso- 
ciation. To get a man outside the association to act 
as secretary meant weakening the efficiency of the body. 
A stenographer was absolutely needed, and the only 
way to retain Secretary Mansfield and at the same time 
provide for a successor was for him to have an assist- 
ant. For the past ten years Mr. Mansfield had worked 
for them for $250 a year, and had spent more than 
that money of his own and much of his own time for 
the association. 

Charles D. Barnes, of Southington, Conn., stated that 
it was only those who had held executive positions in the 
association who knew how much work and time Mr. 
Mansfield had expended. 

Other complimentary remarks about the secretary 
and in favor of the amendment were made by J. S. 
Gailey, of the Waterbury Lumber & Coal Company; 
W. I. Todd, of Wallingford; L. O. Davis, of Middletown, 
and several others. 

Mr. Todd stated that they had come to the point 
where it was a question of either increasing the dues or 
giving up the association work. He was of the opin- 
ion that the best plan would be to pass the amendment 
and try it for a year. If it was found impracticable, 
inexpedient or objectionable, it would be easy enough 
to make the change next year. 

Much discussion followed. A suggestion was made 
that the best scheme would be to assess members $5 on 
every $25,000 of business, stopping at $200,000. Thus 
a man doing the latter business would be paying $40. 

It was explained that $1,200 would have to be 
raised, and on motion of L, O. Davis it was decided 
to appoint a committee of three to decide on a fair 
schedule of rates. President Lake nominated L. O. Da- 
vis, F. B. Boardman, of Waterbury, and Mr. Stenson, 
and they adjourned to confer. 

The invitation of the National Wholesale Lumber 
Dealers’ Association to have three delegates of the Con- 
necticut association attend the annual convention at 
Chicago in March was read and it was moved and 
adopted that the nominating committee name the dele- 
gates, and that the delegates appoint their alternates. 

Mr. Gailey rose to a point of order. He would like 
information as to what the delegates had accomplished 
at Pittsburg last year. President Lake, as one of 
those delegates, reviewed the work and read from the 
printed report the resolutions adopted regarding selling 
lumber to alleged violaters of the Boston agreement. 

Chairman Davis as head of the committee submitted 
the following report on dues: 





BOA Me MBE. ov. c xc vé os 64200 eee nee $ 5 
DOr ORE UGE. oc. coin cscs escesveene 10 
RTD IN MOREE. 5. 0's Giese 019.048 06's 40's 20 
eee - 80 
Oe rr re 40 
DBO RE GOL 6 ooo 000 4.010: 0:9:9.8:0. 04.010 0% 50 
RIED RRR ERIN 6 x09. 6 619-4 be aa eb atone s 60 
200,000 O00 UNGCF.6.csvcencese Seeeene 75 


Mr. Stinson explained that this would result in rais- 
ing $1,400, and President Lake, moving that the amend- 
ment be changed so as to read as altered, it was regu- 
larly carried. 

Officers for the New Year. 

Chairman Charles D. Barnes, of the committee on 

nominations, next reported as follows: 


President, Elliott B. Bronson, of Winsted. 

Vice president, J. L. Tomlinson, of Bridgeport. 

Secretary and treasurer, Louis A. ansfield, of New 
Haven. 

Directors for one year: 

M. D. Randall, of Hast Norwalk. 

George W. Hill, of Rockville. 

William H. Judd. of Stamford. 

L. O. Davis, of Middletown. 

Directors for two years: 

PB. P. Pelton, of Essex. 

KE. H. Barnum, of New Haven. 

I’, V. Chappell, of New London. 

0. BE. Swift, of New Britain. 

Directors for three years: 

Everett J. Lake, of Hartford. 

Charles D. Barnes, of Southington. 

Charles S. De Forest, of New. Haven, 

Henry C. Hull, of Clinton. 

Insurance director, Charles E. Alling, of New Haven. 

Delegates to the annual meeting of the National Whole- 
sale Lumber Dealers’ Association, to be held at Chicago, 
March 5 and 6: 

Everett J. Lake. 

Touis A. Mansfield and 

E. B. Bronson. 


It was moved that one ballot be cast for the full 
ticket and this was done. 
Mr. Todd moved that a vote of thanks be tendered 





to the retiring president, Everett J. Lake, to which Mr 
Lake happily responded. He stated that he had received 
both pleasure and honor from his incumbency of the 
office. This was followed by a similar vote of thanks 
to Secretary Mansfield, after which a motion to adjourn 
was carried. 

THE DINNER. 


From the place of meeting the members and guests 
repaired to the New Tontine hotel, where the usual 
sumptuous repast was served. It was thought that 
last year’s record of attendance would not be ap- 
proached but it was broken, and the banquet hall was 
a scene of as lively a gathering as had ever assembled 
there. 

Ex-President Everett J. Lake presided, and while the 
diners were sipping their cafe noir he arose and began 
an address which was serious and humorous in turn 
He thanked the wholesale guests for the “spirit” they 
had put into the occasion, and hoped that the retailers 
would get away safely. 

Mr. Lake then introduced the mayor of New Haven 
the Hon. John J. Studley. Mr. Studley stated that the 
reason why there was such a large attendance, he be- 
lieved, was that there was a rumor abroad that he was 
going to build a cottage. There was ‘no truth in it, 


however, and no contracts would be drawn up that ° 


day. 

Nowadays, lumber dealers, he heard, were sending 
their men into the woods, not alone with axes but 
with rifles. The axes were to cut down the trees, while 
the rifles were to keep off the bears. The bull move- 
ment, however, predominated lately because of the way 
in which the little towns were being wiped out by fire. 
They had done well, too, to have their banquet on the 
birthday of the greatest lumberman the world had ever 
known—Abraham Lincoln. He had hewed his way to 
success—to the president’s chair. Had Lincoln failed no 
one could tell the present status of the country. As it 
was he had carried it through the most troublesome 
times it had ever known. 

President Bronson responded to the welcome of Mayor 
Studley in a witty manner. He spoke of the associa- 
tion’s affiliation with the national body. The whole- 
salers who were with them were evidently enjoying 
themselves, for every one of them had a revised price 
list in his pocket and would make the retailers stand 
and deliver before they got away. 

“One thing New Haven has given us,” said Mr. Bron- 
son, “that I hope she will never take away, and that 
is the able official who has done more than any other 
one person to put this association on the solid plane on 
which it now rests—our able secretary, Louis A, Mans- 
field.” 

There were loud cheers for Mr. Mansfield, and then 
Mr. Lake introduced Prof. J. W. Toumey, of the Yale 
Forestry School. 

Professor Toumey’s address was of a most interesting 
character. He told of some of the work done in forestry 
in the western country. He had been with a committee 
investigating the forestry of Colorado, and he told of 
how a western newspaper had pictured the work this 
committee was doing. One member was shown looking 
at a monster child of the forest, another was looking at 
a whiffletree, and a third was looking at “t’ree of a 
kind.” He continued: 

You are not satisfied with second growth. You are 
exhausting the virgin supply, and the white pine in 
this section is already almost gone. ‘The forestry work 
will have a place in the coming industry. When you begin 
to use the second growth you will need us. We must cut 
our forests now so that we will get a desirable secogd 
growth, and in a reasonable space of time. You must 
look on the growth as a crop and there is where you must 
use judgment. To get the best results the students of the 
forestry schools will come in handy. 

The purpose of the forestry school for the lumber indus- 
try is similar to that of the agricultural college and experi- 
mental stations for the farmer. ‘The time is coming when 
there won't be a strip of virgin growth timber! Don't 
you think it’s time we began to look at this subject in the 
right way? . 

Secretary E, F. Perry, of the National Wholesale Lum- 
ber Dealers’ Association, was next introduced. He was 
sorry that President Lippincott himself was not present, 
but his illness prevented. The same process of distri- 
bution in the business world as represented by Profes- 
sor Toumey regarding the question of the forests was 
going on in the business world, and it behooved them 
to see that it was prevented by serious and active 
association work. 

Mr. Perry was followed in turn by E. E. Bradley, 
president of the Chamber of Commerce of New Haven; 
Kirk King, the well known humorist, whose Irish stor- 
ies created much laughter, and ex-President Ennis, of 
the New Jersey Lumbermen’s Protective Association. 
The latter spoke enthusiastically of the work accom- 
plished by associations generally and was loudly ap- 
plauded. He was followed by E. W. Wood, of the Mas- 
sachusetts Retail Lumber Dealers’ Association, whose 
hits were most timely, and the dinner party then broke 
up. 
The menus were handsomely printed and lithographed 
specimens, the blue covers being ornamented with bas- 
relief busts of Abraham Lincoln. 

THE MENU. 
Buzzard Bays on half shell. 
Celery. Olives. 
Mock turtle. 
Smelts, tartare sauce. Parisienne potatoes. 
Sweetbread patties. 
Green peas. 
Filet of beef, mushrooms. 
French fried potatoes. 
Roman punch. 
Roast Philadelphia squab, currant jelly. 
Saratoga chips. 
Boston_lettuce. Bisque Tortont. 
Roquefort and cream —. 


Asparagus. 


‘Crackers. Coffee. 4 
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Those Present. 

‘els li. Welcott, L. H. Gage Lumber Co., Providence, R. I. 
Nelfvn surritt, A. W. Burritt & Co., Bridgeport. 
A. §. Chappell, The F. H. & A. H. Chappell Co., New London. 
George I’. Taylor, Hillhouse & Taylor, Willimantic. 
Charles I’. Treadway, Sanford & Treadway, New Haven. 

E. P. Sanford, Sanford & Treadway, New Haven. 
William E. Dickerman, Morgan & Humiston Co., New Haven. 
B. A. Beckley, Crosby & Beckley Co., New Haven. 


7, C. Beckley, Crosby & Beckley Co., New Haven. 

A. C. Dutton, A. C. Dutton Lumber Co., Springfield, Mass. 

Charles D. Barnes, Southington Lumber & Feed Co., South- 
ington. 


A. 8. McGaughan, Philadelphia. 

H. M. McDewill, Davenport, Peters & Co., Boston. 

E. 8S. Davis, L. & E. S. Davis, Middletown. 

Herndon Sizer, Robert R. Sizer & Co., New York. — 

A. L. Underwood, J. C. Turner Cypress Co., New York. 

BE. H. Weaver, J. C. Turner Cypress Co., New York. 

‘. Schumaker, Brass City Lumber Co., Waterbury. 

E. §. Decker. E. 8S. Decker Lumber Co., Springfield, Mass. 

George A. Alling, George Alling’s Sons Co., New Haven. 

H. P. Goodrich, Stone Lumber Co., Boston, 

w. A. Fletcher, C. P. Chase & Co., Springfield, Mass. 

«. C. Whitney, Western Lumber Co., Boston. 

F. H. Saxton, Saxton & Strong, Bristol. 

W. H. Wilson, Wilson Lumber Co., Bridgeport. 

Charles N. Smith, United Lumber Co., Springfield, Mass. 

R. H. Murphy, Frank Miller Lumber Co., Bridgeport. 

D. F. Osborne, Frank Miller Lumber Co., Bridgeport. 

David IF. Weser, Morgan & Humiston Co., New Haven. 

William Stinson, Windsor. 

Ww. H. Bartholomew, New Haven. 

John H. Fowler, New Haven. 

Charles E. Alling, Geo. Alling’s Sons Co., New Haven. 

Ezra D. FKogy, The Ezra D. Fogy Co., New Haven. 

H. J. Smith, Ansonia Lumber Co., Ansonia. 

¢. B. Allcock, Wiley, Harker & Co., New York. 

Justin Peters, manager Pennsylvania Lumbermen’s Mutual 
Fire Insurance Co., Philadelphia. ; 

H. W. White, Deerfield River Co., Wilmington, Vt. 

Edward W. Hanney, Gain Robinson, Springfield, Mass. 

A. M. Luther, L. H. Talbot & Co., Providence, R. I. 

Frank W. Lawrence, Lawrence & Wiggin, Boston. 

J. H. Burton, New York. ; : 

Arthur EB. Lane, Seattle Cedar Lumber Mfg. Co., New York. 

L. H. Talbot, L. H. Talbot & Co., Providence, R. I. 

W. G. Jenness, Edwin H. Buzzell, Boston. 

F. H. Buffum, Wellman, Hall & Co., Providence, R. I. 

J. C. Kennedy, Berlin Mills Co., Portland, Me. 

Frederick Joyce, W. G. Barker, Boston. 

W. R. Butler, W. R. Butler & Co., Boston. 

Horace D. Hubbell, Hill & Hubbell Lumber Co., Norwalk. 

Fred 8S. Ramsay, The Cummer Companies, Boston. 

H. C. Philbrick, secretary Shepard, Farmer & Co., Boston. 

L. O. Davis, L. O. & E. S. Davis, Middletown. 

William McCulloch, Pittsburg Plate Glass Co., New York. 

H. R. Davis, H. M. Stratton, New York. 

L. W. Beasley, jr.. H. M. Stratton, New York. 

H. M. Stratton, H, M. Stratton, New York. 

Walter 8S. Billard, Lynn & Billard Co., Meriden. 

M. H. Alling, Kile & Morgan, Providence, R. I. 

. Clark, jr., Russell Lumber Co., New Haven. 

W. BE. Desmond, Stafford Springs. 

W. B. Gaines, Franklin Lumber Co., Greenfield, Mass, 

E. L. Seymour, E. N. Penn & Co., Plainville. 

F. A. Leines, Ansonia Lumber Co., Ansonia. 

Carlyle Patterson, Robinson Bros. Lumber North 
Tonawanda, N. Y. 

M. D. Randall, Fast Norwalk Lumber Co., South Norwalk. 

Fr. M. Harlow, Harlow, Todd & Co., Hartford. 

M. l. Harlow, Harlow, Todd & Co., Hartford. 

Frank W. Doty, Export Lumber Co., New York. 

W. J. Griffing, New Haven Saw Mill Co., New Haven. 

J. Gibb Smith, Elm City Lumber Co., New Haven. 

W. R. Muirhead, Bridgeport. 

L. D. Storm, Bridgeport. 

Seth Wetmore, H. B. Todd & Son Co., Wallingford. 

W. H, Goddard, H. B. Todd & Son Co., Wallingford. 

F, B. Boardman, City Lumber & Coal Co., Waterbury. 

A. Vanhorn, W. BE. Kelley & Co., Chicago. 

L. A. Parsons, Parsons Lumber & Hardware Co., Unionville. 

C, P. Chase & Co., Thompsonville. 

F. G. Humphrey, City Lumber & Coal Co., Waterbury. 

stesteo, He. Brooks, Naugatuck Lumber & Coal Co., 
gatuck. 

R. W. Osborn, Osborn & Gilbert, Ridgefield. 

A. N. Lewis, New Britain Lumber & Coal Co., New Britain. 

W. C. Morse, Rice & Lockwood Co., Springfield, Mass. 

J. C. Shaw, West End Lumber Co., Bridgeport. 

J. W. Hubbard, Rice & Lockwood Lumber Co., Springfield. 

G, E. M. Baldwin, New Haven Saw Mill Co., New Haven. 

George I’. Alexander, United Lumber Co., Springfield, Mass. 

G. Fred Smith, Connecticut Valley Lumber Co., Hartford. 

C, F. Wooding, C. F. Wooding Co., Wallingford. 

H. A. Soper, Naugatuck Lumber & Coal Co., Naugatuck. 

Frank H. Barnes, secretary Southington Lumber & Fuel Ca, 
Southington. 

Joseph Brush, Greenwich. 

Carlos Ruggles, Gain Robinson, Springfield, Mass. 

Prank W. Bogardus, Getman & Judd Co., Stamford. 

R. KE. Platt, J. L. Tomlinson Lumber Co., Bridgeport. 

F, H. Russell, Russell Lumber Co., New Haven. 

G. ¥. Thompson, Getman & Judd Co,, Stamford. 

H. C, Hull, Clinton. 

William H. Judd, Getman & Judd Co., Stamford. 

W. A. Smith, Elm City Lumber Co., New Haven. 

F. B. Reynolds, Boston Lumber Co., Boston. 

A.D. Moore, Mershon, Schuette, Parker & Co., Saginaw, 


Co., 





Nau- 


ch. 
°. E. Swift, New Britain Lumber & Coal Co., New Britain. 
re ene P. Pelton, H. C. Wooster Co., Essex. 

| Al Kingsley, Shepard & Morse Lumber Co., Boston. 
wine: D. Chapin, red S. Morse, Springfield, Mass. 
“gr D. Sawyer, Smith-Isburgh Lumber Co., Boston. 
> c Loomis, Blanchard Lumber Co., Boston. 

M Wy pgone, Wheeler-Stenzel Co., Boston. 

G’ y Hart, H. D. Wiggin, Boston. 

ee. Van Pelt, Lawrence & Wiggin, Boston. 
Gn Ward, | W. H. Bigelow, Boston. 

7 4 Chase, €. P. Chase & Co., Springfield, Mass. 
Pw Gailey, Waterbury Lumber Co., Waterbury. 

‘= treasurer W. H. Sawyer Lumber Co., Worcester, 


Marcus L. Foster, Stone & Foster Lumber Co., Worcester, 





yitiem I, Toad, Harlow, Toda & Co.. Hartford. 
» ta son, J. L. Tomlinson Lumber Co., Bridgeport. 
Charles M. Beach, New Milford. 7 -~ 


By pohnson, Lumber Mutual Fire Insurance Co., Boston. 
Frank ohnson, Lumber Mutual Fire Insurance Co., Boston. 
nk E. Whitman, Shepare, Farmer & Co,, Boston. 
B rier George Allings Lumber Co., New Haven. 
CG ell, the Webber Lumber Co., Fitchburg, Mass. 
M woe Spencer Bros., Suffield. 
. “. illiamson, A. M. Williamson & Co., Providence, R. I. 
rank a Spencer Bros., Suffield. 
ad apford, Sanford & Hawley, Unionville. 
tom, Vee Davis, Robinson-Edwards Lumber Co., Burling- 
RB 4 may. J. R. Booth, Burlington, Vt. 
Frederi | ps, F. 8. Bidwell & Co., Windsor Locks. 
W ck §. Bidwell, F. 8. Bidwell & Co., Windsor Locks. 
mon, T. B. Wilcox. New Britain. 
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Pr SPEAKERS’ TABLE. 
Pent E. B. Bronson, Bronson Bros., Winsted. 
ent E. J. Lake, Hartford Lumber Co., Hartford. 
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Prof. J. W. Toumey. Yale Forestry School. 

B. F. Perry, secretary National Wholesale Lumber Dealers’ 
Association, New York. 

BE, E. Bradley, president New Haven Chamber of Commerce. 

Cc. W. Ennis, C. W. Ennis & Co., Morristown, N. J. 

Alfred B. Ayres, president, Newark, N. J 


— I. Lansing, George D. Lansing & ‘Son, Providence, 


Charles C. Gardiner, Potter & Gardiner, Providence, R. I. 

Richard Torpin, president Philadelphia Retail Lumbermen’s 
Association. 

C. H. Austin, Smith, Fassett & Co., North Tonawanda, N. Y. 
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AN INTERESTING MACHINE. 


To one at all posted on woodworking machinery no 
argument is needed to show the advantages of a hollow 
chisel mortiser over other types, for besides being from 
four to ten times faster than the old style machines it 
will do better work at a much lower cost. Inasmuch 
as economy in woodworking is as necessary as in any 
other line of trade these features cannot be overlooked. 

The several views shows herewith illustrate a new 
vertical automatic hollow chisel mortiser which is now 
being offered to woodworkers in general by the S. A. 
Woods Machine Company, of South Boston, Mass., as 
its No. 302. As a machine in keeping with the me 
chanical development of these times it is well to the 




















FIGURE 1. 


front with anything heretofore produced. Every known 
mechanical feature of improvement (practically appli- 
cable) is embodied in its construction and the operator 
has complete control of the machine at all times with- 
out changing his position. 

Below are noted a few characteristic points: 

Patented lay out stops for laying out mortises, 

Improved step bearing for taking up end thrust of spindle 


and assisting in its support. (This step always runs in a 
bath of oil.) 





FIGURE 2. 





New device for instantly changing depth of mortise. (See 
illustration.) 
Automatic belt tighteners for spindle bdlt. (See back 


view.) 

Novel clamping arrangement for locking chisel carriage 
into position when located. 

Chisel carriage provided with cross and traverse movement 
with adjustable stops for regulating the travel. In this 
respect the machine is radically different from other medium 
size mortisers, and the advantage of this construction over 
the old way is apparent. 

Table provided with both vertical and longitudinal move- 
ments. 

Chisel ram vertically adjustable. 

Timber clamp adjustable and detachable from table. 

= friction feed with quick return, two rates obtain- 
able. 

Patented pneumatic 
cushioning of the belt. 

The following working dimensions may be of interest: 

The chisel ram has a vertical travel of 94% inches. 

The chisel carriage has horizontal travel of 11 
across the timber. 

The table has a longitudinal movement of 18 inches and 
< ~~ to mortise stock 17 inches high with 64-inch 
chisel. 

Timber up to 12 inches may be clamped and chisels up to 
1%%4-inch can be used on hardwood. 

Floor space, 5 feet 8 inches by 4 feet. 

Figure No. 1 of the accompanying cuts is a front view 
of the machine from the working side, 

Figure No. 2 is a rear view showing automatic belt 
tighteners, hand wheel for operating chisel carriage and 
clamping device for locking same into position; also 
two-step cone pulley which gives the two rates of feed. 

Figure No. 3 is a top side sectional view showing new 
device for changing depths of cut, stops regulating travel 
of chisel plunger, lever for operations machine and 
stop for controlling the movement of chisel carriage. 

The manufacturers say: “This is a machine we are 
extremely proud of and we cannot say too much in its 
favor.” 


spindle pulley which prevents alr- 


inches 





SOME NOTABLE BLOWER LORE. 

The handsome and exhaustively descriptive catalog of 
the Exeter Machine Works, of Exeter, N. H., recently 
issued, contains among other matter of interest particu- 
larly to lumber manufacturers and woodworking estab- 
lishments details, by text and half tone 
illustrations, of the Exeter planing mill 
exhausters, especially adapted for use in 
planing mills and saw mills, and the 
Exeter side plate exhaust fan, for re- 
moval of shavings and sawdust from 
woodworking machinery and similar 
duty. These details show methods of 
construction that tend to the best eco- 
nomical results in operation. The cat- 
alog shows also the Exeter hot blast 
apparatus, blowers, special tools and 
machinery, engines etc., and is minute- 
ly descriptive, and doubtless can be had 
by those interested on application to the 
Exeter Machine Works. 


BPP PLL LI II 

The Maltby Lumber Company, of Bay 
City, Mich., has contracted to supply 
the American Telegraph & Telephone 
Company with poles for next season’s 
work. The company has also secured 
a contract to furnish to the Western Union Telegraph 
Company a large consignment of poles and the Chicago, 
Milwaukee & St. Paul Railway Company with 500,006 
ties. 





Philippine timber boomers say Pacific coast timber 
now being used in the Philippines will not endure more 
than two or three years, owing to the ravages of the 
white ants. The aforesaid boomers would doubtless 


be perfectly willing that the consumption of mahog- 
any timber for railway and other ordinary uses would 
continue indefinitely in the islands of the Pacific. 
COCO 
Northern logging conditions are ideal as far as weather 
is concerned, and so the loggers are not inclined to com- 
plain at the high prices of supplies and labor. 





FIGURE 3. 
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Mechanical. 


AN IMPROVED STEAM FEED ROD SUPPORT. 


It is a fact well known to mill men generally that 
direct acting steam feeds—as usually made—have one 
very weak point, namely, the piston rod, which, on ac- 
count of its weight and length, is bound to sag and ride 
on the bottom of the cylinder, causing rapid wear at 
this point and necessitating frequent reboring of cylin- 
der and repairs on rod, to say nothing of loss of power 
due to steam leaking by the piston through the groove 
worn in the cylinder. The bending of the rod also wears 
the stuffing box in an oblong shape and this in con- 
nection with the undue wear that takes place on under 
side of rod caused by rubbing on cylinder and sliding 
on some sort of support usually fixed up between tracks, 
and upon which grit and sand from the logs are sure 
to fall, makes it a difficult and expensive matter to pro- 
vide packing for the rod that can be kept steam tight. 

A steam piston feed rod can be packed with as little 
expense and trouble as an ordinary engine of same size 
if the rod is prevented from sagging. 

Realizing the need of improvement in this line the 
Union Iron Works, of Minneapolis, Minn., has designed 
the piston rod support illustrated herewith, which has 
been pronounced by competent mill men to be the only 
thoroughly practical device for the purpose ever in- 
vented. 

It consists of a movable, perforated or skeleton supporting 
head inside the cylinder, attached to extra heavy pipe 
through which the piston rod of the feed passes. This pipe 
is finished on the outside and works through the stuffing box 
in the front head of cylinder in the usual way; it is pro- 
vided at its outer end with a stuffing box for the piston rod; 
at inner end a brass sleeve, 8 inches long, forms a bearing 
and guide for the rod; a similar sleeve, not shown, is placed 
in the middle of outside or telescopic pipe to prevent the 
piston rod from rubbing on inside of pipe. 

Referring to the cut it will be seen that as the outer rod 
which carries the supporting head is only half the length of 
the cylinder—in other words, no more than half the piston 
rod will ever be unsupported whether inside or outside the 
cylinder, as the stuffing box on outer pipe is turned and 
intended to slide on a supporting track, thus keeping piston 








running and cheap. At the same time it is strong and 
thoroughly practical. 

Write to the Gordon Hollow Blast Grate Company, 
Greenville, Mich., for its catalogue L. 





THE “DURO” BLOW-OFF VALVE. 


There is probably no part of boiler equipment that has 
caused more trouble than the blow-off valves. The chief 
requisite in valves of this kind has been durability and this 
essential feature seems to 
have been reached in the 
“Duro” blow-off valve as 
manufactured by the 
Lunkenheimer Company, 
of Cincinnati, Ohio, il- 
lustrations of which ap- 
pear herewith. The ob- 
ject of this improved 
valve is to include what- 
ever merits the old style 
valve possessed and, in 
addition, a distinctive 
feature the novelty of 
which will at once im- 
press users of its prac- 
ticability. Heretofore in 
all makes of blow-off 
valves the seat was _ 80 
located that as the dise 
approached same _ there 
would be an accumula- 
tion of scale and_ sedi- 
ment, which cut out the 
bearing to such an extent 
that the valve would soon 
become leaky. In the 
“Duro” valve these de- 
fects have been over- 
come. The plug fits f 
snugly in a separate and 
easily removable bronze 
casing, which can _ be 
readily replaced when 
worn, Any accumulation 
of scale on the seat is 
prevented by a jet of 
steam blowing over it. 

Referring to the illus- 
tration it will be noticed 
that there is a steam inlet (A), and, on the sectional cut, 
it will be seen that this connects with an annular passage 
(C). The iron body of the valve has a brass casing (D) 
with circular slot (J) cut into the side of same just below 








with screw, flange on screw and flange ends. All parts of 


the valve are heavily and substantially constructed, guar. 
anteed to be of the best materials and carefully tested, 
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IMPROVED STEAM FEED ROD SUPPORT MADE BY THE UNION IRON WORKS, MINNEAPOLIS, MINN, 


rod central with cylinder without allowing it to drag through 
grit and dirt. 

The action of the device will be easily understood from the 
cut. The normal position of the supporting head when car- 
riage is at log bed is next to stuffing box end of cylinder, 
where it will remain until the carriage bracket on the feed 
movement engages the end of stuffing box on outer rod and 
carries same along into the cylinder with the piston rod. 
On the reverse or gig movement the supporting head will be 
engaged by feed piston and pushed to its normal position at 
end of cylinder. Strong spiral springs are provided, as 
shown, to absorb the shock of parts coming in contact. 

A steam cylinder equipped with this improvement will not. 
if properly lubricated, need reboring or repairs on piston rod 
in fifteen years. 

This appliance is easily fitted to old rods. 


Further particulars may be had by addressing the 
Union Jron Works, Main street and Second avenue 
8. E., Minneapolis, Minn. 





A TRIMMER FOR SMALL MILLS FOR LITTLE 
MONEY. 

Herewith is illustrated the “Tower” one-man 2-saw 
trimmer manufactured only by the Gordon Hollow Blast 
Grate Company, of Greenville, Mich., which company 
makes a specialty of blast grates, edgers and trimmers. 
With this trimmer one man can easily trim the output of 
a mill cutting up to 30,000 feet in ten hours. 

Among its many advantages are the following very 
important ones: 

It is so constructed that the operator shifts the saws 
as he walks toward the board to be trimmed. He is 
thus ready to lay the board on the trimmer the instant 
the saws are properly set. 

There are two feeds, either of which can instantly be 
thrown into or out of gear or the feed stopped alto- 
gether without stopping the saws, by simply moving a 
lever, the same lever controlling both feeds. 

This trimmer is especially adapted for small mills 
by reason of the fact that it is simple, compact, light 


the level of the seat (IE). ‘This casing (D) is held in place 
in the valve body by the seat ring (FE) screwing over same, 
both of which are removable at any time for repairs or 
replacement with new parts. The opening (A) is connected 
to the steam part of the 
boiler and a_ suitable 
valve interposed. The ob- 
ject of this steam inlet 
(A) is to admit steam to 
C and J, and discharging 
from the latter blows 
across the seat, which 
will clean off any scale 
or sediment that may 
have accumulated on it, 
so that the dise and seat 
bearing, when in contact, 
will be perfectly clean. 

In operating the “Duro” 
blow-off valve, when it is 
desirable to close same 
the dise is screwed down 
in the usual manner. As 
it approaches the level 
of the inlet the edge of 
the dise passing the lower 
edge of the casing (D) 
cuts off a great deal 
of the flow of water. 
sediment ete. At this 
time the valve in the 
steam pipe leading to in- 
let (A) should be opened 
and the steam admitted 
to the annular space (C), 
from whence it _ passes 
through slot (J) and 
blows off the entire sur- 
face of the seat (EB). In 
the meantime the disc is 
being screwed home to 
the seat, which also cuts 
off the flow of steam 
from inlet (A) as well as the blow-off from the boiler. The 
valve in the pipe leading to inlet (A) can be left open at all 
times, as the disc of the blow-off would keep this outlet 
closed. It will be seen that, by the time the seating is accom- 
plished, all scale and sediment have been blown off the seat 
and the surface is clean. 

These valves are made in three sizes, 2, 2% and 3 inches, 














t = THE “TOWER” ONE-MAN TWO-SAW TRIMMER MADE 


MECHANICAL........-- kivcatebnohce One eoran ara nunes 31D 
DRG 0 0:0:6:0:9 0:0.04.06 6 o09:08 6:5 0008 PES POE eT ee 45 
NN II 5 6'i'o:a 0: 6 'b-ara'-s'0's'g 4 pialey'n nadia Skies aben hecawba’ - 43 
NORTH ATLANTIC COAST......-+-+++ +++. ee ceee cence nces 106Ge 
RN ia ebicid wanda sap ese oiaselevetne aukardneernkee Genie ove oe 
I CI iis yo kiee cw nd cde HSNO R Edo bade eens wo ee 
REALM OF THE RETAILER... ..--.0-sceccescceseeceeees 16-17 
RECORD OF BUSINESS CHANGES. .....--. eee eee cree cee 42948 
SOUTH ATLANTIC COAST......-.. cece cece ecco rece ee eee Ol 
MN TI os seals ciesinisa sv pinaindisea wees ned enmpactl 48-49 
TROUBLE.... 


WEST, THE.........+--.055- ae 
NIN os o5:0'0:49:6:0556..5 050 vi nin sled s noincdiebbce sinciesi-cuse eens 
Modern Fables XXVI (25). 
An Interesting Machine (34 C). 





PAPA DAL LLLP LL 


A NEW ECONOMY IN MAKING LIME. 


An investigation of a new process of burning lime 
which has been under way at Rockland, Me., it is claimed 
will revolutionize that city’s chief industry in that it 
will reduce the price of making lime from 50 to 75 
percent. For some time Professor Ellis, of the Massa- 
chusetts Institute of Technology, William O. Webber, @ 
Boston expert, and John C. Coombs, of Boston, have 
been conducting elaborate tests at the conclusion of 
which they expressed themselves as entirely satisfied with 
the results. By this new method, which is known 48 
the Eldred process, a cheap grade of coal is used where 
heretofore wood has been necessary to produce the best 
lime. It is claimed to be a new discovery in the science 
of thermo-dynamics, by which the volume and tempera 
ture of combustion are controlled. A flame of low heat 
intensity thirty feet in length is produced by which ® 
cask of lime is made with thirty pounds of coal. 





BY THE GORDON HOLLOW BLAST GRATE COMPANY, GREENVILLE, MICH. 
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“THE HARDWOOD INDUSTRY. 


QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, Feb. 12.—Notwithstanding receipts 
and shipments for the past week show an increased 
movement over the same week last year the lumber mar- 
ket at this point during the week just ended was un- 
usually quiet, which is attributed by local dealers to 
weather conditions in the south. This holds true of the 
lumber mills more than the retail yards, for the latter 
have been busy supplying lumber to builders and con- 
tractors. Prices are firm and contracts are being made, 
where they are made at all, at former prices. The re- 
ceipts and shipments for the week ending February 10 
were: Receipts, 1,524 cars; shipments, 990, while the 
receipts for the same week last year were 1,087 cars 
and shipments 736 cars. 

A. Leversidge, of Guatemala, Central America, who 
recently secured from the government of that country 
concessions representing timber privileges over a vast 
tract of mahogany forests, was in the city the past week 
endeavoring to interest local lumber dealers in his con- 
cessions. He and his partner control 2,000,000 acres 
of land in the republic of Guatemala. 

T. B. Stone, of the T. B. Stone Lumber Company and 
president of the Cincinnati Hardwood Lumbermen’s 
Club, said: “The lumber business at present is just 
feeling the debilitating effects of the cold snap. How- 
ever, the business is in sight and will materialize sooner 
or later.” 

The Crane & Breed Manufacturing Company has ap- 
plied for a building permit for a new coffin factory to 
cost about $30,000. 

The Cincinnati Hardwood Lumbermen’s Club held its 
regular monthly meeting and dinner at the Stag cafe 
Monday evening. As usual, a sumptuous dinner was 
served. The members decided not to send a delegation 
to represent the club at the Charleston Exposition Feb- 
ruary 13 but instead delegates will be appointed by the 
president to represent the organization at the coming 
annual meeting of the National Wholesale Lumber Deal- 
ers’ Association in Chicago March 4 and 5. Those pres- 
ent were: H. P. Wiborg, T. J. Moffett, KE. P. Ransom, 
C. W. Tomlinson, Fred Peiper, jr., Myron Banning, P. C. 
Benedict, W. S. Sterrett, Chester I’. Korn, B. A. Kipp, 
J. T. McRoberts, W. A. Bennett, S. A. Conn, Charles H. 
Adams, J. W. Darling, J. Watt Graham, FE. J. Thoman, 
J. W. Pierce, A. E. Hart, Carl Street, N. W. Stone and 
J. M. Richardson. 

Delegates from the Missouri, Kansas & Oklahoma As- 
sociation of Lumber Dealers, en route to Washington, 
D. C., passed through the city Sunday evening en route 
to their homes. A stop over of one hour was made in 
the city, during which time the excursionists dined at 
the Grand hotel. 

Philip F. Heyl, one of the Queen City’s prominent lum- 
ber dealers, has returned from a pleasure trip to the 
Bermuda islands, where he had been to visit his father, 
who is the United States vice consul there. He speaks 
entertainingly of the islands, 








AMONG THE MEMPHIS TRADE. 

Memputs, TENN., Feb. 12.—The mills that have been 
closed down the last few weeks on account of the ex- 
tremely cold weather will resume here within the next 
few days. The log crop gathered so far in the Memphis 
district is small and poor. The market shows a firm- 
ness on all lines, particularly in plain and quartered 
oak. Some good sales have been made of cottonwood 
and several firms have been looking out for cypress in 
this neck of the woods. 

J. 8. Tschudy, of the Tschudy Hardwood Lumber Com- 
pany, Kansas City, Mo., was here this week and bought 
some poplar and other stock while not complaining any 
the less of the heavy prices. 

W. L. Crenshaw, of the Hale & Crenshaw Company, is 
on a business trip to Chicago and the north. The Hale 
& Crenshaw Company recently sold to the Chicago Mill 
& Lumber Company a tract of cottonwood timber in Ar- 
kansas for $14,000. The three mills of this company 
have been closed down the last thirty days owing largely 
to the bad weather. 

Several gentlemen from here will be in Nashville about 
the time of the Hoo-Hoo concatenation on February 22 
to help the brethren over there. 

The box and crate factories hereabouts—the Ander- 
son-Tully Company, Cochran. Lumber Company, Moore 
& MeFerren, of Memphis, B, C. Jarrell & Co., at Hum- 
boldt, Tenn.—are all expecting a good spring business 
and those who manufacture fruit and vegetable crates 
for the spring products are getting ready for the activity 
this comparatively short time before it will open up. 





THE CUMBERLAND RIVER DISTRICT. 

_ Nasnivitie, TeNN., Feb, 12.—The big tide in the river 
18 keeping lumbermen busy night and day buying and 
caring for the logs and rafts coming down. Probably 
4,000,000 feet will come in on this tide, not quite so 
much as usual at this time of year, accounted for by the 
bad weather preventing rafting in the upper waters. 
Oak Inmber is moving along well and selling at an ad- 
vanced price. Ash and chestnut are in good demand. 
John B. Ransom & Co. have just bought the timber 
rights on two large tracts, one at West Point, Tenn., 
which contains about 6,000,000 feet of fine poplar, and 
another at Belton, Ky., containing about 7,000,000 feet 
of poplar. The timber from the first tract will be cut 
and shipped to Nashville for sawing. That from the 
Second will be sawed on the ground. 

R. B. Currier, of Springfield, Mass., was among the 








buyers in the city this week. A representative of Fur- 
ber, Stockford & Co., of Boston, was also in the city. 

Samuel Ransom, of the Nashville Lumber Company, 
has made a deal with Kyle & Hatcher, of Celina, for 
5,000,000 feet of logs, and 175,000 feet from C. L. Kyle. 
Mr. Ransom is reported as saying he expects to go to 
Celina for much of his supply in the future. 

The Mount Lumber Company, of Carter county, capi- 
tal stock $30,000, incorporators John W. Tipton, Lee 
F, Miller, James D. Jenkins, John H. Tipton and W. P. 
Dugan, has been granted a charter. 

W. C. Feagin, of Hawkins county, speaking the other 
day of a large tract of walnut timber that is being cut 
on his land, which is twenty miles from a railroad, said: 

If I could have gotten this lumber on the market a few 
years ago I would have realized thousands of dollars. The 
great demands a few years ago were heavier than those at 
the present, but this timber land was so far from a railway 
or any line of transportation that I never made any effort 
to place it on the market. I have decided to sell the timber 
and several parties are already working with forces to get 
the logs to Knoxville to market. The logs will be rafted 
and run in the next few weeks. The number of men working 
every day on the timber tract will soon have several hun- 
dred thousand logs ready for the market. 

During the last year one firm at Yokely, Giles county, 
bought and shipped to Columbia dealers 1,181,931 feet 
of poplar lumber. This alone brought to the mill men 
of the community $20,173. Besides this the same firm 
handled 200,000 feet of white oak for the Louisville & 
Nashville railroad and shipped to eastern markets 80,- 
000 feet of oak and 100,000 feet of chestnut lumber. 
This amount was all bought near Yokely, principally in 
the western part of the county. All of the lumbermen 
in Giles county say that last year was a prosperous one 
and that an extensive lumber business was carried on. 

Parker & Co., operating a saw mill at Sewanee, re- 
port a fine business. They have a large number of orders 
ahead and are buying all the logs the farmers can haul 
and paying good prices for them. Some of the farmers 
with their teams make as much as $15 a day. The tim- 
ber business around Sewanee is reported as becoming 
quite an industry. 

The Southern Car & Foundry Company, of Knoxville, 
has booked an order for 1,000 box cars and 750 coal 
ears from the Norfolk & Western railway, amounting 
to over $1,000,000. Only last month the same road 
placed an order with the same company for 600 coal cars. 

Michener & Henderson, who will establish in Hunts- 
ville, Ala., one of the largest spoke factories in the 
south, have awarded a building contract to E..L. Patter- 
son. The new industry will be located in West Hunts- 
ville and more than 100 men will be given employment. 
Michener & Henderson have purchased the hoop factory 
at Huntsville and have placed that also in operation. 





MAHOGANY MANUFACTURE IN MICHIGAN. 


Sactnaw, Micu., Feb. 11.—Last week 8,000 feet of 
mahogany logs were manufactured into lumber at the 
Flood saw mill in West Bay City, probably the most 
expensive lumber ever turned out in Michigan. It 
came from Central America via San Francisco to the 
Germain piano factory at Saginaw and was taken to the 
Flood mill because there is no other mill on the river 
equipped for handling that class of lumber. The logs 
were worth $270 a thousand before they were touched 
by the saw. Besides the mahogany Mr. Germain con- 
sumes a large quantity of Michigan woods in the manu- 
facture of pianos. He also operates a sash and door 
factory, box factory and small saw mill in connection. 
The saw mill cuts up small pine logs brought down by 
rail and they are cut up into box stuff. Last year only 
2,700,000 feet were manufactured. He has done a very 
large business, however, in doors for the export trade. 
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DOORS AND MILL WORK. 
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Business is plentiful at all the local offices. It is 
not, perhaps, putting it too strongly to say that there 
are more orders offered than some of them care to have. 
The fact of the matter is that prices have been some- 
what demoralized within the past week or so on carload 
lots and there is a great deal of delayed business now 
coming in on the cut prices. Some of the river brethren 
are quoting rather low discounts, it is reported, and 
much of the western and southwestern trade tributary 
to the jobbing centers covering that district is being 
done on a low basis of price. That there should be such 
a heavy carload demand just now is not surprising, as 
a great many of the small buyers delayed making their 
purchases until something definite could be ascertained 
in regard to the new list and the prices of window 
glass and, these questions now being settled, have begun 
to place their orders. It is regrettable, however, that 
more uniformity in prices could not be obtained, as it 
was supposed by all that upon the settlement of these 
questions there would be no difficulty about price. 


* * * 


The demand for small orders is picking up again, in- 


dicating the advent of the usual spring requirement. A ° 


great deal of figuring of this character is being done, 
but naturally it is not quite as heavy as it was prior 
to the first of the year, but may be expected to increase 
from this time forth. Reports of an enormous amount 
of building are received from every section of the retail 
field. The prospects in this direction are certainly 
superior to those of a year ago at this time, and work 
already undertaken and to be started soon will probably 
far surpass that of any previous year for a number of 
years back. The retail dealers are supplied with stock 


only moderately well, but there is no excuse for further 
delaying the purchase of what they are apt to need 
and this accounts to a great extent for the activity. 


* * * 


_ The situation with regard to stocks at the factories 
is vastly different from what it has been in times past, 
as usually at this season the warehouses at manufac- 
turing points have been well crowded with stock work. 
At the present time this is not the case, there having 
been a steady drain on manufactured stock right 
through the winter, with the result that almost every 
item is low in supply in both first and second hands. 
No. 1 doors are extremely light in supply, but there 
is a fair stock of No. 2 doors and a better one of the 
lower grades. A large demand has lately arisen for 
No. 4 doors, the grade that is usually painted. The 
average No. 4 door is not’ a very good looking article 
as it comes from the factory, but when painted answers 
many of the purposes for which No. 1 doors have for- 
merly been used. The discrepancy in price, which is 
considerable, has inspired a big demand which is par- 
ticularly gratifying to manufacturers, as their diffi- 
culty in procuring high grade lumber for the manu- 
— of No. 1 and No. 2 doors is intensified day by 
ay. 
* * * 

The window glass market is fairly steady, although 
buyers have not been withotit hopes of an occasional 
concession. Their expectations in this respect, however, 
have so far failed of fulfillment and prospects now are 
that owing to the high prices that are being paid the 
skilled labor in the factories there is little show for 
any demoralization in prices during the present fire, 
unless the contending factions may complicate matters 
more than has been done thus far. 


A meeting of the manufacturers of doors and mill- 
work on the northwestern Pacific coast.was held at 
Tacoma, Wash., on January 31. A slight advance was 
made in prices by adopting the new Universal price list 
which was put into effect January 20, the action being 
in effect to ratify the price list made by the manufac- 
turers recently. Indications point to a further advance 
at the April meeting, to be held in Tacoma or Everett. 
The manufacturing concerns of Portland, Ore., Everett, 
Olympia and Tacoma were all represented. These estab- 
lishments control the product and price of the Pacific 
northwest. Business prospects promise a trade largely 
increased over any previous year. 


* * + 


The list agreed upon at Chicago on January 20 has 
been sent out by most of the concerns in the Kansas 
City (Mo.) territory and it is thought that within the 
next week or ten days all of them will have the list is- 
sued and will be selling at it. Prices have been rather 
weak, but as the outlook is good the Kansas City sash 
and door men are of the opinion that the new list can 
be maintained without much difficulty. Trade from 
the country tributary to Kansas City is dull at pres- 
ent, owing to the cold weather, but because of the en- 
couraging outlook jobbers anticipate a busy spring 
season in both regular stock goods and mill work. 


Dealers in sash and doors around New York city are 
beginning to realize that this is a sellers’ market, and 
even in the face of the recent advance in discounts they 
are trying to get long time contracts, apparently un- 
willing to take chances on either prices remaining 
where they are now or becoming more attractive. The 
demand can still be reported as of most satisfactory di- 
mensions, with New York factories well filled with or- 
ders and the market strong. 


* + * 


While the woodworking establishments at North Ton- 
awanda, N. Y., are not booking the amount of business 
that they did about a month ago, enough orders are re- 
ported on hand to keep them going without a decrease 
in the number of employees until well into the spring, 
at which time the demand is expected to be decidedly 
strong again. An advance in prices was announced last 
week, attributed in a large measure to the continually 
advancing prices on lumber. Oil finished doors are 
bringing almost $1 more than a week ago, while there 
has been an advance of nearly 10 percent on glazed sash, 
with a corresponding increase on glass. There are deal- 
ers who believe that the new quotations on glass will 
not stand long, a slight decrease being looked for. Of 
all the items of the woodworking trade doors of the 
better class are perhaps in the greatest demand. 


7 + * 


At St. Louis, Mo., it is stated that there has been 
some improvement in the local situation, attributable 
more to the gradual change of the season than to any- 
thing else. St. Louis mills are all in operation, even 
those doing a strictly local business, but they state 
that they could easily handle twice as much business 
as is offered them. The outlook has brightened up con- 
siderably during the past week since it has developed 
that there will be a much larger amount of World’s Fair 
work than had been expected, much of which will soon 
be in the hands of the factories and it should make a 
good showing. The country business is holding up to an 
excellent level, and’ should show marked improvement 
during the next thirty days. Prices for winter trade 
are maintained very satisfactorily but the mills are 
anxious enough to get local business to make conces- 
sions on work which can be done immediately. 
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HEMLOCK AND PINE BILL STUFF 


SAWED TO ORDER. 


Our mill runs night and day, winter 
andsummer. We have a large stock 
of long logs and can furnish anything 
up to 3G feetlong. Send for estimates. 


The Grand Rapids Lumber Co. 


GRAND RAPIDS, WIS. 





For Immediate Delivery 


3 cars No. | Shingles. 
| car Extra *A* White Cedar Shingles. 


L.C. NOLAN, 7203.?n2" St. Paul, Minn. 
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; 12 in. No. | Boards 10 to 16 ft. 
: ‘| F Mi & K 12 in. No, 2 Boards 10 to 16 ft. 
Complete Stock Hemlock Dimension, 


Hemlock Boards, Hemlock Fencing. 


NO. 1WHITE PINE LATH 


Car Lots Only. 


McGOLDRICK LUMBER CO. 
MINNEAPOLIS, MINN. 
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Can we book you for 


LUMBER anopickets?” 
( We have the best assortment of Dry 
Be Stock in the state. Our lumber being 


eut with an Allis band insures pur- 
chasers of well manufactured lumber. 


: | JOS. DESSERT LUMBER CO. 


Mosinee, Wis. 
13 Miles South of Wausau, Wis. 
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anaes. 
Build Your Own Kiln. 


We furnish drawings and specifica- 
tions for our 


NEW DRY KILN 


with the right to use, for $50.00 
and up, according to size of sawmill. 


CURRAN DRY KILN CO. 
CHICAGO. 
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THE 


“AA” GUMMER 


2 SIZES: 


10 inch Swing. 
14 inch Swing. 


* & 


THE 
TANITE 
CQ. 


STROUDSBURG, 
PENNA. 








WANTS AND FOR SALES. 


The department of the American Lumberman 
that takes care of your little needs. Try it. 
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Redwood Lumber 
for all Washington Lumber Products 


ALONG THE PACIFIC SLOPE. 


| California January Exports Light — A Big Merger of Allied Interests —Some Typical Big 
How Railroads are Developing the Redwood Belt —A Price List 





Lumber Trade of. the Webfoot State. 





FROM THE GOLDEN GATE. 


San Francisco, Cau., Feb. 8.—Though export trade 
prospects could not be better than they are this year 
and though more lumber has been sold for future de- 


| livery to exporters than for many a day, actual exports 


for January from this port were comparatively light. 
Following are the details: 





| To— leet. Value. 
ND Foes clots cia ain ne ate hn sa eee 416,209 $ 6,102 

| Great Britain and Ireland.............- 259,000 3,875 
| Central AMEriICA... 2c cceccvcvecervcser 116,984 38,329 
, ME 16d okie veiw éebw eee es 2ue > 9 SS 5.65 ee 450 
ee a ee rer err 628 
| Caer rere ey 350 
oe COPS On ee Oe i ee 60,080 1,440 
ee eee ee ee ie 7,200 233 
OO EE PERE rte ee at fare 4,772 100 
NE sis 5 a Sa Re ak eo a ete 945,951 $16,507 


| this port for a long time. 





The shipment to the Fijis is the first of any size from 
Of late considerable redwood 
has been sent to German ports. Exports to the United 
Kingdom and to China were Jumber dunnage. Of rail- 
road ties the January shipments aggregated 112,800, 
valued at $21,563. To Mexico went 100,000 shingles, 
valued at $265. 

The season seems to make bit little difference to the 
lumber industry of Humboldt and Mendocino counties, 
where activity is much in evidence. The fine weather 
has allowed of more work in the lumber camps and 
been more favorable to transportation than for many 
years and exporting is active. The English brig Dev- 
eron has cleared from Humboldt bay with 1,000,000 
feet of redwood, 3 to 7 inches thick, 18 inches wide, 
for Liverpool, one of the best cargoes that has left 
Humboldt bay in years, The Humboldt manufacturers’ 
association is selling considerable redwood for foreign 
shipment for May and June delivery. The price at 
Humboldt bay is $20 a thousand. 

The demand for beveled siding continues. One large 
firm here had to turn down an order for ten carloads 
during the week. Mills are getting into shape to manu- 
facture large quantities of it. 

A contract for building fifty-seven houses was let 
here during the week. The Dickens Lumber Company 
secured the order for redwood lumber, over 1,000,000 
feet. 

The Scott & Van Arsdale sugar pine mill, at Shasta, 
will run night and day this year and its output is ex- 
pected to be increased to 75,000,000 feet. 

J. K. Hamilton, jr., of the Hamilton & Merryman 
Company, Marinette, Wis., has been in San Francisco 
during the past week. 

C. Loetcher, of the Farley & Loetcher Company, Du- 
buque, Iowa, is on the coast looking after a large stock 
of sugar pine factory lumber for which he has con- 
tracted. 

J. H. Howard, of the Hallack & Howard Lumber 
Company, Denver, Colo., is here looking after the com- 
pany’s interests. 


A SAMPLE 





OF 3-INCH 


A. B. Hammond, president of the Hammond Lumber 
Company, will return here on February 17. F. FP 
Sayre’s return is looked for about the 10th. 

The steamer Meteor is discharging 1,000,000 feet of 
redwood lumber at Redondo bay for Los Angeles. She 
has discharged 7,102,000 shingles at San Pedro. Other 
vessels from Umpqua discharged 754,000 feet of lumber 
there during the week. 


The Scott & Van Arsdale Interests. 

The many and extensive interests of the several cor- 
porations in the state known as the Scott & Van Ars- 
dale companies have been fused into one corporation 
with capital stock of $3,000,000. Articles of incorpora- 
tion of the Scott & Van Arsdale Lumber Company have 
been filed in the office of the county clerk in this city 
and in the office of the secretary of state at Sacramento, 
The incorporators are George W. Scott, of Alameda; 
W. W. Van Arsdale, of Siskiyou; F. C. Youngberg, of 
Alameda; H. Cooley, of Siskiyou; C. C. Smith, of Sis- 
kiyou; M. Harris, of San Francisco, and George Kline, 
of San Francisco. Each of the incorporators subscribes 
for $500 of the stock of the new corporation. 

Among the properties merged are the Scott & Van 
Arsdale Lumber Company, of San Francisco; the Scott 
& Van Arsdale box factories, the Scott & Van Arsdale 
mercantile stores, the McCloud River railroad, the 
McCloud River Lumber Company and the properties of 
the incorporators at Stockton. The timber holdings 
of the corporations are extensive, including 100,000 acres 
of sugar pine and white pine forest in Shasta and Siski- 
you counties. George W. Scott says that the fusion of 
the several interests was effected for convenience and 
economy principally. One company would hereafter, 
in place of the several, conduct the large interests repre- 


sented. 





EVERY MAN TO HIS TRADE. 

The artist finds his pleasure in picture galleries, the 
architect in studying famous buildings, the actor in wit- 
nessing plays, the literary man with his books, but the 
born lumberman will find more pleasure in looking at a 
pile of clear lumber than in almost anything that can be 
named. 

Notice an old white pine lumberman contemplating a 
pile of thick, clear uppers. He will almost fondle them. 
The lumber manufacturer is always interested in saw 
mills and methods of production, but after all his keen- 
est pleasure will be found either in the timber or in the 
yard where is to be found a fine stock. One of the things 
about the redwood industry which makes it especially 
attractive to lumbermen and which renders a visit to the 
redwood country of especial interest to an eastern lum- 
berman is the big percentage of high grade lumber which 
the redwood mills turn out. 

We illustrate herewith two piles of redwood. The 
larger one is a pile of 3-inch clears; the smaller one of 
6-inch stock, also clear. In the 3-inch plank the widths 


CLEAR REDWOOD. 
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run from about a foot up to 51 inches. In the smaller 
cut the gentleman with his hand outstretched to a plank 
is calling attention to the thickness. 

The photographs from which these engravings were 
made show nothing extraordinary for redwood. They 
were of simply sample piles in the yard of the Vance 
Redwood Lumber Company, at Eureka, Cal., of which 
A. B. Hammond is president. 

Redwood logs run so large that the limit of width is 
practically the capacity of the mills and the require- 
ment of the demand. The mills can cut 6 to 8-foot 
poards and plank as well as narrower, but there is 
little demand for such wide stock and so there is seldom 








SIX-INCH REDWOOD STOCK. 


anything over 48 inches put into pile. What the red- 
wood mills can do if there is any object in doing it is 
seen in the exposition displays and the like, but as a 
commercial proposition there are few woods that in 
width of product and percentage of clears can at all 
compare with the wonderful timber of the coast dis- 
trict of northern California. 





RAILROAD DEVELOPMENT OF HUMBOLDT 
COUNTY. 


Eureka, Cau., Feb. 8—Commercial and industrial 
forces are diverging toward the vigorous development 
of northern California, praticularly at and around Hum- 
boldt bay. The condition of affairs in this section as 
it relates to the progress and development of the coun- 
try has the appearance of a long restrained current 
suddenly set free. The cause for the restrained condi- 
tion of things as heretofore existing and the change now 
occurring is plain and easily stated. Although Hum- 
boldt county is an empire in itself, in the extent of 
its territory and the magnitude and diversification of 
the crude natural wealth it possesses, and is surrounded 
on three sides by counties almost equally endowed, this 
territory has remained practically undeveloped for this 
reason: It has been the middle or neutral ground be- 
tween the Southern and Northern Pacific railway sys- 
tems in their fight for supremacy, thus leaving the sec- 
tion like the vacuum between two planets. No local 
interest or movement was strong enough to break 
through the barriers of this enforced isolation, al- 
though local attempts have been made nearly every 
year for the past fifteen years to force connection with 
the railroad systems of the state and the United 
States, 

Within the past two years events have transpired 
which have changed these antagonistic influences into 
mutual forces now combined to accelerate the develop- 
ment of the great natural wealth that has so long 
remained, practically unchanged, in silent occlusion. 
This policy has come with the advent of A. B. Ham- 
mond in Pacific coast railroading, and the forces that 
have so long kept Humboldt and surrounding counties 
in the “vacuum” are now combining to place this sec- 
tion on the crest of the wave of progress for a pro- 
tracted time. There are many encouraging and inter- 
esting facts concerning this much desired accomplish- 
ment, and there are reports and rumors as usual. 

Of the facts: It is about two years since the Ham- 
mond interests bought out the local railroad and all 
the mill and timber interests of the John Vance Mill 
& Lumber Company in Humboldt county. Since that 
time the lumbering plant has been about quadrupled in 
capacity and the railroad northward has been extended 
{0 a point about twenty-five miles from the harbor and 
port of Eureka. There probably would have been 
greater progress but for some friction caused by a local 
railroad known as the Eel River & Eureka railroad 
I obtaining the necessary franchises through the city 
of Eureka, This road extends southward from Eureka 
and into the Eel river valley, a distance of twenty-seven 
miles, and there connects with the road of the Pacific 
Lumber Company, which reaches a point about sixteen 
miles farther, on the direct and accepted route leading 
to San Francisco bay. On July 12 the aggressive fac- 
tors here purchased a controlling interest in the Pacific 
Lumber Company, embracing the railroad, timber lands 
and the large lumbering plant at Scotia, located be- 
tween the company’s road or nine miles from its con- 
nection with the Eel River & Eureka railroad—at the 
town of Alton. 

Thus the present dominant interest owns the road 
eading northward twenty-five miles from Eureka and 
eaded along the coast skirting the redwood belt, into 
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which it is to be extended with the opening of spring, 
and controls the Pacific Lumber Company’s road south- 
ward from Alton, while current rumor has it that it 
has made overtures to purchase the Eel River & Eureka 
road, and in the event of a failure to arrive at an 
understanding the gap between the Klamath and Pacific 
Lumber Company’s road will be filled by paralleling 
the Eel River & Eureka road. This seems to be the 
general opinion as. to the conclusion of the contest 
between the two interests—that the Klamath River & 
Eureka road will either absorb or parallel the Eel River 
& Eureka road. 

One fact that supports this conclusion is that shortly 
after acquiring the Vance property and the Klamath 
road by the Hammond interests that road was reor- 
ganized and enlarged in its scheme, to reach from the 
South Fork of the Eel river with the main stream, run- 
ning down that stream nearly to the coast, then north- 
ward to Eureka, thence continuing north near the 
coast to Crescent City, in Del Norte county, a distance 
of about 150 miles, and providing branches or spurs up 
every stream traversing the redwood belt for the en- 
tire distance. This scheme when completed would form 
an almost perfect system of traffic gatherers through 
a region of wonderful natural wealth, and the only con- 
clusion, considering the bearings, that can be arrived 
at is that it is intended as a feeder for some trans- 
continental road system that is to develop later. 

There may be a significance in the northern terminal 
of this scheme—Crescent City—but it-does not appear 
at this time. To the southward, however, the terminal 
is on the direct route to be pursued by the California 
Northwestern road, running northward from San Fran- 
cisco bay and now being built through Mendocino 
county. Last year this road was extended from Ukiah, 
the county seat of Mendocino, northward to the town 
of Willets, twenty-four miles, the grading is completed 
four miles further and contracts are already let for 
eight miles more, bringing the road to Sherwood valley. 
The uniform impression in that vicinity is that the 
road will be extended to reach Humboldt bay this year. 
It is certain that the California Northwestern road is 
working in harmony with the Hammond _ interests. 
From the Mendocino line to Crescent City a road such 
as is here projected and outlined would pass through 
and make available a remarkable depository of wealth 
in redwood, pine, fir, spruce and hardwoods and of min- 
eral values, besides passing through a farming, dairy- 
ing and fruit country that is not excelled anywhere— 
land that will raise 100 tons of beets or 75 to 100 tons 
of oats to the acre, and fruit of unsurpassed flavor 
and excellence. The stretch northward over which the 
Klamath road is being built will in particular open up 
an entirely new field of lumbering and general enter- 
prise, and one new town—Fieldbrook—has already been 
established on the line, eighteen miles from Humboldt 
bay, where shingle manufacture and other woodworking 
industries are clustering. Besides the timber and agri- 
cultural interests that will be developed by this road 
in its course northward there are untold values in cop- 
per, chrome and iron that will be made available. 

During the past year also, beginning early in the 
spring, the proposition to connect Humboldt bay by 
rail with the head of the Sacramento valley at Redding 
was revived by Lord Thurlow and George H. Proctor, 
as promoters, and as it is generally conceded to be a 
route that would develop great resources and heavy traf- 
fic the move gained considerable attention, because it 
was reported that the English copper company of Iron 
Mountain, in Shasta county, was interested in the scheme, 
but after July the interest waned, having nothing but 
the Hammond interest as an active factor in railroad 
progress in that section. Still, rumors are rife of new 
projects, both to invest this scheme and to develop in- 
dependent lumbering and mining enterprises, with heavy 
New York capital to back them. With the opening of 
spring they will either take tangible form or we shall 
know they are baseless. Certain it is that the route 
across the country to the head of the Sacramento valley is 
lined with undeveloped and untouched wealth in red- 
wood, sugar pine and minerals, waiting for the oppor- 
tunity to be turned into commercial values. 





WESTERN WASHINGTON NEWS. 


Tacoma, WASH., Feb. 8.—George H. Wendeling, of San 
Francisco, of the Booth-Kelly Lumber Company the 
Weed, Cross & Augsbury Company, the Spaulding Lum- 
ber Company and other California lumber manufacturers, 
was in the city this week. He has been looking after 
the affairs of the Weston Basket & Manufacturing Com- 
pany, of Hoquiam, badly damaged by fire recently. The 
loss was $35,000, of which $10,000 was on finished stock, 
$15,000 on machinery, $6,000 on buildings and $4,000 on 
offices. The insurance was small. The company began 
business in 1893-and maintained « $3,000 monthly pay 
roll. 

Vice Burrows & Co. have purchased one-half interest in 
the Bryden & Leitch mill at South Aberdeen and will 
enlarge and improve the plant. } 

The Thomas Robinson Lumber Company has petitioned 
for disincorporation. 

The Tacoma Mill Company has been advised of the ar- 
rival at Valparaiso of the Chilean bark Royal Sovereign, 
which sailed from its mill July 16 with a full cargo of 
lumber. Marine guides, registers and even Lloyd’s Index 
are still carrying her as out now about 210 days. As a 
matter of fact she arrived with her cargo months ago, 
being but 107 days out. 

The schooner William Bowden sailed from the St. 
Paul & Tacoma Lumber Company’s mill this week for 
Adelaide with 883,700 feet of rough lumber, 20,540 pick- 
ets and 9,930 lath. During the past fourteen days, be- 
sides the William Bowden, the schooner C. 8S. Holmes 
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GEO, H. HOLT, President. 


W. A. HOLT, Vice-President. 
J. G. KETCHAM, Secretary. 


American Lumber Go. 


OF WISCONSIN. 


Manhattan Building, 315 Dearborn St., CHICAGO, ILL. 
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Stock List No. 19, February 5, 1902. 


WEST SUPERIOR STOCK. 
150,000 1x6—10-16 feet No. 2 White Pine. 


r Straight car shipment. Can work as desired. Can ship 
Can furnish limited amount of No.1 and No. 3 in 
Write for price. 


WEST SUPERIOR, WIS. STOCK. 
FOR SHIPMENT ROUGH, BY RAIL OR WATER. 


Lor 5, 
3,000 1x10—10-16 feet D. 
37,500 1x10—10-16 feet No. 1. 


87,000 
22,500 


1x10—10-16 feet No. 2. 
1x10—10-16 feet No. 3. 
LoT 12, 

1x4—10-16 feet D. 

1x4—10-16 feet No. 1. 
1x4—10-16 feet No. 2. 
1x4—10-16 feet No. 3. 


Lor 13. 
286,000 A. W. No. 3 Boards—10-16 feet. 
39,000 A, W. No. 4 Boards—10-16 feet. 
10 percent, 4-inch, 60 percent 8 and 
10-inch, 30 percent, 12-inch and upward. 
Lor 17, 
115,500 A. W. No. 3 Boards. 
214,500 A. W. No. 4 Boards. 


3,750 
37,500 
30,000 

3,750 


We will guarantee to furnish the percentage of widths 


and grades shown. 


Su 


In addition to stock shown above, we have in our West 
iperior yard a complete assortment consisting of 4 to 12 


inch Nos. 1, 2, 3 and 4, 10 to 16 ft. and can work it as desired. 


ASHLAND, WIS. STOCK, 


FOR SHIPMENT ROUGH, BY RAIL OR WATER. 


LoT 2. 

2,000 1x6—10-16 feet D. 
50,000 1x6—10-16 feet No. 1. 
33,000 1x6—10-16 feet No. 2. 
15,000 1x6—10-16 feet No, 3. 

Lor 10. 
6,750 1x4—10-16 feet D. 
112,500 1x4—10-16 feet No. 1. 
94,500 1x4—10-16 feet No. 2. 


11,250 1x4—10-16 feet No. 3. 
Lor 6. 

9,000 1x8—10-16 feet D. 

43,200 1x8—10-16 feet No. 1. 

36,000 1x8—10-16 feet No. 2. 


1,800 1x8—10-16 feet No. 3. 
Lor 7. 
1x10—10-16 feet D. 
1x10—10-16 feet No. 1. 
1x10—10-16 feet No. 2. 
1x10—10-16 feet No. 3. 


26,500 
127,200 
106,000 

53,000 


We will guarantee to furnish the percentage of 
widths and grades shown. 


PARK FALLS, WIS. STOCK. 


Feet. 
1x4 in. No, 1—12-16 feet...... 5,000 
1x6 in. No. 1—12-16 feet...... 43,000 
1x8 in. No. 1—12-16 feet...... 7,000 
1x10 in. No. 1—12-16 feet..... 12,000 
1x12 in. No. 1—12-16 feet..... 3,000 
1x4 in. No. 2—12-16 feet...... 25,000 
1x6 in. No. 2—12-16 feet...... 150,000 
1x8 in. No. 2—12-16 feet...... 135,000 
1x10 in. No. 2—12-16 feet..... 70,000 
1x12 in. No. 1—12-16 feet..... 35,000 
1x4 in, No. 3—12-16 feet:..... 20,000 
1x6 in. No. 3—12-16 feet...... 150,000 
1x8 in. No. 3—12-16 feet...... 160,000 
1x10 in. No. 3—12-16 feet..... 125,000 
1x12 in. No. 3—12-16 feet..... 50,000 
A. W No. 4 boards—12-16 feet... 700,000 


No. 4 and better shorts—6-10 ft. 150,000 
2-4 to 2-12 No. 1 Dimension—12- 
24 feet 300,000 


We can work the above dry stock as desired. 


ee 


Send In your orders for Hemlock In straight cars, 
elther | inch or 2 Inch. 

We have No. | White Pine Lath for straight car 
shipment. ; 

Mall us your Inquiries. They will receive prompt 
attention. ‘ 


itn 
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; BRADLEY, MILLER & Co. 
WHITE PINE LUMBER, 


-SHINGLES AND LATH = 
OUR STOCK IS LARGE and COMPLETE 


West Bay City, Mich. 


RASA RE Bb Pte 


It Will Pay You 
To Get Our Prices. 





CUT FULL WIDTH 
AND THICKNESS. 


OUR SPECIALTIES:—Pattern Lumber, 
Box Material, Factory Stock 
and Beveled Siding. 


RUST-OWEN LUMBER CO. 


Manufacturers & Wholesalers, 
Mixed Car Lots to the Retail Trade. We Drummond Wis 
, e 


carry a large stock & complete assortment. 


WISCONSIN 














Merrill 
Lumber 
Company, 


Manufacturers and 
Wholesale 
Dealers in 


BAND 
SAWED 
LUMBER. 


Merrill, Wis. 























200.000 FEET OF 
§ INCH, LOG RUN 


BLACK ASH 


MILL CULLS OUT. 


Geo. E. Foster Lvmser Co., 
MERRILL, WIS. 


Full and complete stock of 8,000,000 feet of ASH, OAK, MAPLE 
BIRCH, ROCK and SOFT ELM. NEMLOCK Always our Forte 





weer 





| 


We Have a Good 
Round Stock 


OF 
THOROUGHLY 
SEASONED 


BOARDS AND 
PIECE STUFF 


Ready for immediate shipment. We would be 
pleased to furnish you estimates on any bills. 
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RUSH ORDERS RUSHED. 


Gilkey & Anson Company, 


MERRILL, WIS. 
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WISCONSIN 
PINE LUMBER. 


Geo. E. Wood Lumber Co. 


MILLS AT WOODBORO, WIS. 


Chicago. 


Main Office, 
‘ Room 1214, 135 Adams St. 














has sailed from Aberdeen with 455,338 feet of rough 
lumber for Santa Rosalia; the schooner E. B. Jackson 
from Aberdeen with 831,438 feet rough lumber for Syd- 
ney; the schooner Spokane from Gamble and Ludlow 
with 798,833 feet for Iquique; the steamer Denderah 
from Tacoma with part cargo of 108,000 feet for the 
west coast; the schooner Robert R. Hind from Blakeley 
with 524,624 feet of rough lumber and 119,214 feet of 
dressed lumber for Noumea, 

L. D. Robinson has acquired a one-third interest in 
the Arlington Shingle Company, whose mill is situated 
on the Chehalis river at the mouth of Porter creek. 

Alexander McLeod has sold his interest in the shingle 
mill of McLeod & Butters, at Nooksack. 

The Houghton Logging Company has incorporated at 
Seattle with $15,000 capital stock. 

J. R. O'Donnell, a prominent merchant at Elma, 
Wash., has purchased the Star mill, which he will oper- 
ate. 

A letter from Grafield, Wash., stated that F. L. Bell, 
who operates a saw mill on the St. Joe river, describes 
a novel mill that is doing business on the same stream. 
Milo Kelley, formerly of Palouse, has constructed a 
small saw mill with a capacity of several thousand feet a 
day on a big raft. When ready to move to fresh timber 
Kelley attaches his main belt to a wheel that operates a 
shaft across the stern of the raft, upon the ends of which 
are paddle wheels. A rudder is manipulated by the en- 
gineer and the saw mill can easily be transported ten 
miles a day, it is said. 

Aberdeen advices state that James Grigg, of the Grays 
Harbor Packing Company, has acquired James Stewart’s 
logging interests. 

The shingle mills of Metcalfe & Wade resumed opera- 
tions this week after an idleness enforced by the bad 
weather, Ralph Metcalf, senior member of the firm, 
which is among the largest of western Washington, be- 
lieves that the unusual weather of the past few weeks 
will result in a world of good to the shingle men and 
thinks that prevailing prices, supply and demand prove 
this assertion. 

The Hill Lumber Company finds business good, the 
outlook very bright and plenty of orders on hand. 

Wheeler, Osgood & Co. -are operating their big plant 
in this city to its capacity, are shipping big orders to 
the east and find a growing demand for red cedar and fir 
doors. 

L. Lambert, of the Lambert Lumber Company, Minne- 
apolis, has been in the city this week. 





AN ADMIRABLE PRICE LIST. 

The St. Paul & Tacoma Lumber Company, of Tacoma, 
Wash., is issuing to the trade price list which lumber- 
men say excels anything heretofore attempted on the 
coast for its completeness and which will save customers 
much time and correspondence. ‘The new list is issued 
in pocket booklet form, with heavy covers, printed on 
strong durable paper, and gives prices for every variety, 
grade and quality on the market from fir battens at 29 
cents up to massive fir timbers, 24x24 by 110 feet long, 
S48, at $100, as well as all cedar and spruce stocks. It 
contains the first complete timber list ever issued on the 
coast, terse directions to consumers and, finally, the 
Pacific Coast Lumber Manufacturers’ Association rules 
for grading in full. For the first time fir ship planking 
and decking are listed, this for the benefit of the Missis- 
sippi and great lakes trade. Washington fir spars are 
also listed up to 110 feet at $5.66 per lineal foot, f. 0. b. 
ears delivered. In fact, the new list is a first class lum- 
ber catalog, as thorough and comprehensive in every de- 
tail as the most careful mail order merchant in any line 
of trade might issue to furnish customers with the price 
of any style, quality or grade. 

The task of issuing the new list was a large and costly 
one, unusually so in that after the printers had secured 
and used all the ledger paper to be found in Tacoma 
errors were found, making it necessary to do the work all 
over again, using a different quality of paper. While 
thousands of these lists are being mailed to the trade the 
company will be glad to furnish them upon application 
to members of the trade not receiving them. 

With an output aggregating 150,000,000 feet annually, 
a shed storage capacity of 10,000,000 feet, a daily dry 
kiln capacity of 200,000 feet and planer capacity of 250,- 
000 feet the St. Paul & Tacoma Lumber Company pos- 
sesses one of the largest plants on the whole Pacific coast 
and is prepared to supply the most varied wants of the 
lumber consumer. 





NORTHERN WASHINGTON NOTES. 


Everett, WAsH., Feb. 6.—M. J. Clark, of Grand Rap- 
ids, Mich., president of the Clark-Nickerson Lumber 
Company, is expected here this week to attend the an- 
nual meeting of the Clark-Nickerson Lumber Company. 

H. O. Seiffert, of Davenport, Iowa, who has been 
here looking over his interests, left for home on Mon- 
day. In addition to his shingle mill interests here and 
at Monroe, Mr. Seiffert owns a fine tract of timber. 

M. M. Cole, formerly secretary and manager of the 
Rice Lumber Company, is now manager of the Brat- 
nober-Waite Lumber Company, Clear Lake, Wash., and 
is located at that point. 

C. E. Hill, of the Hill Lumber Company, Tacoma, 
made a visit here on Wednesday. 

J. Brotherton, of Escanaba, Mich., who has had 
charge of the estimating of a number of tracts of 
timber for Escanaba lumbermen and capitalists, left 
for home Tuesday. / 

The Robinson Manufacturing Company will build a 
saw mill adjoining its sash and door factory. When 
the present plant was built piles and foundation were 
put in in anticipation of such an emergency. The mill 
will probably be a band mill and will be modern in 


every particuar. Mr. Nickerson has the plans about 
completed and hopes to have the mill in operation by 
June 1 or sooner. 

The Nickerson Machinery Company has been incor. 
porated with a capital of $50,000.* The incorporators 
are E, A. Nickerson, of this city; W. C. Nickerson, lum. 
berman and capitalist of Minneapolis, Minn., and 0, B 
Whitney, formerly of the Clark-Nickerson Lumber Com. 
pany. This company will handle all kinds of machip. 
ery and mill supplies. It has purchased a site on the 


water front 140x800 feet on which it will at once begin , 


the erection of a fine two-story building especially 
adapted to the business. 

Pendleton & Gilkey’s logging camps, which were com. 
pelled to close down on account of snow and cold 
weather, started again on Monday. 

It is said the Ferry-Baker Lumber Company will sue. 
ceed the Rice Lumber Company. 

The retorts for the Puget sound timber preserving 
plant and nine carloads of other machinery are ex. 
pected to arrive at once from San Francisco. The storm 
has delayed work on the plant to some extent, but Su- 
perintendent Burtt states that he hopes to have it in 
operation by February 15. The landings have all been 
completed, the boilers placed, and the engines and pumps 
are now on the ground. Captain Dundon, proprietor 
of the plant, is now on his way from San Francisco to 
inspect the work. 

The paragraph in “Short Lengths” in the LuMBErMAn 
January 25 to the effect that Solomon’s Temple was 
floored with fir flooring has awakened a good deal of 
interest among fir lumber manufacturers in the Bible. 
One fir manufacturer is said to have read thirty-three 
chapters at one reading and he says that there ig a 
lot of interesting reading in the book from a Jumber- 
man’s standpoint, especially from a coast lumberman’s 
point of view. 

Ernest Nickerson, of the Robinson Manufacturing 
Company, and Rudolph Weidauer, of the Wheelihan- 
Weidauer Company, say that Solomon made a hit when 
he sent his order to Hiram, king of Tyre (the FE. M. 
Warren of those days), for fir lumber to make the fir 
doors for the temple, and they give one to understand 
that Solomon sustains his reputation as a wise man in 
a large measure, on this account, at least, and they 
very emphatically affirm that all the modern Solomons 
are using or will use fir doors as soon as they can get 
them. 





OREGON LUMBER NEWS. 

PoRTLAND, OreE., Feb. 8.—The West Oregon Lumber 
Company is the title of a new company organized in 
Portland this week with capital stock of $25,000 and 
incorporated by F. C. Savage, E. D. Kingsley and Bryn 
Layton. The company has bought the T. J. Flippen 
mill at Clatskonie, Columbia county, and expects to 
build a flume four miles in length, to Clatskonie, where 
a dry kiln and planing sheds will be erected. 

A. 8. Kerry, of the Kerry Mill Company, Seattle, is 
in the city on a brief visit. 

J. P. Brayton, of Chicago, returned to Portland this 
week. He is connected with the Street Lumber Com- 
pany, of Chicago, which owns considerable timber land 
in Oregon. 

A. W. Middleton, of the Anderson & Middleton Com- 
pany, Aberdeen, Wash., passed through the city this 
week en route for San Francisco. 

F. A. Blackwell, manager of the Howard Land & 
Lumber Company, Coeur d’Alene City, Ida., was here 
this week. His company is preparing to build a mill 
at Coeur d’Alene. 

W. 8S. Nelson, representing N. B. Bradley & Sons, of 
Bay City, Mich., is on the coast and purchased boom 
and shore rights and about 3,000 acres of timber land 
on Hood river. Bradley & Sons own a considerable tract 
of timber in this state. 

James Young, who went over to Honolulu for Inman, 
Poulsen & Co., has returned home. { 

The Oregon Logging Company has bought its logging 
outfit and will open a camp at Peoria, on the upper 
Willamette, and cut cottonwood logs for the Portland 
Manufacturing Company, of Portland. 

A meeting of the box manufacturers of Oregon and 
Washington will be held in Portland February 10. The 
meeting, it is expected, will be a representative one. 

The spruce box business on the coast has not been 
as profitable as trade conditions have warranted, owing 
to indiscriminate price cutting, and it is hoped that 
these conditions may be averted this season by a better 
understanding all around. 

Harry McCormick, of the MeCormick and Rock Jum- 
ber companies, McCormick, Wash., spent a few days 
in the city this week. His companies have recently 
added 75,000,000 feet. of stumpage to their holdings, 
giving them enough lumber in sight to cut for ten 
years. , led 

The present weakness in wheat freights has a 
some vessels to be picked up by the cargo mills at mow 
erate charters. The Eastern Lumber Company has 
chartered two vessels for immediate loading, one for 
South Africa and the other for the west coast, and v1 
looking around for another vessel that will carry abou 
900.000 for the orient. ‘ 

_ The North Pacific Lumber Company is londing the 
steamship Hatasu with 1,300,000 feet for the orren™ 
The vessel is under charter to the Pacifie Export _ 
ber Company, of Portland, who have due to arrive “2 
February and March loading the steamslip ues 
The Oceano loaded at this port last fall and on 
with nearly 4,000,000 feet of lumber. The North ee 
Lumber Company is overhauling its mill, adding yen 
new machinery, and is waiting for a chance to 8 
down and make some needed repairs. 
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The Western Lumber Company is adding a new boiler, 
G0x16, and engine to furnish power for its re-saw and 
a sash gang. ; 

The Vortland Lumber Company is making good head- 
way with its improvements and expects to start up the 
mill shortly. 

Inman, Poulsen & Co. report trade as active and 
prices stiffening. © : ; 

The Bridal Veil Lumbering Company will soon take 
steps to convert the old plant of the Bridal Veil Paper 
Company into a complete box plant. By the purchase 
of this plant the company now controls the entire 
water rights tributary to Bridal Veil for fluming pur- 

ses. 

"The Northwest Door Company, this city, received 
an order recently for ten cars of knocked down larch 
sash stock for St. Louis, Mo. 

D. S. Livesay & Sons, of Woodburn, are moving their 
plant to Salem and will enlarge it considerably. 

Se ee 

The Flathead Lumbermen’s Board of Trade has been 
organized in Flathead county, Montana, by saw mill 
men in that district, with a view to the promotion of the 
lumber industry and for mutual protection. The mem- 
bers are as follows: John O’Brien, O’Brien Lumber 
Company ; A. Coram, Butte & Montana Commercial Com- 
pany; I. J. Liebiert, A. H. Burne, Edmund Gale, C. F. 
‘ate, Flathead Lumber Company; B. P. Bartheson, 
State Lumber Company; B. J. Boorman, Boorman Lum- 
ber Company; C. Wininger, Lakeview Lumber Com- 
pany; Nathan Scott, William Kiley, Lewis Peterson, Ol- 
sen & Peterson Company; Arthur Howell, Howell Bros., 
and H. G. Miller, Kalispell Lumber Company. The fol- 
lowing resolution was passed at the meeting held last 
week : 

Resolved, That we will not recognize any labor union as 
an organization and that we will not be governed by any 
yesolutions offered by any labor organization. 


NORTH ATLANTIC COAST. 


NEW ENGLAND TRADE NOTES. 

Boston, Mass., Feb. 11.—A_ broad, steady market 
continues in spite of a season which should by virtue of 
all precedent be given over to general housecleaning and 
swapping stories in between times. The time of mid- 
winter quiet is at hand, but the quiet is not as pro- 
found as usual. Men go at a walk instead of on the 
run about their daily business, but the gait is steady and 
unbroken by chats on the street corners and the results, 
as judged by the order book each evening, are good, 

How long it will last is the burning question which is 
poured into the patient ear of the chance listener with 
vrowing frequency, and the answer is a veiled mystery 
that is agitating the mind and heart of every thoughtful 
operator, whether manufacturer, wholesaler or retailer. 
According to his branch of the business may the oracle’s 
answer to this question be accurately gaged. If he be 
a manufacturer he points out the scarcity of logs, the 
phenomenal demand, and boldly marks up his list. In 
fact this marking up process has become a fixed habit 
with many and it seems a hard one to break. If he be 
a retailer he takes his bearings from the action of the 
stock market, talks with his banker, listens to the casual 
home builder or contractor as he delivers himself of 
his prophecies of woe, and ends by sitting back and buy- 
ing only to fill a small hole in his shed, quaking over 
that. As to the wholesaler, he cheerfully sends his 
orders to the mill, subject to acceptance, and takes what 
comes, content for the present with his little 5 percent, 
provided that be accompanied by no risk. The moral of 
all this is that the situation, as viewed from a strictly 
New England standpoint, is one that requires handling 
with gloves, and delicate ones at that. The fact is 
lumber consumers are getting restive; they have not 
forgotien market experiences not yet old enough to be 
called ancient history, and some of them are coming to 
the conclusion that money in the bank is a pretty good 
asset and the old house will do for another season. 
Rents have not kept pace with the advancing cost. If 
by hook or crook the present level of prices can be held 
against the boosting of the man at the mill and the 
onslaughts of the man with the hammer and saw there 
is no occasion for alarm, and another month or two will 
hear the sound of the patter of new shingles on the roof 
and all will go well. Above all it should be remembered 
that a step downward in prices is quite as fatal as a 
movement in the other direction. The contractor of New 
England is not content with a dollar off the list but 
wants it cut in two. 

Frank Wood, with Waldo H. Bigelow, has returned 
from an extended trip throughout Canada as far as 
Georgian bay. Reversing his customary occupation, Mr. 
Wood has been engaged in the buying of various hard- 
Woods instead of the selling of them. 

0. M. Pratt, of Pratt & Forrest, Lowell, accompanied 
by Arthur Allen, of the H. P. Cummings Company, Ware 
and Boston, walked up the gang plank of the big Clyde 
Line steamer Carib on Saturday, February 8, bound for 
southern ports, on a two weeks’ pleasure trip, during 
which they will visit the southern mills and have a look 
at the logging methods of the big lumber districts in 
Georgia and Florida. 

very pleasant incident during the meeting at Trovi- 
dence of the Rhode Island retail association on Satur- 
day last was furnished by the presentation by L. Sweet, 
of L. Sweet & Co., of a substantial and most acceptable 
token to the secretary of the association, Willard I. 

“insing. Mr. Lansing’s fitness for the job he has under- 
taken is thoroughly evinced by his ever increasing pop- 
ularity. The painstaking work he has accomplished has 
impressed more than one member of the association, and 








Mr. Sweet, appointing himself a committee of one, saw 
to it that this appreciation was expressed in substantial 
terms. In a neat speech he conveyed this visible token 
of esteem, and Mr. Lansing, though taken by surprise, 
responded in an equally happy vein. 

At 11 o’clock on Sunday, February 9, the stork stag- 
gered wearily to the home of Gardner I. Jones, presi- 
dent of the H. M. Bickford Company, in West Newton, 
and deposited twin girls, a load weighing, agcording to 
Gardner’s reports, twenty pounds, but it is said that this 
is scaled by competent authorities at this port to some- 
thing like fourteen pounds. Gardner is having plenty 
of advice as to names, and is now trying to decide 
between Kate and Duplicate and Hel’en Repeat. 





PENOBSCOT DISTRICT NOTES. 

Bangor, MeE., Feb. 10.—The East Machias Lumber 
Company has started its lath mill, after having made 
extensive repairs and improvements. A sawdust car- 
rier and screen have also been put in, and the sawdust, 
much of which formerly went to waste, is now prepared 
for sale to the sardine factories, where it is used in 
packing. 

The extension of the Rumford Falls railroad, now 
building, will run close to a tract of 50,000,000 feet of 
spruce owned by the E. 8. Coe heirs of Bangor. 

The kindling wood factory owned and operated by 
Mrs. L. P. Page at Passadumkeag is one of the most 
prosperous industries of that town. The mill was built 
in 1897 and receives its supply of wood from the saw 
mills in the vicinity, using more than 4,500 cords of 
edgings and other waste annually. The wood is cut 
into blocks two and one-half inches long, which are 
carried by belts to the dry room, thence to the bunch- 
ing room, where sixteen girls are employed in operating 
the presses in which the wood is bundled. The output 
is about 10,000 bundles a day and thirty hands are 
employed, with a pay roll of about $200 a week. Mrs. 
Page is considered to be the equal of any man in 
Passadumkeag as a business manager, and she has 
made a great success of the kindling wood factory, which 
many predicted would be a failure. 





EAST PENOBSCOT WEST BRANCH CUT. 

Banoor, Me., Feb. 11.—At the annual meeting of the 
Penobscot Log Driving Company, held here today, offi- 
cers were elected as follows: President, James M. Mce- 
Nulty; secretary and treasurer, John H. Rice; directors, 
James M. MeNulty, C. J. McLeod, James Rice, J. F. Kim- 
ball, Fred A. Gilbert. The West branch drive will be 
made this year by the Great Northern Paper Company, 
which took the contract in 1901 for two years. 

The lumber cut on the West branch of the Penobscot 
this winter is by far the largest on record for those 
waters, exceeding the great cut of 1900-1901 by nearly 
one-half. Last spring the drive contained 82,000,000 
feet and was the wonder of all the lumbermen, but it 
included 18,000,000 feet of old logs. This year there 
will be ready for the drivers 94,100,000 feet, according 
to estimates made by Fred A. Gilbert, log agent of the 
Great Northern Paper Company, ‘the driving contractor. 
The cut is figured as follows, and all of it except 
1,000,000 feet is new logs: 


South Branch—Great Northern Vaper Company, 7,000,- 
000; C. W. Mullen, 5,000,000; W. D. Smith, 6,000,000. 
North Branch—Great Northern Paper Company, 8,000,- 


000; C. J. MeLeod, 9,000,000. 

Seeboomook—-Nahum Emery, 1,500,000. 

Lobster Lake—-Ross & Appleton, 1,500,000. 

Ragmuflin stream—-Gilbert & McNulty, new logs, 3,500,- 
000; Gilbert & MeNulty, old logs, 500,000. 

Russell stream-—-Maxfield & Ayer, 4,000,000. 

Caucomgomac—Marsh & Ayer, 7,000,000. 

Ambezuxis—J. F. Smith, 1,000,000. 

Chesuncook lake—lK, J. Smith, 1,500,000; John Largay & 
Son, 3,000,000. 

Ragged stream—Great Northern Paper Company, new 
logs, 3,000,000; Great Northern Paper Company, old logs, 
500,000; John Cassidy, 1,000,000. 

Ripogenus lake—I. A. Terrill, 2,000,000. 

Ripogenus stream—McLeod & McNulty, 5,000,000; George 
A. Gray, 3,000,000. 

Sourdnahunk—E. W. Robinson, 2,000,000. 

Debsconeag Falls—J. F’. Kimball, 2,000,000. 

Nahmakanta—James Rice & Co., 6,000,000. 

South Twin-—James Daigle, 600,000. 

Quakish lake—J. W. Burke & Son, 5,000,000. 

Millinocket—-Jordan Lumber Company, 1,000,000; 
Ross, 3,000,000. 

Shad pond —Fred Scott, 1.500,000. 

Relow Shad pond—lL. J. Butterfield, 1,000,000. 

Total, 94,100,000 feet. 

oe 
PROSPERITY IN PROVIDENCE. 

PROVIDENCE, R. I., Feb. 10.—Local lumber dealers re- 
port business fair for the time of year. A great deal 
of lumber is being hauied out toward the country, show- 
ing that considerable preparations for building are in 
progress. 

A. dealer who finds much business in East Providence, 
a large township adjoining the city of Providence on 
the east, said the other day that in 1880, when water 
was introduced into Watchemoket, one of the districts 
of the town, there were only about 400 houses in the 
district. Now there are over 1,000. The evening of 
the day water was sent through the pipes in Watche- 
moket district there was a celebration, including a pro- 
cession with the usual accompaniment of red fire. A 
part of the route was through Walnut street and Wat- 
erman avenue to Broadway. The late Mayor Doyle, of 
Providence, chief executive of the city for eighteen 
years, was in one of the carriages and asked why the 
procession was being conducted through a forest; there 
being an extensive tract of woodland and very few 
houses on Walnut street and Waterman avenue. Now 
both streets are closely built. There is more building 
today outside the Watchemoket district than in it in 
East Providence, yet seven or eight houses are going 
up and real estate men are looking forward to a boom 
in the spring in both building and lots. 


John 

















CHRYSANTHEMUM 
WHISKERS— 


(Left over from the flower show.) 


HAVEN’T YOU 
BOUGHT 
THEM ’ERE 


CEDAR POSTS 
AND POLES 


YET ?—WELL !—YOU 
BETTER WRITE TO 


Pendleton & Gilkey, 


JANESVILLE, WIS. 
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MARINETTE, SHINGLES. 
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Alexander Stewart 
Lumber Company, 


MANUFACTURERS 


LUMBER, 


OUR MOTTO: 


eee 


LATH and a — 
SHINGLES Shipments. 
WE SELL TO DEALERS ONLY. 


Wausau, Wisconsin. 





























SAWYER-GOODMAN Co. 
MARINETTE LUMBER CO. 
Manufacturers of 
Pine, Hemlock, Hardwood 
LUMBER. 
We have noofice in Chicago. Marinette, Wisconsia. 
; 
> 
3 
; 
3 
For Quick Shipment ; 
Of all varieties of product 3 
aul heavy Gabe, atthe ; 
. ° 4 
North Wisconsin Lumber Co. | 
HAYWARD, WIS. $ 
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Bradley-Watkins Company, 
729 Lumber Exchange, MINNEAPOLIS, MINN. 


We have the Largest Assortment 
in the Country of 


White Cedar Posts and Shingles. 


Also Railway Ties, Timber, Piling, Telegraph and Telephone 
Poles. Write us for anything herein mentioned. 


OUR CEDAR YARDS ARE AT OUR SHINGLE MILLS ARE AT 
Cardigan Junction, near Minneapolis, Sault Ste. Marie, Mich. 
Spaulding, Mich., Sault Ste. Marie, Mich. Spalding, Mich., Rex, Mich 
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ARE YOU LOOKING 
For Wisconsin Red Oak, Birch or Elm? 


DO YOU WANT 

Red or white, plain or quarter-sawed 
SOUTHERN OAK ? 

We have a large stock, well seasoned and 


WE SOLICIT YOUR INQUIRIES. 


G. W. JONES LUMBER CO., Appleton, Wis. 
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POLES iS 


VHA LMOVAAIOV EVA Wa 
MENOMINEE, MICHIGAN. 


MIXED CAR TRADE 
SOL/C/TED, 

















EVERYTHING IN 


WHITE CEDAR. 


Live Timber, Peeled, Sound, Full Size and Straight. 
Delivered Anywhere. Correspondence Solicited. 


W.C.B.PALIIER, = Chicago. 
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PINE TREE LUMBER CO., 


LITTLE FALLS, MINN. 


Manufacturers and Dealers in 


LUMBER, LATH 
SHINGLES, PICKETS. 
MANUFACTURING CAPACITY, 100,000,000 FEET. 


PETER MUSSER, Pres., Muscatine, Iowa. Write for 














M.G. NORTON, Vice-Pres., Winona, Minn. . 
DREW MUSSER, Secy. & Treas., Little Falls, Minn, Prices F. 0. B. 
C A. WEYERHAEUSER, Gen. Mgr., Little Falls, Minn. @ at Your Place. 
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| Tower Lumber Co. 
TOWER, MINN. 
é 

A Large and Well ( 
* Assorted Stock of 

WHITE ; 
‘ ‘ 
AND 
: NORWAY ; 
} 

PINE. 
, ( 
: Inquiries promptly answered. 
) We can ship all rail or by water via TWO HARBORS, $ 
q Lake Superior (see Map). 
Our stock is now in fine shipping condition. , 














UPPER MISSISSIPPI DISTRICT. 


THE MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Feb. 12.—Interest centers in the 
proposed action on prices at the annual meeting of the 
\Mississippi Valley Lumbermen’s Association in this 
city, Tuesday of next week. Definite information as to 
what course will be pursued at that time is difficult 
to obtain, but it is almost certain that action which will 
ibe the equivalent of an advance will be recommended by 
the price list committee. 

Down river manufacturers, who have had stronger 
sentiments concerning market conditions for some time 
than those in the northern part of the state, will ask 
for an advance of the list prices, especially on selects 
and finishing lumber, and a nominal advance will also 
be asked for on dimension, lath and siding. On the 
select and finishing grades of: lumber the sentiment of 
these manufacturers is decidedly firm. They will claim, 
in all probability, that the value of lumber is much 
higher than is represented by the list, but in the absence 
of an advance on list prices they cannot obtain what 
they should for these grades and that other manufac- 
turers will find themselves in the same predicament. 
They hold that they ought in justice to themselves ob- 
tain full values while conditions warrant it and that 
on many other occasions when the supply of lumber was 
heavy they were obliged to sell without making much 
of any profit. 

In all probability the more northerly manufacturers 
will take the position that the utmost conservatism in 
prices should prevail at this time owing to the fact 
that an advance in the list now could not be main- 
tained for longer than sixty days, and at the end of 
that period, with new lumber on the market, a reduc- 
tion in the official list would necessarily follow, which 
would be bad for the lumber trade at the beginning of 
the building season, when values should be reasonably 
well maintained. They believe that higher than list 
prices should be obtained for many descriptions of lum- 
ber, but that the best way to put these into effect at 
the present time is to advise manufacturers to put 
out their individual lists and charge what they think 
white pine is worth over and above the official list 
price. Under these conditions and with views differing 
as to the course to be followed the meeting is awaited 
with more than usual interest. 

All the local interests in the white pine trade concede, 
however, that no action will be taken which will lower 
the prices prevailing at the present or which will dis- 
courage manufacturers from obtaining what their prod- 
uct is worth. 4 

Demand Continues Active. 

During the past week demand for white pine has 
shown an increase fully in proportion to that ex- 
pected at this season. Many retailers have visited the 
market and placed orders, while travelers report a good 
run of business and considerable has been received by 
mail. Late buyers are now in the market and are 
anxious to purchase before it may be too late to se- 
cure deliveries. The approaching meeting of the manu- 
facturers has also contributed to the buying sentiment, 
for in some quarters the opinion still prevails that list 
prices may be marked up to a considerable extent, and 
dealers and heavy consumers who have not procured 
supplies desire to get under cover before this action may 
be taken, 





Immigration a Factor. 

Building interests will undoubtedly be as large con- 
sumers in the cities as a year ago, and there will be a 
wide consumption of white pine in this direction. Immi- 
gration will call for a large number of new farm houses 
and farm buildings. It is reported from a reliable 
source that the Soo line has made arrangements to 
carry 3,000 homesteaders into North Dakota and Minne- 
sota this month, and with the other transcontinental 
roads to be heard from it is safe to estimate that the 
number of new settlers in the northwest will easily reach 
12,000 or 15,000 this spring. With this addition to 
the population there will be an increase in the demand 
for lumber at most all of the important stations through 
North Dakota and Minnesota and other sections of the 
northwest where the states are not yet fully settled up. 


Opposed to New Tax Code. 


Lumber manufacturers in Minneapolis are co-operat- 
ing with other manufacturers and wholesale dealers 
throughout the northwest in opposing the passage of 
the new tax code prepared for Minnesota. The legisla- 
ture, now in special session, is considering this proposed 
law and considerable pressure is being brought to bear 
upon the members to secure its amendment so that it 
will not be such a hardship upon the larger interests 
of the state as is proposed. The law in its application 
to personal property would increase lumbermen’s taxes 
much more than at present, although it is recognized 
that lumbermen pay more taxes than almost any other 
class of business men, for the reason that their stocks 
are in plain sight and it is easy for the assessor to 
arrive at the full value. Other business men have their 
money invested in such a way that frequently the asses- 
sor does not assess them full value on their property and 
they are therefore enabled to escape paying the taxes 
they should. Lumber manufacturers did not take the 
initiative in this matter but simply decided to co-op- 
erate with other business men owing to the fact that 
their burden of taxation would be unjustly increased. 

White Cedar Posts Advanced. 


The post and shingle committee of the Northwestern 
Cedarmen’s Association has revised the post price list 
adopted at the meeting at Menominee, Mich., January 


7 last, and through the secretary’s office has issued a 
circular letter recommending an advance of 2 cents on 
4 to 6-inch posts, 8 feet long; 3 cents on 7-inch 8-foot 
posts; 7 cents on 8-inch 8-foot posts; 2 cents on 4-inch 
posts, 10 to 16 feet long, inclusive; 5 cents on all 
sizes of 18-foot posts and 10 cents on all sizes of posts 
from 20 to 30 feet long, inclusive. 

The committee believes that these prices are war- 
ranted by the fact that dry stocks of posts are very 
light, particularly of the above mentioned sizes, and 
the demand is very strong with outlook favorable for 
a continuance of steady buying during the spring 
months. 

Minor Mention. 


S. H. Davis, the Minneapolis hardwood handler and 
manufacturer, has recently returned to this city from 
a business trip to Poskins, Wis. He states that owing 
to the fact that practically all the timber in the vicinity 
of his mill at that point has been cut he has decided to 
seek a new location. The machinery is about to be 
shipped to this city, where it will be repaired and placed 
in condition for further operations. Mr. Davis is at 
present undecided as to the exact point at which he will 
locate. The mill has a capacity of about 20,000 feet a 
day. 

A. EK. Darling, buyer for the Chicago Lumber & Coal 
Company, with headquarters in Minneapolis, has recently 
returned from a trip in the vicinity of Deer River and 
Grand Rapids, Minn. He says that post stock is some- 
what scarce but that there is a large amount of poles 
available for market in that section of the state. Speak- 
ing of logging operations, he thinks that the cut will 
be considerably curtailed this year over that of last 
year although conditions are now excellent for active 
work and loggers are rapidly completing their contracts, 

The Hobe-Jaynes Lumber Company, this city, has re- 
cently purchased the entire stock of the John Hein Com- 
pany, at Tony, Wis. This stock comprises over 2,000,- 
000 feet of pine and hardwood. 

I. F. Swartout, wholesale dealer in Pacific coast woods, 
has returned from a short business trip to the mills in 
Washington well satisfied with coast conditions and is 
of the opinion that both the fir and cedar markets will 
be strong in Minneapolis for some weeks. 

F. W. Annis, buyer for James A. Smith, of Osage, 
Iowa, and J. D. Young, of the J. D. Young Lumber 
Company, Lacrosse, Wis., were heavy buyers at the 
Minneapolis market this week. 

C,. H. Carpenter, of the W. I. Carpenter Lumber Com- 
pany, will attend the meeting of the Nebraska Retail 
Lumber Dealers’ Association held at Lincoln, Neb., this 
week. 

J. K. Glass, of the Park Rapids Lumber Company, 
has returned from a business trip to the mill at Park 
Rapids, Minn., where he found conditions ideal in the 
woods. Logging contractors are busy and are meeting 
few obstacles in their work. Mr. Glass says that small- 
pox is more than usually prevalent in the logging 
camps this year but owing to the rigid quarantine at 
every point the disease seems to be gaining but little 
headway and will probably not have any material effect 
upon the winter’s work. 

Kk. J. Carpenter, of the Carpenter-Lamb Company, 
left the city in company with his family this week for 
an extended trip in the east. He will visit New York 
and Washington and will remain away for several 
weeks. 

W. A. Burt, representing 8. O. Church & Bro., of New 
York, wholesalers of cooperage stock, has opened a 
permanent office in the Guaranty Loan building in this 
city. 

— northwestern dealers at the Minneapolis 
market this week were W. J. Pinney, New London Mill- 
ing Company, Willmar, Minn.; A. J. Riske, Doland, 8. 
D.; O. A. Veblem, Blooming Prairie, Minn.; Edgar 
Hoover, Pine Tree Lumber Company, Little Falls, Minn.; 
A. W. Sternke, Gaylord, Minn.; John Erickson, Hancock, 
Minn.; Fred J. Dwinnell, Rugby Lumber Company, 
Rugby, N. D.; William Winhurst, Olivia, Minn. 

The L. Lamb Lumber Company, of this city, has re- 
cently purchased yards at Huntington and Walling: 
ford, Towa. 

Henry Webster, one of the oldest Jumber salesmen 
traveling out of Minneapolis market, has opened an 
office at 541 Lumber Exchange, this city, and will here- 
after engage in the wholesale lumber business on his 
own account. Mr. Webster has for a number of years 
represented the Foley-Bean Lumber Company, Milaca, 
Minn., with headquarters at Minneapolis, on the road 
much of the time. He is a native of Maine, where he 
learned the lumber business as a boy and, coming to 
Minneapolis during the early days of lumbering here, 
was engaged for a number of years in the logging busi- 
ness on Rum river. His experience, therefore, in log: 
ging and lumbering and his thorough knowledge of the 
lumber business, well qualify him for engaging in the 
wholesale business, He severed his connection with the 
Foley-Bean Lumber Company on January 1 and since 
then has purchased some stocks of pine at the head 
of the lakes and, with other connections that he has, 
is now in a position to cater to the demands of the 
retail trade, with which he has a large and favorable 
acquaintance. 

C. H. Underwood, representing the Chehalis Lumber 
Company, Chehalis, Wash., was a caller in Minneapolis 
this week. The Chehalis Lumber Company was organ- 
ized last year, with Lynn H. Miller at the head. It 
has recently built a new saw mill on the South Bend 
branch of the Northern Pacific railway, three miles 
west of Chehalis, and the mill is now in operation. 
Mr. Underwood has sold west coast lumber on the road 
for a number of years and will hereafter be a frequent 
visitor to this market. The Chehalis Lumber Company 
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manufactures fir lumber, making a specialty of long 
timber, and in addition wholesales cedar and spruce. 
The mill has a capacity of 60,000 feet a day and is 
equipped to saw timbers up to ninety feet in length. 
Mr. Underwood will go from here to Chicago, and ex- 
pects to visit the leading eastern lumber markets before 
returning to the coast. 


LAKE SUPERIOR PORTS. 


CHEQUAMEGON BAY NOTES. 


ASHLAND, WIS., Feb. 12.—A new twist has been given 
the tangle of litigation in which the Washburn, Bayfield 
& Iron River railroad has become involved between the 
federal and state courts. Last Saturday afternoon Re- 
ceiver Frost filed a petition with the state supreme court 
asking to have the suit, which has begun against him 
there by Attorney General Hicks, in the name of the 
state, transferred to the United States federal court, 
claiming that the latter court has full and complete 
jurisdiction in the matter. In summing up the grounds 
for asking the state supreme court to take no further 
action in the case the petition sets up that when the 
pill of foreclosure of the railroad was filed 








“the circuit court of the United States assumed pos- 
session and jurisdiction over said cause and physical posses- 
sion and control of all of the property involved in said 
proceedings through receivers duly appointed by said court, 
and from the institution of said suit of foreclosure until the 
present time the said circuit court of the United States in 
and for the western district has continued to possess and 
exercise full and complete jurisdiction over said cause and 
maintain possession and control of all of the property in- 
volved in said suit of foreclosure and affected by the present 
suit in this court ; that said jurisdiction of the United States 
was acquired and exercised long before the jurisdiction and 
physical possession and control of all the property affected 
by the suit; the said circuit court of the United States 
has full and complete jurisdiction of the subject matter of 
the case and is fully competent to hear and determine all the 
controversies therein, and to grant such relief as the plain 
tiff in the case is entitled to, if any. 

The lumber market has now opened for the season of 
1902 and apparently with a rush. In the past few days 
some large deals have been closed. It is currently 
reported that the A. A. Bigelow Lumber Company, of 
Washburn, has closed out its entire season’s cut of white 
pine lumber, No. 3 and better, about 25,000,000 feet or 
perhaps 30,000,000 feet, for $500,000. Moore, Keppel & 
Co., of Port Wing, have also closed for over $300,000 
their entire cut of logs this winter, including what stock 
was left over from last year, in all about 18,000,000 
feet. This stock was handled last year by D. L. Wig- 
gins and will be again this year. The purchasers are 
Potter, Teare & Co., of Cleveland. It is evident that 
there will be a shortage of stocks, and the larger firms 
are taking in everything they can find to cover their 
needs for a year. Prices will range from $1.50 to $2 a 
thousand higher than last year but producers’ profit 
will not be any greater than last season. This is 
accounted for by the increased cost of logging and by 
provisions for men and horses being very high. 

Captain R. D. Pike, of the R. D. Pike Lumber Com- 
pany, of Bayfield, was a visitor in the city yesterday. 
He will leave in a couple of weeks for California, where 
he is interested in an olive plantation. When asked 
what he intended to do about the 1902 cut of his mill 
at Bayfield he stated that he did not intend to make any 
contracts or sell any of his lumber until it was on the 
docks, 

The Red Cliff Lumber Company, of Red Cliff, has sold 
20,000,000 feet of its 1902 cut to eastern parties. A. 
E. Gilbert, manager of the company, was down from 
Duluth on Monday but declined to talk of the sale. 





AT THE HEAD OF THE LAKES. 


_ Duturn, Mrinn., Feb. 11.—Eastern demand continues 
i unprecedented volume and it is estimated that fully 
80 percent of the cut of the year at Duluth and other 
head of Lake Superior points has been sold. Eastern 
buyers now begin buying lumber as soon as the ship- 
ments of the preceding year are over, or as soon as the 
loggers and lumbermen of Duluth and Ashland are will- 
ing to quote prices. From their avidity this year it al- 
most seems as though the eastern wholesalers were of 
the opinion that when the present log crop was in there 
would be no other. 

This week a sale of the entire cut of the Nester mill 
at Ashland, about 35,000,000 feet, has been closed out, 
10,000,000 feet of it to the Cream City Sash & Door 
Company, of Milwaukee, and the rest to the Soper Lum 
ber Company, of Chicago. This lumber is from logs 
cut this winter on the north shore of Lake Superior a 
short distance northeast of Duluth. The sale amounts 
to about $650,000 and is the business of the Nester es 
tate for the twelvemonth. Another wholesale sale being 
closed this week has been about 25,000,000 feet of tim- 
her to be cut by the Red Cliff Lumber Company at its 
Red Cliff mill, amounting to about $500,000. The sale 
18 practically the inauguration of a new era in handling 
lumber here. The dealer in cargo lots of lumber at the 
head of the lakes has heretofore been dependent upon 
water for transportation; this entire sale is probably 
to be handled by rail to destination. The mill is on the 
line of the Chicago & North-Western road and the stock 
will probably be dressed in transit. The sale removes 
tom the eastern market a large block of lumber. 
Richardson & Avery this week sold 17,000,000 feet of 
mber to the eastern market and Chicago, to go for- 
ward during the summer by water. This takes them 
out of the market for the major portion of the season. 
ae all the eut of the coming summer has not been 
Me hs is not because manufacturers are unable to sell, 
is th € only reason it is not absolutely cleaned out now 

at sellers are unwilling to make prices or give 


lu 


contracts on their entire expectations, in fear of some 
unexpected contingency that may tie them up with a 
smaller log crop than estimated.- So far the weather 
of the winter has been excellent for making logs and 
many manufacturers of this district are overrunning 
their estimates. 

About 1,750,000 feet of logs are now being brought 
daily into this city by railroads for the mills sawing 
this winter and for those that will begin operations in 
April. In addition there are about 400,000 feet of logs 
coming to outside mills of the district by rail, so the 
amount of logs that will come down to mills by steamer 
will be smaller than ever, due, of course, to the greater 
economy of handling logs by rail and the fact that tim- 
ber is gradually being taken off from lands that lie 
close enough to rivers to permit driving in the water. 

The mill of Hubbard & Vincent here will start up 
at once for a long run for the Red Cliff Lumber Com- 
pany. The logs will come off the Duluth & Iron Range 
road and later off the Duluth & Northern Minnesota. 
There are now large stocks of logs at the mill. The 
mill of the St. Louis Lumber Company, which has 
been sawing all winter, will close down this week and 
will probably not start up again before spring. 

The annual meeting of the Wisconsin Log & Lumber 
Company was held this week at West Superior. Officers 
were re-elected as follows: HH. Turish, president; 
W. E. McCord, vice president and general manager; 
W. H. Cook, treasurer; L. T. Powell, secretary; John 
Pearson, of Moscow, Idaho, assistant secretary. The 
capital stock of the company was increased to $500,000. 
The company has acquired the past year large holdings 
of pine in Idaho, buying from the state, and Mr. Mc- 
Cord has gone to Moscow to take charge of the work 
of the winter. It is intended to erect mills and to build 
railroads into the timber. The operations will be 
among the most important in that state. After the an- 
nual meeting those present and their ladies had a little 
banquet celebrating the events of the year. 

Two saw mills will be built on the line of the new 
Duluth, Virginia & Rainy River road, one at Ash lake 
and the other at Rat Root. They will saw timber held 
by interests connected with Cook & Turish. There are 
about twenty-five miles of road built north from Vir- 
ginia and grading is progressing fast. It is not ex- 
pected that the road will reach its northern terminus 
for a year or two. 

On February 21 the city of Superior will sell at auc- 
tion, for taxes, about 180,000 feet of low grade lumber 
belonging to the McCall Lumber. Company. There are 
$2,584 of accrued personal taxes against this lumber 
and the remainder of stock of the company that has 
been shipped away. 


SUNDRY NEWS NOTES. 


A petition in bankruptcy has been filed against Ben- 
jamin Frankel, sash and blind manufacturer, at Brook- 
lyn, N. Y., by Samuel A. Bennett, the Wood, Barker 
Company and William W. Schupner, the liabilities 
amounting to $1,000. 

An involuntary bankruptcy suit has been brought 
against Dewitt C. Postle, of the Postle Lumber Com- 
pany, Columbus, Ohio. ‘The liabilities are $81,847.55, 
of which $30,668 is in secured claims. The assets are 
estimated at $28,000. 

The failure is announced of B. G. Morris, of B. G. 
Morris & Co., woodenware dealers, at Detroit, Mich. 
The liabilities are estimated at $43,000 and assets 
$41,000. 

Duncan McIntyre, saw mill operator at Clarance, Ont., 
is reported offering 30 cents on the dollar. 

Charles L. Shelton formerly a lumber dealer at 
Columbus, Ohio, recently filed a petition in bankruptcy 
in the United States court claiming that he has but 
$3,400 to meet liabilities of $73,272.60. The creditors 
are numerous, many of them being Michigan concerns. 

The Holt Lumber Company, of Oconto, Wis., recently 
purchased from William Judge, of Florence, Wis., 11,- 
000,000 feet of white pine timber stumpage in Ontonagon 
county, Michigan, for $40,000. The timber stands on 
2,000 acres of land in MeMellan township, on the Balti- 
more river. 

John J. Flood, of Bay City, Mich., recently received at 
his mill in that city one of the largest shipments of 
African mahogany logs ever received for manufacture 
in this country. The timber came via London and was 
consigned to Edward Germain, of Saginaw, and most of 
the logs measured 45 to 50 inches across. Each one 
produced about 1,500 feet of lumber, worth from $300 
to $350 a thousand feet. The lumber will be used in 
the manufacture of pianos. 

The I. Stephenson Company, of Wells, Mich., recently 
received an order to ship several carloads of lumber for 
the navy yard at New York. 





The AMERICAN LUMBERMAN is in receipt of an in- 
quiry from a well known Australian house desiring an 
American manager for its New Zealand lumbering and 
logging enterprises. The communication gives extended 
information as to the qualifications necessary, which, 
however, a capable man with practical American ex- 
perience in timber cutting and logging would be able 
to meet. Correspondence upon this subject is invited 
from capable persons willing to locate in New Zealand. 


OLBLBLABLBLO LOTTO 


The AMERICAN LUMBERMAN is in receipt of a letter 
from an eastern concern which uses bass wood splints 
5-8 inch wide, 3-32 inch thick and in lengths of 4 feet 
6 inches and 8 feet. It desires the name of parties 
having veneer machinery and able to get out a supply 
of this stock in large quantities, and the AMERICAN 
LUMBERMAN will be pleased to hear from such parties. 








WHITE PINE, POPLAR, YELLOW PINE. 
CLEVELAND, OHIO. 
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FISHER & WILSON CO., 


CLEVELAND, OHIO. 
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Veneered Birch Doors 


Almost as cheap as regular White 


Pine. Think of this when placing 
your orders. 


The OHIO SASH & DOOR CO. 


CLEVELAND, OHIO. 















WHITE PINE 


SPECIAL TIMBER BILLS 
RED CEDAR SHINGLES 
YELLOW PINE.,......- 


RIB RIVER LUMBER CO. 


Yards and Main Office, 


TOLEDO, OHIO. 








BRANCH OFFICES: 
Fite Bldg,, PITTSBURG, PA. 
RHINELANDER, WIS. 
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The W. H. H. Smith Co. 


Toledo, Ohio. 


PINE LUMBER “Shingles 


WE WANT TO MOVE 


160,000 ft. 5-4 No. 2 
1g0.000 5-3 822! WHITE PINE 
150,000 ft. 8-4 No. 2 e 
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Campany Shippers. 
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We have every facility for shipping your 
orders immediately on receipt. SEND 
US YOUR “‘RUSH” ORDE 


OFFICE AND YARD, CHIC 


Archer Ave and Quarry St., 
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SMITH, FASSETT & CO., 


NORTH TONAWANDA, N.Y. 








DOMESTIC AND 
FOREIGN TRADE. 


WHITE PINE. 














Qonnnonemt 


PENDENNIS WHITE. 


WHITE, GRATWICK & CO, 





W. H. GRATWICK,. G. A. MITCHELL, 


Wholesale North 
Tonawanda 
Lumber. N.Y. 





STEVENS, EATON & Co., 18 Broadway, N. Y. 

. | W.8. BLAUVELT, 1722 N. 28th 8t., Phila. Pa, 

REPRESENTATIVES: G.J. KENNEDY, 100 Ellicott Sq.. Buffalo. 
FRED 8. MORSE, Springtield, Mass. 
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RED CEDAR SHINGLES 
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H. M. Loud’s Sons Co. 


Pine and Hardwood 
LUMBER. 


C. H. STANTON, Manager. 


Foot of Hertel Avenue. BUFFALO, N. v 
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Sawyer & Shuttleworth, 
Wholesale Pine Lumber, 


OEFICE—1004 Ellicott Square. YARDS—Ganson 
St., Ramburgh Turnpike & Blackwell Canal. BUFFA LO. 














CHIPPEWA FALLS, WIS. 























The Record. 


Alabama. 

Birmingham—The American Lumber Company has been 
succeeded by J. H. Spillman. 

Florence—The Florence Pump & Lumber Company will 
remove plant to Memphis, Tenn. 

Leeds—J. B. King has been succeeded by W. J. D. Wil- 
liams. 

Mount Vernon—The Hardwood Export Company has 
increased capital stock from $100,000 to $150,000. 

Thorsby—The Thorsby Planing Mill & Woodwork Manu- 
facturing Company has engaged in business. 


Arkansas. 

Bowman—Rarton & Caldwell have removed. 

Horatio—The Phonix Lumber Company has engaged in 
the wholesale business. 

Junction City—The Cornie Stave Company has increased 
capital stock from $20,000 to $50,000. 

Mena—The Waldron Lumber Company has changed name 
to the Brommer Lumber Company. 

Morgantown—Lynn, Johnson & Parish have been suc- 
ceeded by Lynn & Johnson. 

Osceola—The Osceola Hardware Company has engaged in 
the lumber business. 

Searcy—The Searcy Mill Company has been incorporated. 

Walnutridge senson Bros. have engaged in the hardwood 
lumber business. 





California. 

Jackson—The Chicizola Estate Company has been suc- 
ceeded by the Amador Lumber Company. 

Palo Alto—The J. I’. Parkinson Company has been incor- 
porated with capital stock of $125,000. 

San Francisco—The Scott & Van Arsdale interests have 
been fused into one corporation and incorporated, with capi- 
tal stock of $3,000,000, as the Scott & Van Arsdale Lumber 
Company. 

Colorado. 

Granada-—The Childs & Gregory Lumber Company has 

been succeeded by 8S. C. Gregory. 


Delaware. 
Laurel—Moore & Gordy are out of business. 


Florida. 

Jacksonville—The Jacksonville Tie & Timber Company will 
absorb Barrow & Barnes, of Whitesville. 

Leesburg—The Operators’ Cooperage Company has_ been 
incorporated with capital stock of $40,000 by Carl Geary, 
M. ©. Overstreet and M. W. Ulman. 

Milton—-W. I*. Milligan & Co. have sold out to Cross & 
Reese. F 

Georgia. 

Atlanta—The McGaughey Lumber Company is out of busi- 
ness.,—J. A. Willingham is out of business. 

Augusta—The Savannah Valley Lumber Company has 
engaged in the manufacturing business.—A. W. Stubb & Co. 
have engaged in the commission lumber business. 

Kinleyson—E. Cook, jr., will operate a saw mill. 

Jakin—The Karly County Lumber Company has engaged 
in business. 

Moultrie—Simmons & Ashburn have been succeeded by 
I. I). Simmons. . 

Warrenton—The Cook Lumber Company has engaged in 


business. 
Idaho. 

Pocatello—J. C. Weeter has engaged in the lumber busi- 
ness, 

Iinois. 

Albion—The Albion Lumber Company has bought out 
Joseph Harris. 

Cadwell—W. W. Eagle has removed to Strasburg. 

Chicago—The H. Witbeck Company is out of business,— 
i. Whiteway has been succeeded by I. Whiteway & Co, 
McDonald & Co. have engaged in the wholesale lumber busi- 
ness at 811 Ashland block.—Charles Darling has engaged in 
the commission lumber business.—-I'rank W. Ifowes & Co. 
have changed style to Howes Bros.—-The Adam Schillo Lum- 
ber Company has been incorporated with capital stock of 
$75.000 by John J. Sehillo. Arnold Tripp and Alfred Muel 
haefer to succeed Adam Schillo.-Schuttler & Holz have 
incorporated with capital stock of $500,000. 

Earlville—William FE. Hapeman & Son have sold out to 
the Alexander Lumber Company, of Chicago. 

Elmhurst—-E. W. Fisher & Co. have been succeeded by 
Hlammerschmidt & Franzen. 
ow T. H. Linsley & Co. have dissolved partner- 
ship, 

Monica—Levi McKown has been succeeded by W. W. Day. 

Mount Pulaski—W. B. Mitchell has sold out to J. M. 
Rothwell, jr. 

Ottawa—Coleburn & Meyers have sold out to Bayne & 
Vaughn. 

Smithfield—Voorhees & Hinderliter have been succeeded 
by Hirderliter & Welsh. 

Thebes—J. L. Norman has engaged in the lumber busi- 
ness. 

Indiana, 

Brook—A,. C. Rosenberg has sold out his interest in the 
Brook Lumber Company. 

Franklin—J. W. Pinnell and A. J. Engler have bought 
yard and planing mill of Robert Waggener and will operate 
as Pinnell & Engler. 

Indianapolis—Dalton & Merrifield have been succeeded by 
N. I. Dalton. 

: Kirklin—-William Whaley has sold out to M. Harden & 
sro. 

Orleans—Hardman & Leatherman and Shirley Bros. have 
been succeeded by the Orleans Hardware Company. 

Ridgeville—The Joseph Lay Company has been incorpo- 
rated with capital stock of $100,000,.—John M. Stewart has 
sold out to Nimrod Collett.—The Just Manufacturing Com 
pany has been incorporated to manufacture chairs; capital 
stock, $5,000. 

Indian Territory. 


Beggs—Drinker & Evans have been succeeded by Drinker 
Bros. 
Eufaula—C. H. Tully has been succeeded by the Tully 
Mercantile Company. 
lowa. 


@ Cambridge—H. A. Paul & Co, have sold out to Neel & 
Son. 

Coin—Wilson Bros. Tamber Yard will engage in bus‘ness. 

Fairfield—A. M. Jordan has been succeeded by A. S. Jor- 
dan & Co. 

Fort Madison—William Burnside & Son have been sue- 
ceeded by the Hawkeye Lumber Company. 

Gilman—tThe Inter State Lumber Company has been suc- 
ceeded by J. W. Doze & Co. 

Keokuk—The Carson & Rand Company have sold planing 
mill to the Derby Mill & Elevator Company, to be sh'!pped 
to Burlington. 

Letts—William Wilson has been succeeded hy John Sny- 


er. 

Lovilla—William Burnside & Son have been succeeded by 
the Hawkeye Lumber Company. Also at Mount Ayr, Osce- 
ola and Oskaloosa. 

Marion—The Green Bay Lumber Company has sold out 
to C. A. Pyle. 

Melbourne—Dickerson & Wallace have engaged in ihe 
lumber business. 

Redfield—E. H, Dewel has engaged in the lumber busi- 
ness. 

Red Oak—C. A. Pyle has sold out to the Green Bay Lum- 
ber Company. 


Runnels—The Farmers’ Bank & Lumber Company hag 
engaged in business, 

Sioux City—George H. Hollandsworth has been succeedeq 
by the Ford & Hollandsworth Company, incorporated with 
capital stock of $100,000. 

Spirit Lake—James A, Smith has been succeeded by F, ¢ 
and L. A. Smith, who will operate as Smith Bros. 

Wallingford—E. Ik. Hartung has sold out. 


Kansas. 

Caney—J. M. Cunningham has been succeeded by J M 
Cunningham & Co. ie: 

Hill City—J. A. Mellott has been succeeded by the A, 7 
Kerns Lumber Company. a 

Strong—William Beanblossom has been succeeded by Rob. 
inson & Irrantz. 

Toronto—John Kingan has sold out to Petty Bros & 
Houston, ‘ 


Kentucky. 


Garfield—Taber Bros. have dissolved partnership. 
Greenville—The Greenville Rolling Mills & Lumber Com. 
pany has engaged in business, 


Louisiana. 
Bernice—The Bernice Lumber Company has sold out to 
the Colonial Lumber & Timber Company. 
New Iberia—John A. Gebert has sold out. 
Shreveport—The American Lumber Company has _ been 
incorporated with capital stock of $50,000, 


Maine. 

Portland—The New England Furniture Company hag sold 
out to the Thomas P. Beals Company.—The W. M. Lord 
Company has been organized by I’. W. Cobb and W. M. Lord 
with capital stock of $10,000. 


Maryland. 
Baltimore—Iriedberg Bros. & Nachman have been gue. 
ceeded by Nachman & Friedburg. 


Massachusetts. 
Leverett—Irary, Field & Co. have been succeeded by 
Field & Beaman. 
North Adams—H, L. Bradford has engaged in the saw 
mill business. 
Michigan. 


Detroit—The Thomas Forman Company has filed articles 
of incorporation with capital stock of $100.000 to manufac. 
ture maple flooring. The stockholders are Thomas Forman 
L. C. Hankey, Custer Rambsbey and L. C. Forman. 5 

Chesaning—Stuart, Long & Co. have been succeeded by 
Long & Greenfelder, _ 

Grand Junction—E, G. Hamlin has been succeeded by 
Phillips & Mally Bros. 

Lansing—The American Lumber Company has been Incor- 
porated with capital stock of $50,000. 

Litchfield—K. Bodmer has been succeeded by E. M. Nash. 

Menominee—George McKinney & Co. have dissolved part- 
nership.—-The Roper Lumber-Cedar Company has opened an 
office and engaged in business. 

New ITfudson—-Andrews & Nelson have been succeeded in 
the planing mill business by Andrews & Stearns. 

Pigeon—John Diebel has been succeeded by the Pigeon 
Planing Mill Company. 

Saginaw——-The Briggs & Cooper Lumber Company has 
been incorporated with capital stock of $25,000.—D. Hardin 
& Co. have been succeeded by the D. Hardin Company. 
Charles Kuehl has engaged in the tanbark and shingle busi- 
ness. 

Minnesota. 


, calla Steinke-Seidl Lumber Company has opened 
yard. 

Dumont—F., J. Jones is reported to have bought the yard 
of the Charles Betcher Lumber Company. Also at Grace- 
ville and Wheaton. 

Hills—The Loonan Lumber Company will open a yard. 

Kiester—S. R. Cross is reported selling out. 

Minneapolis—L, 8. McLaughlin has engaged in the whole- 
sale lumber business. 

Rushmore—James Porter has established a yard. 

Winora—Schroth & Ahrens have been succeeded by the 
Schroth & Ahrens Company, incorporated with capital stock 
of $100,000. 

Mississippi. 

Heckla—W. W. Bostick & Sons are out of business. 

Pheba—O, G, Fitzgerald & Son have engaged in the hard 
wood lumber business. 

' Scranton—IH. G, Oliver has purchased the mill of Meade 
>TOS, 
Missouri. 


Cape Girardeau—The Union Lumber Company has_ been 
incorporated with capital stock of $13,000 by John F. Vogel 
sang. George Popp and others, 

Edina—The Ballew-Laney Lumber Company has increased 
capital stock to $25,000. 

Klmer—Wilkins & Atterbury have been succeeded by Agee 
& Atterbury. 

Kansas City—The Bowman-Hicks Tumber Company has 
increased capital stock from $200,000 to $300,000,—The 
Southwestern Land & Timber Company. of Kansas City, has 
been incorporated with capital stock of $15,000 by Jolin N. 
Davis, Edwin Camack and O, H. Martin. 

Sandusky—-Smith Bros, are out of business. 

Sedalia-—The Star Box & Swing Company has been suc 
ceeded by W.' IT. Tapp. 

Springfield—The Culver Lumber & Manufacturing Com 
_ has removed manufacturing interests to Amouredale, 
can. 

St. Louis—The Martin Crunden Woodenware Company 
has increased capital stock to $600,000,—Teckemeyer & 
IIader have been succeeded by the Teckemeyer, Hader & 
Wehinger Lumber Company, F, J. Wehinger (formerly of 
Strifler & Wehringer) having joined the concern.— The Kelley 
Lumber Company, of Chicago, has opened an office in the 
Fullerton building, ; E 

Wheeling-—k. B. Delamater has been succeeded by W. B. 
Harris. 

Montana. 


Butte—The G. O. McFarland Lumber Company has been 
absorbed by the Largey Lumber Company. 


Nebraska. 


Ansley—The Foster & Smith Lumber Company has changed 
style to the P. PD. Smith Company. Also at Columbus, 
Crete. David City. Germantown. ° 

Broken Bow—The Foster & Smith Lumber Company hes 
changed style to the P. D, Smith Company. Also at Graf 
ton, Havelock. Plymouth and Ravenna. LB 

telgrade—J. E. Cooley & Co. have been succeeded by J.B. 
Cooley & Son. : rate 

Fairbury—Richard Wilkinson has bought and will opera 
a yard here. /W.M 

Gothenburg—George R. Back has been succeeded by W, ™. 
Stebbins. tablished 

Imperial—The Bradford-Kennedy Company has ¢s ablis' 

a yard and is operating under the style of John ©. Hay p 

Nebraska City—D. P. Rolfe has sold out interest In / © 
Rolfe & Co. vl 

Newcastle—George B. Francis & Son have been suec 
by A. B. Francis & Co. by Bar- 

Ord—Yeager, Koupal & Co, have been succeeded by } 
stow & Koupal. ‘ 

South = The Bradford-Kinsler Lumber Company has 
changed name to the Bradford-Kennedy Company. ay, 
Table Rock—William Easley and A. A, Tanner wil! es 
lish a yard. = ante 

Tobias—The Tobias Lumber Company has s0\ 
F. M. Spaulding. 
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AMERICAN LUMBERMAN. 





New Hampshire. 

Hill— Willard B. Cawley is reported to have sold saw mill 
to M. I. Little. Fit 

Stark —The Philips-Brooks Lumber Company has sold out. 

New Jersey. 

Jersey City—The North American Lumber & Pulp Com- 
pany has been incorporated by A, lL. Meyer, Frank G. Smith 
and Benjamin P. Moore with capital stock of $2,500,000. | 
~ Kenvil-——The Kenvil Lumber & Coal Company and Jenkins, 
puck & Co, have consolidated and have been succeeded by the 
Kenvil Lumber & Store Company. : ; 

Newark—F*. KE. Stone has been succeeded by Stone & 
Hershey. : 





New Mexico. 
The Jackson-Galbraith Lumber Company has 


New York. 


The Layeock Lumber Company has engaged 


Santa Rosa 
opened an office. 


Canaseraga 
in business. ; 
Beltale Ww. W. 
teilly & Bro. 
SS cada I). B. Forbush has been succeeded by the For- 
push Planing Mill Company, | 

Little Falls—W. H. Waters is dead. : oe 

New York—A. K. Eaton has entered the firm of Stevens, 
Eaton & Co. 

Painted Post 
is dead. ; nm ; ; ce 

Pulaski—The box plant of Charles rollner’s Sons Com 
pany has been sold by the heirs to Louis J. Clark, R. W. Box, 
A. F. Betts and Irving G. Hubbs. a 

Ripley—K. 'T. Kingsley has sold out to Charles Keith, 

North Carolina. 

Clayton—-The Horne & Vinson Company has been incorpo 
rated to deal in lumber by Charles W, Horne, J. A. Vinson, 
G. W. Ellis and J. J. Ellis with capital stock of $20,000, 

‘Mount Olive—J. R. Bell has been succeeded by the Bell 
Lumber Company. 

Newbern-—George Bishop is dead, 

Smithfield—Robert Parish is out of business. 

Washington—The Wades Point Lumber Company has been 
incorporated with capital stock of $5,000 by W. ©. Baughan, 
G. T. Leach and others. 

Whiteville—The Whiteville Lumber Company has been 
incorporated with eapital stock of $2 »,000 by a A, Brown, 
t. KE. L. Brown, J. E. Maultsby and J. T. McKenzie. : 

‘Wilkesboro—The Wilkes Mining Company has been incor- 
porated with capital stock of $125,000 by J. Clinton Stuart, 
J. L. Whittington, W. P. Horton, J. €. Brewer and T. B. 
Vinley to do a mining and timber bus'ness. 

Wilmington—-R. W. Gibson is out of business. 


North Dakota. 
Rerwick—The St. Hilaire Retail Lumber Company has 
sold out to the Imperial Klevator Company. 
Dresden—Il. J. Haskamp has sold out to the Robertson 
Lumber Company. 
Towner—The St. Anthony & Dakota 
has engaged in business. 
Willow City—-J. M. 


business. 


Reilly has been succeeded by William W. 


L. D. Hodgeman, of W. 8S. Hodgeman & Co., 





Elevator Company 
Watson has engaged in the lumber 


Ohio. 

Cleveland—The Hamlet Lumber & Supply Company has 
been incorporated with a capital stock of $35,000.— The 
Robert H. Jenks Lumber Company has increased capital stock 
to $150,000. 

Caldwell—-F. D. 
Brown. 

Cincinnati—-Albert FE. 
hardwood business, 

columbus—The Roby Lumber Company bas been incorpo 
rated by C. IE. MeLaughlin, of Charleston, W. Va.: WwW. J. 
McLaughlin. K. (. McLaughlin, A. D. Smith, jr., of Mont 
gomery, and V. 'T. Churchman, with capital stock of $50,000, 

Kast Liberty-—Greely & Co. are out of business. 

Kensington——Robert Loudon has engaged in the lumber 
business. : 
Mount Orab—Kibler & Kay have removed to Bennettsville, 
50 


Combs has been succeeded by Combs & 


Beck has engaged in the wholesale 





"New Concord—M, A. Brown has been succeeded by Joseph 
Campbell. 
New Philadelphia—The John Nagely Lumber Company has 
been incorporated with capital stock of $10,000, 
Oklahoma. 
Apache—J. Y. Callahan has been succeeded by R. D. Simp 
son & Co, 


Asher—Mercer & Faleonbury have engaged in the lumber 
business, 

surns—TToover & Bishop are out of business. 

Edmond—The Buell-Hollis Lumber Company has engaged 


in business, 
Oregon. 


sethany—-The Thomas Lumber Company has been incor 
porated with capital stock of $6.000, 

Cascade Locks—The Storey & Keeler Lumber Company has 
changed name to Wind River Lumber Company and increased 
capital stock from $125,000 to $175,000. 

Portland—The W. C. Wilder Mill & Lumber Company has 
Incorporated with capital stock of $60,000. 

Wasco--The Wasco Lumber Company has been incorpo 
rated with capital stock of $10,000. 


Pennsylvania. 

Charleroi—The Walton Lumber Company has been sue 
ceeded by Walton Bros. Lumber Company, 

East Berlin—J. N. Hershey & Co. have sold out to D. FE. 
Brown, 

Kilwood City—The Independent Lumber Company has 
sold out to the Crescent City Lumber & Construction Com 
pany, 

Jersey Shore-—Seigel & Herritt have dissolved partnership, 
Mr. Seigel retiring. 

Lebanon— Snyder & Long have engaged in the lumber busi- 
hess, 

Pittsburg—The MeMillan Company has engaged in the 
Wholesale lumber business. —The Interior Lumber Company 
has been incorporated with capital stock of $25,000. 

St. Clair—John S. Kynor & Co. have sold out. 

Selins Grove—Meiser & Nipple have engaged in the sash, 
door ard blind business 

Swiftwater—William S. 
Hamblin & Smith. 

Tarentum—Ritchie Bros. will open a yard. 

lanners Falls—Reifler & Sons have incorporated with cap 
ital stock of $40,000, 

York—-Hench & Dromgold will be succeeded by the Mench 
& Dromgold Company. 


: South Carolina. 
Weglumbta William Jones, J. P. Thomas, jr.. and F. Tf. 
‘eston have organized a company to manufacture hard- 
woods with capital stock of $25,000. 


South Dakota. 


Hamblin has been succeeded by 


Bonestee]— Willis Trotter & (" ave e , . 
wr business, lliam Krotter & Co, have engaged in the lum- 
Colton— J. G. Meldrum has engaged in the lumber business. 


C Millbank The Heins-Neuenberg Company has sold out to 
- EB. MeGowen. : 


Sisse » 
nematteton Aloys Kamps has engaged in the lumber busi 
Vien The V 
bhatness” The Vienna Lumber Company has engaged in 
Watertow nm : 
estanenown The S$, H. Bowman Lumber Company will 
Stablish a yard, . 


Tennessee. 


( ae . 
fnterville—cC. M. Primm & Co. have sold out. 


Ethridge 


Oehmen Bros. have engaged in the manufacture 
of hardwooa lumber, — 





Monterey—The Monterey Stave & Lumber Company has 
been incorporated with capital stock of $30,000 by William 
Cooper, J. H. Ray, W. B. Ray, George N. Welch and others. 


Texas. : 

Campbell—James & Connor have dissolved partnership. 
The business is continued by R, E. Connor. 

Canyon City—The St. Clair Lumber Company has been suc- 
ceeded by the Terry-West Lumber Company. 

Coppell—J. B. & T. J. Harrison have been succeeded by 
J. B. Harrison & Son. 

Hillsboro—F. KE. Dowlin has been succeeded by F. FE. 
Dowlin & Co. 

Menard—-T. L. 
John H. Kirby. 

Waelder—Budd & Fisher have engaged in the lumber 
business.——-Ben Owen & Son have engaged in the lumber 
business.—The Waelder Lumber & Furniture Company has 


sold out. 
Utah. 
McClain & Luellwitz are out of business. 
Virginia. 

Suffolk—Mitchell Parker, saw mill operator, died on Jan- 
uary 28, 

West Point—The Chesapeake Package Company has en- 
gaged in the manufacture of crates. 


Ilackley has sold mill and timber land to 


Salt Lake City 


Washington. 

Buckley—Dorr, Forbes & Son are out of business. 

Edmonds—A, Mowat has sold out his interest in the firm 
of Mowat Bros. 

Everett—The Bell-Nelson Mill Company has been sue 
ceeded by the Weyerhaeuser Timber Company. 

Nooksack-—Alexander Mcleod has sold out interest in the 
shingle mill of McLeod & Butters. 

Porter—L. D. Robinson has acquired one-third interest in 
the Arlington Shingle Company. 

Seattle—The Atlantic & Pacific Pile & Timber Preserving 
Gompany has been incorporated with capital stock of 
$2.000.000, 

South Aberdeen—-Vice-Burrows Co. have bought a half 
interest in the saw mill of Bryden & Leitch. 

Spokane—The Western Lumber Company has increased 
cap'tal stock to $850,000. 

Sprague—-McCoy & Thomas will engage in the lumber 
business, 

Tacoma—The Thomas Robinson Company has petitioned 
for disincorporation, 

Tekoa—Charles F. 
pany. 

Whatcom—Tyler & White have formed a partnership to 
do a mining and timber land business. 


Kay has sold out to the Tekoa Com 


Wisconsin. 

Ashland—The Two States Hardwood Company has been 
succeeded by the Brewer-Knapp Company, 

Glenwood—The Glenwood Manufacturing Company has 
sold planing mill and lumber yard to R. A. Cleveland. 

Helenville—-Il. Newpert is opening a yard. 

Marinette—C. Il. Worcester & Co. will open a cedar yard. 

Monroe—Professor A. IF. Rote has purchased the lumber 
yard of Roantree & Bucklen and will engage in business. 

Morrisonville—-The Mair-Rockstad Company has been in 
corporated to do a lumber business by T. Hf. Mair, G. P, 
Rockstad and A. J. Jamieson with capital stock of $20,000. 

Phillips—-Eller & Henry are out of business. 

Plum City—-William Lantz has been succeeded by William 
Lantz & Co, 

Watertown—Theo, Ilubor has been succeeded by the Wat 
ertown Lumber Company. 

Washburn—The Fowler-Jacobs Company has been incorpo 
rated with capital stock of $25,000 by John A. Jacobs, M. 'T. 
Livingston, A. W. McLeod and John If, Fowler. 


Manitoba. 


Standard Lumber Company will be 


British Columbia. 

Cranbrook— The Cranbrook Lumber Company, Limited, has 
sold out to the Kast Kootenay Lumber Company.——Leask & 
Slater have sold out to the Kast Kootenay Lumber Company. 

Jaffray-—The McNabb Lumber Company, Limited, has sold 
out to the Kast Kootenay Lumber Company. 

Moyie—VPark, Mitchell & Co. have sold out to the East 
Kootenay Lumber Company. 


Nova Scotia. 
Shulie—-Gillespie, Prescott & Co, have sold out plant and 


timber land to C. W. Robinson, Captain Wright, F.C. Rob 
inson, of Moncton, and C. S. Hickman, 





Winnipegosis — The 
incorporated, 








Ontario. 

Windsor-—The Lake Superior Lumber Company has been 
incorporated with capital stock of $50,000 by C. M. Swift, 
(. Carpenter, W. C. MeMillan and C, Currie. 

a ee ee ee ee eel 





NEW MILLS. 
Alabama. 
Wilmer—The Wilmer Lumber Company will build a com 
plete plant. 
California. 
Santa Rosa—l. H, Kroncke will build a new planing mill. 
Idaho. 


Post Falls—The Shatton Lumber Company is building a 
planing mill and box factory. 

Priest River—'the White Vine Lumber Company is build 
ing a modern saw mill. 


Indiana. 
Mitchell—-J. I°. Mitchell is establishing a saw mill. 
Maine. 
Lee—J. EK. and F. C. Estes are building a saw mill. 
Michigan. 


Cadillac—-Gardner & Dominick are building a shingle mill. 

Clarksville—The National Manufacturing Company will 
build a hoop factory. 

Delray-—The Thomas Forman Company, Ltd., is building 
a new hardwood factory, 

Kinross——-B. F. Wagley has completed a new mill. 

Prescott—Andrew J. Hettinger is building a small saw 
mill. 

Minnesota. 

Minneapolis—The Wabash Screen Door Company is build 

ing a factory. 
Missouri. 
St. Louis—B. Goedde is building a planing mill. 
New Hampshire. 

Kingston—Perrin W. Nichols is building a sash and blind 

factory. 
New Mexico. 
Jesse Harwood is building a planing mill. 
New York. 

Deruyter—H. C. Dutton & Sons are building a saw mill. 

Greenpoint—-William kk. Uptegrove & Bro. will build a fac 
tory on the site of the old Eagle saw mill. 

Ohio. 

Columbus—The Rood Lumber Company will build a box 
and shook factory. 

Lowell—-Fouss & Bay will build a planing mill. 
Middleport—-Chase & Priode are building a planing mill, 
Virginia. 

Dendron—The Surrey Lumber Company (R. T, Waters & 
Son) is building a saw mill. 
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Mershon, 
Schuette, 
Parker & Co. 
SAGINAW, MICH. 
WE OFFER 
A Choice Stock of 1% inch, 1 inch and 2 
inch No. 1, 2 and 3 Common in White Pine 


assorted to widths. ‘Write us for prices. 


WE HAVE 


50,000,000 FEET OF 
WHITE PINE IN STOCK 
in our Bay City and Saginaw yards, we can 
fill promptly, orders for mixed cars of White 
Pine Lumber, rough and dressed, Pickets, Di- 
mension Shingles, Pine & Basswood Mouldings 


SASH, DOORS and BLINDS 


Window Frames, Cut Sills and Casings, Lath, 
Shingles, etc. 


BOX FACTORY in -connection 


with one hundred thousand feet daily capacity. 





SELLING OFFICES: 


418 Ferguson Building - -_ PITTSBURG, PA. 
915 Real Estate Trust Bld,, PHILADELPHIA PA. 
Room 401,18 Broadway, NEW YORK CITY,N. Y. 
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i We can shed a : 
. good deal of light . 
: on this subject. : 
’ NO. 2 AND 3, A.W. \ 
oy DIMENSION AND HEMLOCK LATH.” — 
; . 
aa Plain and Quartered Sawed 7 ae : 
* Red Oak and Birch Flooriag. 
: WRITE Us. ae. 
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HEMLOCK LUMBER 2iiocra., 
POPLAR, Soft & Yellow, pineisions. 


Flint, Erving & Stoner, 
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GETTING 
RU 
FOR THE 
SPRING TRADE? 


Better consult us. We 
make prompt delivery of 


\Ix4 No. 1, 2 and 3 Common. 


Wholesale Lumber. 


[BUILDING PITTSBURG, PA. 
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J. M. 


Pin 


OFFICE: im 


White Pine, Norway, Hemlock, Yellow 


Pennsylvania Hemlock for Quick Shipments. 


Hastings Lumber Co. 


Wholesale Dealers 


e, Poplar, Cypress, Maple 
Flooring & Hardwoods, 
Red Cedar Shingles. 


WRITE FOR PRICES. 


Sixth 4 Woon Sts. PITTSBURG, PA. 


ANK OF COMMERCE BLD. 











WM. H. ScHUETTE Co. 


White Pine, Hemlock, 


WHOLESALE 





North Carolina Pine 





AND 
LONG LEAF PINE. 


PitTsBuRG, Pa 











Me 


100, 
200, 
150, 

87, 


187, 
40, 
50, 
We also 


LINDSAY & HAMILTON, 


Want Orders. 


White Pine. 


000 ft. 1x4, 10 to 16 ft., Michigan No. 3, 
000 ft. 1x6, 10 to 16 ft., Michigan No. 3. 
000 ft. 1x8, 10 to 16 ft., Michigan No. 3. 
000 ft. 1x13 and wider 10 to 16ft., Michigan No. 3. 


Chestnut. 
000 ft. 4-4 Sound Wormy. 
000 ft. 5-4 Sound Wormy. 
000 ft. 6-4 Sound Wormy. 
handle Penn. Hardwoods, Oak Timbers, Cypress and 
Shingles. Write us for prices. 


PITTSBURG, PA. 











WILLSON BROTHERS, Pittsburg, Pa. 


We are offering 
A FINE LOT OF 


2" 


Prompt Shipments 
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White Pine Strips & Boards 


PITTSBURG. 
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EMPIRE LUMBER CO., 


WHOLESALE LUMBER. ; 





I8 OUR SPECIALTY 


TOLEDO. MENOMINEE. 
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Fir and Red Ceda 


NORTHERN 


PACIFIC RAILWAY. 


LUMBER 
AND 
TIMBERS 


DOTY & STODDARD, 
DOTY, WASH: 
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Norfolk—The Roanoke Railroad & Lumber Company has 
completed a planing mill. 


Washington. 

Elma—J. R. O'Donnell has purchased and will operate a 
saw mill. —The Green Cedar Shingle Company has com- 
pleted a new mill.—_—~-The Vance Lumber Company has built 
a saw mill, £ 

Wisconsin. 


Baldwin—H. Heebink is building a planing mill. 

Eagle River—The Wisconsin Bark & Lumber Company 
will build a saw mill and box factory. 

Marinette—Lindem & Miller are installing a lath mill. 

Pembine—Harvey England is building a saw and shingle 
mili five miles north of here. 

Nova Scotia. 
Picton—John Mitchell is building a sash and door factory. 
New Brunswick. 
Campbelltown—-George Moffat is building a shingle mill. 


PAPAL LD ILI LI LI 


CASUALTIES. 





Arkansas. 
DeQueen—The saw mill of W. H. Adams was burned re- 
cently. Loss $1,500. The plant will be rebuilt. 
Stamps—On February 7 the saw mill plant of the Bodcaw 
Lumber Company was destroyed by fire. The loss is esti- 
mated at $100,000; insurance $55,000. The fire was caused 
by a dry pipe. The mill will be rebuilt. 


Georgia. 

Hawkinsville—A warehouse stocked with lumber, sash, 
doors etc. belonging to J. L. Hughes was burned on Febru- 
ary 5. The property was partially insured, but this will not 
cover the loss. 





Indiana. 

Greenfield—The planing mill and saw mill of the Green 
field Lumber & Ice Company were completely destroyed by 
fire on February 7, entailing a loss estimated at $35,000. 
The property was partially insured. 

Kentucky. 

Henderson—tThe saw mill plant of Joseph Clore’s Sons was 
burned on February 5. Loss estimated at $20,000; insurance, 
$6,000, 

Louisiana. 

Wisner—The saw mill of William Kelly was destroyed by 

fire a few days ago. Loss $10,000. 
Michigan. 

Port Huron—tThe planing mill of Charles R. Sheldon was 
damaged by fire recently. Loss covered by insurance of 
$1,200. The building is owned by Mrs. N. P. White, of 
Palatka, Fla. 

Minnesota. : 

Wilmar—J. 8S. Robbins recently suffered a loss th" 
fire at his yards estimated at something under $,2000. 

Mississippi. 

Bay Springs—The saw miil and lumber yard of L. L. Den 

son were destroyed by fire on February 3. Loss $2,500, with 


no insurance. 
New York. 

Oswego Falls—David Baldwin's planing mill and lumber 
yard were burned a few days ago. Loss estimated at $10,000, 
partly insured. 

Tennessee. 

Nashville—The saw mill of the Davidson-Benedict Com 
pany was wrecked by a boiler explosion recently, killing two 
men, 

Virginia. 

Norfolk—Reed Bros. & Co., lumber and stave dealers, were 

burned out recently. The property was insured. 
Washington. 

Hoquiam—tThe plant of the Western Basket & Manufactur- 
ing Company was damaged by fire recently. Loss $35,000 ; 
insurance small, 

Wisconsin. 

Lacrosse—The factory of the Lacrosse Box Company is re- 

ported destroyed by fire recently. Loss estimated at $10,000. 


LAKE MICHIGAN PORTS. 


WESTERN MICHIGAN NEWS. 


Muskrcon, Micu., Feb. 11.—President Charles H. 
Hackley, of the board of education, has appointed Trus- 
tees F. A. Nims and Horatio N. Hovey a special com- 
mittee for the investment of the $100,000 he recently 
added to the endowment of the Hackley Manual Train- 
ing School. 

The Hart Cedar & Lumber Company, of Hart, Mich., 
composed of ex-Senator J. K. Flood, Circuit Judge Fred 
J. Russell and A. S. White, is making a considerable 
investment in timber lands in the state of Washington, 
and in this way 5,000 acres have been secured. The 
tract is forty miles from a railroad, but a road is now 
building in that direction. Manufacture at present is 
not contemplated, the land being held. more as an in- 
vestment. The timber is mostly cedar and fir and is 
said by its new owners to be 150 to 300 feet in hight 
and to run from 25,000 to 500,000 feet to the acre. The 
Hart Cedar & Lumber Company is running only one of 
the two mills on its 3,000-acre hardwood timber tract 
near Hart this winter. It is urging the Pere Mar- 
quette to build a spur eight miles long to touch this 
timber. 

C. H. Hills has returned from a ten days’ trip to 
southern Mississippi. 

Thomas Hume is home from a trip to Georgetown, 
Ss. C. 











ite ON THE MENOMINEE. 

Marinette, Wis., Feb. 12.—There has been little 
doing this week. Only a few buyers have been looking 
over stocks. As no one is offering white pine of course 
there are no buyers. This condition will probably con- 
tinue until after the season shall open. Almost every- 
thing on the river has been contracted for. 

Hemlock is stiffening up and two sales were made 
this week by Burns & Hicks, of Menominee, 3,000,000 
feet to the Maxwell Lumber Company, of Michigan City, 
Ind., and 2,000,000 feet to the White Lake Lumber 
Company, of Chicago. It is stock that is to be manu- 
factured this coming season. 

Henry Benson returned this week after a brief visit 
in Buffalo. It is reported that he is going west and 
will begin operations of some kind on the Pacific coast. 


A. G. Merryman, the well known lumberman, will leaye 
on Sunday evening for California to look over his orange 
ranches there. He expects to be away the greater part 
of this year, visiting in the west and at his old home 
in Maine. 

The I. Stephenson Company is adding extensively to 
its plant at Wells, Mich. Work has begun on a new 
saw mill and hardwood factory. The saw mill will have 
two band saws with a double edger, overhead slasher 
trimmer, equipped with live rolls throughout and trans. 
fers. All this machinery and several small machines 
will be installed in a building 204x48 feet and an addi- 
tion 30x75 feet. The hardwood factory is to be 160x 
256 feet. Six dry kilns and a large storage shed will 
complete the buildings. The flooring or hardwood fae. 
tory when completed will be the largest in the world, 
it is claimed. 


LAKE ERIE PORTS. 


TRADE OF THE TONAWANDAS. 

NortH TONAWANDA, N. Y., Feb. 11.—The heavy fall 
of snow and accompanying high winds that have pre- 
vailed for over three weeks have seriously retarded the 
shipment of lumber. Several mills have found it, neces. 
sary to close for lack of space to store planed lumber 
and others cannot run much longer unless the situation 
shall be relieved at once. A. Weston & Son, the Niagara 
River Planing Mill Company and the W. H. Sawyer 
Lumber Company closed their mills yesterday and at 
noon today Dodge & Bliss found it out of the question 
to continue longer. The railroads are making every 
effort to get freight moving. 

William H. White & Co. report excellent progress in 
getting out logs in the firm’s timber lands near Boyne, 
Mich., where a mill is owned that will manufacture the 
hardwood, sales for most of which have already been 
made for shipment as soon as navigation shall open. A 
member of the firm stated yesterday that nearly 4,000,- 
000 feet of various kinds of hardwood yet to be sawed 
was sold last week. 

By the appearance of the local yard of the H. M, 
Loud’s Sons Lumber Company it is evident that about 
as large a supply of shingles as can be found with any 
dealer in the east will be ready to supply the trade 
when needed, several million pieces having been re- 
ceived from Munising, Mich., lately and still there is 
more to come. 

Lath are a rather scarce item at the Tonawandas and 
there is little prospect of the inadequate stock being 
replenished directly. A canvass of the market discloses 
the fact that there are in the neighborhood of 1,500,000 
white pine lath and an odd éar of different kinds in the 
hands of the retailers. 

The prospects of a large amount of building in the 
Tonawandas and surrounding territory beginning early 
in the spring are exceptionally bright. Local con- 
tractors say that they have more work booked for the 
coming spring months than ever before. 

lf. V. S. Fassett, of Fassett & Bellinger, has returned 
from a business trip to Albany. 

A. J. Service. of Youngstown, N. Y.; Joseph Oliver, 
of Toronto, Ont., and Thomas Graham, of Lockport, N. 
Y., were recent visitors to the market. 











FROM THE FOREST CITY. 

CLEVELAND, Onto, Feb. 10.— Notwithstanding zero 
weather trade has moved steadily on and the demand 
throughout the market is uncommonly good, all things 
considered. White pine shop is being called for at an 
almost unheard of rate and unless the demand for this 
particular kind of stock should let up soon the market 
will be practically cleaned out before spring. Prices as 


- a rule are quite satisfactory and buyers and dealers 


apparently believe that lumber is bringing about what it 
ought to bring. Hemlock boards and piece stuff ate in 
better favor right along and prices are kept well up to 
the list; in some cases a trifle more is asked. Washing: 
ton cedat shingles are still in good demand and of thesé 
there is no accumulation in yards. Prices, however, are 
somewhat easier than a week ago. Many of the large 
buildings housed in early in the fall are now being 
lathed and as the lath stock is fast diminishing the 
entire market will probably be cleaned out before arrival 
of new supplies in the spring. Planing mills are all 
run full time and to their limit, either on pressing 
orders or preparing shed stock for spring trade. Box 
makers are exceedingly busy for the time of year. 

Guy Gray, president of the Cleveland Wholesale Deal- 
ers’ Association, was in New York last week attending 
the National Wholesale Lumber Dealers’ Association 
meeting. 

EK. E. Fisher, of the Fisher & Wilson Company, and 
Eugene Carleton, of the Mills-Gray-Carleton Company, 
who are in Florida on pleasure and business, are eX 
pected home within a short time. 

William Teare, of Potter, Teare & Co., has gone south 
on business and pleasure and expects to be away severa 
weeks. 

C. H. Prescott, sr., of the Saginaw Bay Company, who 
has been out of the city several weeks, returned home 
yesterday looking hale and hearty for a man who has 
passed the three score and ten mile stone. 





TRADE AT TOLEDO. 

ToteDo, Ou10, Feb. 10.—Cold weather has somewhat 
retarded trade, but the general condition is satisfactory 
and lumber is moving fairly well for the season. The 
conditions all point to firm holdings and prices aré 
well maintained, but without any inclination ore 
speculative values. Stocks are well distributed am 
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ample for ordinary demand, except, as previously noted, 
for good lumber. That is scarce here, but this market 
jg not alone in that respect. . 

Local trade for immediate delivery has been a little 
quiet, naturally, as the cold weather practically stopped 
outside work, but all conditions point to renewed 
activity as soon as the weather will permit. 


MICHIGAN. 


THE SAGINAW VALLEY. 

Bay City AND Sacinaw, Micu., Feb. 11.—The Cen- 
tral Lumber Company has bought 5,000,000 feet of 
pine logs, cut on deeded lands, at Parry Sound, Ont., 
which are to be brought here and manufactured the 
coming season by the owners. The only saw logs that 
can be taken out of Canada to be manufactured are 
those cut on lands deeded to purchasers prior to the 
act of April 30, 1898, and not many of these logs are 
available, but it is understood the Central Lumber 
Company will endeavor to secure about 5,000,000 feet 
more of the same stock. These logs insure the com- 
any a fair stock for the mill another season. 

C. Merrill & Co. have enough timber to run their 
plant one season and part of another, which will end 
the timber resources of a plant that has been operated 
continuously since 1856. It is possible that after this 
season any remaining timber may be sold, as members 
of the firm are tired of the business. The stock is 
hauled by rail from Gladwin county. 

George W. Stevens is in Washington doing some work, 
it is quietly hinted, in the way of reciprocity with 
Canada in the lumber business. It is intimated the 
object is to get a reduction of the duty on lumber to 
the old McKinley rate of $1, and that some large Mich- 
igan firms operating in Canada are back of it, but as 
yet little is known as to what is being done or the 
probable results. 

D. W. Briggs, of the Briggs & Cooper Lumber Com- 
pany, of Saginaw, stated to the writer that the reor- 
ganization of the company which filed articles of asso- 
ciation recently was to incorporate under a different 
statute in order that the filing of annual reports might 
be unnecessary and the corporation thus escape being 
held up by the tax commission and soaked in the mat- 
ter of taxes. Incidentally Mr. Briggs stated that his 
company is doing a nice little business and the condi- 
tions promise a good year. The company handles over 
30,000,000 shingles annually and he says it is impossi- 
ble now to secure shingles to fill orders with unless they 
are obtained from the Pacific coast. 

The J. J. Flood mill at West Bay City, formerly the 
Welch mill, started running day and night yesterday. 
The mill is assured stock enough to run all the remain- 
der of the winter and, cars being more plentiful, logs 
are coming down in quantities to keep the mill going 
steadily. This plant was operated steadily all of 
last year. 

The machinery of the Peter mill has all been shipped 
{o the Soo, to go into a saw mill owned by the Algoma 
Commercial Company. The company’s switch, it is 
expected, will be constructed in a few days and the 
machinery can then be Jaid down on the mill site. 

Wickes Bros., of Saginaw, extensive manufacturers 
of saw mill machinery, have a branch office at 95 Lib- 
erty street, New York, and will shortly open a ware- 
house at Jersey City for facilitating their large and 
growing eastern business. It will be similar to the 
one now in operation by the same firm in Pittsburg. 
The firm recently purchased a brick building which was 
erected by the National Wall Paper Company but has 
never been used. The warehouse is 400x100 feet on 
the ground and will be used for storing and handling 
machinery and boilers manufactured at the Saginaw 
works. About fifty men will be employed at the Jer- 
sey City warehouse. Chester Bertolette, of Philadel- 
phia, has been engaged as manager, and Frank H. Ran- 
dall has been transferred from the Saginaw plant to 
act as assistant. H. G. Adams, who has been in the 
service of the firm, will also go to the New York office. 

Fred. H. Shaw, a well known Bay City lumber dealer, 
has sold to Ross & Wentworth, of Bay City, for Henry 
C. Ward, 1,000,000 feet of birch lumber. 

About every shingle mill in eastern Michigan that 
can be stocked is running and yet they are unable to 
furnish enough shingles to meet the demand. The Bes- 
ser shingle mill at Alpena started last week for the 
Winter run, There are no shingle mills left on the Sagi- 
naw river, and even in the palmy white pine days here 
the shingle output was. small compared with that of 
other lumber manufacturing districts. Saginaw  val- 
ley lumbermen saw more money in lumber than in 
shingles. W. B. Comstock, the well known Alpena lum- 
berman and capitalist, left last week on a six weeks’ 
trip into Old Mexico, and he may make some invest- 
ments there. A umber of gentlemen from other local- 
ities in the state accompanied him. 

Shelley C. Crump, of the Crump Manufacturing Com- 
pany, whose plant at West Bay City was destroyed by 
fire a few days ago, says the company is not going to 
rebuild its factory nor attempt to continue in business 
in West Bay City. The site of the company is for sale 
and he is negotiating with parties who want a site 
a large planing mill and sash and door factory. 
Mr. Crump says the deal may not go through, but he 
expects to have it consummated in a few weeks. The 
amity of the parties is not yet disclosed. The con- 
tacts the Crump people had on hand when the plant 
bp had to be filled at once and they turned them 
ioe toa Detroit firm. Shelley Crump will take a well 

ned vacation before engaging in business again. 








Masters & Co.’s shingle mill at Alpena has shut down, 
having manufactured all the stock on hand. The old 
Fletcher mill is being remodeled and will be operated 
for manufacturing ties and shingles by Masters & Co., 
and will start operations about March 1. 

The Big Bay Lumber Company, of which H. H. Ever- 
ard, of Kalamazoo, is president, is building a saw mill 
on Big Bay, Marquette county, and has a large force of 
men engaged in building the mill and cutting logs. The 
company owns 15,000 acres of pine, hemlock and hard- 
wood in that locality. 

Justus §. Stearns, the Ludington lumberman, has 
been given an option on a 16,000-acre tract of pine tim- 
ber north of the village of Newberry, in Luce county, 
owned by Charles MeNiel, of Cadillac. Mr. MeNiel 
became the owner of the timber during the summer of 
1900, purchasing it from the Francis Palms estate, of 
Detroit. The purchase price is said to have been $65,000 
in cash. Mr. MeNiel has refused to sell the tract for 
less than $100,000 and it is said that Mr. Stearns’ 
option, should he decide to become the owner of the 
timber, will require a sum of money exceeding that 
amount. A. L. Culver, formerly of Cadillac, is now 
in the upper peninsula representing Mr. Stearns in the 
pending negotiations and is also investigating other 
timber on which the Ludington lumberman has options. 
It is among the possibilities that Mr. Stearns will not 
only become the owner of the MeNiel and other timber 
tracts but will purchase a mill at Dollarville, in 
Luce county, and will build a railroad from Newberry 
to Naubinway, on the Lake Michigan shore in Mackinac 
county, where he will be given excellent docking facili- 
ties for the shipment of lumber on the water. 





Logging News. 


IN THE SAGINAW VALLEY. 

Saginaw, Micu., Feb. 11.—Logging conditions in 
lower Michigan are satisfactory. There is not snow 
enough to interfere with cutting and skidding, and in 
some localities hardly enough for hauling purposes, but 
the weather has been cold and the ground is frozen 
hard. The usual quantity of hardwood and hemlock is 
being put in. The scarcity of labor and cost of supplies 
early in the season kept many out of the woods. The 
Michigan Central and Detroit & Mackinae roads are 
operating numerous log trains. 

Smallpox is reported at Youill’s camp, three miles 
south of Vanderbilt, five cases being reported. Some 
other camps have experienced some trouble in this line, 
but the disease is of such mild type that not much trou- 
ble is caused. 

Large quantities of cedar are reported being cut on 
stick that can be found besides contracting for stock 
work locating the trespassers. The cedar market is 
firm, a dozen operators having men buying up every 
stick that can be found besides contracting for stock 
early in the season. 








AROUND CHEQUAMEGON BAY. 


ASHLAND, WIs., Feb. 12.—Despite the bright outlook 
for the lumber season which is coming, some of the 
loggers are complaining that they will lose money on 
the winter’s operations, declaring that wages are so 
high and that the cost of living has advanced so much 
that the increased cost of operations will eat up the 
profits. It is known that many of the loggers did not 
make their contracts until late in the winter and these 
are lucky, as they took into account the increased cost 
of production and will come out all right. Those who 
made contracts early last fall are the ones who will 
suffer. There is a steady demand for good men in the 
woods and wages run all the way from $30 to $40. 
according to the class of work. 

The weather is just right for good logging and log- 
gers are taking advantage of it by putting on extra 
forces. The weather is cold enough to maintain iced 
roads and the recent fall of snow was a great help to 
the small loggers. The Bayfield & Western railroad 
has completed its contract with W. H. Gilbert and the 
John O’Brien Lumber Company for hauling their logs 
to Ashland from Iron River and it is understood that 
they are hauling to the head of the lakes for these 
parties. Toward spring they will begin hauling to Ash- 
Jand on other contracts. 





AROUND ABOUT WAUSAU. 


Wausau, WIs., Feb. 11.—Small loggers who depend 
on snow roads to do their hauling are very much elated 
over the late falls of snow, which have enabled them to 
increase their crews and correspondingly to increase 
their operations. The demand for men. is far beyond 
the supply, especially with loggers who are operating 
in only a small way. Those who succeed in securing 
men are paying good wages. With «# continuance of 
the present favorable weather there is no excuse for 
any man who is able and willing to work not being 
able to find employment at remunerative wages. 

C. D. Clarke, one of Merrill’s industrious lumbermen 
and loggers, and who is engaged this winter in putting 
in and delivering logs to the Underwood Veneer Com- 
pany’s factory, this city, was here on Monday to secure 
more cars for prompter delivery of stock at this con- 
cern. He reports that 170 carloads of logs were deliv- 
ered at Merrill on Sunday, besides what are delivered 
in Wausau daily, thus creating a shortage of cars 
among some of the contractors. 

A number of the lumbermen and manufacturers of 
hardwood furnishings are getting out revised price lists 
this week. 


You will be 
Astonished 


at the fine grade of 


YELLOW AND 
WHITE PINE 
HEMLOCK 

AND POPLAR. 


Ready for immediate shipment. 


OUR SPECIALTY: 


Ix3 and 1x4 Maple Flooring 


Quality Right—Prices Right—Prompt 
Shipments—No Delay—Write To-day. 


E. V. BABCOCK @ CO. 


PITTSBURG, PA, 








ONRECHERTV. 


LW MIDE Ree 


Manufacturers of 


SPRUCE LUMBER, 
LATHS, CLAPBOARDS, 
SHINGLES and 

BOX SHOOKS. 











MO CAOMROH RICE 6 IV TATE Mgr 
Importer and Man- 


GEO. D. EMERY, nl men 
"Veneer Depart Mahogany Lumber, 


Wholesale Only 


....opanish Cedar.... 


Veneer Department. 


Mahogany, 
Figured Wainut, 
Bird’s-Eye-Maple, 
Rosewood, 





Cae trie Woods, Cigar Box Lumber 
| Satinwood, and Veneers. 
| Hungarian Ash. 


Office, Mill, Yard, Salesroom, 
Nos. {| to 41 Broadway, CHELSEA, MASS. 





| The Cypress Lumber Co, **s8e2*** 


pane > BAND CYPRESS 
Cypress Doors: nas. } gaweo GAUL <imuce 


Cargo or Carload Lots. Wholesale Only. 


1 Mills at APALACHICOLA, FLA. Office and Yards at veninaese 








iC. Lamb & Sons, 
LUMBER, LATH, 
SHINGLES, ETC. 


CLINTON, SI 














a minute 
We have 


LONG AND BIG 


TIMBER | 


ANY SIZE AND LENGTH 


We Can Ship 
Them Quick. 


YAWKEY LUMBER Co., 


a Hazethurst, Wis. - a 
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SAN FRANCISCO. $ 

« AGENCIES: NEW YORK, LONDON, PARIS. > 

® Cable Address, “PEPECO.” Use A BC 4th Ed. and Al Codes. 
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LEWIS SCHWAGER, W.B. NETTLETON, } 

» 

SCHWAGER & NETTLETON, 3 


WHOLESALE 


Lumber and Shingles 


Sullivan Building. 
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“Uprights Are The Best.”. 


SILVER BEACH SHINGLE CO.’S 
Special Brands Clears and Eurekas, 


he CEDAR SHINGLES 





The slight advance in cost (ten cents) over hor- 
izontal shingles is money well invested. Address 


CARSTENS & EARLES, Inc., Seattle, Wash. 
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E.R. WHEELER, Pres. H.H. TABER, Vice-Pres. 
F. H. TABER, Sec.-Treas. 


.f Firand Cedar Lumber 


i RED CEDAR S'INGLES, Cedar Bevel Siding. Ceiling, Finishing, 
/ Moul.da,s, Fir Flooring, Wanscoting. Bill Stuff a Specialty. 





TACO'N, WAS. 








EXCELS ALL OTHER WOODS 


For Exterior and Interior Covering and 
Finish for all Classes of Buildings 
on account of its Res stance to Fire 
and Inse.ts, Non-Swelling, Non-Shrink- 
ing and Lasting Qualities. 


Facts Worth Considering 


We deal direct with the wholesaler and afford him 
an absolute protection against cutting, as each deal- 
er is provided with a list at which he shall sell to 
the retailer or legitimate trade, and in no case will 
we allow any deviation from List thereby 
giving each dealer a basis upon which to do business. 
Through this method the manufacturer is protected. 


Price, 


A Full Stock of 
REDWOOD 
Shingles, Clapboards, Bevel 
Siding, Squares, Partition 
and Rough Boards and Plank. 


Also dealers in other Pacific Coast Lumber, such 


as California Sugar Pine and White Pine, Oregon 


Pine Flooring, Decking, Vessel Timber and Spars. 


For Further Informatioa 
aod Prices, Address... 


Bartlett 

Lumber 
Company 

Seecenecece 


53 State St., 
BOSTON, 


MASS. 
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IN THE MAINE WOODS. 


3ANGOR, Me., Feb. 10.—News from the Maine lumber 
woods continues, for the most part, to be very favor- 
able, and there now seems to be no doubt that the cut 
will equal the highest estimates. In Hancock and Wash- 
ington counties, which are on the coast, there is com- 
plaint of lack of snow in some localities near salt water, 
but on the Upper Machias, Union, Narraguagus and St. 
Croix rivers there is now about fourteen inches of snow 

the greatest depth of the winter—and hauling is pro- 
gressing rapidly. Along the Penobscot and its branches, 
in Aroostook and on the upper Kennebec, the hauling 
continues to be excellent and lumbermen agree that con- 
ditions never were better for easy and profitable opera 
tions. Within the past week many men have come out of 
the woods, choppers and swampers being no longer re- 
quired in any considerable numbers, but there is a “month 
or six weeks of work for the teamsters, sled tenders and 
men on the landings. 





NORTHERN MINNESOTA PROSPECTS. 


DeLturn, MINN., Feb, 12.—The weather has been such 
that logging cperations are progressing satisfactorily. 
There will probably he some difficulty as to horses but 
this has not manifested itself seriously yet. Many of 
the loggers are ahead of their estimates; others are be- 
hind. Jee roads are in good condition and there has been 
so little snow that skidding has not been interfered with. 





NORTHERN LOGGING NOTES. 

Obenauer & Johnson are logging in the vicinity of 
Alpena, Mich., and are shipping by rail over the Detroit 
& Mackinac railway an average of eighteen cars a week. 

Mitchell & McClure, of Duluth, Minn., are logging in 
the Barker and Holyoke districts and are banking a 
large amount of logs at the mouth of the Pokegama 
river, where they intend to have 40,000,000 feet by 


WISCONSIN. 


WISCONSIN VALLEY NOTES. 

Merrinn, Wis., Feb. 11.—The condition of the lumber 
market at this time of the year probably never be- 
fore was equaled in’ northern Wisconsin pine — his- 
tory, notwithstanding shipments for January, 1902, in 
the Wisconsin valley were 639,000 feet less than for 
January, 1901, which may be attributed to broken 
stocks rather than a decrease in demand. As com- 
pared with the shipments for January, 1900, it  over- 
reaches that) amount by 9,000,000 feet. The market 
is <trong and decidedly active, and the point with the 
purchasers is to get the stock, not what price is to be 
paid for it. 

A number of 
cards announcing an increase of 
on joists, seantling and timbers of all dimensions, and 
25 cents advance on white pine and mixed lath. This is 
but a temporary move to hold until the price list’ com- 
mittee can meet, which will be as soon as Secretary 
Schulz can get them together after February 18, when 
it is thought that there may be quite a. general ad- 
vance of the list and new lists issued. 

The Rhinelander people are hot after the location 
of a new hardwood mill at that place, with good pros- 
pects of success, 

Kk. ©. Sturdevant, of Rhinelander, has gone to the 
coast states for a two months’ stay, during which he 
will investigate the timber resources of that country 
with a view to investment. 

Timothy O'Connor returned recently 








manufacturers are now sending out 
50 cents a thousand 


from lrondale, 


Wash., where he had spent the summer looking after 
his lumber interests, 
KH. McCormack, of the Gilkey & Anson Company, 


will shortly depart for Malvern, Ark., to enter the 
employ of the new Wisconsin & Arkansas Lumber Com- 
pany. 

Several of Merrill's lumbermen-capitalists, among 
whom are John O'Day, Julius Thielman, Ed Carr, P. i. 
Berard, James Mullen and R. W. Barrett, have organ- 
ized a company for the purchase of a timber tract in 
the state of Washington, estimated at 100,000,000 feet, 
and possibly a second tract containing a like amount. 
Messrs. Thielman and Berard departed for that country 
this week to look after the deal. 

Langley & Alderson purchased a 
this week, to be used in their camps. 

The weather for work in the woods has been most 
excellent of late, plenty of snow and cold, and any man 
with any inclination to work at all can find a job at 
good wages. 


carload of horses 





IN CENTRAL WISCONSIN. 

GRAND Rapips, Wis., Feb. 10.—Owing to the recent 
death of the late John Daly, one of the principal own- 
ers of the Grand Rapids Lumber Company, of this city, 
the company has been reorganized with the following 
officers: John O'Day, Merrill, Wis., president and gen- 
eral manager; John Farrish, Grand Rapids, vice presi- 
dent; W. H. Reeves, Grand Rapids, secretary and treas- 
urer, and H. A, Sampson, also of Grand Rapids, super- 
intendent. S. H. Smart continues as manager of the 
sales «department. With the exception of Mr. O’Day, 
all of the above officers have been connected with the 
company since its organization. 

The saw mill of the Grand Rapids Lumber Company 
is running night and day on pine and hemlock, with 
some hardwoods. Logs are railed in from the north and 
the cut of the mill this year will probably be about 10,- 
000,000 feet of pine, 5,000,000 feet of hemlock and 500,- 
000 feet of hardwoods. The company has on hand about 


2,000,000 feet of dry hardwood stock of all kinds ready 
for shipme nt. It also has about 3,000,000 feet of Winter 
sawed pine in pile which is being shipped as fast as jt 
is in condition; also 5,000,000 feet of hemlock lumber, 
some of which is dry. The company is having a fine 
lot of about 1,000,006 feet of hemlock logs being ‘brought 
to the mill that will run from 20 to 40 feet in length, 
which will be sawed into special bill stuff. Mr. Smart 
reports the demand for lumber very good, and e “pecially 
in hardwoods is there a noticeable improveme nt since 
the first of the year in both demand and price. 

John S. Thompson, the vice president and manager 
of the Badger Box & Lumber Company, this city, says 
that the box trade is in very satisfactory condition, 
Mr. Thompson, it will be remembered, was manager of 
the Anson-Hixon Sash & Door Company at Merrill for 
some years previous to coming to this city last summer 
and forming this company, which built a new and Up-to- 
date box factory south of the mill and yard of the 
Grand Rapids Lumber Company. The late John Daly 
was president of this company, and since his death has 
been succeeded to the presidency by his brother, Charles 
Daly, who is one of the administrators of the estate, 

Edward J. Daly, only son of the late John Daly, is as. 
sociated with Mr. Thompson in the box factory as seere- 
tary and treasurer of the concern. The factory is oper- 
ated entirely by electricity from the city electric plant, 
there being in the factory three dynamos having, com- 
bined, 75-horse power. Mr. Thompson says that elec 
trical power is much cheaper than steam would be in 
this case. The plant has a capacity of a carload a day 
and is at present running on glass, shoe and canning 
boxes principally. In addition to this box business, the 
Badger Box & Lumber Company also wholesales lumber 
more or less, having now on hand a steck of 100,000 
feet of No. 1 hemlock boxwood, 2x4 and up, as well as 
some pine and hardwood lumber. 

Charles and W. F. Kellogg, of this city, who have for 
years done a wholesale limber business, are also now 
owners of a line of retail yards, all of which they re- 
port are doing a good business. They call themselves 
the Kellogg Bros. Lumber Company. 

The John Arpin Lumber Company reports an excellent 
demand for lumber, both pine and hemlock, with an im 
provement in the hardwood trade. Besides its mill at 
Arpin near here, the company is also manufacturing at 
Bruce and other points on the Soo Line. D. J. Arpin 
left last week for Montreal and will probably visit the 
plant of the Pigeon River Lumber Company, Fort Will- 
iam, Ont., in which he is largely interested. 

At Wausau the weather lately has been very satisfae- 
tory to lumbermen and loggers. Lamar Sexmith, the 
hemlock and hardwood manufacturer of that city, re- 
ports work progressing nicely at his camps. He is hav- 
ing his lumber sawed at the Manser mill at Kelley, near 
Wausau, this vear. He is putting in considerable hem- 
lock and hardwood, with some pine, and has at present 
a stock of nice dry hardwood and, hemlock on hand. 
His basswood he works up largely into siding, ceiling, 
casing ete. and ships it in mixed cars with other lumber. 

A number of buyers from Minneapolis and Chicago 
markets have been at Wausau and other valley points 
recently looking after stocks of lumber. 


THE EMPIRE STATE. 


—eon—nhn~—~nrne— 


New York, Feb, 10.—If all the lumbermen of the 
country are as well satisfied with the present condition 
of affairs and with future prospects as are those conm- 
prising the New York market it will be a decidedly jolly 
gathering in Chicago next month. It is doubtful whether 
there has ever been a time when the lumber sky was 
so roseate, the conditions so entirely satisfactory as they 
are at the present time. In fact, the grumbling lumber 
dealer these days is a rarity. 

A peculiar fact. about the excellent prevailing condi- 
tions is that despite the fairly open character of the 
winter thus far, there have not been any very heavy 
building operations, nor is there much in sight. Yet 
the call is brisk enough to keep the wholesale trade 
busy, whether it goes into building operations or not. 
Export trade, too, is on the me ind and reports from 
the outlying territories are of a most encour aging 
nature. ; 

Looking to the future the prospects are bright for 
a strong wholesale market from now right up te the 
spring, at which time prices are likely to be still higher 
on many kinds of lumber. No signs of weakness are 
visible anywhere. 

F. R. Stevens, of 18 Broadway, 
spars, each of which was 110 feet 
five-masted schooner Jennie DuBois, 
Mystic, Conn., domorrow. The schooner : 
the Holmes Shipbuilding Company, of Mystic, of whieh 
W. K. Holmes, the popular young lumber de maler of No. 
7 Broadway, this city, is at the head. It required three 
flat cars to bring these Oregon pine spars from the 
far northwest. A “number of New York lumbermen will 
attend the launching. 

Charles R. Partridge, retail hardwood dealer, 
his yards at Twenty- “ninth street and Eleventh avenue 
a little too circumscribed for his growing business, has 
removed to more extended quarters at the foot of Kast 
Ninety-ninth street. 

BE. A. Landon, of the Lewis & Landon Lumber Com- 
pany, 18 Broadway, returned last week from his tour 
of the southern mills. He reports ther as partic sularly 
busy on special schedules, with orders for gene ral stock 
hard to place. 

William E. Verity, president of the Brooklyn Lumber 
Company, went to Charleston, 8. C., last Friday. He 
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will spend a few weeks at the exposition and in seeing 
the south. 

Recent 
of 


visitors included J. Q. 
ager the Kanawha Hardwood Company, Andrews, 
N. Secretary Hlurry A. Gorsuch, of the Missouri, 
Kansas & Oklahoma Association of Lumber Dealers, 
who dropped in on a business and pleasure trip; J. B. 
Oliver, of the Gliver Lumber Company, Toronto; W. L. 
Svkes, president of the Emporium Lumber Company, 
Emporium, Pa.. but whose headquarters are at Galeton, 
Pa. and F. J. Johnson, Philadelphia manager for Bliss 
& Van Auken. 

The reduction in freight rates on poplar lumber from 
Norfolk and western points, of 24 cents a hundred 
pounds to New York city lighterage limits, as ordered 
hy the interstate commerce commission, went into 
effect today, and Robert W. Higbie, who, aided by the 
National Wholesale Lumber Dealers’ Association, made 
such a stiff uphill fight for it, is receiving lots of con- 
gratulations from the trade. An interesting point 
that New York only is affected—no other points—and 
no one else in this market probably witt receive such 
soo returns for the five-year fight he made than Mr. 
Higbie himself. It is also reported that a half-cent re- 
duction on oak has been secured. 

Fr. ik. Parker, secretary of Mershon, Schuette, Parker 
& Co., Saginaw, Mich., was a recent out-of-town visitor. 

Norris Tl. Nerden, of the Norden & Sax Lumber Com- 
pany, left: last week fer an extended southern business 
tour, during which he will probably close some impor- 
tant business deals. 

The Week’s Charters. 

Timber freights for steam tonnage from gulf ports 
to the United Kingdom have remained quiet and rates 
appear to be steady at 77s 6d to the United Kingdom 
or 80s and 82s 6d to one or two ports of the United King- 
dom and continent. Rates are problematical for spring 
shipments of deals from the provinces in the absence 
of business. There is no demand for boats on time con 
tract, though owners freely offer good modern tonnage 
at 3s to 3s Gd for periods of six and twelve months. 
There is no interest in sail tonnage to the River Plate, 
the market being apparently bare of Rates 
are quoted nominally unchanged. For lumber tonnage 
from the south to the West Indies there is a little in 
quiry, Which has resulted in a slightly steadier market. 
Coastwise lumber orders continue searce, rates being un 
influenced by the limited demand and $5 being required 
for large vessels from Brunswick to New York. 

Fixtures for the week are follows: 

Mobile 


Barker, general man- 


is 


orders. 


Steamer Basuta, to Greenock, timber, SOs, March. 


Bark Lovisa, Mobile to Port Natal, timber, 127s 64d. 

Bark Ruth, Appalachicola to the United Kingdom, sawn 
timber, 100s. and hewn, 31s. 

Schooner Lulie L. Pollard, Jacksonville to Antigua, lum 
ber, $6. 

Schooner Carrie Strong, gulf to Cienfuegos, lumber and 
ties, $6. 


Schooner W. R. Ifuntley, Wilmington, N. ©., 
Grenada, lumber, $6.50. 

Bark Glenafton, Jacksonville to Trinidad, timber, 6. 

Schooner Georgia, Mobile to St. John, N. BL. lumber, $8. 

Schooner Estelle, Pascagoula to New York, lumber, $6 25. 

Schooner Horace TI’. Shares, Brunswick to New York, lum 
ber, $5.25. 

Schooner Andrew Adams, Fernandina to Perth Amboy, 
lumber, $5. 


to St. Georges, 


Spot freight quotations to European ports are: 


Walnut logs Cooperagye 





and lumber. Whitewood, stock, 
ol) i! eae eae rere 10s. 12s Gd, 7s td 
ees ere ee 12s Gd. 15s. 10s 
MU uid oe. 9-46. ar ere es 16¢, 100 Ibs. Ie le. ft 
MPOTGY x cacccncecase 17s Ga. 20s. 22s Gd 
MIN po ren olor oe cies ae Idee. 100 ay 12%e. ft. 

SMOKY CITY TRADE NOTES. 
PirrspurG, Pa., Feb. 12.—The past week has been 


exceedingly quiet owing to the very cold weather and 
continued snows. Building, except on skyscrapers, has 
heen practically discontinued and dealers are looking 
toa break in the cold snap for a betterment of trade. 
Advices from the mill districts are to the effect that leg 
ging has been hindered. The deep snows on the moun 
tain sides have drifted, making traffic in the woods im 
possible. In glade territories logging is going on, but 
many of the smaller mills are closed. The car famine 
eXists at even a greater rate than before. Yard men are 
doing very little, buying only for immediate wants, 
the C. P- Caughey Lumber Company, which opened a 
Wholesale office in the Hamilton building recently, S.A. 
Seaman manager, is cutting its tract at Summerfield. 


The combined capacity of its Two circular mills” is, 
12,000 feet a day. The company has orders on its 
hocks for 500,000 feet of oak. 

J. S. Fisher, the well known Jumberman of this 


City, spent a couple of weeks in Indiana visiting rela 
lions and attending to some lumber interests. 

The MeMillan Company, W. EF. McMillan manager, 
also a now concern in this city, has made several large 
contracts for its hemlock and oak outputs. Mr. MeMil 
a reports trade as encouraging. 

John Curry, of Connellsville, Pa.; Mr. Klieves, of 
Klieves, Kraft & Co., Wheeling, W. Va.. and J. MeMil 


lan, of Sewickley, Pa., were in the city this week, 


Fred R. Babceck and Mrs. Babcock and EK. V. Bab 
cock will leave on Friday on a southern trip. Mr. and 
Mrs, Babcock will go to New Orleans, while EK. V. Bab 


cock Will tour Mexico and the scuthwest with a party 
of friends. 





QUAKER CITY NEWS. 

PHILADELPHIA, PA., Feb. 10.—Such trade conditions 
ws a small supply of Jumber, prices stiff and high and 
everybody busy were never witnessed here before at 
— Season. Stocks are reported to be diminishing at 
00 great a speed and are rapidly being broken, so that 


it is hard to find one wholesaler who can furnish any- 
thing near what asked of him. The yellow pine 
peop'e are undoubtedly busier than their northern 
neighbors and, as a matter of fact, they are probably 
doing more than is beneficial by reason of the troubles 
they are undergoing to care for the demand. Prompt 
deliveries are a thing of the past in almost every line, 
for one and all are affectcd more or less by an absence 
of cars. 

The business not without its drawbacks. 
Manufacturers are showing a tendency to jump prices 
with the heavy demand which is being thrust upon 
them. As a result the wholesaler is working on an ex- 
tremely narrow margin between buying and selling 
prices. It is not unlikely that the middleman will 
therefore do a little price boosting for himself and the 
consumer will pay the difference. 

President F. D. Casanave, jr., of the Provident Lum- 
ber Company, is having the local offices of the company 
on the ninth floor of the Seuth Penn Square building 
made more attractive by additions and alterations. 
The company is experiencing considerable trouble in 
keeping abreast with its car material contracts, whic 
are its specialty. Vernor S. Woolley, the Tifton (Ga.) 
manager, is kept on the jump filling the orders sent 
him. 

‘Ralph Souder, of Eli B. Hallowell & Co., made a flying 
trip to Atlantic City a few days ago and found busi 
ness conditions there very promising. 

The following have been elected officers ef the Snow 
Bird Lumber Company, mentioned in this column sev- 
eral weeks ago: President, J. L. Rumbarger; vice 
president and secretary, F. 'T. Rumbarger; treasurer, 
J. Jd. Rumbarger. 

Heavy purchases of southern pine are being made by 
Owen M. Bruner, of Owen M. Bruner & Co., to meet 
the strong demand made by its customers. James 8. 
Tharp, the southern representative, proven very 
successful in his new field. 

The monthly meeting of the Retail 
Kxchange was held last Thursday evening. 
ness cut of the routine before the 
action, 

John BE. DuBois and the Bond Bros. have purchased 
the Lochiel timber tract of about 900 acres near Bloom- 
ington, Md., and will cut off the oak, maple and other 
hardwoods. Mills will be erected and the Savage river 
will be improved with splash dams to carry down the 
logs. 

President Walter S. Taylor, of the Meadow Mountain 
Lumber Company, is on a short visit to the mill at 
Friendsville: Md., and Treasurer Joseph P. Dunwoody is 
also away on a business trip. 

A charter has been granted to the Shamokin Lumber 
& Manufacturing Company, Shamokin; capital, 75,000. 


is 


eood is 


has 


Lumbermen’s 
Little busi 


ename members for 


Another concern to be chartered is the Excelsior Plan- 
ing Mill Company, Reading; capital, $30,000. 

Vessel charters are rather inactive. Some of the 
recent fixtures were: 


Schooner Nimbus, Mobile to New York. lumber, $5.87'% 
Schoorer Viking, Brunswick to New York, ties, 15 cents; 
lumber, $5, 
Schooner R. T. Maull, Fernandina to Philadelphia, lumber 
free wharfave. 
Schooner J. IL, 
lumber, $5.75 
Schooner W. 
Grenada, 


BH 
Parker, Charleston, S. C., to ;-Pyovidence, 
R. 


luinber, 


Iluntley, Wilmington, N. ¢., 
$6.50, 


to St. George, 


Schooner Carrie Strong, Gulf Port to Cienfuegos, lum 
her. S6. 

Schooner Estelle Pascagoula to New York, lumber, $6.25 

Steamer Vidar, Port de Paix to Chester, logwood. p. t. 

Schooner Ira DB. Ellems, Apalachicola to Boston, lum 
ber. &7. 

Schooner S. B. Kaplan, Brunswick to Philadelphia, ties, 
14 cents 

Schooner Adele Thackara, Savannah to New York, lum 
ber. &. 

Schooner Olinda, Fernandina to Secondi, Africa, lumber, 


$18 and port charges. 


Schooner J. W. Hall. Charleston, S. C., to New York, lum 





ber, $5.25. 
© 
Obituary. 
John C. Stackhouce. 
Norrie TONAWANDA, N. Y., Feb. 11. Jobn G. Stackhouse, 


who had acted as salesman for John Godkin and Oille & MeKeen 
for nearly a score of yea died at his home on Chr'stiana 


rs, 






street on February 6, ¢ 156 years. Ie was a highly re 
spected res'dent and was wel! known to the trade. Among 
several fraterral orders of which he was a member was the 
Masonic, urder the direction of which the funeral services 


were conducted, A wife and four children survive him. 





Capt. Jess Shumate. 


Capt. Jess Shumate, a veteran 
dotte 


lumberman of 
valley, and his nephew, Hiram Shumate, jr., 


the Guyan 
were both 


drowned near Wyoming, W. Va., on February 3, by being 
eaught in front of a splash dam that was prematurely 


flushed in Mill branch, a small tributary of the Guyandotte 
river. Captain Shumate had for years been identified with 
the lumber interests in that part of the state. 





Mrs. W. E. Barrett. 


Mrs. Parrett, wife of William KE. Parrett, of the Uarrett 
Company, wholesale dealers in lumber, lath ard shingtcs 
Grand Rapids, Mich., ded in a Chicago sanitarium a 
days ago. The were taken 
interment. 


few 


remains to Grand Rap‘ds for 





Thomas D. Lilly. 
At his home in Salem, Mass. on January 7, occurred the 
death of Thomas LD). Lilly, for the past fourteen years repre 
sentative of George DI, Emery, of Chelsea, Mass. 








The AMERICAN LUMBERMAN is in receipt of one of 
the price lists of Walter A. Zelnicker “in St. Louis,” 
the well known mill supply man. This is a list which 
will be very interesting to any one using mill supplies 
of any sort and may be secured by means of a postal 
card adddressed to Mr. Zelnicker at his big supply 
house, 408 North Fourth street, St, Louis, Mo, 


You will find that for 


PUGET SOUND AND IDAHO LUMBER 





Minneapolis Office, 731 Lumber Exchange. SEATTLE, WASH. 


Bridge Timber, Car Stock. Cedar 
and Fir Poles, Piling and Shingles 


THIS COMPANY IS THE COAST LEADER. 


PACIFIC FIR COMPANY, 


51 Dexter Horton Bank Building, 



























































Fir Porch Flooring 









Smooth, clear, sound, vertical grained, 
non-warping, non-shrinking-—best and 


cheapest porch flooring on earth 


WEST COAST PRODUCTS. 


We are leading shippers of west coast 
material of all kinds. Can fill your order 
promptly for anything. 


STRAIGHT CARS SHINGLES 
ALWAYS ON HAND. 








THE HUGHES-MACKINTOSH CO., 


Suite 115 Lumber Exchange, 
MINNEAPOLIS, = = = MINNESOTA. 
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TRANSIT CARS 


; RED CEDAR SHINGLES ; 








FOR QUICK DELIVERY. 


FIR 


Long Fir Joist and Timbers. Red Cedar Siding. 
Superior Planing Miil Equipment. 


RAILROAD Car [l\sterial 
SUPPLIES IN att 


Write for P ices. 


H. B. Waite Lumber Co. 


MANUFACTURERS. 
MINNEAPOLIS, MINN. 


Address all Correspondence Minneapolis. | White Pine Yards, Minneapolis. 


WEST COAST /MLLS: Clear Lake, Wash.; Granite 
Falls, Wash.: Getchell, Wash.; Ballard, Wash.; Parker’s 
Spur, Wash, 

Wo Use Lumberman's Standard Code: 


= 
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The Hastings Shingle Mfg. Co., Ltd. 


Office, 450 Westminster Ave., Vancouver, B.C, 


i We make A QUARTER OF A BILLION 
SHINGLES ANNUALLY. 
18 to 24 inches in length—all widths. 


SHINGLE 

New Wnatcom, Wash, Sumas Wash, 

Hastings, B. C. Carroll Siding, Wash. 
Lumber and Shingle Mill, Vancouver B. C. 


MILLS: 
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JOHN E. DUBoIs, 


Manufacturer and Wholesaler 


White Pine and 
Hemlock Lumber 


DUBOIS - - - PA. 

















SALES OFFICES: 
WITHERSPOON BLDG., 
MILLS: HAMBLETON AND Davis, W. VA. 
ANNUAL Capacity, 60,000,000 FEET. 


PHILADELPHIA. 








WHITE PINE, } (MAPLE, OAK, and 
YELLOW PINE. -At Wholesale- YELLOW PINE 
HARDW OODsS. (RIFT FLOORING. 

se 


Quen AM. Bruner ¥ 


1438 South Penn. Square, (Opposite new Pennsylvania R. R. Station.) 


Southern Office, Tifton, Ga, PHILADELPHIA, PA. 
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} WHITE AND 
) 
YELLOW PINE, 
CYPRESS, 
, 
SPRUCE AND ) 
] 
} HEMLOCK. } 
, Facilities for working all kinds of Poplar, Bass 
b and Chestnut Trim and Mouldings, also Poplar 
; Ceiling, Flooring and Bevel Siding. q 
IMPORTANT: Our stock is in pile at our mills, 
located on the W. Va. Central R, R. and Baltimore . 
& Ohio R.R., W, Va., which makes it very conven- 2 
ient for shipment anda saving in freight expenses. 
) 
; WM. WHITMER & SONS, § 
7 e 9 : 
INCORPORATED. 
Manufacturers and Wholesale Dealers, PHILADELPHIA, PA. 
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Wm. H. FRITZ & COMPANY, 
WHOLESALE WHITE PINE. 


Room 30! Crozier Bidg., 1420 Chestnut St., 


We pay cash. Send us your list of what PH | LADELPHIA. 


you have to offer Mh White Pine. 








A. THoMPSoN, a 


*)) MANUFACTURER 'OF °°"; 


ruce and Hemlock Lumbe 


- 2 BILL TIMBER-A SPECIALTY: Be 
“!SPRUCE.AND HEMLOCK BOX: SHOOKS: 
id SA ORES PE 915 Betz Building,“ ..)! 
First Class Planing Mill. 2222-35: Ay 
Ps: Mills Run the Year. Throug 
pibsbe inert ss esa tte Neprenes 








TIFTON, GA. 
PITTSBURG, PA. 


PROVIDENT LUMBER CO. 


WHOLESALE 


WHITE PINE, YELLOW PINE, HEMLOCK AND OAK, 
Rooms, 910-11-12 Penn Square Bldg., PHILADELPHIA, PA. 


YELLOW PINE FLOORING 


North Carolina Pine, Cypress, 
White Pine and Hardwoods. 


EL! B. HALLOWELL & CO., 





DIMENSION 
ae 


Harrison Bldg. 


PHILADELPHIA, 


. William G. Frye Manufacturing Company. 
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THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Str. Louis, Mo., Feb. 12.—Trade with country yards 
has not improved as rapidly during the past week as 
during the preceding weeks of this year, although 
there has still been improvement and none of the con- 
fidence of tie local wholesalers has waned. The effects of 
the bad weather in the northern country and the conse- 
quent reduction in consumption were offset largely by 
the prevalence of similar weather at points of produc- 
tion, which caused a marked decrease in mill output. 
In the hardwood lines the effect of the recent severe 
weather has been more in the direction of preventing 
the movement of lumber than in decreasing the number 
of orders received and receipts from the south were 
smaller during the past week than during any similar 
period in five years or more. River navigation, which 
generally begins about February 20, is delayed, and 
this prevents the delivery of cypress, cottonwood and 
gum ordered weeks ago and badly needed. 

Receipts and shipments of the past week show the 
effects of the weather in that they are much lighter 
than during the preceding week. Receipts aggregated 
19,812,000 feet; shipments amounted to only 10,860,000 
feet, being almost on as low a basis as during the holi- 
days. Buyers in the south shipping lumber into this 
market report that they have been unable to do much 
for nearly two weeks and things are just beginning to 
resume their normal winter conditions. Hardwood and 
yellow pine people also say that the car situation has 
again tightened up in some sections and is almost as 
severe as during the early part of the winter. This is 
expected to last only for a week or so, however. 

Preparations are being made by local wholesale deal- 
ers to entertain the Nebraska retailers, who will spend 
Friday of this week in the city. Nothing very elab- 
orate will be attempted in the way of taking care of 
them during the day, as it is felt that they will be bet- 
ter satisfied if left to their own inclinations, but an in- 
teresting program has been outlined for the evening, 
which includes a banquet at the Mercantile Club. The 
guests will sit down at 5 o’clock and the repast will be 
followed by a series of speeches, including an address 
of welcome by J. A. Freeman and probably an address 
by David -R. Francis, president of the Louisiana Pur- 
chase Exposition Company. Later in the evening the 
guests will leave for the southern yellow pine country 
by special train. 

Thomas A. Moore, of the Moore Lumber & Timber 
Company, returned this morning from a trip through 
the southern yellow pine country. He found things 
pretty well snowed under as a result of the recent 
storm which pretty well covered the whole southern 
country. He says the damage done was considerable 
and that it will take at least another week for the 
mills to recover. 

Frank R. Pierce, of the Louis Werner Saw Mill Com- 
pany, states that his company captured the order for 
1,000,000 feet of yellow pine to be used in the con- 
struction of the new plant of the A. H. Andrews Com- 
pany in Chicago. 

William G. Frye has secured the controlling interest 
in the Philibert & Johanning Manufacturing Company 
and announces that the name will be changed to the 
Mr. Frye 
has been identified with this company for years and has 
been instrumental in placing it among the foremost 
planing mills and sash and door factories of the coun- 
try. It is one of the heavyweight concerns of St. Louis 
in this line. 

George T. Mickle, of the Colonial Mill & Lumber 
Company, is again at his office after a period of two 
weeks at home suffering from blood poisoning as a 
result of a pin scratch. He is much improved in health. 

Frank Wehinger, recently of the Strifler & Wehinger 
Lumber Company, has bought an interest in the hard- 
wood business of Teckemeyer & Hader and the name has 
been changed to the Teckemeyer, Hader & Wehinger 
Lumber Company. 

George 8. Gardiner, of Eastman, Gardiner & Co., 
Laurel, Miss., was in the city during the early part of 
the week. 

A. H. Gates, of Wilmar, Ark., has had a severe 
period of confinement in one of the local hospitals as 
the result of an accident which befell him a few weeks 
ago, but is now recovering. 

The Allen-Wadley Lumber Company will increase its 
capital stock to $30,000 in order to take care of its 
rapidly increasing business. It has been found neces- 
sary also to increase the office force, add new furniture 
and otherwise prepare for the coming rush of the 
spring. 

On last Thursday evening the Lumbermen’s Mutual 
Benefit Association, the local retail organization, en- 
tertained its members at a banquet at the Mercantile 
Club. This was attended by practically every retailer 
in the city. The affair was strictly of a social char- 
acter and there was no business discussed, the after-din- 
ner part being made up of toasts, stories and recita- 
tions. It was such an enjoyable evening that the com- 
mittee was continued in power and there will probably 
be other dinner parties in the near future. ‘ 
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THE MISSOURI-KANSAS DISTRICT. 
Kansas City, Mo., Feb. 11.—Prior to January 25 the 
retail trade all through this territory was quite active, 
the weather being exceptionally mild for January. Since 
then, however, there has been little lumber moving out 
of the country yards and not any large amount from 
the yards in the cities, all this the result of an extremely 





cold spell which set in on January 25 and still pre. 
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vails. It has also checked up the wholesale business to 
some extent, although orders are still fairly plentify) 
and manufacturers are really getting more business than 
they can take care of promptly. 

There is a big inquiry, coming from all parts of the 
southwest and from northern and eastern states, for 
about everything in the lumber line and it is hard to 
meet, #8 mill stocks everywhere are more badly broken 
than ever before in the history of the lumber trade, 
In many instances dealers are perfectly willing to pay 
the price asked, and even a premium in some cases, if 
they can secure just what they want. 

White pine is practically out of the market in this 
territory excepting in the way of a few items, and deal. 
ers in their efforts to secure Pacific coast material as a 
substitute run up against short and broken stocks and 
the manufacturers very reluctant to accept orders at the 
present time, as they are loaded down with business 
which it will take them some weeks to clean up. 

Cypress stocks are fairly well assorted for the yard 
trade but are not heavy and the demand for this mate- 
rial is active. Prices are firmer if anything than they 
were in January and there is nothing to indicate that 
there will be any weakness in lumber of any kind 
within the next thirty or sixty days. 

Wholesalers believe that as soon as the weather shall 
moderate the demand will become quite active again and 
most of the retail dealers think that with the ending 
of the present cold spell winter will practically be over 
and they are looking forward to an early spring. Sey- 
eral snow storms within the past three weeks have 
helped the wheat crop to a great extent in Kansas and 
Missouri and dealers in the wheat belt are feeling much 
encouraged. In Oklahoma there are some reports of 
damage, as it has been too dry and little snow has 
fallen, but it is not known now whether or not the 
wheat of Oklahoma has been hurt materially. 

Ben Collins, jr., of the Mercantile Lumber & Supply 
Company, has just arrived here from 4 week’s trip 
south and reports the mills badly handicapped in their 
operations by bad weather. 

The Bowman-Hicks Lumber Company and the W. C. 
Bowman Lumber Company have removed from their 
former location on the third floor of the Postal Tele. 
graph building to more commodious quarters, 601-2-3 of 
the same building. 

J. M. Bernardin left here on February 6 for a ten 
days’ trip to the mills of William Buchanan at Stamps, 
Ark. The day after he left the office here received a 
telegram to the effect that the large saw mill of the 
Stamps plant was totally destroyed by fire on the 6th. 


THE SOUTHWEST. 


AMONG THE ORANGE MILLS. 

ORANGE, TEx., Feb. 9.—Despite the fact that weather 

conditions since the first of the year have not been at all 

favorable and that the transportation question has given 

a great deal of trouble, the mills at Orange succeded in 

January in sending away 3,870,554 feet more lumber 

than was shipped in December. The total shipments 
for January were as follows: 

LUTCHER & MOORE LUMBER COMPANY. 

ee 








pet. Feet. 
RG) GRIOMONU Bes: 0 66 6 560068 boos 6,809,228 
Water shipments............66:. 525,914 : 
- 5 7,885,142 
D. R. WINGATE LUMBER COMPANY. 
BAll GHIDIMEMER, 0c cc rcccices 2,251,549 
WAGE GDIDMICHIS. 6 bce sateen 108,011 ae 
: 2,354,560 
ORANGE LUMBER COMPANY. 
Oe eee eee eee 1,263,893 
WRECE GIPMIOMES. «ccc cv ececen 65,845 = 
1 O08 
KIRBY LUMBER COMPANY. 
Rall GHIPMOREH, 656 esc ec oe ores Chee eae 1,466,006 . 
L, MILLER LUMBER & SHINGLE COMPANY, 
WaUGY: GHIDTIOIUR 6 s5.5.5.0 0900s wesc ee 6500 500,000 


, ALPXANDER GILMER. 
WAtGr GDIDMONUS, 206s cos eect tenweneees 


119,500 
ata oOo nc pekiesenmoee ues 13,104,946 


Some relief in the car situation has been afforded by 
the Orange & Northwestern railroad, which is destined 
to handle the greater part of the output of the mills at 
this place. Though the road is just getting into shape 
to handle business and has. not yet received its equip: 
ment of rolling stock, it handled 103 cars of the 826 
that were sent away from the mills here in January. 
The Orange & Northwestern connects with the Kansas 
City Southern at Maurice and with the Santa Fe at 
Buna, thus giving the mills here an outlet over both of 
these roads which they have not heretofore enjoyed. ; 

For the past fortnight intensely severe weather has 
prevailed over the greater portion of Texas and _ 
lumber manufacturers anticipated quite a falling of 
in the demand for lumber as a result, but they have 
been agreeably suprised to find that orders eg 
to show up in about their usual volume and order = 
have not yet shown any likelihood of soon hoe 
empty. All the advices received at mill offices mer 
cate that dealers anticipate a very busy season and are 
stocking up their yards to meet it. There is every 
reason to believe that the building boom of the 
twelve months will continue throughout the pa 
year and the mills anticipate an even greater — 
for lumber this year than last. To the end that ye 
demand may be cared for promptly, all of the mi ~ 
at this place are being brought up to the highest - ; 
of efficiency, eoneis and improvements being made 4 
every favorable opportunity. we: 

Tiere has ae igo liberal offering of special bills ¢ 
all kinds recently and the saws have plenty of wo! 
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ahead of them. Some nice orders have necessarily been 
turned down, however, because of the lack of long and 
large timber in the booms from which to fill them. The 
river has been very low for some time, making it im- 
possible to run timber from the distant logging camps, 
and it is estimated that there are 30,000,000 feet of 
timber now in the river and ready to come out on the 
first rise. Recent reports from the upper river indi- 
cate that the long expected rise is about to make itself 
felt and the scarcity of big timber in the mill booms 
will be relieved. 

The big demand continues for lumber from Mexico and 
indications point to a larger consumption of yellew pine 
from this section in that country during the present 
year than ever before. 

There is considerably more inquiry for export ma- 
terial at present than there had been for some time, but 
prices are not yet of sufficient stability to warrant any 
extensive operations. Robert Morgan and Robert Mor- 
gan, jr., both exporters of this place, are making some 
parcel shipments this month on vessels sailing from 
Port Arthur. 

Robert Morgan, jr., has confirmed the charter of the 
Norwegian bark Telefon, 1,069 tons, and the Norwegian 
park Advakatschiander, 764, both for April loading at 
Sabine Pass for European ports. 

W. H. Stark, general manager of the Lutcher & 
Moore Lumber Company, spent several days in Louisi- 
ana this week, attending the annual meeting of the 
Lutcher & Moore Cypress Lumber Company and look- 
ing after his large interests at Lutcher and Donner, La. 

J. M. Rockwell, vice president and manager of the 
M. T. Jones Lumber Company, of Houston, spent a day 
at Orange during the past week, looking after matters 
connected with the Orange and Wingate lumber com- 


Brown Cypress Company’s mill at Donner, La., spent a 
day or two here on business during the past week. 

E. W. Bancroft, who has been quite ill for some 
time at his home here, has recovered sufficiently to 
return to the logging camps at Bancroft, La. 

W. C. Stewart, of Stewart & Lewis, lumber dealers 
at Crowley, La., has returned from a trip to Washing- 
ton, where he went in the interest of the Sabine lake 
channel proposition. 





IN THE LONE STAR STATE. 


Houston, Tex., Feb. 11.—If there is any change in 
lumber conditions, it is for the better, that is, increased 
demand for all grades and manner of stock. The recent 
unfavorable weather forced many of the mills to sus- 
pend operations temporarily, and on this account the 
output has been somewhat decreased, though not to any 
great extent. While orders dropped off somewhat dur- 
ing the stormy period the majority of the firms doing 
business from this section are so far behind with their 
orders that this made but little difference. Orders are 
booked to be shipped when their turn comes by nearly 
all the companies, and it is the rare exception for any 
company to guarantee delivery by a certain date. 

The Nebraska Retail Lumber Dealers’ Association will 
reach here February 17 and will be entertained by local 
lunbermen. The party is due to arrive at Galveston on 
the 16th, and after a brief stop at that place will come 
to Houston. The local lumbermen have planned an in- 
teresting program for the meeting. 

The Bodeaw Lumber Company’s plant, located on the 
Cotton Belt road at Stamps, Ark., was damaged by fire 
to the extent of $100,000 on February 7. The total 
insurance on the plant was only $56,000. Repairing is 
now under way and will be pushed as rapidly as possi- 
ble, but it will take some time to put the plant in first 
class running order. The mill was one of the finest in 
the state. 

After three weeks spent in the forests of the Kirby 
Lumber Company, Overton W. Price and Thomas H. 
Sherrard left a few days ago for Washington. These 
gentlemen are prominent officials of the forestry bureau 
of the federal government and have been investigating 
the prospects for the perpetuation of the pine forests of 
this company. It is understood that Professor Pinchot 
will put sixty men into these forests in the immediate 
future with a view to preparing operation plans for 
this company. The announcement has been made re- 
peatedly by Mr. Kirby and other members of the com- 
pany that they are determined to make the forests 
perpetual, if such a thing is possible. The report of 
Messrs. Price and Sherrard shows on some points as 
follows; 

Stand of timber, the best. Reproduction, first-rate. 
Percentage of young timber merchantable in fifteen to 
twenty years, very large. Logging conditions, ideal. 
Transportation. facilities, excellent. 

At the Kirby banquet, which was tendered in honor 
of Mr. Kirby by the citizens of Houston, a brief outline 
of the plans of the company for preserving the im- 
mense forest interests was made. According to the 
claims made by the forestry department of the federal 
8overnment it will be possible to make these forests 
reproduce themselves every thirty years, and the utmost 
‘are and painstaking efforts will be made on the part 
of the company to accomplish this result. 

the first years of the lumber industry in Texas, it is 
estimated, witnessed the destruction of more timber than 
Was represented by the amount of lumber produced. Not 
only this, but entire forests were destroyed by ¢areless- 
ness in the cutting of young trees and destruction by 
fire. The tracts of timber thus destroyed will doubtless 


never be replaced, as the former sites are now covered 
With a dense 


bushes, 
Company 


growth of underbrush and scrawny pine 
It was for this reason that the Kirby Lumber 
decided to place the preservation and conserva- 





tion of its forest holdings under the direction of the 
forestry bureau of the federal government. 


THE NESTOR OF THE WEST COAST TRADE. 


(Continued from Front Page.) 


not rebuild it. The first operations in Washington 
were at Knappton, at the mouth of the Columbia river, 
where he purchased a mill in 1874 which had just been 
built by Knapp, Grant & Co. This plant is still oper- 
ated. In 1883 Captain Simpson became a factor on 
Grays harbor, organizing the North Western Lumber 
Company and building a large mill at Hoquiam, being 
associated with George H. Emerson, who managed the 
plant and business there. Early in 1901 Mr. Emerson 
and others purchased Captain Simpson’s interest in the 
North Western Lumber Company. About this time 
Captain Simpson became interested in lumber manufac- 
turing at South Bend, Wash., on the Willapa river. The 
mill there was built by Riddell Bros., Captain Simpson 
backing them in the enterprise and later on taking over 
the plant. A few months ago the old mill was torn down 
and a new, up-to-date plant built in its place. Captain 
Simpson also built two large box factories in San Fran- 
cisco under the name of the Simpson Lumber Company, 
one of which was burned and was rebuilt on a much 
larger scale and was again rebuilt and now consists of 
a large planing mill and furniture factory operated un- 
der the name of the San Francisco Milling & Lumber 
Company, but it is owned entirely by the Simpson Lum- 
ber Company, which was formed about twenty years ago 
to hold the many interests acquired by Captain Simpson 
in the line of lumber manufacturing. 

‘The Simpson Lumber Company today owns saw mill 
plants at South Bend and Knappton, Wash.; North 
Bend, on Coos bay, Oregon, and at Crescent City, Cal., 
and besides has large interests in other redwood and 
sugar pine manufacturing plants. Recently the Simpson 
Lumber Company acquired a large interest in the Men- 
docino Lumber Company at Mendocino City, Cal., and 
also owns about 50,000 acres of Pacific coast timber 
lands. It is probably one of the largest owners of Port 
Orford white cedar, which is a very valuable wood for 
many purposes and is used extensively for ship building. 

Captain Simpson is at the head of many other busi- 
ness concerns, being. president of the Friend & Terry 
Lumber Company, which has a yard at Sacramento, Cal. 
He is also president of the Antioch Warehouse & Lum- 
ber Company, which has a wholesale and retail yard at 
Antioch. The companies in which Captain Simpson is 
interested manufacture about 80,000,000 feet of lumber 
a year, 

It might be mentioned here that Captain Simpson was 
for a few years engaged in manufacturing redwood lum- 
ber in Santa Cruz county, California, building a mill at 
Soquel in 1856, which he disposed of a few years later. 

Captain Simpson is interested quite heavily in coal 
mining properties at Coos bay, Oregon, which he owns 
entirely and is shipping from heavily, and also at South 
Prairie, Wash. At one time he also owned the Renton 
coal mines near Seattle and had a third interest in the 
Newcastle mine in the same vicinity, which he sold a 
few years ago to the late Henry Villard, the railroad 
magnate. The Renton mine was disposed of to a Seattle 
syndicate. 

Besides being a ship builder and a lumberman, Cap- 
tain Simpson is also a practical mariner, having built 
and sailed his own vessels along the Pacific coast, taking 
lumber and coal to San Francisco for a number of years 
and thus acquiring the nautical title of captain, which 
still clings to him. Besides his lumber interests he owns 
today over twenty-five steam and sailing vessels and his 
ship yards are every little while turning out more. 

In 1874 Captain Simpson made a trip east, stopping 
at Racine, Wis., where he was married, and returned to 
San Francisco with his wife. His family consists of a 
wife, three sons and a daughter, all grown. 

In politics Captain Simpson has always been a staunch 
republican. He is quiet and unostentatious in his de- 
meanor and address, avoiding notoriety, and yet honors 
are many and of various kinds that his friends and busi- 
ness connections have endeavored to thrust upon him. 
In his quiet way he is a generous giver to churches, edu- 
cational institutions and to charity in general, but little 
is known of his many generosities in this direction, He 
has for many years been a regular attendant of the First 
Presbyterian church in San Francisco, and because of the 
interest he has taken in it and the respect in which he 
is held by the members of the church he was some years 
ago made a trustee of it. He always believes in helping 
a worthy cause, and it is to be doubted if there was ever 
a contribution asked from him for a church or any 
other worthy cause which he did not support. 

Such in brief is a sketch of the life of one of the pio- 
neer lumbermen of the Pacific coast and a man of whom 
but little is known east of the Sierra Nevada mountains, 
but whose interests are many and varied, whose business 
career has been a success from every standpoint and 
whose life is such that one could not do better than to 
emulate it. 








A SAD DISCOVERY. 
[Special to the AMERICAN LUMBERMAN. | 

Wausau, Wis., Feb. 13.—It is reported here today 
that the remains of W. 8S. Cudlipp, representing S. R. 
Sikes & Co., Minneapolis (Minn.) manufacturers of 
belting, were found today in the ruins of the Vendome 
hotel, which was destroyed by fire in Minneapolis last 
Saturday morning. Mr. Cudlipp has been with Sikes 
& Co. a year, making his headquarters here much of the 
time, and was well and favorably known among mill 
men throughout Wisconsin. The news of his sad death 
is a great shock to his multitude of friends. 
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gonna 
Locomotives, 
Cars, Rail, 
Railway Supplies, 
Electrical Machinery, 


Write for prices and detailed specifications 
of anything you want in the above line. 


W. E. JEANNOT, 


917-918 Pioneer Press St. Paul, Minn. 
22000 


HARDWOODS. 


2in. Log Run Basswood. 
4,1% & Zin. Plain and Red Log Run Birch. 
1% & 2in. Curly Birch. 
& 1% in. Soft Maple. 
in. Black and White Ash. 
¥% & 2 in. Log Runand Soft Elm. 
in. Log Run ite Oak. 
»144,1% & 2in. Hard Maple. 
1,14 & 1% in. Birds Eye Maple. 
Also a good stock of lumber suitable for crating. 


JOHN ARPIN LUMBER CO. °*4*3.84"™* 


WIS. 
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Box Manufacturers 


1 in. Box Cull Basswood. 

1 in. Shipping Cull Basswood. 

1 in. No. 4 Pine Boards. 

lin. No. 5 Boards. 

1 in. Hemlock Boards. 

DRY STOCK. PROMPT SHIPMENT. 
Write us for delivered prices. 


JOHN S. OWEN LUMBER CO. 


OWEN, WISCONSIN. 


HAVE 





Every one 
knows how 
to find fault 


BUT 





‘If you handle our Maple 
Flooring you will have no 
fault to find. : 3: 3 8 38 








“NONE BETTER MADE.’ 
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SOUTHERN SURPRISES ! 
Quartered and Plain 
White Oak and Red Oak, 


Ash, Cypress and 


g 
7 Cottonwood. 





Write To-Day. 
PAPI SS 


F. E. CREELMAN, Pres’t. 
Cairo, il. 


F, E. CREELMAN 
LUMBER CO., 


: MILLS: 


ARKANSAS AND MISSOU/ I, 


F. H. SMITH, Sec. & Treas 
St. Louis, Mv». 


Cairo, Hil. 
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¢ Hard dO tunit 
¢ Hardwood Opportunity. 
150,000 ft. lin, Log Run Birch. s 
450,000 ft. Lin. Log Run Scft Elm. 
4 200,000 ft. 1% in. Log Run Soft Elm, < 
75,000 ft. 1% in. Log Run Rock Elm. > 


100,000 ft. 2 in. Log Run Rock Elm. 
50,000 ft. 2 in. Elm Bridge Plank. 
15,000 ft. 2% and 3 in. Birch, < 

100,000 ft. 1 in. Log Run Rock Maple. ® 

5 Cars 6 in, No. 1 Basswood Siding. 4 

3 Cars 4 in. No. 1 Basswood Siding. 

3 Cars 4in. No. 1 Basswood Ceiling. 

2 Cars 4in. No. 2 Basswood Ceiling. 


vy 


A GOOD ASSORTMENT OF HEMLOCK BOARDS AND PIECE 
STUFF FOR LOADING IN STRAIGHT 
» OR MIXED CARS. 


SASH, DOORS, BLINDS, 
4 MOULDINGS, Etc., Ete. 


> WERHEIM MANUFACTURING Co. 


WAUSAU, WIS. ; 
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Baker Lumber Co. 


Manufacturers of 
OAK, ASH, GUM, HICKORY, CYPRESS, 
AND COTTONWOOD LUMBER. 
DAILY CAPACITY, 100,000 FEET. 


Double Band Saw Mills in Arkansas. MEMPHIS, TENN. ¢ 
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“*HARDWOOD/- 
MEMPHIS, TENN. 








Cottonwood and Gum 
LUMBER AND BOX SHOOKS. 


Cochran Lumber Co., “Gunn's 


TENN. 
ANDERSON-TULLY GO. 
rotary VENEERS crt. 


CAR LOTS. Memphis, Tennessee, 


Heidrick & Matson Lumber Ca, 


HEMLOCK MANUFACTURERS, 
Also PINE, HARDWOOD and CEDAR. 


Daily Capacity WESTBORO, WIS. 


100,000 Feet. 











SOUTH ATLANTIC COAST. 


THE MONUMENTAL CITY. 

SALTIMORE, Mb., Feb. 12.—Lumber receipts during 
the past week, especially of North Carolina pine, have 
been restricted and uncertain, due principally to the se- 
vere weather. While the difficulties of getting stocks 
were thus increased and the arrivals diminished the de- 
mand for supplics seemed to keep up and a well de- 
fined stringency has been the result. Users of lumber 
find it no easy matter to secure the grades and dimen- 
sions which they need, while manufacturers are pre- 
vented by circumstances, such as the cold weather and 
the car shortage, from filling orders promptly. The 
inability of the railroads to supply cars in adequate 
number has been preductive of numerous embarrass- 
ments and interferes more or less with calculations. 
North Carolina pine manufacturers apparently find it 
easy enough to maintain the new price list adopted not 
long ago, while the white pine and cypress shippers are 
also getting advances. The inquiry continues good for 
all kinds of lumber, the distribution being limited only 
by inability to furnish stocks in suitable quantities. 
White pine is firm at prices which relieve North Caro- 
lina pine of serious competition, and spruce and hem- 
lock are moving as freely as circumstances will permit. 
Poplar retains its hold on popular favor, commanding 
high values, with stocks at the mills small and all tum 
her being taken up as soon as it can be prepared for the 





market, 

Much interest is being manifested here, among lumber 
exporters particularly, in the attempt being made at 
Washington to secure the amendment of the Harter 
bill in the direction of putting an end to certain: prac- 
tices of the steamship companies which work a hard- 
ship to the exporters. 

Nothing more has yet been heard of the western lum- 
hermen who announced their intention of establishing a 
large mahogany mill plant in this city. When they 
were here, several weeks ago, they virtually declared 
that no other city seemed to offer so many advantages 
for the location of such a plant as Baltimore and that 
they had decided to locate here. Whether they now en- 
tertain different. views or whether some other hitch 
has eccurred cannot be ascertained, 

At a recent meeting of the John L. Roper Lumber 
Company in Norfolk the following officers were elected: 
John L. Roeper, president; George W. Roper, vice presi- 
dent: L. D. Pollard, treasurer; W. B. Roper, secretary ; 
John L. Roper, W. TH. White, James H, Watters, George 
W. Roeper, J. H. J. Ferrell and W. B. Roper, directors. 

A change has recently been made in the official head 
of the Greenleaf Johnson Lumber Company, of Balti- 
more, at Norfolk, Va., James T. Deal having sue- 
ceeded Col. W. H. Taylor, of Norfolk. Colonel Taylor 
had been president and general manager of the company 
about four years, having succeeded the late Greenleaf 
Johnson upon the latter's death. 





FROM THE OLD DOMINION. 

Norro.tk, Va., Feb. 10.—Good prices for hardwoods 
have prevailed, but the demand is not as active as deal- 
ers would like to see it, except for log stuff. However, 
owing to heavy rains and continued cold weather, it is 
difficult’ to get the stock out from the swamps. — [ce 
has retarded the work to a considerable extent, espe- 
cially in Virginia. Dealers who handle hardwoods have 
also been suffering somewhat from lack of cars, which 
seems to be a little more noticeable this week. A num- 
her of good orders have been thrown over for this rea- 
son. 

Cross tie men are also suffering somewhat from the 
shortage of cars, but otherwise the trade is very satis- 
factory, without any perceptible change for weeks. The 
O. H. Perry Lumber Company placed an order for three 
cars January 24 for the shipment of a rush order, which 
has not yet gone out. Many like instances are reported, 

There are continued indications that this will be one 
of the best years in the lumber business of this  sec- 
tion. The recent destructive fire will be responsible for 
a good deal of structural work in the next six months, 
and for this reason local retail trade will be very active. 

J. N. Woollett, of Pittsburg, Pa., local manager for 
the American Lumber & Manufacturing Company, re- 
turned this morning from a trip through the Carolinas, 
where he signed contracts for nearly 30,000,000 feet of 
lumber. He says the prices are generally up in aeccord- 
ance with the action of the North Carolina Pine Asso- 
ciation. Mills are full of orders and are apparently very 
prosperous, The rains last week held business pyacti- 
cally at a standstill. 

The local export trade is “nix.” 
consequence’ are booked at present. 


No shipments of any 





SOUTHERN COAST TRADE. 

Brunswick, GaA., Feb. 10.—In making an analysis of 
the foreign exports of. timber, lumber and naval stores 
from this port during 1901 an insight is afforded into 
the wide range of the world’s markets that are demand- 
ing the southern forest productions. The foreign coun- 
tries of England, Germany, Spain and the Netherlands 
have been the largest customers, followed by France, 
Scotland, Ireland, Cuba, British West Indies, Danish 
West Indies, United States of Colombia, Brazil, Argen- 
tine Republic, Portugal, Russia, Gibraltar, Canada, 
Norway, Belgium, Java, Uruguay, Africa and minor 
ports. To these foreign markets there were shipped 
froin’ Brunswick timber and lumber to a value of $3,- 
833,271) and naval stores of resin and turpentine to a 
value of $2,195,319, making a total value of all forest 
production amounting to’ $5,728,590. The foreign lum- 
ber and timber exports were divided as follows; 25,- 


807,000 superficial feet of boards, deals and planks, Ke 
034,000 superficial feet of joists and scantlings, a total 
of 28,841,000 feet, all lumber; and 9,800,000 superficial] 
feet of sawn timber, 381,010 superficial feet of hewn 
timber, a total of 10,181,010 feet all timber: also 53.- 
151 railroad cross ties and 989,650 cypress shingles 
with cedar logs, various billets, blocks ete. amountine 
to $32,726. : 

During the same period the lumber and timber ex. 
ports from this port district, exclusive of the above 
shipments, amounted to 52,473,000 superficial feet of 
sawn timber, 1,257,900 superficial feet of hewn timber, 
3,199,000 superficial feet of boards, deals and planks, a 
total of 56,929,900 fect. 

By adding this to Brunswick exports proper there 
is a grand total of 95,951,710 superficial feet of lumber 
and timber. Then by reducing the 53,151 cross ties to 
superficial feet (2,338,644), the volume will reach 98. 
290,354 superficial feet. 

The coastwise shipments during the same period were 
142,958,000 superficial feet of lumber, 2,113,000 super- 
ficial feet of timber, a total of 145,071,000 feet: and 
11,551,000 cypress shingles, 1,548,000 railroad cross ties 
343.000 lath, 

The second month of the new year opens up with an 
increasingly strong demand, both foreign and coastwise: 
also increasing shipments and steadiness in prices, 
Among vessels in port are the schooner Francis Tunnel, 
loading 25,000 cross ties for New York; schooner Fanny 
Holmes, 21,000 cross ties for Cuba; steamer Cairnloch, 
loading 1,265,000 feet of boards, deals and plank for 
Bilboa, Spain; bark Laurnette, 500,000 feet — for 
Spain; bark Robert Edwick, 325,000 feet — and 
general merchandise for Africa. Coastwise sail freights 
remain at $5 on lumber and 14 cents en ties to New 
York. Recent charters were the Schooner Jennie S. Hall, 
with lumber to Boston at $5.50; schooner Viking, lum- 
her at $5, ties at 14 cents, to New York; schooner Hor- 
ace P. Shares, with lumber to New York at $5.25. A 
recent. foreign charter was the British bark Genesta, 
to Santos, Brazil, with lumber at $14.50. 

Brobston, Fendig & Co., of Brunswick, have sold to 
L. C. McKinnon, of Brunswick, a tract of timber lands 
in Wayne county comprising about 23,000 acres. Mr, 
McKinnon will at once market the production of both 
naval stores and lumber, 

Report has just reached here that the entire saw mill 
plant of the Ocmulgee Lumber Company has been de- 
stroyed by fire, with loss estimated at $12,500. The 
mill was situated near the line of Wilcox and Pulaski 
counties and was owned by W. D. MeLeod, J. H. Miller 
and R. KE. Warren. It is probable that the plant wit be 
rebuilt at once, although the owners failed to carry in- 
surance, 

QO. H. Lowther, of Georgia, has sold to the Sanford 
Lumber Company, of Holmes county, Florida, a tract of 
timber lands comprising 15,000 acres for $18,971, ex- 
clusive of naval store privileges, which he retains. 

A combination of opposition steamboat lines on the 
Ocmulgee and Altamaha rivers has been effected. The 
combined lines will operate regular schedules between 
Macon, Hawkinsville, Abbeville on to the port of Bruns- 
wick. This new arrangement assures the location at 
Brunswick of a large mill and stock yard for the man- 
ufacture of the greater percentage of available hard- 
wood timber alone those rivers. Efforts have been 
made for several years to get the boats together in a 
purpose to increase the river tonnage, for a wild-eat 
sytem had narrowed the tonnage down to a limited ter- 
itory. This new development means much for Bruns- 
wick and the river territory, 





GEORGIA COAST NOTES. 

SAVANNAH, GA., Feb. 11-—It is predicted that the 
coming twelve months will witness unprecedented activ 
ity in the lumbering districts of Georgia, Florida and 
Alabama as a result of the restricted operations im the 
naval stores industry. It is expected this will be made 
possible by reason of the ample supply of labor the 
lumbermen will get as a result of the curtailed opera- 
tions by turpentine men. To those thoroughly acquaint- 
ed with conditions in the south At'antic states, and par- 
ticularly as regards labor, the effect. of curtailment of 
operations by the naval stores interests will be appar 
ent. 

For a long time one of the worst obstacles in the 
way of lumber manufacturers has been their inability 
during the active naval stores gathering season, which 
begins on April 1, to employ a sufficient number of 
hands to perferm their work. One season the lumber- 
men come out on top and the next the naval stores men 
win by getting the cream of labor and holding on to it. 
Last season the naval stores people caught it, for the 
lumbermen paid better wages, which attracted hands 
from turpentine firms to pine forests and saw mills. 
One or the other interest has had to suffer for years, 
with circumstances always deciding which it should be. 

Owing to the threatened overproduction of naval 
stores and a consequent depression in the price, it was 
recently decided at an operators’ convention at Jacksen 
ville to restrict operations by cutting fewer boxes, and 
thereby bring production down to a_ point that will 
maintain the price. When the crop dropped two years 
ago the price of turpentine jumped to 54 cents and 
now it is 42 cents. It is desired to put it back to the 
old record price, which it is said may be done by the 
efforts of the operators and the National Tank & Ex: 
port Company here, which is prepared to store some 
thing like 60,000 barrels. F 

Reports from the country are to the effect that mills 
are still running full blast. with new. mills being estab- 
lished by several large concerns, among them being the 
Southern Pine Company, 
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THE CENTRAL SOUTH. 


MATTERS AT MOBILE. 


Mosite, ALA., Feb. 10.—The market for sawn timber 
is very firm at 15 cents, while one lot of 1,000 pieces 
sold the past week at 16 cents. The market is also 
firm at Pensacola at 15 cents, and rafts aggregating 
15,000 pieces have changed hands at that figure. The 
stock on the gulf has increased 20,000 pieces during 
the past week owing to the recent rise in the rivers, 
but it is in strong hands and none of it will be placed 
on the market. ‘The prevailing impression is that tim- 
ber will go up to 16 cents within the next fortnight. 

The mills at Mobile are cutting about one-half their 
eapacity owing to the scarcity of logs, hence they 
are unable to bid on some of the very desirable busi- 
ness offering, more especially on coastwise orders. There 
is very little inquiry for prime lumber, but the mills 
are not making much, as they find a ready sale. for 
their entire output. The out of town mills have cutting 
ahead for sixty to ninety days and, owing to the con- 
tinued rains, the output is reduced considerably. Car 
sills have advanced $1.50 a thousand the past month. 

Exports out of the gulf have been very small for the 
past week. For the first five days of this week not a 
single lumber vessel cleared at Mobile. This was no 
doubt caused by the prevailing wretched weather. The 
total exports for the week were only 4,715,779 feet of 
lumber, 2,799,000 feet of sawn timber, 3,432 cubic feet 
of hewn timber and 910,013 feet of cross ties. The 
demand for cross ties is very large and heartface strips 
are in urgent request, and $17 could be readily obtained, 
although sales are frequent at $16. 

It is evident that wood goods of all grades will con- 
tinue firm throughout the winter and far into the 
spring months and foreign buyers who are waiting for 
a decline in prices before buying will most undoubtedly 
meet with disappointment. Said a mill man recently 
when discussing this point: “I bought a raft of 260 
logs, 310 average, last week and I paid $9 for them. It 
is impossible to make cheap material at this rate and I 
do not believe prices will ever go back to where they 
were several years ago. A great deal of the big timber 
has been cut away, the small mills are disappearing and 
the product is thus getting into stronger hands each 
year.” Another manufacturer spoke along the same 
lines, saying besides: “The Sullivan-Alger Lumber Com- 
pany, Century, Fla., could alone weaken the market with 
its output, but this is another instance of strong hands 
holding the lines. M. H. Sullivan has contracted the 
output of sawn timber of this plant up to July 1 at 15 
cents.” 

The conviction here on the gulf is that pitch pine. is 
up and will remain so. | 

The Berry Lumber Company, Opp, Ala., will build a 
planing mill. 

The Climax Lumber Company, Mobile, Ala., will build 
a logging road. 

Hubbard Bros., Mobile, Ala., are putting in « battery 
of boilers. 

The K. C. Lumber Company, Lucedale, Miss., will be- 
gin the erection of a modern plant wihin the next thirty 
days. 

The Mobile Lumber Company, Mobile, Ala., will build 
new dry kilns. 

H. G. Oliver has purchased the mill of Meade Bros., 
Seranton, Miss., for $10,000. 








IN MIDDLE AND SOUTHERN ALABAMA. 

BIRMINGHAM, ALA., Feb. 11.—Local dealers report 
business good with lumber selling at an advance, though 
not so marked as at the last meeting of the Southern 
Lumber Manufacturers’ Association. It is pretty gen- 
erally understood that the Birmingham dealers did not 
altogether approve the last advance; that is to say, 
they did not think the conditions justified as much of 
a raise as was put on. It will be remembered that the 
retail men, in a signed card, gave notice that they 
would not advance the price at all. If they have not 
they are paying more for lumber now than they are 
getting for it. The wholesale men and jobbers, though 
they did not go to the extent of the list price, it is 
understood, made a good advance. As a general propo- 
sag business is fine and no dealer has room to com- 
plain. 

The secretary of state has issued a charter for the 
Alabama & Mississippi Railroad Company, to build a 
line from Vinegar Bend, Washington county, Ala., to 
Leakesville, Green county, Miss. The charter was se- 
cured by Noel E., Robert C., J. Tyler, Rhett and Horace 
Turner, all ef Vinegar Bend. These operate the big 
Turner Lumber Mills at Vinegar Bend. The road is 
to haul logs. It will give the mill access to a very 
large body of timber. 

E. T. Daniels, of Atlanta, has erected a saw mill 
and will put in a planer at Coal City. He has put in 
4 good plant. 

Minchener & Henderson, ‘at Huntsville, have awarded 
the contract to E. L. Patterson to construct the build- 
ings of the big spoke factory which they have decided 
to erect. The main buildings will be of brick, 50x150 
feet, with a 25-foot shed on each side. The new enter- 
Prise will give employment to more than 100 men. Min- 
chener & Henderson’ will begin operating the Hunts- 
ville Hoop Factory this week. 

“Bel E. Hanchey, who operates a mill at Troy, has put 
na sash, door and blind factory. He has a complete 
outfit all the way through. 


he Florence Wagon Works, at Florence, have almost 
ne gare some 
ric 


d § additions to the plant. The handsome 
buildings have almost reached a state where they 


can be occupied. 
erected. 

The Lockwood Manufacturing Company, of Birming- 
ham, has its plant on First avenue overhauled and 
ready for work again. Some new blood has been 
introduced and while the enterprise has always been 
a success it promises to be more so now. All the 
timber needed will be secured in this county. 

The Freeman Saw Mill Company is placing the 
machinery at its mill near Sheffield. The boiler founda- 
tions have been made and lumber for the buildings 
placed on the ground. It will be one of the best plants 
of its kind around the growing city of Sheffield. 

Holeomb & Campbell, of Leeds, will soon have their 
mill near Leeds ready for business. They have 
recently bought three large tracts of land in that 
neighborhood on which there is considerable timber. W. 
J. D. Williams, of Leeds, who recently sold his mer- 
cantile business there, has decided to devote his whole 
time to his saw mill. 

R. S. Joslyn, of Chicago, has taken charge of the 
Grant Planing Mill at Meridian, Miss. 

W. W. Whieldon, a Decatur lumberman, has taken 
the important post of assistant surveyor general of the 
National Hardwood Lumber Association and will move 
to Buffalo, N. Y. In leaving Decatur Mr. Whieldon 
gives up one of the handsomest homes in Alabama. It 
is finished with nearly all the hardwoods common to 
Alabama and is completed with a piano finish. Some of 
the most unique work seen in any home has been done on 
this. 

The Cross Arm & Pin Company has established a 
mill at Laurel, Miss. 

It is said Boston capitalists have put unlimited cap- 
ital behind the Charles Whitcomb mills at Hattiesburg, 
Miss. 


Several new houses have also been 





Trouble. 


Empire State Embarrassments. 


New York, Feb. 11.—-The United States circuit court of 
appeals has dismissed with costs the appeal that was taken 
last November by the petitioning creditors in bankruptcy 
from the decision of the United States district court last 
October in favor of James V. Lawrence, of Yonkers, as sur- 
vivor of Lawrence Bros., of that city. In sustaining the 
lower court’s decision it decided that, according to the evi- 
dence produced, Lawrence Bros. were not insolvent. The 
petitioning creditors’ interests were looked after by John J. 
McKelvey, counsel fer the National Wholesale Lumber Deal- 
ers’ Association. The Lawrence interests claimed that the 
attack on Mr. Lawrence in the bankruptcy courts was actu- 
ated by malicious motives and that steps are to be taken 
to prosecute the parties responsible for damages by action 
in the state courts. 

Three creditors have filed a petition in bankruptcy against 
Benjamin Frankel, sash, door and lumber dealer, of Brook- 





lyn. The liabilities are said to be about $1,000. 
The Hawley Box Company, manufacturer of packing 
boxes, at Thirty-fourth street and Eleventh avenue, has 


gone into the hands of receivers on account of financial diffi- 
culties. Judge Truax, of the supreme court, on February 10 
appointed Ambrose O. McCall and Frederick K. Ray tempo- 
rary receivers, with a bond of $40,000, on the application of 
Irederick Hawley, president, and William R. Coffee, vice 
president, in proceedings for the voluntary dissolution of 
the corporation. Jullus Lehman was appointed referee in 
the matter and the order to show cause was set down for 
May 16 next. The business has been established many years 
and was incorporated on October 29, 1900, with a capital 
stock of $75,000. The company also had a factory at 
Charleston, N. H. ‘The liabilities are $33,629, and con- 
tingent liability on lease of factory $7,833. The nominal 
assets are $56,428, consisting of accounts $11,676, machinery 
and fixtures $24.685, lumber $2,296, contracts $17,155, real 
estate $500, and cash $116. 





A Contest Over Riparian Rights. 


Banaor, Mp., Feb. 10.—In Augusta last Friday Justice 
Whitehouse, of the Maine supreme court, granted a tempo- 
rary injunction restraining the Fairfield Junction Mill & 
Water Power Company from raising its dam at Fairfield. 
The petitioner for the injunction is the Lawrence, Newhall 
& Page Company, whose lumber mills are located at Shaw- 
mut, three miles above those of the defendants, and who 
allege that defendants have within the past week raised 
their dam eighteen inches and contemplate raising it eight- 
een inches more, which would practically deprive petitioners 
of all power from the river. ‘The petitioners, upon filing 
pleadings, furnished a bond of $50,000. A hearing will be 
held in April to determine whether or not the injunction 
shall be made permanent. ‘The Lawrence, Newhall & Page 
Company employs 200 men, with an annual pay roll of 
pee agg and saws over 25,000,000 feet of long lumber 
yearly. 





Settling the Ward Estate. 


SAGINAW, MICH., Feb. 12.—Charles W. Ward has begun 
suit in the circuit court on an appeal from the decision of 
the commissioners on claims in the probate court approving 
the first annual account of the executors of the David Ward 
estate. Charles W. Ward is a son of the late David Ward. 
When the executors filed their first annual account Ward 
objected. The ruling of Judge Stockwell, November 26 of 
last year, restrained Attorney J. H. Patterson, for Charles 
W. Ward, from questioning the executors further relative 
to their accounting, and for this reason Ward appeals to 
the circuit court. The disputed point was over the deal- 
ings of the executors, Franklin B. Ward, W. C. Ward and 
George K. Root, with the Detroit & Charlevoix Railway Com- 
pany. Four others with the executors were the stockholders 
of the railway company. One item in the account is $400,- 
000 for the sale of the road, and later in the account is an 
item of $455,000 for the purchase of the same road. Charles 
W. Ward states that he is unable to explain this discrepancy 
of the $55,000 and believés the railway company rather a 
mythical organization. 





The Beckley Company’s Difficulties. 


Louis A. Lampson, who was recently appointed receiver 
for the W. A. Beckley Company, of New Haven, Conn., is 
general manager of the company and owner of one-eighth 
of the capital stock. He filed a bond of $50,000, furnished 
by the American Surety Company, of New York. It is found 
that the concern owes $40,000, in addition to a mortgage 
of $12,000, and claims to be solvent. The application for a 
receiver was filed by White, Daggett & Tilson, Harry B. 
Hurd. of New Haven, and H. F. Jordan, of Branford, were 
appointed appraisers. A motion has been filed by the 
Shepard & Morse Lumber Company. of Boston, Mass., ask- 
ing that the receiver show cause why two loads of shingles 
should not be returned to that company, the goods having 
been purchased while the Beckley company was in failing 
circumstances. 





PLAIN OAK, 
QUARTERED OAK, 
ASH, CHERRY AND 
MAHOGANY. 








2600 N. Broadway, St. Louis, Mo. 











Acquaintance Makes Friends 


FOR OUR 


BLUE RIDGE WHITE PINE 


Allow us to introduce you. 

Full stock in variety, either rough 
or dressed. 

Headquarters for 





WEST VIRGINIA YELLOW POPLAR, 
Also 
Plain and Quarter Sawed White Oak, 


Basswood, Ash, Hemlock. 


All band sawed; either rough or dressed 


W. M. Ritter Lumber Co. 


General Office, COLUMBUS, OHIO. 





(Surplus 40 cars 1s and 2s.) 

















MICHIGAN 
HARDWOODS. 


Wy. Hl. Waite & Co, 


THE WH TE MILL PRODUCT: 


Maple, Elm, Beech, 
Basswood, Birch & 


Hemlock Lumber.... 
CEDAR SHINGLES. 





ANNUAL 
CAPACITY, 
30,000,000 FT 


Prompt shipments direct from our mills by rail 
or water, or from our yards by rail or canal, 


CARGOES A SPECIALTY. 
WHOLESALE MILLS: 


FORWARDING YARDS: B oyn e City, Mich. 


North Tonawanda, N.Y. 


yl 
i 
JAS. A, WHITE, Mgr. at Tonawanda, 
. 














Clay City 
Lumber & 
Stave Co. 


- 


OPLAR 


ALE AND BEER 


CLAY CITY, 
KY, 





BEVEL SIDING, 


DROP SIDING, STAVES 
CEILING, AND 

BASE, CASING, HEADING, 
SHELVING, DOOR JAMIBS, 


CORNER BOARDS, WINDOW JAMBS, 


12,000,000 feet of well selected 
Rough Poplar on hand. 
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, P. L. BRIDGERS, Pres't & Treas., Wilmington, N.C. ] 
E. V. BALTZER, Sec'y & Asst Gen. Mgr. Lumber. 8. C. 


D. T. MCKEITHAN, V.-Pres’t & Gen. Mgr., Lumber, 8.C. 


} The BRIDGERS 
} & MCKEITHAN 
LUMBER CO. 


HARDWOODS, COTTONWOOD, 


! parbeinde ] 


MILLS AT 


Darling Co. 


eS... 
Sumter Co, 








ong GUM and CYPRESS, 
a 
} —— pressep. LONG and SHORT LEAF PINE, 





CYPRESS SHINGLES. 


CAR AND CARGO. 


OCTAGON POLES 
, In Any Quantity .... 





Daicy Capacity: 
100,000 Feet. § 


We Use Southard’s Code. 
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Our List of Jan. 20th 


QUOTES LOW 
PRICES ON 
2x 6-16 No. 2. 
Lx l0—16 No. 2. 
1x 12—14 No. 2. 
1x 12—16 No. z 


CAN still furnisha — 
few cars of each \ 
at prices quoted there- 
in. Have sold sur- 
plus of 2x8—16 No. 1 
which item we today 
advance 50 cts. Also 
Ix4 No. 1 Common 
Flooring 50 cts. 


C. J. CARTER» 
LUMBER CO. 


Kansas City, Mo. 
MILLS: 
Doniphan, Mo. Draughon, Ark. 

































¥ ER A ER OE 
Do You Ship in Car Lots? 


If so you should have the 


RED B00 The Recognized Author- 

g ity on Lumber Credits. 

it Contains the Names of Concerus Engaged in the Following Lines, 
Together with their Financial Standing: 


LUMBER LINES—Cedar Posts, (Dealers and Manufac- 
turers), Interior Finish Manufacturers, Moulding Manufac- 
turers, Lumber Dealers, wholesale and retail, Planing Mills, 
Saw Mills, Sash, Door and Blind Dealers and Manufacturers, 
Stair Builders, (Operating Mill), Wood Box Manufacturers, 
Hardware Dealers, carrying stock of sash, doors and blinds. 
_MANUFACTURERS of Agricultural Implements, Cars, 
Carriages, Furniture, Chairs, Coffins, Desks, Ladders, Mowers, 


w. 
i 
2 


“98 


LEAF BBE 


z 


Organs, Parlor Frames, Pianos, Plows, Reapers, Refrigerators, i 
School and Sewing Machine Furniture, Show Cases, Store and fe 
Office Fixtures, Trunks, Veneers, Wagons, Wood Floors and eu 


Mantles, Woot Pumps, Woodenware, Wind Mills. 

The Book is also a Bank Directory, Railroad Guide, At- 
torney’s List, Express Directory, etc. Contains more 
names and information than any other publication of the 
kind. Published in January and July and covers the 
Me ng yon —_ toate. aon ent organized col- 

artm m conn . - 
a te on ection. Claims collected any 


Lumbermen’s Credit Association, 


Establis 
Mention this Peper, Suite 91 Tacoma Buiding, CHICAGO. 
RIAA IR SERS AIS I Ta a aT 






LUMBER, S.C. ¢ 





LOCAL AND PERSONAL. | 


W. T. Milroy, who is one of the head men of the 
Alexander Stewart Lumber Company, of Wausau, Wis., 
was a visitor in Chicago on Saturday last. 

W. H. Winnie, of South Bend, Ind., last year’s presi- 
dent of the Retail Lumber Dealers’ Association of the 
State of Indiana, was in Chicago early this week. 

W. J. Wagstaff, of Oshkosh, Wis., with his wife, 
passed through Chicago this week on their way to 
Washington and will spend a few weeks in and about 
the capital city. 

E. Z. Leszynsky, of the Chicago Lumber Company, 
309 Fort Dearborn building, this city, returned early 
this week from a two weeks’ visit to the plant of the 
company at Blissville, Ark. 

Frank Porter, the well known wholesaler, who has 
been almost an invalid for several months, is now able 
to visit his office, 1219 Chamber of Commerce. His 
large circle of friends in the trade will be glad to learn 
that he is again on duty. 

W. L. Crenshaw, of the manufacturing concern the 
Hale & Crenshaw Company, Memphis, Tenn., was a 
Chicago visitor this week. He came on a successful 
mission for the distribution of a large quantity of 
cottonwood and incidentally “sized up” the Chicago mar- 
ket. 

A visitor in Chicago last week was Preston S. Warn, 
a lumber manufacturer of Sand Patch, Pa. Mr. Warn 
was especially looking for sash and doors. He said that 
business is excellent in Pennsylvania hemlock and hard- 
woods. He was accompanied by his Philadelphia repre- 
sentative, William 1B. Allen. 

Frank W. Howes & Co., dealers in lumber, lath and 
shingles, at Wallace and Seventy-first streets, Chicago, 
have recently changed the firm style to Howes Bros., 
though there is no change in the partnership. The firm 
consists of F. W. and Allen C, Howes, the latter being 
at present in California and expected home about 
March 1. 

Jerome Baker, manager of the Whitewater Lumber 
Company, Whitewater, Wis., passed through Chicago 
on Tuesday, on his way to Lucedale, Ala., near Mobile, 
where his father lies seriously ill. The elder Baker 
was formerly a resident of Beloit, Wis., but some years 
ago went'to Lucedale, where he was connected with the 
Lucedale Lumber Company. 

The J. W. Thompson Lumber Company, of Memphis, 
Tenn., has removed its main office to its yards, just 
north of the northern terminus of the Second Street 
railway line, in North Memphis. It will now be very 
convenient for the company to take callers at its office 
out and show them the choice stock of hardwoods carried 
in its yards, 

Among visitors in Chicago this week was If. A. Dana, 
representing the Anson-Hixon Sash & Door Company, 
of Indianapolis, Ind. He said that the volume of the 
sash and door business is unprecedented for this season 
of the year. The warehouse of his company, covering 
75x150 feet and two and three stories high, is already 
inadequate to the volume of business being done. 

H. B. Stewart, who is associated with his father, 
G. J. Stewart, in the retail firm of G. J. Stewart & Co., 
Chariton, Towa, was a visitor in the city last week. 
The firm operate several branch yards in the southern 
section of the state and Mr. Stewart reports a uniformly 
good demand for lumber at all points. There is a flat- 
tering prospect, he believes, for the coming season. 

Joseph 8. Gamage, the veteran retailer of Macomb, 
Ill., now in his sixty-eighth year, has given up traveling 
and attendance at lumber conventions, but he was 
represented in Chicago this week by Ed. J. Norton. Mr. 
Norton said that Macomb is growing rapidly. It is 
the location of the new state normal school and is 
increasing its population at the rate of about 1,000 
a year. 

F. R. Barns, representative of the St. Louis Refriger- 
ator & Wooden Gutter Company, while in Chicago this 
week said he found that most of the yellow pine pro- 
ducers were maintaining the new list and having no 
difficulty in doing so. He has been well through the 
south recently and finds stocks light. About the only 
thing that is in full or over supply is No. 2 flooring 
and rough culls. 

The Chicago Hardwood Lumber Exchange held its 
regular monthly meeting on Tuesday of last week. The 
only business of noteworthy importance transacted was 
the election of two new members, the McMullen Lumber 
Company and Charles Darling. ‘The latter gentleman, 
who was formerly associated with George W. Stone- 
man, has lately embarked in the hardwood lumber 
business for himself. 

Charles Flack, secretary and manager of the Mack 
Lumber Company, a well known retail concern of 
Quincy, Ill., was in the city last week and visited the 
office of the LumbBerMAN. Mr. Flack states that the 
dealers in Quincy are all doing a first class business and 
are fairly well supplied with stock, although occasion- 
ally some item is wanting that necessitates a visit to 
Chicago or other large market to secure. 

John N. Penrod, of the Penrod Walnut Corporation, 
Kansas City, Mo., and Frank P. Abbott, of the Lesh, 
Prouty & Abbott Company, East Chicago, Ind., are 
getting to be regular globe-trotters. They departed in 
company the latten part of last week for a trip through 
Mexico and expect to be absent a month or two. It is 
understood that their visit is not altogether one of 
pleasure and very likely important results will be an- 
nounced upon their return. 





Invitations were issued this week for the wedding of 
V. F. Mashek, secretary and treasurer of the Pilsen 
Iuumber Company, of this city, to June Singleton 
daughter of Mr. and Mrs, Junius D. Crabb, of Litch. 
field, Ill. The ceremony is to be performed at the 
Presbyterian church in that city on Tuesday evening 
February 25, at § o’clock. Mr. Mashek is receiving 
the congratulations of his many friends in the lumber 
trade with becoming naivete. 


Colburn & Meyers, lumber dealers, at Ottawa, TI] 
have sold their yard and stock in that city to I, M 
Bayne and Fred A. Vaughn, of Dana. The firm of 
Colburn & Meyers recently experienced some embarrags- 
ment owing to a petition to have them declared bank. 
rupt, which, however, has recently been dismissed by 
Judge Kohlsaat, of Chicago, who instructed the receiver 
to transfer back all of the property, assets and money 
in his hands to the said firm. ‘ 


The Sawyer-Goodman Company, formerly of this city 
which now has its general offices at Marinette, Wis, 
has planned to conduct a more extensive business the 
coming year, with the latter point as headquarters 
intending to do business by both rail and water in cargo 
or carload lots. The company will build a planing 
mill of large capacity in furtherance of its distribu. 
tion to the car trade and will employ an additional 
force of 150 men in carrying out its operations of the 
coming season. 

Ernest Callaway, Fowler, Ind., has been visiting in 
Chicago for a few days recently the guest of Lewis H 
Dodd, of the True & True Company’s traveling force, Tt 
is reported that W. W. Evans, a retail lumber dealer 
of Fowler, Ind., of whose yard Mr. Callaway has been 
for several years manager, will soon be succeeded by 
Kvans & Callaway. Mr. Callaway’s friends are con- 
gratulating him upon his advancement to a partnership 
interest. He will continue in the capacity of manager 
of the business. zs 


George D. Emery, the mahogany and Spanish cedar 
manufacturer of Chelsea, Mass., met a severe loss on 
January 7 in the death of Thomas PD. Lilly, who for 
the past fourteen years has represented Mr. Emery 
with the cigar box trade and to whose efforts Mr. 
Kmery credits much of his success in that line of busi- 
ness. His successor will be Jasper N. Fossett, who has 
for eight years been connected with Mr. Emery’s busi- 
ness and who will now visit the cigar box trade in 
place of Mr. Lilly. 

At the annual meeting of the Iowa Lumber Company 
which conducts yards at Iowa Falls, Robertson, Alden, 
Buckeye and Garden City, W. H. Woods was elected 
president; B. J. Hall, vice president; T. H. Plesch, see- 
retary, and If. B. Hall, treasurer and manager. The 
company conducts a large wholesale business with cap- 
ital stock of $100,000 and’ is about to establish fifteen 
yards on the Illinois Central railroad, the Chicago & 
North-Western railway and the Burlington, Cedar Rap 
ids & Northern railway. - 

Dr. ‘Tarleton H. Bean was a recent visitor in Chicago 
on his way to Washington, D. C. Dr. Bean, as many 
of our readers know, is acting chief in charge of the 
forestry exhibit at the Louisiana Purchase Exposition 
next year and goes to Washington to confer upon mat- 
ters connected with that interesting department. Dr. 
Bean reports the work as going along in very good shape 
and believes that the forestry exhibit will be one which 
Jumbermen may well be proud of and which will be 
also of unusual interest to the general visitors to the 
exposition. . 

The statement was made recently by a credit agency 
that George R. Dilks & Son had opened a retail yard at 
Richmond, Ind. The fact is that George R. Dilks is a 
well known salesman and wholesale dealer, and February 
1 took into partnership his son, George H. Dilks, to 
continue the business so long handled by the senior. 
The firm handle everything in lumber to a certain ex- 
tent, buying and selling—handling all its hardwoods in 
that way—and otherwise representing lumber manufac- 
turers on a commission basis. They have not gone into 
the retail trade im any form. 

Capt. A. B. Bradish, of Ottawa, Ill., who achieved 
a considerable reputation by successfully fighting the 
railroads on demurrage claims, attended the state con- 
vention this week. He says that the business being 
done by legitimate and wideawake retailers is probably 
the finest in the history of the trade. All that worries 
him is the danger arising from over-expansion in some 
lines and the watering of stocks; but he hopes that 
conservatism will prevail and that a limit may be put 
to the stock and bond jobbing schemes which are the 
only serious menace to continued prosperity. 

Hammond, La., is becoming quite a popular resort 
for northern lumbermen. At The Oaks, the popular 
hostelry of that city, are at present T. K. dwards, 
the well known lumber agent of the Illinois Central 
railroad, with Mrs. Edwards; also C. A. Goodyear, of 
Tomah, Wis., with Mrs. Goodyear. Hammond is also 
the home of George H. Richey, of the Natalbany Lum- 
ber Company, and of a number of other southern 
lumbermen. J. E. Defebaugh, wife and son left for 
Hammond the first of the present week. Mr. Defe- 
baugh will return in a few days to his editorial duties, 
leaving his family there for some time. 


A duet of Pennsylvania lumbermen who called on 
Monday last to pay their respects to the AMERICAN 
LUMBERMAN was composed of Frank C. Ely, of the 
former well known firm of B. F. Ely & Son, of Ridge: 
way, Pa., and Harry Thayer, of the hemlock manufac- 
turing firm of Hyde & Thayer, of the same city. The 
two gentlemen were on their way to the Puget Sound 
district, Washington, and while in Chicago made some 
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inquiries regarding the various manufacturing interests 
which they propose to investigate while on the coast. 
Mr. Thayer reports an excellent demand for the products 
of his mill and says that hemlock is showing a stronger 
tendency, although considerable stock has been shipped 
in from Michigan in competition with the home market 
which has prevented any material advance in prices. 

One of the visitors in Chicago this week, interviewing 
the retail lumbermen, was Harry A. Burt, who has been 
with the Ross Lumber Company, of Arbor Vitae, Wis. 
Mr. Burt is one of the best known and best posted lum- 
per salesmen and buyers in the country. His acquaint- 
ance is very large and in addition to that he is a thor- 
oughly posted lumberman and well qualified for any 
position. He has reached a point where he desires to 
leave the road and so is seeking to make connection 
with some responsible house by which he will have a 
permanent habitation and abiding place, such as in 
charge of an office or anywhere there will be scope for 
his abilities. ‘There are chances in the life of a travel- 
ing man, but the time comes to every good man when 
he wishes to use the knowledge and experience thus 
obtained in a way which counts more for the future and 
which gives a chance for personal identity with a re- 
liable business and a place of residence. 





OPPOSING THE DISCOUNT PERIOD. 

Akron, Onto, Feb. 11—At a meeting of the Akron 
Board of Lumber Dealers, held in this city yesterday, 
the subject brought up by the Southern Lumber Manu- 
facturers’ Association, which adopted certain invoice 
terms and asked their acceptance by the retail associa- 
tion, was considered. The Southern association among 
other things wished a general acceptance of the 
proposition that the discount for cash must be 
taken advantage of within ten days from dite 
of invoice. ‘The Akron dealers are unanimously 
opposed to this policy and _ believe that they 


voice the sentiment of a large part of the retail lum- ~ 


bermen of Ohio. As the Southern Lumber Manufae 
turers’ Association asked that an adoption of their 
terms be made a part of the proceedings of the Union 
Association of Lumber Dealers, by which body the mat- 
ter was referred to its secretary with power to act with 
the majority of the secretaries of the different retail 
associations, the Akron Board of Lumber Dealers unani- 
mously adopted the following resolutions: 


Resolved, That it is the sense of the Akron Board of Lum- 
her Dealers that the resolution introduced in the Union 
Association of Lumber Dealers of Ohio at its recent meeting 
in Cincinnati, Ohio, by the Southern Lumber Manufacturers’ 
Association, for the adoption by the Union association of its 
terms of discount, including acceptance of consignments of 
lumber within ten days from shipment in order to secure 
discount, is unjust, by reason of the acceptance of consign 
ments before receipt of the lumber, regardless of whether it 
is shipped according to the terms of sale in price, quality or 
grade, and the liability of its not reaching its destination 
because of shipwreck, fire or appropriation by the railroad 
companies. 

Resolved, That we as a body protest its acceptance by the 
Union association through its representatives or secretary. 

Resolved, That these resolutions be entered upon our min- 
utes and a copy be sent to the secretary of the Union Asso- 
ciation of Lumber Dealers of Ohio. 





Hymeneal. 





Rogers-Jessup. 


The marriage of Alanson Pierson Rogers, of Westhampton, 
L. I, to Miss Isabelle Brown Jessup was solemnized recently 
at Quogue, L. I. Mr. Rogers is the son of N. B. Rogers, the 
active member of the retail lumber firm of N. B. Rogers & 
Son, Westhampton. The Rev. Lansing Vanschoonhaven per- 
formed the ceremony, while Miss Black, of Reinhead, was 
maid of honor, and Laurens P. Rider, of White, Rider & 
Frost, acted as best man. 


THE MARKETS. 


CURRENT MARKET CONDITIONS. 

Spring trade seems to have opened up in some sec- 
tions. In the west the retail lumber dealers and the 
consumers are under the winter handicap and little 
immediate business is being done, but through the cen- 
tral and eastern parts of the country there is a spring- 
like tone in the air. Retail lumbermen are placing 
orders not merely for the future but of a character 
which in many instances indicates that trade is already 
under way and that they are sorting up their stocks 
to some extent. House bills also begin to make their 
appearance with wholesale lumber dealers and in the 
sash and door offices. The opinion seems to be unani- 
mous that this is to be a large building year, especially 
through the country. In the small towns and cities and 
on the farms a great deal of improvement is planned 
for. For the last three or four years the farmers have 
Paid more attention to barns and sheds than to houses 


but there is likely to be much residence construction 
in 1902. 








* * * 


The east is showing building activity that is remark- 
able for the season and there is a gratifying revival of 
the small construction which indicates that the wage 
earners are to be a more important factor than for 
Several years, In Philadelphia, which is a city of 

omes, while there was a large amount of small 
building last year, it promises to be surpassed in 1902. 
Industrial conditions have been so good in the east, with 
Work so continuous and wages so high, that the savings 
of the wage earning classes are now seeking investment 
in homes. Such prospects, however, serve more forcibly 
to accentuate the scarcity of lumber. 


The stock condition in regard to all building woods 
is becoming so well defined that holders are beginning to 
congratulate themselves on their conservatism and abil- 
ity to stand the pressure for what might be unwise ad- 
vances. There is no use in encouraging consumption 
by low prices so as absolutely to oversell the supply, 
but on the other hand it is not considered good policy 
to put prices to such a point as to check consumption 
too radically. So far the happy medium seems to have 
been struck. Lumber consumers have gotten accustomed 
to the higher prices that are now prevailing as com- 
pared with those of a year or so ago and very little 
complaint of a serious sort is heard, but it might be 
possible in a measure to repeat the experience following 
the boom of 1899. Lumbermen wish to avoid this and 
so the radicals in the trade are held in the background 
and, while many adyances have been made, some of 
them strong ones, they are not at all as large as would 
suit the extremists. 

* e * 

The chief attention of the trade is being concen- 
trated upon the white pine producing country. It was 
anticipated last fall that before the opening of navi- 
gation a shortage of stocks would develop in all the 
principal wholesale markets. It will be two months 
or more before vessels can expect to reach the mill docks 
on the upper lakes and already there is much difficulty 
in taking care of the business that is coming into the 
whelesale points. So far, by dint of sorting up be- 
tween yards and a moderate amount of substitution, the 
trade has been fairly well taken care of; but the 
wholesalers are likely to be in severe straits some time 
before they may expect to replenish supplies by water. 
This is leading to an unusual amount of rail ship- 
ments from lake ports. Producers who never before 
made shipments in that way are now supplying their 
heavy customers by rail, while a good deal of sorting 
is being done. 

* * * 

So firm is the conviction that white pine is to be in 
short supply this year that buyers are in the market 
unusually early. Various estimates are made as to the 
proportion of the year’s product that has already been 
sold. They range from 50 to 75 percent at different 
markets. There is some resistance to the urgency of 
buyers on the part of a good many producers who be- 
lieve that their product is worth as much in their own 
hands as in possession of any one else, and that by 
putting their stock on dock they will be in position to 
take care of a rush sort of business that is likely to be 
a prominent and profitable feature of the summer re- 
quirement. 

* * * 

The yellow pine trade shows no especial change. 
Interest is perhaps most marked in the maintenance 
of the last list. The conclusion is that it is being 
well sustained. There are of course cut prices, offered 
usually by people who do not have lumber of their 
own or only a little of it, but who depend upon going 
around among the small mills and picking up odd lots 
at a bargain. Stocks are light and the mills are 
oversold as a rule. About the only grade of dressed 
stock that is in full supply is No. 2 flooring and in 
rough lumber the very low grades of course are in 
ample supply and can be bought on easy terms. The 
increase in the proportion of this class of stock turned 
out by the southern mills has been in excess of the 
growth in the normal demand for it. As a rule, how- 
ever, the list is well adhered to and a good many people 
are in favor of further advances. 

* * * 

There is a somewhat remarkable condition in the 
pitch pine export trade. Shipments have recently been 
light and no large demand is expected and yet prices 
are high and strong. This is due entirely to the atti- 
tude of the mill men themselves. Some of the export 
mills are in position to cater to the domestic trade 
and are doing so, relieving the situation to that ex- 
tent, while others seem to have been so braced up by 
the strength of the domestic market that the usual bear 
arguments do not make any impression upon them. 


* * + 


So far as actual movement is concerned the hardwood 
market has been a rather quiet one for two or three 
weeks, though within the last few days improving. 
Weather conditions have been all against the southern 
hardwood producers and handlers, but consumption has 
gone on as usual, for in most lines temporary weather 
conditions have no effect. Among the strong items in 
the list are quartered oak, both red and white, cot- 
tonwood, poplar, ash, basswood ete. Improvement is 
noted in maple, birch and gum. The lines showing es- 
pecial strength are largely those which enter into agri- 
cultural implement and wagon making, car building 
and house finish, although the latter line is not very 
active just now. Still it is good for the season, as is 
shown by the large amount of small business being 
done in the sash and door and mill work lines. 


* * + 


Shingles and lath are both in scant supply and are 
held at firm prices. In the former there is almost a 
dearth of red cedar shingles, owing to the shutting 
down of the mills and delays in transit, while the stocks 
of white pine and white cedar that were on hand in 
the fall have been about exhausted. Lath are not at 
the altitudinous position which they have sometimes 
occupied, but still are very high and show a tendency 
to advance. There is a good deal of inquiry about 
varieties which are not considered entirely standard 
and there is an opportunity for miscellaneous lath to 
get a foothold. 
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Northern Pine. 

Chicago. The volume and character of the business 
at the local pine yards indicates that the spring demand 
has already gained some impetus. Residence and barn 
bills are features of the inquiry from the country yards 
and some fair orders for filling out assortments are 
noted. Dealers in the country as in the city have had 
an exceptional winter trade and as a rule now have un- 
balanced stocks. There is in fact a steadily increasing 
inquiry for all grades and classes of material from the 
retail yard men, who are realizing more forcibly every 
day that the scarcity of lumber is no iridescent dream, 
as it has so often proved to be before, but a cold hard 
fact. A retailer who was in town a few days ago said 
that he sent out an inquiry for a few cars of lumber 
recently to forty manufacturers and wholesalers and 
not one of them could or would furnish what he wanted. 
This is not an uncommon instance, as_ wholesalers 
frankly confess that their stocks are low and_ broken 
and that there are many items they do not have in 
stock. Not only that, but they do not know where to 
obtain them. 

In ordinary years practically every wholesaler and 
many of the smaller dealers in this market have carried 
over a few million feet at northern lake ports which 
they have depended upon to fill out their uneven assort- 
ments in the spring. Last fall they believed themselves 
to be well provided for in this respect, but their stocks 
in yard have been so steadily and heavily reduced in the 
past three months that they have been compelled to have 
the greater portion of this reserve lumber forwarded by 
rail, and are going into the spring trade in worse shape 
to meet the expected large demand than has ever been 
known to be the case before. In some cases they have 
invaded the Canadian markets for needed supplies. The 
only hope many of them have is that they can manage 
to worry along in some way until midsummer, and per- 
haps by that time the demand may slough off or the 
mills may accumulate enough to relieve the impending 
famine. Judging from the present temper of consumers 
there is going to be no recession of demand next season, 
but rather a big increase, and yet there have been sev- 
eral instances within the past twenty years when the 
outlook has been fully as glowing as it is today, but the 
outcome through some untoward financia) disturbance 
or political agitation has been decidedly the reverse. 
Present prosperity, however, bears little evidence of any 
vulnerable spots and the commercial world shows a 
serene confidence that would take more than an ordi- 
nary jar to unsettle. 

Seldom has midwinter trade been as active as was 
shown by the results for January, but reports indicate 
that this month will overshadow its predecessor. Whole- 
salers say that while their January business showed an 
increase of 25 to 30 percent over the same month a 
year ago, the shipments thus far in February, if kept 
up through the month, will show close to a 40 percent 
increase over that month last year. The rail receipts to 
date show an increase of about 30 percent, while the 
shipments are nearly 33 percent greater than to this 
time a year ago. 

One of the freakish features of the situation is the 
fact that many northern interior mill operators who 
have been sawing steadily for a year or more and 
through the winter are in no better position as regards 
stocks than are their competitors who ran only during 
the sawing season. Their lumber has been in constant 
demand and has gone out about as fast as it got into 
shipping condition. 

Anything above No. 1 common white pine, in either 
inch or thicker, is about as difficult to obtain anywhere 
in the country as are some of the costly foreign woods 
and nearly as high priced. Clear and select norway is 
also getting to be an unfamiliar wood at most of the 
yards. Northern No. 1 shop will bring from $40 to $45 
here at any time, but cases are known where it has 
sold for more. When it comes to white pine clears the 
prices that are paid are so diverse as to render any 
quotation unsafe. Perhaps $70 to $75 would be a fair 
market price for all thicknesses of first clear. The 
inquiry for good lumber is coming into this market from 
all over the country. One dealer this week received in- 
quiries from Oklahoma, Kansas, Colorado, Georgia, New 
York and West Virginia, which shows the scarcity pre- 
vailing in shop and better in all sections. 

There is a pronounced scarcity of 6-inch strips in all 
grades and a veritable famine in No. 1. Dealers say 
they are able to purchase No. 2 only with great diffi- 
culty. The price of No. 1 6-inch fencing is only $1 less 
than 12-inch No. 1 boards. Four-inch No. 1 is also 
scarce, about the only really plentiful stock in strips 
keing in 4-inch No, 2 and No. 3. 

Building plans on which permits were issued by the 
Chicago building department during the week ending 
February 12 were as follows 
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Saginaw Valley. There is nothing doing in the white 
pine lumber market here except in the yard trade, which 
rules good for this time of year. The tone of the mar- 
ket is strong. Dealers are experiencing less difficulty 
is moving lumber as the car famine is not so acute 
as it was early in the winter. Lumber being purchased 





by local dealers for spring delivery is picked up in 
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Canada and in the Lake Superior district, except now 
and then a small lot at some interior railroad point. 





North Tonawanda, N. Y. Demand for the poorer 
grades is growing continually and sales of the better 
grades are fully as large as for several weeks. The 
only complaint that dealers have to make is about the 
heavy fall of snow for over a week, which has prevented 
any lumber from being shipped. All of the cars that 
they have are loaded with a few exceptions, and for 
the want of storage room several firms were forced to 
shut their mills down during the first of the week. 

i ee ee eee 

Boston, Mass. No new prices appear on the white 
pine horizon, but there is a notable falling off in the 
size of the stock lists which are flashed by the white 
pine salesmen, and it certainly is no easier than it has 
been to procure the desired car of lumber in the desired 
assortments. In many towns in New England yards are 
still unacquainted, except by hearsay, with anything that 
will take the place of white pine, and these perforce take 
the stock that is offered at the prices asked and their 
old line customers still come up to the crib and pay re- 
tail prices which not so long ago would have almost 
bought mahogany. Measured by the number of cars the 
volume of business is of course not large, but in dollars 
and cents it still figures up high, and salesmen are not at 
all dissatisfied with the present condition. 

Philadelphia, Pa. Buyers are to be found in plenty 
and the inquiries coming in are numerous. The demand 
extends to all grades and owing to the broken stocks 
wholesalers are sometimes in a quandary as to how they 
are going to fill the bills of their customers. The 
volume of business is increasing slowly and prices are 
firm. 





Spruce. 





New York City. Remarkably firm conditions still 
prevail in this market, especially for eastern. Few ar- 
rivals are to be noted of lumber or lath and shipments 
are bound to be light from now until April or May. 
Kastern spruce lath touched $4 recently and all arrivals 
are being promptly absorbed at high values. West Vir- 
ginia spruce, which is in good demand, rules firm on an 
$18.50 base. State spruce is also firm, and the general 
belief is that there will be an advance by spring. At 
present $20 to $21 is easily procurable for log run rough 
spruce, with lath firm at $3.75 to $4.25 and very 
scarce, 

Boston, Mass. Spruce is holding firm as a whole, 
although here and there some very slight concessions 
have been made to tide over the quiet period for the win- 
ter months. But with the large army of builders begin- 
ning already to cast the weather eye upward for signs of 
spring it would seem possible to hold prices where they 
are right through the coming spring and summer. No 
advance, however, is warranted in any way, and this 
seems to be thoroughly appreciated by both sides. Yard 
men are still gazing at their very low stocks and doing 
a deal of guessing as to whether they would better re- 
plenish now or wait until later. If they wait until later 
they are bound to come in in a bunch, and some one is 
likely to get left. The full list is still in general use 
and hard bills are quoted in the vicinity of 50 cents 
above the published price. 


White Cedar. 


Chicago. Dealers are all anticipating a brisk move- 
ment of cedar stock this spring, the business already 
offered for both immediate and future delivery demon- 
strating an unaccustomed activity in the ensuing few 
months. Shipments now are heavy, particularly to 
western and southwestern points. Poles are in strong 
request everywhere and though strenuous efforts are 
being made by producers there will not be the stock 
on hand by the breaking up of winter that will be 
needed the coming season. Posts are short in several 
sizes, and more particularly in 4-inch 7-foot rounds. 
The advanced prices of last week will not be difficult 
of maintenance, as last season’s stocks have been sub- 
stantially cleared up and this year’s trade promises 
to be lively. White cedar shingles are in great de- 
mand, as they have been during the past year and 
owing to the passing of the pine product will doubtless 
continue to be the leader in the shingle trade of the 
north and east. 

A northern producer early last week sent out circular 
letters to the trade of Iowa, Nebraska and Kansas 
offering cedar posts and says that ever since Saturday 
last his mail has been flooded with inquiries and orders, 
one of which was an order for ten cars at the price 
quoted. 








errr 


Minneapolis, Minn. The post market continues firm 
although the recent cold weather has to some extent shut 
off orders from retailers in the northwest. Demand has 
been fairly good from southwestern points during the 
past two weeks and considerable stock has been shipped 
in that direction. The demand for poles from the south- 
west is also heavy for the season and has a tendency 
to add strength to the local market. Owing to the 
shortage of available stock the Northwestern Cedarmen's 
Association has authorized an advance in 4-inch round 
posts to take effect immediately. White cedar shingles 
are in good demand and quotations are firm at $2.75 
f. o. b. Hermansville. 
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North Tonawanda, N.Y. ‘There has been compara- 
tively little stock moving during the past three weeks 
on account of the severe weather. With the exception of 
lath there is a fair amount of stock on hand. Pr&cti- 
cally all lath here are of the white pine variety, of 
which there is not over 1,500,000, which are being sold 
at $3.60 to $3.75, and the few dealers who have them 
are figuring on an advance shortly. Shingles are more 
plentiful than for many months, several million having 
been received by rail recently. Firsts are quoted at 
$3.60 by some dealers. The indications of a brisk de- 
mand as soon as open weather shall arrive are consid- 
ered exceptionally bright. 





Hardwoods. 


Chicago. Shippers from the south say that the effects 
of the big storm are gradually disappearing and at 
many points hardwoods are moving and manufacturing 
is going forward as actively as ever. Consumption 
meanwhile has not abated and while some. inconveni- 
ence was occasioned to those who depend upon regular 
arrivals by reason of the delay in securing raw ma- 
terial, consumers managed to tide themselves over by 
small lot purchases until traffic resumed. 

Buyers from this market who have lately visited the 
south have become more pronounced in their expressions 
regarding a widespread scarcity of stock at mills and 
assembling points. In some varieties there is a fair 
sufficiency of the common and cull grades, but in the 
good lumber little difference of opinion exists, among 
those who have taken the trouble to investigate, as to 
an absolute dearth of dry stock in first hands. This 
scarcity, which is already making itself seriously felt 
ut consuming points, is bound to be aggravated before 
the lumber now being manufactured is in shipping con- 
dition, which will be in May or June, and there are 
some who predict a more general shortage and even 
higher prices than ruled in 1899. 

Good quarter-sawed white oak is coming in for its 
share of the improvement, holders in most instances 
having raised their prices $2 to $5 a thousand. It is 
reported that Memphis dealers are short of this item 
and that prices there are at present about equivalent 
to delivered prices in Chicago, which goes to show that 
Chieago values are too low. Quarter-sawed red oak 
has taken a turn slightly for the better, but no decided 
advanee can be expected until the demand resumes. 
This demand will shortly be in evidence on account of 
the strong upward tendency of quarter-sawed white oak. 
At the same time stocks of red are not any too heavy, 
a fact that would likely be disclosed quite early should 
buyers develop any particular interest in the quarter- 
sawed red, as manufacturers have not been making it 
during the past season because of its low price, which 
was for a time hardly more than that of the plain 
sawed, 

There is more demand and less supply in plain red 
and white oak than in any other of the southern woods. 
Buyers say that stocks of firsts and seconds white and 
red are both well taken up by the larger buyers and 
even at whelesale yards only a meager stock is visible. 
A dealer who came back from a southern trip last week 
a few days after the storm showed the courage of his 
convictions by advancing his prices on firsts and sec- 
ends oak $2 a thousand and says he is not particular 
about selling at that. 

_ In cottonwood a surprising change has occurred dur- 
ing the past month or so. Makers of wood pulp have 
lately been buying all the cull cottonwood they could 
get hold of, because it makes better paper than almost 
any other wood. This has greatly curtailed the box- 
makers’ supply and a recent advance of $3 will probably 
be improved upon before the pulp men get their wants 
filled, if such a thing is likely, Firsts and seconds 
are $1 to $2 higher and common about the same. 

Buyers of ash are now actively in search of stock and 
do not find any surplus of thick. Prices, while stiffer, 
are not appreciably higher, but holders are expecting an 
advance as the general market improves. 

Basswood is the best seller among the northern woods, 
With indications that a dollar or two more will be 
added to the price before this winter’s cut can be placed 
on the market. There is an unexpectedly heavy call 
for birch and dealers say that stocks are getting low, 
with correspondingly improved prices. There is no 
change worthy of comment in soft or rock elm. A good 
consumptive demand is reported, but values remain 
nchanged. Maple is toning up finely since the new 
manufacturers’ company was organized. It is reported 
that sales have been made recently at $6.75, $11.75 and 
$17 for cull, common and firsts and seconds respec- 
tively, 





—e—r—r—rr 


St. Louis, Mo. The weather has stood in the way 
of very rapid development in trade but reports from 
salesmen are to the effect that they are holding their 
own and that all of the woodworking factories are in 
full operation. The sales for the week, however, were 
mM excess of those of the preceding week. Just now 
shipments are not as heavy as sales and those who have 
ge sales of stock to be shipped direct from the mills 
® points of consumption are getting out practically 
sotaing ; but the sales are recorded. A wholesaler to- 
ay stated that the especially favorable feature of the 
tem Situation is the fact that values are on a 
igher basis than prevailed during the latter half of 
roar and that this is increasing the margins. It 
Arayead that there will be no more lumber changing 
a 8 this year than last year, but he looks for higher 
ay throughout the whole year and thinks pros- 
Perity is a certainty. He bases his calculations upon 


the stock conditions at points of production and con- 
sumption, which should make it an easy proposition to 
force prices to a higher basis and hold them there. 

Those who have had buyers in the’ south during the 
past two weeks and manufacturers from those sections 
who have visited the city state that the weather condi- 
tions have been something worse than they have experi- 
enced in several years. The great sleet storm which 
visited the hardwood belt west of the river completely 
stopped all mill operations for the time and some are 
just now beginning to start up. Inspectors who were 
loading out lumber could do absolutely nothing because 
the stock was frozen into a solid mass. As sales have 
been going on quite merrily in this northern country 
the local stocks are in worse shape than ever and there 
is not a yard stock in the city that is in shape to meet 
the spring trade. 

Furniture factories, planing mills and wholesale 
yards are all in the market heavily for the different 
oak items and prices continue to show an upward ten- 
dency. Common quartered oak is alone in the depths 
of despondency and even it is moving freely when : 
good proportion of uppers is offered to carry it along. 
Upper grades in both red and white are strong, the 
latter having the preference. 
preference is still decidedly in favor of 1l-inch red, it 
being in poor local supply, but there is a healthy 
demand for all other items. Inch white and 24-inch and 
thicker white are particularly strong, sales of the lat-- 
ter having been made as high as $30. There continues 
to be a strong call for car oak. Bridge plank and cut- 
to-size wagon material are also wanted in large quanti- 
ties. 

Ash is firming up satisfactorily and present transac- 
tions are heavier than they have been for some 
time. ‘Thick stock—24-inch and up—is_ especially 
wanted. Hickory is also on a firm basis in all thick- 
nesses but is strongest in thick stock of high grade. 
Some 14-inch elm and cottonwood stock for chair bot- 
toms is moving, but this trade is only opening. Gum 
is in strong request for all items, sap common for the 
furniture and box trade being on a firm basis and 
strictly red stock being wanted by all wholesale yards. 
Cottonwood has made further advances in both demand 
and price and so many mill contracts have been closed 
of late that it will be a serious question how to take 
care of those who have not already placed their orders. 

POOP 

New Orleans, La. There has been little doing in 
the hardwood line. The market is still very dull and 
exports are at a low ebb. There is any quantity of 
tonnage and ocean freight rates are low, but the demand 
from the other side is practically nil. The few ship- 
ments which are being made are bringing satisfactory 
prices. Some encouragement is to be gleaned from 
the tone of the inquiries which are being received, but 
the encouragement is rather vague in its nature. 

BAA 

New York City. ‘The scarcity of dry stocks is the 
predominant feature, for hardwoods generally here are 
in good call at firm figures. Poplar particularly is 
searce in all the grades and consequently strong at 
$39.50 to $40 for l-inch and $1 additional for the thicker 
sizes. Quartered oak is firm, plain oak is in fair call 
and ash is also in good demand. 





North Tonawanda, N. Y. There has been an unusual 
demand for most hardwood items lately, with the re- 
sult that some are becoming scarce with dealers who 
were not well supplied with the woods that have been 
experiencing a run. Maple is reported as the principal 
seller with most dealers, while birch and basswood are 
not far behind. Most items are showing an upward 
tendency as regards prices. One firm disposed of 4,000,- 
000 feet of hardwood last week, 3,500,000 feet of which 
is yet to be cut. 

ee ad 

Baltimore, Md. Nothing has occurred recently to 
impair the encouraging aspect of the outlook. Furni- 
ture manufacturers and other consumers are in the 
market to a considerable extent and the range of prices 
is relatively high. The improvement noted some time 


ago continues and conditions abroad are about the 
same. Moderate activity prevails in the United King- 


dom and dullness on the continent. More or less curi- 
osity is felt regarding the effect of the advance in 
ocean freight rates made by a combination of steam- 
ships. This advance amounts in some instances to 50 
percent and may retard shipments of lumber for the 
reason that consumers on the continent are either 
unwilling or unable to pay the low prices that have 
prevailed and any increase in cost must lessen the 
demand. Foreign correspondents and publications show 
a disposition to lay much stress on the competition 
with American lumber of Roumanian woods, a state- 
ment the absurdity of which will be appreciated when 
it is recalled that Roumania is considerably smaller in 
area than a small American state and could not pos- 
sibly supply the wants of Europe. 





Boston, Mass. The strength of the market was fully 
sustained throughout the week and all signs point to a 
continuation The present level indicates a reward of 
patience on the part of those engaged, for certain it is 
that for a number of months in the fall and early win- 
ter each dealer felt that he was in need of a little more 
excitement. The present prices are not high enough 
to discourage buying and should easily be held. Quar- 
tered oak as usual leads the’ list with a wide range of 
figures, going all the way from $58 to $65; $62 to $65 
may be called the market price for good stock. Plain 
oak still enjoys an equal amount of popularity at good, 
stiff figures, which have shown during the week. perhaps 
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R. H. 
DOWNMAN 


501-502-504 Hennen Bidg. 


NEW ORLEANS, LA. 


MANUFACTURER OF 


LOUISIANA RED CYPRESS 


LUMBER, 
SHINGLES, 
LATH, Etc. 


ALSO BY-PRODUCTS. 
MOULDINGS, 
CEILING, 
SIDING, 
FLOORING, 
TIMBERS, 

TIES, 

SASH, 
DOORS, 
BLINDS, 
TURNED WORK, 
COLUMNS, 
SPECIAL JOB WORK, 


Abundant dry kiln and planing mill 
capacity. 

Annual capacity—Lumber over 100,- 
000,000 feet. 

Shingles, over 500,000,000. 


OPERATING THE FOLLOWING MILLS: 


Bowie Lumber Co., Ltd., Bowie, La. 

Jeanerette Lumber & Shingle Co., Ltd., 
Jeanerette, La. 

Iberia Cypress Co., Ltd., New Iberia, La. 

Des Allemands Lumber Co., Ltd., Alle- 
mands, La. 

Largely interested in and draws from 
Whitecastle Lumber & Shingle Co., Ltd., 
Whitecastle, La. - : 

Also controls the output of the Creoie 
Cypress Co., Des Allemands La., and the 
Houma Cypress Co., Houma, La. 


Send orders to 
NEW ORLEANS OFFICE 
or mills direct, 
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LONG 
OR SHORT LEAF 


YELLOW PINE 


Our Specialty: 
LARGE TIMBER BILLS AND HEAVY JOIST 





Prices Right. Prompt Shipments. 


Robt. H. Jenks Lumber Co. 


CLEVELAND, 
OHIO. 

















ANTHRACITE. 


EDSTROM & (dens 


Marquette Bldg. CHICAGO. 
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Ryland & Brooks Lumber Co. 


21S. Gay St., BALTIMORE, MD. 


NORTH CAROLINA PINE. 


Rough and Dressed. 
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Bill Stuff, Virginie, North and South Carolina Pine and 
Georgia Pine shipped promptly. Correspondence solicited. 
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WM. CAMERON 
8 CO, somone 


Waco, 
Texas. 


PINE MILLS at Carmona, Saron, Rock- 
land, Angelina and Haysland, Texas, 


CYPRESS MILLS at Whitecastle. La. 
Tie and Piling Department, NONA, TEX. 


 & 


RAILWAY TIES 
A SPECIALTY. 

















a slight tendency toward advance. Ash also is much in 
demand considering the season and no stocks appear 
which have to be sold at anything off the established list. 
Maple moves quietly at fairly reasonable prices and does 
not seem as active as some of the items of the list. Bass- 
wood is in good demand still and it seems more or less 
difficult to get what is required. The mahogany and 
fancy hardwood men are basking in the sunshine of lib- 
eral prosperity and are reported extremely busy, with 
prices holding up strong. 





Cincinnati, Ohio. The hardwood lumber situation is 
materially affected by the prolonged cold snap, dealers 
are inclined to do little trading and the market in gen- 
eral has become sluggish. Prices are held firm, how- 
ever, and at the figures quoted few transactions of im- 
portance were made. The outlook is encouraging for an 
carly spring business, as many manufacturing concerns 
using hardwood material have put in an appearance in 
the market. 





Hemlock. 





Chicago. Recent developments are to the effect that 
there is something doing in the way of demand and 
prices. At two association meetings of hemlock manu- 
facturers last week there were uniform reports of a 
strong movement all along the line. Some of the repre- 
sentatives reported a better demand than there was 
supply wherewith to fill it and all stated that prices 
had lately shown a decided firnmess. An advance in price 
of $1 was made on both inch and dimension, save on a 
few items of short piece stuff which were put up 50 
cents. The list is based on a price of $12 for 2x4-16 f.o.b. 
Wausau. The extraordinary scarcity of long stuff was 
reflected in the values placed upon those items, 2x4-18s 
to 24s, for instance, being listed at $15, which would 
make them worth about $17.50 on a Chicago rate. 
Twelve-inch boards were fixed at $15 and 6, 8 and 10-inch 
$13.50. The Michigan men did not think it advisable to 
advance their list but reported good prices, in most items 
fully up to list. The cut of hemlock logs this winter, 
owing to steadily favorable weather, is likely to prove 
rather heavy, but in view of the scarcity of pine it is 
conceded in all quarters that the requirement will be 
still heavier in proportion and that no more stock than 
will be easily absorbed will be available for the demand 
of the summer and fall. 

PPP L IIIT . 

New York City. Although there has been no ad- 
vance in base figures there is a general feeling that 
manufacturers could get another dollar just as easily 
as they can present figures. There is an excellent de- 
mand considering the season and spring ought to see a 
particularly lively condition of affairs, for none of the 
mills are overburdened with stocks. 





North Tonawanda, N. Y. The tone of the hemlock 
market has strengthened considerably lately. Prices 
are strong, ranging from $13 to $14, and the demand 
seems to be on the increase. A leading dealer reports 
the sale of 3,500,000 feet of all grades during the last 
week. 





Philadelphia, Pa. As the trade begins to grow deal- 
ers see less chance of finding good stocks. Hemlock is 
scarce and the people who have already parted with a 
quantity of their boards are regretting their action. 

PBA IT 

Pittsburg, Pa. While the city trade is everywhere 
reported as quiet prices remain stiff and conditions are 
expected to remain firm. The hemlock mills while full 
of orders are not operating temporarily owing to weather 
conditions. Boards are a scarce article. 





Poplar. 





Chicago. Prices are firm, supplies are scarce. This 
tersely sums up the poplar situation in this market as 
well as over the country. Dealers say they could sell a 
heap more stock if they knew where to find it, but the 
usual sources of supply are barren or practically so and 
those who have any quantity of stock on hand are dis- 
inclined to part with it until they find out how many 
logs the manufacturers are going to get down to their 
mills for this season’s cutting. Common is about the 
only grade that could be called slow, but a fair demand 
is now arising for that grade. Firsts and seconds bring 
from $33 to $35 delivered in Chicago and saps $27 on the 
same basis. Squares are urgently wanted and are up in 
price from $2 to $4 over last fall. Very few of the manu- 
facturers have been cutting clear squares lately, finding 
it more profitable to turn out inch and thicker lumber. 
Stocks at first hands are light and poorly assorted and 
should the freshets—which so far have been confined to 
the lower streams and have not visited the headwaters— 
not be up to expectations in their yield of logs, there 
would be hard times ahead for all departments of the 
industry the coming summer, including the consumer. 
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Boston, Mass. Prices are such that the Boston whole- 
saler must get $41.50 to $42.50 as a general thing in 
order to secure even a slight margin of profit. South- 
erners have no new figures to offer as a relief in the 
situation, and the fact that their short condition is 
not over-stated is beginning to be pretty generally 
believed throughout Boston and New England. The 
last advances are easily maintained and the fellow who: 
can buy a carload of whitewood off price is hard toa 


find. The lower grades easily bring proportionate price 
with the ones and twos. 


Pacific Coast Woods. 


Tacoma, Wash. Inquiries are keeping up and every 
feature of the market presages a voluminous sprin 
trade. Foreign lumber shipments from Tacoma for Jan. 
uary were 1,562,012 feet; coastwise, 3,408,000 feet. Pir 
flooring, 1x4 or 6-inch, 10 to 16 feet, No. 1 clear, jg 
quoted at $28 Northern Pacific or Great Northern 
points; No. 2 clear, $27, same points, and No. 3 clear 
at $24, Fir ceiling §x3 or 4 or 6-inch, 10 to 16 feet, No, 1 
clear, Great Northern or Northern Pacific points, is at 
$18.60; No. 2 clear, same points, at $17.60, and No, 3 
clear, at $16.60; red cedar ceiling, No. 1 clear, same 
points, is quoted at $32 and No. 2 clear at $31, while 
red cedar flooring, 1x4 or 6-inch, 12 to 16 feet, No, | 
clear, is quoted at $43 and No. 2 clear at $39, the fir 
quotations being based on the 40-cent rate and the cedar 
quotations on 50-cent rate. 











San Francisco, Cal. Supplies for the week were of 
average volume, 4,527,000 feet of Oregon fir and 3,949. 
288 feet of redwood, a total of 8,476,288 feet, besides 
4,462,000 shingles and 21,600 ties. Deliveries were of 
average volume, but that will not suffice for the year’s 
expected greater demand for fir and redwood.  Feb- 
ruary on the whole is opening up well, the market js 
in good shape and conditions throughout the state are 
satisfactory. Manufacturers and others are well satis: 
fied with the prospects, but redwood and sugar pine 
mills cannot supply the present and prospective de- 
mands with their present facilities. There has been 
an advance of $1 a thousand .on fir lumber for local 
trade and the demand is increasing on account of the 
high prices of redwood and its comparative scarcity. 





Kansas City, Mo. There is an active inquiry which 
is hard to take care of. Prices are firm on everything 
and show an upward tendency. Orders for mixed cars 
are hard to place for prompt shipment, owing to the 
crowded condition of the mills, and as far as can be 
learned mill stocks of spruce, fir, cedar, etc., are badly 
depleted at every point on the coast. 





Boston, Mass. There is a good deal of new movement 
each week as new uses are found for the west coast woods 
for outside finishing. Much Washington red cedar is 
being brought in, and for inside work its use has already 
been clearly demonstrated. The lumber brings from $50 
to $60, depending upon width and thickness. 





Southern Pine. 


St. Louis, Mo. The weather conditions since the 
beginning of February have seriously retarded the im- 
provement of trade and it is stated that the past 
week has shown little gain in volume of business over 
the preceding week. This condition, however, has had 
no effect in decreasing confidence in the situation and 
there is even a greater adherence to the list of January 
4 than at any other time since its adoption. Business 
is not below the normal for this season or even disap- 
pointing. 

Recent inquiry of .a somewhat official nature brought 
out the information from a large number of mills that 
there were enough orders on the books to keep the 
shipping departments busy for thirty days or longer. 
The large majority of the replies received are to the 
effect that mill stocks are either standing still or are 
decreasing, and that the volume of business is far in 
excess of what it usually is at this season. There 
is practically no complaint at the way in which prices 
are being maintained and it is noted that the North 
Carolina manufacturers have advanced their prices to @ 
basis about in line with the list of January 4. A few 
manufacturers are taking individual action in sending 
out lists slightly in advance of the official list. 

Reports as to the severity of the recent sleet storm 
continue to show that a majority of the plants were 
forced to close down for a week or more. 


—_—_—eraeraernerrns 


Chicago. Shipments into this section lately have 
been greatly retarded on account of storms and bad 
weather generally in the south and stocks in the hands 
of dealers have been thereby reduced to a low point. 
Lately, however, there has been a resumption of ship- 
ping to some extent, and while manufacturing 18 not 
in full swing as yet, there is more lumber available 
than was the case during the two weeks preceding. 
The retailers all through the middle and southern por 
tion of the central states are buying heavily for their 
spring stocks and in many localities their spring de- 
mand is already under way. To meet this they are 
placing their orders early and hope that by the time 
the lumber is needed it will be delivered. There < 
few shipments of any kind of stock that can be ma i 
promptly, as the mills still have orders from severa 
weeks to a month or two ahead of their production. 

A large demand for heavy construction timbers bs 
observed in all quarters and is particularly strong } 
this market at the present time. There is going to. 
a world of warehouse and other heavy construe 
begun soon and the several big fires that have rr 
occurred in the central part of the city will ~ : 
involve the use of a great deal of yellow pine in i ra 
ing. As for car sills and car material generally t = 
seems to be no limit to the inquiry and many m 
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have their order books filled with this class of business 
sufficient to last them in some instances until well into 
the summer. Prices on all classes of stock are being 
firmly maintained and the new list is being more gen- 
erally adhered to than would ordinarily be the case at 
this season of the year when advances in price are 


unusual, 
PAPA" 


Kansas City, Mo. Manufacturers have a new trouble 
to contend with. For ten days or more the weather 
has been very bad throughout Missouri, Arkansas, 
Louisiana and Texas, logging at most points has been 
difficult and in some cases it has been practically impos- 
sible to get logs from the woods for the past week or 
so. This is hampering mill operations seriously at a 
time when the manufacturers need every hour in order 
io clean up some of the business constantly coming in 
io them. ‘There is still a scarcity of cars, but this is 
not worrying mill men to any great extent and has 
not for the past few weeks. Yellow pine people here 
say that the cold weather has checked up trade a 
little but that orders are coming in fast enough to 
satisfy them and too fast for the mills. Mixed orders 
are hard to fill promptly because of the scarcity of many 
items in every day demand, and as a rule operators are 
accepting only orders for such stock as their mills 
have in shipping condition. Prices are very firm and 
are stronger than they were ten days ago. The list is 
maintained better than for months and one of the 
largest concerns here has just issued a new list, ranging 
from 50 cents to $2 a thousand higher than the asso- 
ciation prices. This list was issued for the purpose 
of shutting off some business, and other concerns are 
figuring on getting out similar lists in the course of the 
next week or ten days. 


—;_——_ eee 


New York City. ‘This stock, for yard and steamship 
orders and general construction work, is in brisk de- 
mand. Both flat and rift flooring are in heavy call and 
prices are high. ‘The recent advance of $1 by the Geor- 
via mills is easily maintained, and in some instances has 
been advanced. Special orders, of which the mills are 
full, are hard to place and yard orders are a little 
easier. 





North ToMawanda, N. Y. The movement of yellow 
pine has been much lighter during the past few weeks 
than for some time previous, attributed to disadvan- 
tages wrought throughout the east by recent heavy 
snow storms. Inquiries are many and dealers predict 
that they will have plenty of business to take care of as 
goon as the climatic conditions shall be more favorable. 

Se ee ee 

Boston, Mass. The list as to both timbers and rift 
flooring seems to have about reached its limit in the 
upward direction, although new lists have made their 
appearance with figures slightly raised above the list. 
On the other hand, reports from visitors at the mills 
would seem to indicate that the actual volume of orders 
is not great enough to warrant any higher figures, and 
that any increasing prices from now on were the result 
of enthusiastic expectations rather than actual condi- 
tions. As for timbers, the price remains just about 
steady, and both buyer and seller appear contented at 
that. 

Philadelphia, Pa. ‘The volume of business is ex- 
tremely heavy, perhaps too much so for the peace of 
mind of some of the wholesalers. They are getting 
cold comfort out of the manufacturers, who can afford 
to assume a haughty air just at present. Supplies are 
inadequate to meet the demand, for they are snapped 
Up as soon as they reach the market, 





North Carolina Pine. 


New York City. Because of the very heavy demand 
for this stock few of the mills are making prompt deliv- 
eries, despite all their efforts. There is a call for ap- 
parently all grades and sizes and the effect of the recent 
$2 to $5 advance has not been discernible as far as af- 
fare the sale is concerned. Prices are readily ob- 
“ined, 





PAPAL 


Boston, Mass. ‘There is no let up in the activity of 
salesmen or of their customers, who are crowding 
them for stock. It is acknowledged pretty generally 
that there is no more lumber at present, or perhaps 
hot quite as much lumber, than is required by the present 
‘onsumption. On the other hand, as is usual in a boom, 
nunberless* new operators appear in the market just 
about the top wave and it is difficult to believe that, 
with an additional supply coming forward, the demand 
18 going to increase sufficiently to any more than take 
care of it at the present price, if it can do that much. 





Cypress. 





_ St. Louis, Mo. Every indication is towards a large 
increase in the volume of business as the season advances. 
Northern consumption has been enormous and mill stocks 
are very light, which gives every assurance of a stability 
to prices such as has not been experienced during former 
years, and dealers have such confidence in the outlook 
that they are inclined to buy very freely, even at the 
ac high basis of values. While local planing mils 
Pm not busy on strictly local work they are buying 

Te cypress than any other wood, and the fact that this 





commodity is to be used for all mill work connected 
with the World’s Fair assures a heavier consumption 
than had been anticipated. Receipts thus far this year 
have been very light. Local stocks are badly broken, 
and the chances are that there will be a heavy movement 
in this direction as soon as river navigation shall be 
resumed. 


~~-_—_Veoorreeerres 


Kansas City, Mo. Jobbers report the outlook for 
spring business exceptionally good. A large amount of 
cypress has already been purchased by southwestern 
dealers and there is still a fair demand in spite of 
cold weather. Iowa, Nebraska, and states further north 
are coming into this market for cypress and will be 
extensive users of it this-year. The mills are well 
supplied with orders and have no complaint to make 
on that score, especially as they are getting all the 
business they can care for without making any con- 
cessions in price. Factory stock is still scarce and will 
continue to be for some time, as the demand is steady 
xnd is coming from all over the country. Yard’ stock 
is in fair assortment at the mills and, while stocks are 
not heavy, manufacturers expect to take care of yard 
trade this season in a satisfactory manner. ‘ 

PAPAL 


Chicago. In the Chicago trade cypress is fully hold- 
ing its own with other woods. There is a large local 
demand for practically all classes of material. The 
wood is a growing favorite with sash and door fac- 
tories and the greenhouse and tank builders are calling 
for large quantities. It is also entering more than 
formerly into the mixed car shipments that go out 
from the wholesale yards. Chicago is known as a 
lumber dumping ground and a low market, but cypress 
comes nearer holding its own than does any other wood, 
list prices being obtained in the local trade without 
difficulty. 

~~ 

New York City. Cypress continues to be a leading 
feature of the market. Prices are ruling decidedly firm 
and the tendency is upward, principally on account of 
the increased demand and the scarcity prevailing in dry 
stocks. 

PAPAIN 

Boston, Mass. I'or this market cypress is in fairly 
light supply, and although the inquiries are also nom- 
inal and thoroughly seasonabie, there appears to be 
enough to keep the lumber moving and preserve a nice 
balance between supply and demand. As to the ‘supply 
of dry cypress on the market, the interviewer is met 
with the answer: “Well, some lots of cypress are dryer 
than others.” The reader may draw his own inference 
but will doubtless remember the tale of the Kentucky 
colonel who remarked that there was no bad whiskey, 
although some brands were not as good as some others. 





Shingles. 





Minneapolis, Minn. ‘The demand for mixed cars is 
fairly good but retailers are not purchasing in straight 
car lots and seem inclined to wait until spring before 
buying in large amount. Stars are quoted in this mar- 
ket at from $2.55 to $2.60 on a 50-cent rate, but it is 
probable that the former figure about represents the act- 
ual valuation. Clears command $2.95 to $3. Consider- 
able talk has been heard in the local market in regard 
to the possibility of lower prices early in the spring, 
but conditions do not seem to warrant such predictions. 
Manufacturers consider the situation extremely strong 
and are not only undesirous of taking orders at the 
present quotations but predict an advance before the 
first of March. One of the most prominent manufactur- 
ing concerns on the coast has recently mailed to the 
trade quotations which are fully 5 cents above the pres- 
ent market price. Other manufacturers have advised 
their local representatives to take no orders at the pres- 
ent figures but to quote a 5-cent advance until condi- 
tions shall become more settled on the coast and until 
the strength of the spring trade may be more clearly 
defined. For these reasons Minneapolis handlers of red 
cedar shingles are making no effort to secure orders and 
are inclined to handle only such bills as include siding 
or other items. White cedar shingles continue strong 
at previous quotations. 

wore 


Tacoma, Wash. ‘The shingle market continues firm 
with quotations of $1.80 to $1.85 for Stars, which 
are in active demand at the advanced price, while Clears 
remain steady at $2.10. The effects of the late storm 
are gradually wearing away and, although copious rains 
have fallen the past few days, shingle mills are begin- 
ning to resume operations. 

PAPO 

Kansas City, Mo. The demand for red cedars is 
rather quiet, although the inquiry is good. Dealers are 
not having any trade just now and are waiting until 
the cold weather shall be over before buying shingles. 
The supply is very limited and few cars are coming 
in transit. It is estimated that between 90 and 95 per- 
cent of the coast shingle mills are closed down now 
and it is hard to tell just when they will be able to 
start up again. Extra *A*’s are quoted on Kansas City 
rate at $1.76 and Clears at $2.18. 





North Tonawanda, N. Y. Demand has shown little 


tendency to strengthen lately and those who have made 
recent purchases do not appear to be in a hurry for 
the delivery of stock, attributed to the fact that none 
are being used in places supplied from this market. 
While the call for shingles is not brisk it is evident 
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that dealers expect a heavy movement as soon as the 
weather shall be favorable to exterior building opera- 
tions, considerable stock, especially white cedar and 
white pine, being received by rail. There has been no 
material increase in prices lately but the tendency to 
put them up considerably is strong. 





Cooperage. 





Chicago. ‘The price of lard tierces in the Chicago 
market is just about $1 when a buyer can be found. 
On the Board of Trade they are quoted 5 to 10 
cents higher, but there is a certain amount of wind in 
those prices. The fact is that there is little demand for 
tierces. The packers have largely been turning the 
lard from the thin hogs that they have been getting 
of late over to the refiners and shipping in tank cars, 
getting better returns that way than in tierces. Pork 
barrels are not wanted much, as the “boys” seem to 
have about all the pork they need to play with on the 
Board of Trade and now the bulk of the pork is going 
into boxes or as side meat is being stored down cellar. 
Tierce staves are fairly quoted at $20 to $22 according 
as to which has the upper hand, the sellers or the 
buyers. Once in a while a sale may be made either 
above or below that range. Pork staves range from 
$16 to $17. Headings are held up well by a sort of 
combination which is able to keep things somewhat 
level. In fact, cooperage outside of Chicago is in much 
better shape than it is in the city and as far as possi- 
ble shipments are being diverted to other points. Slack 
barrels stock is quiet with little feature to it one way 
or the other. Tight barrel staves in the south are not 
in large supply and the output promises to be smaller 
than desired. Nevertheless there seems to be abundant 
stock for present needs. 

PPPPAP PIII 

Minneapolis, Minn. ‘The mills are operating at a 
slightly greater capacity this week and are consuming 
a large number of wooden packages. Indications are 
that the cooperage factories will be busy from the pres- 
ent time until well into the spring. Shipments of stock 
on old contracts are large and coopers are not in the 
open market for purchases to any large extent. Head- 
ing seems somewhat firmer than a week ago, while hoops 
show an advancing tendency. Staves are quoted at from 
$7.75 to $8.25. 





St. Louis, Mo. ‘The local and East St. Louis market 
remains very quiet. Slack barrel stock is in especially 
dormant condition, with little prospect of material early 
improvement. Less is doing in tight packages than was 
the case a few weeks ago. Packers are buying only in 
limited quantities and seem inclined to hold back for 
further price reductions. As Jocal stocks are light, and 
it is known that the packers have a poor supply of 
cooperage material, this condition is something of an 
enigma and some wholesalers are inclined to make a 
sacrifice in order to force sales. Lard tierces are 
quoted at $27, with pork barrels at $18; but few 
sales have been consummated at these figures. 











Advertisements will be inserted in this department 
at the following rates: 


For one week, . - - 25 cents a line. 
For two weeks, - ~ - - 46 cents a line. 
For three weeks, - ~ - 60 cents a line. 
For four weeks, - - “ - 765 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra 
charge for copies of paper containing advertisemen(, 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 


| Wanted: Employees 


WANTED-—BAND MILL FOREMAN. 
First class; $1,500 a year. Band and circular. 
Address “G. 14,” care of AMERICAN LUMBERMAN, 


WANTED—-LOGGING SUPERINTENDENT 
first class, April 1, one who is competent to Handle a large 
crew of men and understands railroad logging with steam 
skidders. None but a first-class man need apply; state expe- 
rience and references. 
Address we Be 











care of AMERICAN LUMBERMAN, 


WANTED—LUMBER SALESMAN. 
Good city salesman for Chicago with established trade. 
Pine and hardwood. 
dress “G, 10,” care of AMERICAN LUMBERMAN, 





WANTED-—LUMBER AND GRAIN MAN 
who speaks German to sell lumber, buy grain and live stock. 
State age, experience and salary expected. Steady work for 
sober man. Address “E. & S.,” care of AMERICAN LUMERMAN. 


WANTED-—-SAWYER AND SETTER. 

A good, lively circular sawyer to go to Mexico, taking his 
own setter; good place; state experience and monthly wages 
wanted by each. Address 

“G. 18,” care of AMERICAN LUMBERMAN. 








WANTED-—LUMBER SALESMAN 
thoroughly practical, who has had experience selling lumber 
from Chicago and who is thoroughly experienced in Cleve- 
land and Toledo markets, to represent Chicago house in 
Indiana and Ohio, or Ohio. 

Address “Gq. 8,’ care of AMERICAN LUMBERMAN. 





WANTED—COMPETENT PLANING MILL MAN 
used to northern planing mills, who has also had experience 
in making hardwood flooring preferred. Must be strictly 
sober. None other need apply. 

Address “A. B. C.,” care of AMERICAN LUMBERMAN. 


AGENTS WANTED-—WITH $2.50 CAPITAL 
to sell our specialties, 
WALTER A, ZELNICKER in St. Louis. 








WANTED—HARDWOOD INSPECTOR. 
Competent and reliable, for Indiana and other territory. 
Good position with chance for advancement. State age, 
salary expected and references. 
Address “G. 4,” care of AMERICAN LUMBERMAN, 








WANTED EMPLOYEES 
for coming season, first-class band saw filer, sawyer and set- 
ter; must have highest ability and furnish best of refer- 
ences; also first-class engineer to run and keep in repair 
Shay logging locomotive. Address 
BROOKINGS LUMBER & BOX CO., 
Highland, San Bernardino County, Cal. 


WANTED-—SALESMAN. 
Sash and door salesman for Illinois and Indiana. 
Address “G. 3,” care of AMERICAN LUMBERMAN. 


WANTED -EXPERIENCED BOOKKEEPER 
and salesman in retail lumber yard. 
Address “G. 2,” care of AMERICAN LUMBERMAN. 


WANTED-—FOUR OR FIVE LUMBER COUNTERS 

Also ten or twelve stevedores accustomed to making up 

drafts for unloading by steam winches. Steady employment. 
Address “G. 1,” care of AMERICAN LUMBERMAN. 








WANTED. 
An experienced spoke and handle man to take one-third 
interest in a $20,000 spoke and handle plant, now in full 
operation, with plenty of timber. 
Address “S. & H.,” care of AMERICAN LUMBERMAN. 


WANTED-—LUMBER INSPECTOR. 
amiliar with Wisconsin hardwoods. Give age, experience 
and references. 
THE FULLERTON-POWELL HARDWOOD LBR. CO., 
South Bend, Ind. 


WANTED—A GOOD MILL MAN. 
lor bench work and to run all kinds of machinery ; one that 
understands making odd sash and doors ete. 

Address “S. J. S.,” care of AMERICAN LUMBERMAN, 


WANTED-—2 SHINGLE SAWYERS, SKNOT 
Sawyers and 2 packers for shingle mill at Jeffris, Wis. ; best 
wages paid; steady job the year around. 

THE JEFFRIS CO., Jeffris, Wis. 


WANTED-—-SUPERINTENDENT. 

Man for general superintendent in planing mill; one that 
can take off bills from plans and specifications and that has 
had experience as an estimator. Address 

ELDRIDGE PLANING MILI, 
812 So. New Jersey St., Indianapolis, Ind. 


WANTED PLANING MILL MAN. 

An Al assistant capable of setting up and caring for 
moulders, matchers, surfacers and all other planing mill 
machinery of large size; sober, steady and willing; must 
have experience and be capable of taking full charge in case 
of necessity; a thorough planing mill mechanic, not over 45 
years of age. Address 

“G. 17,” care of AMERICAN LUMBERMAN, 


WANTED—SUPERINTENDENT. 


for small mill in Michigan, capacity 40,000 feet per day. 
Must be able to handle men and be able to take general 
charge of inside and outside of mill. Good salary to right 
man, BOX 572, Detroit, Mich, 


WANTED—MAN FOR ALL KINDS OF SHOP WORK 
Must be good turner and understand woodworking machines. 
Address “FLORIDA,” care of AMERICAN LUMBERMAN. 

WANTED-—SALESMEN ON COMMISSION, 
for Ohio and east, to sell Washington cedar shingies ete. 
Address PACIFIC LUMBER CO., Tacoma, Wagh. 


WANTED-SALESMAN. 

A man thoroughly experienced in hardwoods and with abil- 
itv to sell. Employment at once. References required and 
salary stated. Territory to cover parts of the middle and 
eastern states. Address 

“D. K.,” care of AMERICAN LUMBERMAN. 


WANTED-—EXPERIENCED MEN 
To run skidders, pull boats; and pine logging machinery. 
Address LIDGERWOOD MIG, CO., Prudential Bldg., 
Atlanta, Ga. 


OVER 600 CIRCULAR FILERS 
Using my gages. They reach from eye to rim and are correct 
to 1-1000 inch. Try one; you will save time, cut more and 
better lumber, eat and sleep better. Prepaid on trial to hon- 
est men. J. MW. MINER, Lumberton, Miss. 

















WANTED—ESTIMATOR 
Competent to figure country bills for wholesale sash and door 
factory located on the Mississippi river. Give reference and 
state salary wanted. 
Address “D. 5,” care of AMERICAN LUMBERMAN, 


IT WILL PAY YOU 
To advertise In the Wanted and For Sale columns of the 
AMERICAN LUMBERMAN. Watch these small ads. 


WANTED—BOOKKEEPERS 
Who do not use the Lumberman’s Actuary to send for free 
sample pages. It’s the bookkeeper’s friend. Address 
AMERICAN LUMBEIERMAN, Chicago, U. 8S. A. 


WANTED-—FIRST CLASS FILER 
and foreman for a cypress mill in Louisiana. Must keep 
up circular saws and general machinery, also shingle saws. 
Steady employment year ound. State age, habits, expe- 
rience and wages. None but first class need apply. 
Cc. L. PULLEN, Hulda P, O., La. 














SEND YOUR TELEGRAMS 


for Minneapolis, St. Paul, Winona, La Crosse, Dubuque, Du- 

luth, Superior and West Superior over the North American 

telesraps lines through your local l’ostal Telegraph office. 
Cc. M. L HW. A. TUTTLE, Supt. 


ORING, Pres. 


———— 


| Wanted-Employment 


SITUATION WANTED BY LADY BOOKKEEPER 
thoroughly experienced in lumber. City reference, Will 
accept position outside city. 

dress “D, 30,” care of AMERICAN LUMBERMay, 


WANTED-—POSITION. 
By a reliable up-to-date band saw filer, in mill with two 
or more bands, single or double cutters, where quality anq 
quantity of lumber and life of saws is an object. | expect 
to give entire satisfaction and also expect good wages, Un. 
questionable references on application. Strictly sober: age 
thirty-three; married. Will stay five years if in a town 
where my children can go to school. Don’t answer unlegs 
you have a good mill and want a first-class man of honesty 
and ability. Can go immediately. 

A. J. BURTON, Smithdale, Ark, 

WANTED-—BY A THOROUGH LUMBERMAN 
at present engaged in looking after the sawing and shipping 
of about 25.000,000 feet a year in the north. Would like to 
nake change for same kind of position in the south or west 
Would take an interest if wanted of, say, $5,000. , 

Address “G. 7,” care of AMERICAN LUMBERMAN, 


WANTED A POSITION—MAN 28 YEARS OF AGE 
with a few years’ experience in selling doors, sash ete, to 
contractors. Not particular as to work and will go any. 
where. Address “G. 6,’ care of AMERICAN LUMBERMAN, 


WANTED-POSITION AS YARD MANAGER 
by man with eight years’ experience. Best of reference, 
Address AMOS J. CORY, Durango, Col, 
WANT POSITION AS BAND SAW FILER 
Capable of handling double or triple mill with positive 
guarantee or ask nothing. 
Address “O.K.,” care of AMERICAN LUMBERMAN, 

















es 











WANTED -POSITION BY BAND SAW FILER. 
Practical, sober young man; satisfaction guaranteed, 
Address “G. 16,” care of AMERICAN LUMBERMAN, 


POSITION WANTED BY YOUNG MAN 
with lumbering concern, Oregon, Washington or California: 
out of doors or partly; wages no object to start; previous 
experience stockkeeper and shipping elerk. 

Address “T. W. TB.” care of AMERICAN LUMBERMAN, 


AN ENERGETIC YOUNG MAN DESIRES 
position with lumber concern; sixteen years with present 
house as- bookkeeper. salesman and buyer; have executive 
ability and a general woodworking experience: an abstainer, 
strictly reliable; wish to connect with house with oppor- 
tunities for advancement: can furnish references. 

Il. J. RUSSELL, 188 Monticello Av., Jersey City, N. J. 


WANTED-—POSITION BY YOUNG MAN 
Rookkeeper and stenographer; five years’ experience in 
wholesale lumber offices south and two years in retail lumber 
business. A1 references and security furnished. Address 

“ROOKKEEPER,” 2716 Locust St., St. Louis, Mo. 


WANTED -POSITION AS BAND SAW FILER. 
A No. 1 references from present employer. Guarantee 
work. Address “I. 5,” care of AMERICAN LUMBERMAN, 


WANTED-—POSITION AS BAND SAWYER 
by experienced man. Can handle steam nigger, steam feed 
or twin engines. Best of references furnished. 

Address “i, 7," care of AMERICAN LUMBERMAN, 


POSITION WITH PHILADELPHIA 

Wholesale lumber concern by a strictly temperate man with 

eighteen years’ experience in wholesale and retail trade. 
Address “PD. 16,” care of AMERICAN LUMBERMAN. 





WANTED POSITION AS BAND FILER. 
Competent to act as foreman and keep mill and machinery 
Inrepair. Address THOMAS F. MERRETT, Shelton, Conn. 


POSITION WANTED 
by a hardwood lumber salesman. 16 years traveling in the 
eastern states. Good connections and best of references. 
JONUN HARDWOOD, The Tremont House, Buffalo, N. Y. 


HARDWOOD LUMBER INSPECTOR 
Wants position. Young man and a hustler. Good refer- 
ences. Address “EK. 5,” care of AMERICAN LUMBERMAN. 





WANTED-BY A YOUNG MAN 29 YEARS OF AGE 
position as bookkeeper. Am a hard worker and can furnish 
best of references. Have had several years’ experience under 
cashier with large lumber firm. At present employed. 
Address “E. 7,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS OFFICE MANAGER 
Or business manager’s assistant, with manufacturer oF 
wholesale firm. Experience in the business from stump to 
consumer, Expert accountant, good correspondent, not 
afraid of work, married. South preferred. 

Address “DPD, 15,” care of AMERICAN ILUMBERMAN. 


WANTED-—POSITION. 
Yellow pine sales manager; 12 years’ experience. 
Address “—D. 19,” care of AMERICAN LUMBERMAN. 


EXPERIENCED MANAGER 

employing modern methods, logging, manufacturing and mar 

keting lumber, successful with labor, sober and a hustl@, 

experience north and south, open for first class engagement 

only. Address “D. 31,” care of AMERICAN JUMBERMAN. 
Resere eel 


WHY NOT? 
If you experience dull times— 
If you have something to sell— 
If 
I 





you have a bargain to give— ; 
f you have something you want to get rid of nrigitg 
If you want to do something worthy of an enterprising 
man—- 
ADVERTISE IN . 
THE AMERICAN LUMBERMAN. __ ae 
MANUFACTURERS AND WHOLESALE DEALERS 
i y nav. y salesmen, ly to 
in want of traveling salesmen, app y feo. OXENFORD, 2 
Central Association Traveling Lumber, Sash and Door Sa 
men, Indianapolis, Ind. 


USEFUL BOOKS. 


P : b 
Our special publications are a great help to lumber 
They contain many tables that do away with a large aret us 
of figuring, thus saving much time and hard work. 
send you free sample pages. p 0. 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicag 
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IN THE REDWOOD’S REALM. 





Byways of Wild Nature and Highways of Industry—The Constant Aim Will Be to Present 
Truthful Pictures Without Exaggeration of Coloring. 





Redwood does not possess all the good points 

of all the woods in the world. But it possesses a 
greater number of strong features than does any 
other wood. Some of these, however, are 
peculiar to redwood only, such as its slow-burn- 
ing quality and its immunity from the attacks of 
ants and wood devouring insects in tropical coun- 
tries. . 
For several reasons it has become extremely 
popular as a wood from which to make fine 
furniture. No other wood is so easily worked, 
nor will any other wood excel it for its non- 
shrinking and non-swelling qualities. 

When finished there is no other wood which 
retains its gloss and beauty better than redwood. 
When it is prepared, grained and polished in a 
proper manner he must be little less than an 
expert who is not deceived into believing it gen- 
wine rosewood or mahogany. Tor these reasons 
it has been very 
generally used for 
mantels, side- 
boards, desks, 
counters, fancy 
table tops, book- 
cases, interior fin- 
ish of cars, fine 
paneled bedsteads 
and all kinds of 
massive furniture, 
newel posts, ban- 
nisters, grille 
work, ornamental 
brackets etc. For 
interior finish 
where rich, warm 
beauty of 
grain. and = easy 
susceptibility to 
polish are desired, 
redwood is fast 
winning its way 
into favor. Wal- 
nut, mahogany and 
rosewood are in- 
ferior in pleasing 
effect to a red- 
wood veneer with its 
grain when made 
“curled” redwood or 
Redwood 
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charming intricacies of 
from a selected piece of 
from the root of the tree. 
furniture is destined to become as 
fashicnable as was mahogany a half century or 
mere ago. 

Redwood Paving Blocks. 

One of the uses to which redwood has been 
put is as a street pavement. Redwood paving 
blocks in a superior degree withstand the wear 
resulting from heavy traffic while their resist- 
ance to decay is so remarkable that a redwood 
pavement, if it were not worn out, would practi- 
cally last forever. As a paving wood it has been 
very popular in California cities for many years. 
A redwood street pavement, properly and con- 
scientiously laid on a good foundation has many 
points of superiority over asphalt, brick or stone. 
An asphalt pavement will disintegrate and go to 
vieces even without use. A brick pavement will 
Wear into ridges. The interstices between the 
bricks become filled with dirt and filth and serve 
as breeding places for disease germs. This is 
true to some extent of any block pavement where 
the interstices are not filled with grouting or 
cement. A stone pavement is noisy. 

A pavement made of rectangular blocks of red- 
wood laid close together and on a durable and 
smooth foundation is a long lived pavement—in 
fact one of the most durable of all pavements 
on heavily trafficked streets. On a residence 


street it would last for generations. Having a 
smooth surface it is easily cleaned and kept clean. 
Although smooth, it never becomes slippery like 
asphalt and granite. One feature which will ever 
commend it as a pavement is that it is practically 
noiseless. Other things being equal this one 
feature would give it preference over all other 
pavements. 

Another point worth remembering is that a 
redwood pavement will possess sufficient “give” 
to make it the choice of all horse owners, as it 
is easier on a horse than are the harder pave- 
ments. Although ef reasonable first cost it is 
yet the pavement de luxe and is destined rapidly 
to increase in popularity. 

The superintendent of one of the largest build- 
ings in San Francisco stated recently that he had 
examined blocks taken from a redwood pavement 
which had been laid nearly eighteen years before, 
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ROLLING LOGS INTO ROAD BY STEAM, 


and that they were to all appearances just as 
sound as they were when the pavement was first 
laid, 








FROM THE PERPENDICULAR TO THE HORIZONTAL. 
Caught by the camera on the way. 


Redwood Saw Mills. 


The process of manufacturing lumber from 
redwood logs is not materially different from that 
of lumber mills everywhere, the distinguishing 
feature being the immense proportions of all the 
machinery used. Most of the logs coming from 
redwood forests cannot be handled by saws and 
machinery of ordinary dimensions. Everything 
in and about the mills, and the mill itself, must be 
of the same giant proportions as the logs that 
are brought to them. 

A good many years ago and before the merits 
of redwood, the great size of redwood trees etc. 
had become familiar to the people in the eastern 
part of the country, a Pennsylvania company 
manufacturing saw mill machinery sent to one 
of the redwood concerns of California a pro- 
posal to fit up a mill. 

The machinery makers stated that it was their 
special business to fit up saw mills, and for- 
warded cut and dimensions of the various. ma- 
chines which they were prepared to furnish. The 
mill man informed them in reply, that he was not 
planning a match factory, and sent dimensions of 
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what the mill 
would require. 
This seemed _ to 


puzzle the eastern 
builders, and pres- 
ently one of the 
firm went to Cali- 
fornia as a sort of 
investigating com- 
mittee. He soon 
discovered that 
their heaviest ma- 
chinery must at 
least be doubled in 
strength and capa- 
city to be of any 
service in the man- 
ufacture of red- 
wood lumber. The 
investigation r e- 
sulted in the mak- 
ing of new pat- 
terns, and machin- 
ery was built espe- 
cially for the Pa- 
cific coast trade. 
Most of the red- 
wood mills are 
strictly up to the times in all their appointments.. 
All the modern improvements of double circulars. 
band saws, gang saws, pony saws, gang edgers 
and trimmers are in use. In addition to the 
double circulars many mills use what is known as 
“Evans’ Third Saw.” This is a saw hung ona 
horizontal arbor above the double circulars. It 
cuts down from the top of the log to a little below 
the arbor of the middle saw. While it is, of 
course, parallel to the two lower saws its cut is 
made four inches further into the log. Besides 
this saw there is a fourth smaller saw which is 
hung on a perpendicular arbor, and makes a 
horizontal cut into the log just at the bottom of 
the cut made by the third saw. - The effect of 
running these two saws is to rabbet out a piece 
extending from the top of the log to a little 
below the arbor of the middle saw. The larger 
saws are generally from 60 to 64 inches in diam- 
eter. ; 
Redwood Makes the Best 
Doors, Sash, 
Porch Columns, Flooring, 


Paving Blocks, 
Cornice Work, 
‘offins, 


‘ar Siding, 


-~ 


Tanks, Finish, 


~ 


Moldings, Clapboards, 
Water Pipes, Stair Work, 
Pattern Wood, Furniture, 


7 


‘ar Roofing, 
Mantels, 


(Continued next week.) 
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W ARREN 9 S NATURAL ASPHALT 
Stone Surfaced Roofing 
IS PARTICULARLY WELL 
ADAPTED FOR USE ON... 


LUMBER MILLS.. 
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MINDEN LUMBER CO.. MINDEN, LA. 
This Mill has 100,000 square feet of our Stone Surfaced Roofing in use. 








| Your own men can apply it 
with perfect satisfaction. 


Cheaper than Galvanized Iron 
and more durable, 








Does Not Require Painting. 
Write for Prices, Samples, etc. 


Warren Chemical & Mfg. Co, ° °"New york. 
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JENKINS '96 PACKING does not require to be heated to com- 
plete the joint, and can be used for cold joints as well as hot. 
it will also pack joints with rough surfaces equally as well as 


when they are faced. It does not deteriorate. Do not accept 
unless stamped like cut. 
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JENKINS BROS., New York, Boston, Philadelphia, Chicago. 
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Ruberoid 


(Trade Mark Registered.) 


ROOFING 


The Kind You Used Ten Years 
Ago, 








\ X 7 E can tell you of several cases where Ruberoid 

has been on a roof for over nine yzars and is 
still giving satisfaction. Its wonderful durability 
has never been approached by any other roofing. 
Water, acid, gas and alkali proof. 


The Standard Paint Company, 


100 William Street, 
NEW YORK. CHICAGO. 
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The Lunkenheimer Automatic Cylinder Cock 


automatically removes the condensation 
from Cylinders of locomotives, slide valve 
engines, pumps, etc., without the loss of 
steam. 








188-90 Madison &St., 
DEPT. Cc. 


WARRANTED TO SATISFY. 
MADE IN BRASS IN SIZES 
FROM }; TO 1 INCH. 


Write for Catalogue of brass and iron 
steam specialties and engineering appli- 
ances of superior quality. 

Specify Lunkenheimer make and order 
from your dealer. 


The Lunkenheimer Co.,; 


SOLE MAKERS, 19 


BRANCHES: | NONDON, 38 Great Dover st, Cincinnati, O., U.S. A. 
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f North 

Hi Motors... 

. It is not so much what you pay as what you get for what 
i you pay. “CHAMPION” lumbering tools are the best that 
ii west pelea penne skilled labor and experience can produce. We have been 
nal prt olsmeuan te = making them for thirty years—and we know how. 

sa Work, and we bollott guereapond, WRITE FOR PRICE LIST. 

1-4 Power po = ae — ye = j 

H Bulloua Nor ai CHAMPION TOOL AND HANDLE WORKS, Evart, Mich. 
H sa 

fH . Northern Electrical 

i NORTHERN MOTOR. INCLOSED TYPE. Manufacturing Co. 

. H Engineers and Manufacturers. MADISON, WIS. 
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